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A Dealer’s Lucky Idea and How It Turned Out 


‘‘T believe almost any lumber dealer in a live town could 
pull this stunt.’’ 

That statement by E. G. Endresen, manager of the Fuller- 
ton Lumber Co.’s yard at Vermilion, 8. D., is what puts this 
story on the front page. The AMERICAN LUMBERMAN likes to 


' give prominence to good ideas that have proved their value, 


especially if they are readily adaptable to general use. 
Every lumber re- 


play advertisements in our local newspaper from week to 
week, telling of the progress of the enterprise, and the editor 
cooperated splendidly with news stories which helped to in- 
crease the interest.’’ 

Not only local people, but visitors from far and near came 
to inspect the house while it was under construction and after 
completion. ‘‘I tell you,’’ continued Mr. Endresen, ‘‘we sure 

got a lot of ‘kick’ 








more material for 
building homes. To 
do this, he must de- 
velop the desire to 
own homes, just as 
the sellers of other 
commodities must 
create desire for 
their wares. This 
story tells how the 
dealer above named 
accomplished that 
purpose as regards 
his own community. 

It chanced that 
Mr. Endresen owned 
a vacant lot that, af- 
ter the manner of 
such property, was 
eating itself up in 
taxes and interest. 
With the sole 
thought, originally, 





out of the deal. 








People were at the 

_ house all hours of 
the day and every 
day in the week, 
coming from the 
surrounding coun- 
try and the nearby 
towns. 

‘**T had intended 
to have a big open- 
ing day, but didn’t 
have a chance be- 
cause I sold the 
place long before it 
was ready for occu- 
pancy and the 
buyer was crowd- 
ing us for posses- 
sion. We did not 
try to sell the home 
at a big profit; in 
fact we sold it 
cheap, but I feel 











of getting the 
money back on his 





ment, he decided to 


How the starting of this home suggested to a South Dakota line-yard manager a splendid 
business-building idea is related in the accompanying story 


that the advertis- 
ing and the favor- 
able comment 
which we secured 








build a good house 

thereon, figuring that the lot and residence could be sold much 
more readily than the lot alone. Accordingly he started to 
build, using a plan supplied by the Northwestern Lumber- 
men’s Association, but making some changes therein. 

But after beginning the erection of the house, in the early 
summer, the idea struck Mr. Endresen that the proposition 
held possibilities that he had not originally thought of. From 
this point on, we will allow Mr. Endresen to tell the story in 
his own words: 

‘After starting the building the idea struck me that I was 
throwing away a grand opportunity to advertise my company 
and the wares that we have to sell. I at once got in touch 
with my printer and told him that I was building a fine resi- 
dence and wanted to give the prospective home builders of 
Vermilion some free education. Together we went to work, 
and got out some advertising for the project, which we de- 
cided to call ‘The Home Beautiful.’ I also inserted large dis- 


because of it was 
worth considerable to us. In our newspaper advertisements 
we gave each of the subcontractors a little writeup. 

‘*You know, I believe almost every lumber firm doing busi- 
ness in a live town could pull this same stunt to good advan- 
tage. It frequently happens too, that managers and yard 
owners build homes for themselves, and they should by all 
means make use of such opportunity to stir up interest in 
home building, because everybody is interested in home build- 
ing whether they own a home or not. Besides, it gives the 
ladies something to talk about at their parties.’ 

An interesting sequel to the story related by Mr. Endresen 
is that he has recently sold an exact duplicate of the ‘‘Home 
Beautiful,’’ which is now under construction. Moreover, the 
great interest which this project aroused, and the large number 
of people who visited the house while in progress of construc- 
tion, gives assurance that other homes will be built later as a 
more or less direct result of the demonstration. 
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California 
Sugar Pine 


has seven outstanding qualities 


2. Long, straight grain. 5. Uniformity. 
<3. Ease of working. 6G. Non-shrinking. 
"7. Non-warping. 


E. J. STANTON & SON 


FOR THIRTY-THREE YEARS SPECIALISTS IN 
CALIFORNIA SUGAR AND WHITE PINE 


A. B. MacALPINE, 
HUGH M. REYNOLDS, i 
o 5 . Chicago Sales Manager, 
eon smc sg i General Sales Offices ‘ 424 Bell Building 307 N. Michigan Ave., 
Suite 903 Canadian Pacific Building, = poe 2 
342 Madison Ave., New York City Los Angeles, Calif. ee 
Phone, Murray Hill 10363 . : 










1. Soft, Even Texture. 4. Long life under exposed conditions. 











Tying bundles 
with wire and 
steel buckles. 


. Underwood 
Hardwoods 
for Quick Sale: 


I car 4/4 Select & Better Basswood 
2 cars 4/4 No. 1 Common Basswood 
I car 5/4 and 6/4 No.1 & Btr. Basswood 
2 cars 6/4 No. 3 Common Basswood 


2 cars 4/4 Select & Better Birch 

I car 6/4 and 8/4 Select & Better Birch 
4 cars 4/4 3A Common Birch 

2 cars 4/4 No. 2 Common Birch 





Easy to 
Handle 











= ie en 1 car 5,4 Select & Better Soft Elm 

- << reas 4 cars 5/4 No.2 & Better Soft Elm 
so SS = oe = 4 7 cars 6/4 No. 2 & Better Soft Elm 
lcar 4/4 No. 2 Common Rock Elm 


I car 4/4 Common & Better White Pine 
I car 5-6 and 8/4 Com. & Btr. White Pine 


; 1 car 4/4 D Select White Pine 
“Everlasting” flooring is put up in tight wire- 2 cars 8” No. 2 White Pine 


bound bundles. They handle easier, do not y D 2 cars 10” No. 2 White Pine 
break open, and make neat, compact piles. 2 cars 10” No. 3 White Pine 


NICHOLS & COX LUMBER CO. : A Complete Line of Hemlock. 


GRAND RAPIDS, "Center of Fine 
MICHIGAN 3 Woodworking 


yoy Undarwanc Ye 


Hardwood Flooring We aX Je, ] hfe ed)3} 


Maple Beech _—Birch 
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Approaching the Lumberman’s Blind Side 


chandising ability displayed by lumbermen in both the manu- 

facturing and the distributing branches of the industry. While 
a good deal of improvement has been made during recent years, 
there is evidence enough to show that the buyer who is cunning 
enough to come up on the lumberman’s “blind side,” can come pretty 
close to making his own price. While there are of course individual 
exceptions to this rule among both retailers and manufacturers, it 
holds good so generally that all lumbermen recognize its operation 
in affecting the lumber market. 

Experience has shown, of course, that a bad market for the mill- 
man eventually proves to be a bad market for the distributer; and, 
conversely, a good market for the producer is a good market for 
the retailer. To this extent at least the interests of millman and 
distributer are mutual, and the best interests of both branches of the 
trade are advanced by methods of merchandising that are designed 


A TTENTION OFTEN HAS been drawn to the weakness in mer- 





to give stability to the market and return reasonable profits to all 
who perform a real service. 

Whatever may be the theoretical or the ideal in lumber mer- 
chandising, there will inevitably arise situations in which, owing 
to overproduction of particular items, the buyer may name his price; 
and there will come times also when, owing to scarcity, the seller 
may if he chooses demand his “pound of flesh.” But both seller and 
buyer in their soberer moments will assent to the doctrine that 
neither is really and permanently benefited as a result of such 
transactions. It is a long road that has no turning, and “turnings” 
in the lumber market have been numerous and frequent enough to 
give opportunities for “getting even” in such matters. 

It is believed that cunning is not an admirable quality in a busi- 
ness man, and that it has no place in legitimate merchandising. 
The fellow who takes advantage of the ignorance of another, or who 
misleads or misrepresents prices or conditions in order to get a price 
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cut can hope in that way to make a few dollars only at the expense 
of the confidence and esteem of honorable men. But the temptation 
to do so is strong, and the only protection against that sort of 
“dickering” is the reliable information that now is available with 
respect to conditions of the market. 

Statistics and other market information open and accessible to all 
who can and will read, afford the foundation for intelligent mer- 
chandising. In view of the existence of authoritative data of this 
kind there is no excuse for being misled by “grapevine” reports; and 
the producer who sells as well as the distributer who buys without 
availing himself of this information has only himself to blame if 
his transactions do not return him a profit. There is no longer 
any excuse for lumbermen in any branch of the industry to remain 
ignorant of the facts that are indispensable to the intelligent mer- 
chandising of their product. 





Care Is Best Protection From Fire 


EAT IS THE MOST potent of natural forces, and there is 
hardly an element or combination of elements that can with- 
stand the attacks of fire. Therefore, to call anything “fire- 

proof” is to talk nonsense. The most that can be said is that some 
substances or materials are more fire resistant than others; some 
are more easily set on fire and burn more readily than others. It 
follows, of course, that those that are fire resistant should be used 
where they are likely to come in contact with heat or fire; and 
those that are less fire resistant should be used where contact with 
fire is less likely. 

In times past when the open wood fireplace and the wide chimney 
were in vogue they supplied good reasons for using fire resistant 
materials for construction; but at that time more even than at 
present wood was used for home building, and there is little to indi- 
cate that fires were more numerous then than now. The reason 
is not far to seek: the greatest care was exercised in the handling 
of fire. Nowadays, however, it is practicable to build chimneys 
that leave little chance for fire to start; heating plants are in-base- 
ments, largely enclosed and insulated from burnable substances. 
Cookstoves, whether for gas or other fuel, are almost free from 
fire hazard in themselves. It is likewise with lighting equipment; 
the old oil lamp and tallow candle having been done away with. 

Nevertheless, the current losses from fire in the aggregate con- 
stitute a heavy burden upon the people, particularly in the United 
States. In seeking for the reason, it is quite natural that it should 
be looked for in the materials of construction, and because wood 
will burn it is charged with responsibility for the heavy fire loss. 
For a long time it was quite the fashion to speak of wood as “in- 
flammable” and of some other materials and forms of construction 
as “fireproof;” but on more mature thought, sharpened by experi- 
ence, opponents of wood have ceased to call their materials fire- 
proof, and they do not so often term wood “inflammable.” 

Evidence that fires are caused chiefly by carelessness and in- 
cendiarism is so overwhelming that it would be idle to present it 
if the truth were not so often ignored by advocates of building ma- 
terials competing with wood. It may be that lumbermen them- 
selves have been so far misled by such propaganda that they need 
a few facts to stiffen their backbone and renew their confidence in 
their product as the premier building material. Most convincing 
and enlightening evidence of this sort has been gathered by the 
Longacre Engineering & Construction Co., and is presented in sum- 
mary on page 43 of this paper. Figures there given show that a 
smaller percentage of fires occurs in buildings of frame construction 
than in those of brick and other forms; and this was true in forty- 
five cities having populations in excess of 20,000, where 75 percent 
of the buildings are of frame construction. Of the total of 1,128,002 
structures included in the survey, 851,984 were frame and only 
276,018 were of other forms. Yet there were only 12,508 fires in 
the frame buildings, while there were 16,909 fires in those built 
of brick, stone ete. 

When it was decided some years ago to do away with the term 
“fireproof” as applied to forms of construction the reason given 
was that it implied a margin of safety or of protection that did not 
in fact exist. The reason given was a good one and it is certainly 
good psychology to warn of danger where it is present and stress 
the need of care where care is in fact the best protection. The truth 
is that in the matter of protection from fire as well as in most other 
matters the tendency is to attempt to make the world “fool-proof.” 
Some of the restrictions on the use of wood for building smack of 
that policy. When a frame dwelling is built according to well known 
specifications with respect to “fire safety” the fire hazard that re- 
mains is individual and personal in the occupant of the structure. 
If he would burn up a wood dwelling he would do the same with 
almost any other that he might occupy; for most fires, as the figures 
cited show, are due to carelessness and not to the use of inflammable 
materials of construction. 


Rewards and Penalties in Insurance Rates 


NSURANCE IS SO important an element in modern life that 
every effort to secure an equitable distribution of its costs 
must be of vital interest to everybody. A good deal has been 

done to put insurance on a scientific basis, to reduce its cost and to 
assess it upon the beneficiary of the protection given. If all acci- 
dents and losses were unavoidable and no amount of prudence and 
care could reduce their number and magnitude, the usual methods 
of apportioning the costs of insurance might be termed equitable. 
But, unfortunately, it has appeared necessary in general to fix pre- 
miums of fire insurance, for example, by classification of property 
only; whereas, the personal element in the risk may be a more 
important factor than the character of the property in gauging the 
hazard. 

Disregarding incendiarism, there exists as a personal factor in 
every insurance contract the element of care or careless- 
ness. This is almost as true of a fire insurance contract as of an 
automobile accident policy. In industry every one of hundreds of 
employees may constitute a factor in determining a factory fire 
hazard, exactly as every driver on a crowded highway may contrib- 
ute to the risk incurred by every other driver. Also even extraor- 
dinary care on the part of a considerable number of drivers or of 
a like number of employees in mill or factory may be more than 
offset by the extreme carelessness of the remainder. 

It is well known, of course, that by instruction and discipline the 
employer can enforce habits of care among his employees; by per- 
sistent education and a weeding out of the careless he may reduce 
the personal hazard to a minimum. Such a policy brings its re- 
ward in reduction of interruptions to business due to fires as well 
as avoidance of actual property losses that can not be adequately 
covered by insurance; but it does not under ordinary policies of 
insurance bring the reward it should in reduction of premiums. 

In the lumber industry the mutual companies have brought in- 
spection of risks to a degree of efficiency that has lessened the 
differences in hazard among plants; but they recognize that so 
long as all millmen, for example, pay the same premium, the care- 
ful policy holder is in effect denied his just reward for care while 
the careless policy holder is not penalized as he should be for neg- 
ligence or indifference toward practices and precautions designed 
to lessen the fire hazards. It was recognition of this inequity that 


. induced those in attendance at the sawmill insurance conference 


in New Orleans last week to consider a system of “rewards” and 
“penalties” to encourage “good housekeeping” of a sort that re- 
duces fire hazards. The principle unquestionably is sound, but it 
must be confessed that its practical application presents difficulties. 


What Lumber Can Learn From Brick 


LWAYS OF SIGNIFICANCE as one of the barometers of the 
building industry is the monthly digest of conditions in the 
common brick industry, prepared by the Common Brick Man- 

ufacturers’ Association of America. The issue just released is of 
special interest, due to its optimistic tone with regard to the build- 
ing outlook no less than to its comments upon trends in home 
construction from the brick manufacturer’s point of view. 

The circular, which was issued Dec. 1 based upon information 
as at Nov. 1, starts by quoting statistics just made public by the 
Bureau of the Census, which indicate that the common brick busi- 
ness in 1924 about equalled the volume for 1923, which was by far 
the highest in consumption of any year since 1916. Then comes 
this significant statement: 

“Tt is difficult to measure common brick production on a national 
basis. In those centers where the brick manufacturers have been 
aggressive and enterprising there is satisfactory growth. In other 
sections considerable brick is being displaced by substitutes, prov- 
ing that even the best building material needs to be promoted in 
this day and age.” 

True words, these; and just as true if the word “lumber” is sub- 
stituted for “brick.” These two materials are rivals for use in ex- 
terior construction, especially of homes; and lumber must not fail 
to keep before the public its points of superiority for home con- 
struction if it is to maintain the place of leadership to which its 
undoubted merits entitle it. Then, too, it must not be forgotten 
that there also are numerous substitutes that are steadily encroach- 
ing on the fields of both lumber and brick, so that the lesson which 
the brick producers appear to have learned, that “even the best 
building material needs to be promoted,” should be taken to heart 
by all interested in the production and sale of lumber as a build- 
ing material. 

Another interesting paragraph of the circular reads: 

“The brick men are looking for their gains in the future to resi- 
dential construction, where there is a decided tendency toward 
brick. The misconception which so long prevailed that the house of 
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and publicity for this kind of building.” 


Passing over the implication that a house of brick costs no more 
than one of “less enduring type,” if by that circumlocution lumber 
is meant —a statement too easily disproved to be taken seriously 
—the results of national advertising and publicity in popularizing ° 
the home of brick are not to be denied. To suggest that the lumber 
industry should profit by the experience of the brick producers is 
Here the brick men plainly 
say, in a trade circular intended primarily to be read by those of_ 
their own industry, that advertising has increased the demand for 
Does anyone doubt that the same potent agency ap- 


merely to point out an obvious moral. 


brick homes. 





brick costs more than less enduring types is gradually being dis- 
pelled. Home builders are finding that the brick home sells more 
readily than any other type, a result of the national advertising 





plied in equal measure to proclaiming the durability, beauty, 
“friendliness” and economy of well-designed and well-built homes 
of wood, would produce equally good results in that field? 





Summarizing its data on the building outlook the bulletin says: 


present year. 





“A recent check on future orders in about twenty of the largest 
construction centers indicates that 1926 will not fall behind the 
In only a few cities is there an indication of over- 
building, and that is confindd to limited classifications. Small houses 
are in strong demand everywhere. 
school and institutional building for the coming year. 
percent of the manufacturers reporting take an optimistic view as 
to the prospects for business during the coming month. This op- 
timism is justified upon an analysis of the figures, which show a 
4 percent increase in the orders on books over last month’s report.” 


There is a big program of 
Ninety-one 








Slight Increase in New Business 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dee. 3——The National 

Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry from 379 of the larger soft- 
wood mills of the country for the week ended 


Nov. 28. The 347 comparable reporting mills 
indicated considerable decreases in production 
and shipments, and a slight increase in new 
business, as compared with reports from 351 
mills the week earlier. Increase in produc- 
tion and decreases in shipments and new busi- 
ness were noted in comparison with the same 
period of last year. 

The unfilled orders of 231 southern pine and 
West Coast mills at the end of last week 
amounted to 631,479,022 feet, as against 616,- 
598,456 feet for 231 mills the previous week. 
The 127 identical southern pine mills in the 
group showed orders of 281,344,896 feet last 
week, as against 286,573,728 feet for the week 
before. For the 104 West Coast mills the un- 
filled orders were 350,134,126 feet, as against 
330,024,728 feet for 104 mills a week earlier. 


Altogether the 347 comparable reporting mills 
had shipments 99 percent and orders 114 percent 
of actual production. For the southern pine 
mills, these percentages were respectively 120 
and 112; and for the West Coast mills, 94 and 
123. Of the reporting mills, the 339 with an 
established normal production for the week of 
212,919,372 feet, gave actual production 99 per- 
cent, shipments 96 percent and orders 113 per- 
cent thereof. 

The figures for last week, the week before and 
the same week last year, when 358 mills re- 
ported, follow: Production—210,264,968 feet, 
against 222,551,846 feet the week before, and 
196,757,916 feet last year. Shipments—209,030,- 
282 feet, against 231,291,483 feet the week be- 
fore, and 215,342,051 feet last year. Orders— 
239,010,839 feet, against 237,833,954 feet the 
week before, and 264,829,994 feet last year. 

A comparison of the lumber movement for 
the first forty-eight weeks of this year with 
the same period of 1924 follows: Production— 
11,573,906,233 feet, against 11,052,663,187 feet; 
1925 increase, 521,243,046 feet. Shipments— 
11,413,572,756 feet, against 10,992,030,292 feet; 
increase, 421,542,464 feet. Orders—11,266,973,- 
947 feet, against 10,827,927,585 feet; increase 
439,046,362 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing fig- 
uses. Mills reporting this week show a cut of 
12,473,000 feet; shipments, 15,810,000 feet, and 
orders, 11,317,000 feet. The reported cut rep- 
resents 46 percent of the total of the California 
pine region. : 

The West Coast- Lumbermen’s Association 
Wires that new business for the 104 mills re- 
porting for the week ended Nov. 28 was 23 per- 
cent above production, and shipments were 24 
percent below new business. Of all new busi- 
ness taken during the week, 45 percent was for 


future water delivery, amounting to 51,871,128 
feet, of which 31,766,778 feet was for domestic 
cargo delivery, and 20,104,350 feet export. New 
business by rail amounted to 1,962 cars (ap- 
proximately 58,860,000 feet). Forty-six per- 
cent of the week’s shipments moved by water, 
amounting to 40,036,734 feet, of which 26,133,- 
741 feet moved coastwise and intercoastal, and 
13,902,993 feet export. Rail shipments totaled 
1,441 cars (approximately 43,230,000 feet), and 
local deliveries, 3,994,951 feet. Unshipped do- 
mestic cargo orders total 112,065,787 feet; for- 
eign, 122,838,339 feet, and rail trade, 3,841 cars. 


Fir Logging Continues at High Point 


The number of unemployed in West Coast 
employment centers, according to the Four L 
Bulletin, was further increased by the continued 
influx of men from other districts. The shingle 
industry is showing signs of curtailed produc- 
tion, many machines having been closed down 
during the last week, and a few small shingle 
mills shut down. Not more than three hundred 
shingle workers have so far been affected, it is 
estimated. Fir logging has continued at a high 
point. Camps are experiencing extremely low 
labor turnover. Sawmills are operating on prac- 
tically the same schedules they have been for 
the last few weeks. Logging camps are operat- 
ing throughout most of the Grays Harbor dis- 
trict. Sawmill production remains unchanged 
except at Montesano, where one plant is operat- 
ing ten hours daily. The usual seasonal shut- 
down of pine lumber producing plants is well 
along. Several large sawmills have been shut 
down during the last ten days, while at others 
night shifts have been laid off. Hundreds of 
men were affected by the closing. But few of 
the winter woods operations in the pine country 
have started up. There are almost no calls for 
woodsmen. 

The Western Pine Manufacturers’ Associa- 
tion with one more mill reporting, showed con- 
siderable decreases in production and shipments 
(apparently due to the fact that six mills have 
seasonally closed down), and a big gain in new 
business, a8 compared with reports for the pre- 
vious week. 


The California Redwood Association reported 
production about the same, large decreases in 
shipments, and a substantial increase in new 
business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with reports from two more mills, showed 
a notable decrease in production—due to winter 
closing of some mills—while shipments and new 
business were slightly above those reported for 
the week before. 

The Northern Pine Manufacturers’ Associa- 
tiontion, with two fewer mills reporting, indi- 
cated decreases in all three items. 

The hardwood mills of the Northern Hemlock 
& Hardwood Manufacturers’ Association re- 
ported from 15 mills production as 1,204,000 
feet; shipments, 2,932,000 feet, and orders, 
2,698,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ports, from 102 units, production as 12,073,967 
feet; shipments, 19,283,903 feet, and orders, 


19,951,904 feet. The normal production of 
these units is’ 18,889,000 feet. 

For the last 23 weeks all hardwood mills re- 
porting to the National Lumber Manufacturers’ 
Association give production 367,400,657 feet; 
shipments, 445,359,631 feet, and orders, 481,- 
304,160 feet. 

| Barometers of the Southern Pine Association 
and the Southern Cypress Manufacturers’ As- 
sociation appear on page 55.—EDITor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFOLK, VA., Dee. 3.—For the week ended 
Nov. 28, thirty-five mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 10,344,000 feet, manufac- 
tured 8,242,822 feet, shipped 6,620,376 feet, and 
booked orders for 5,661,812 feet. 


National Lumber Handbook Ready 


[Special telegram to AMBPRICAN LUMBERMAN] 

WASHINGTON, D. C., Dee. 2.—The National 
Lumber Manufacturers’ Association today an- 
nounced that ‘‘Lumber—Where to Find It,’’ 
one of a sefies of National lumber handbooks, 
is ready for distribution. The publication prom- 
ises to be of great interest not only to the lum- 
ber industry, but to the public as well. It con- 
tains fifteen hundred references by subjects, 
dealing with the subject matter of more than 
two hundred bulletins now available for dis- 
tribution by the National association and the 
various regional associations. The handbook 
covers every kind and character of lumber utili- 
zation referred to in the available bulletins. 
The information is in detail and is compiled as 
of Dee. 1. 


(Saaaeaeaaaaaa: 


Government to Sell Oregon Timber 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dee. 2.—Secretary of 
the Interior Work has authorized the sale by 
competitive bidding of timber on 4,085 acres 
of public land in Oregon. The timber is lo- 
eated in Coos and Douglas counties and has 
recently been appraised by the general land 
office at $440,241. The date when bids will 
be received and opened will be announced later 
by the Roseburg Land Office. No bids below 
the appraised value will be considered. The 
land was formerly within grants to a railroad 
and wagon road company and became the prop- 
erty of the United States through congressional 
and judicial action. 

In his annual report, Seeretary Work predicts 
that the United States will soon be confronted 
with a timber famine, and announces his be- 
lief that Congress should authorize discontinu- 
ing the sale of Government-owned timber for 
a period of ten years. ‘‘In Oregon,’’ Dr. Work 
says, ‘‘this plan would defer temporarily the 
amount going to the railroad and wagon road 
companies and the counties from the timber 
not sold. The increased receipts which would 
accrue from later handling of the timber and 
resources would, however, more than compensate 
counties for this delay in disposition. 

‘‘The Government is the owner of approxi- 


(Concluded on page 70) 
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Lumber for Cigar Box Manufacture 

We are interested in getting in touch with con- 
cerns supplying cut and dressed lumber for the 
manufacture of cigar boxes. We shall appreciate 
any information along this line that you may give 
us.—INQuIRY No. 1,656. 

[This inquiry comes from an IIlinois concern 
engaged in the production of novelties, and it 
is published for the benefit of readers who may 
desire to get into communication with the in- 
quirer whose name will be supplied on request. 
—FEDpITor. | 


Clothes Pins from Wood Waste 


Can you give me any information as to how and 
what machinery it takes to make clothes pins? 
What section of the country are clothes pins made 
in, and are many factories engaged in making 
them? While we realize they do not bring much, 
there is waste enough in our mills to make them 
by the thousands if they can be made fast enough 
to pay labor and a small profit.—INQuiry No. 1,653. 


[This inquiry comes from an Ohio lumber 
concern. In going over the lists it is found 
that there are in California one manufacturer; 
in Indiana, one; Maine, three; Massachusetts, 
one; Michigan, two; Minnesota, one; New 
Hampshire, one; New York, five; Ohio, two; 
Pennsylvania, two; Virginia, one, and West 
Virginia, one. 

Clothes pins and other small articles turned 
from wood are of necessity made by automatic 
machinery, that is, the turning is done auto- 
matically. It is necessary, as intimated by the 
inquirer, that wood products such as these be 
turned out at very low cost. Otherwise, they 
can not be sold at the prevailing prices and yet 
return a profit to the manufacturer. There un- 
doubtedly are immense quantities of wood 
trimmings and edgings etc. now going to waste 
that might be utilized in the manufacture of 
small wood novelties, but for the fact that the 
price at which they must be sold is so low as 
to necessitate the utmost economy in order to 
leave anything on the right side of the ledger. 
—EpIrTor. } 


Hardwood Dimension Manufacture 

I live in a country where the virgin timber is 
mostly cut off but there are good stands of second 
growth maple, beech and gray elm, to be purchased 
cheap. I have thorough logging experience but 
know nothing of selling. 

Is there a ready market for this kind of material 
made into hardwood squares of standard size to sell 
to woodworking industries? I have capital enough 
to erect a small sawmill with a few machines. 
Assuming that I can get the material to main line 
railway cheaper than ordinary, with milling ex- 
pense probably a little more than ordinary, what 
are my chances of disposing of it? In other words, 
is the market flooded with hardwood squares and 
dimension stuff or is there an opening in this 
business for the small operator?—INQuIRY NO. 
1,642. 

[Probably the manufacture of small dimen- 
sion has been one of the most important develop- 
ments in the lumber industry during recent 
years. There always has been a considerable 
consumption of small dimension in the various 
industries, but in the past, and still quite gen- 
erally, this dimension has been cut by the user 
from regular stock as it was turned out by the 
lumber mills. In some cases, however, mills 
have established auxiliary cutting-up plants 
which have recovered from slabs, edgings and 
other material that otherwise would have gone 
to the waste pile, small dimension that has gone 
into consumption in competition with that cut 
from regular lumber stock. 

Lumber manufacturers who have marketed 
dimension reclaimed in this way from waste ma- 
terial, sometimes have complained that buyers 
of this special stock have expected to obtain it 
on the basis of its cost to the manufacturer, 
assuming that if he recovered it from waste 
material he ought to be willing to sell it at a 
lower price than if he had cut it from regular 
stock. Users of small dimension, who have been 


in the habit of cutting their own stock, have 
sometimes complained that they could not get 
from the producers of small dimension material 
cut accurately enough for their use. 

Investigation has shown that immense quanti- 
ties of regular lumber stock are cut up by the 
consuming trade into small dimension. It has 
been inferred, inasmuch as there is a good deal 
of waste in saw kerf as well as in short pieces 
and low grades thrown out in this resawing, 
that it would be a real economy to produce this 
small dimension at the sawmill, thus eliminating 
the cost of freight on material that eventually 
is thrown or cut away. 

Perhaps it is not putting the case too strongly 
to say that there is a definite tendency toward 
producing at the sawmills to the greatest prac- 
ticable extent the special sizes that are used 
by consuming manufacturers. This, however, 
is a kind of specialization that requires a sym- 
pathetic understanding on the part of sawmill 
men of the conditions to be met by consuming 
manufacturers as well as an understanding on 
the part of the latter of the conditions that at- 
tend the manufacture of small dimension at the 
mill. While there is a conservation of stock 
through the recovery of waste as well as a sav- 
ing in freight cost, there is at the same time 
a somewhat larger labor cost involved in the 
handling of small dimension to and from the 
cars, and there are also problems involved in 
the drying of this stock after it has been cut. 

There are in fact so many factors involved 
in determining the prospect of success in small 
dimension manufacture that a definite an- 
swer can not be given to the question pro- 





The field should be 


pounded by this inquirer. 
profitable, however, for the manufacturer who 


knows how to manufacture and to sell. The in- 
quiry is published for the benefit of readers 
who may wish to get into communication with 
this inquirer whose name will be supplied on 
request.—EDITor. | 


Manufacture of Wood Novelties 


I beg to inquire if you are in a position to in- 
form me about the manufacture of wood novelties. 
I would thank you to give me the names of manu- 
facturers making machinery to turn out wood 
novelties of various kinds.—INQuIRY No. 1,657. 

[This inquiry comes from North Carolina. 
Novelties vary so widely in size and character 
that it is likely that the equipment must be 
varied more or less to meet the requirements 
of each individual manufacturer. However, 
many of the concerns that make machinery 
suited to the manufacture of one kind of novelty 
also make machinery suited to the manufacture 
of others. 

While there are undoubtedly immense quanti- 
ties of wood that now go to waste that should 
be converted into useful articles such as the 
product contemplated by this inquirer, the man- 
ufacture of novelties is a highly specialized 
business and requires initiative, originality, and 
commonly a sales organization or at least a 
means of selling the output that is not possessed 
by the ordinary producer of the waste materials. 
This inquiry is published for the benefit of 
readers who may desire to get into communica- 
tion with the inquirer, whose name will be sup- 
plied on request.—EDITOR. } 
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A TYPICAL MICHIGAN: 
MILL 
The 


accompanying cut 


represents a first class sawmill 
owned by Wyman, Buswell & 
Co., of Grand Haven, Mich. 


This firm was organized in 












1865, and purchased a mill of 
Ferry & Sons, which, three 
years later, was destroyed by 
fire; the firm then erected a 
second one, on the Grand 
River at Grand Haven. The 
main building is 32 by 140 


feet and contains one mulay, 








one circular, and one gang- 
edger, one gang lath mill.and 
two cut-off saws. The average 
capacity is 45,000 feet of lum- 
ber daily, and 8,000,000 feet 
annually. The number of 
hands employed is twenty- 





= — = 


two. They have a side-track 
which runs the whole length 
of the yard. There is now 
piled 4,000,000 feet of sea- 
soned pine lumber awaiting 
shipment. They have in boom 
2,500,000 feet of choice logs. 
The amount of their standing 








pine is estimated at 100,000,- 
000 feet, most of which is on 
the Rogue River. This firm is 
well known; its success has 
been steady and sure, a solid 
business character having 
marked it from its organiza- 
tion to the present. 


¢ + 


A wealthy lumberman from 
Michigan intends soon to visit 
Nebraska for the purpose of 
exploring the recently discov- 
ered Niobrara Pinery. If this 
is found to be as reported, he 
will invest a large sum of 
money in pine lands, and go 
into the manufacture of lum- 


ber. 
% *% + 


The Tittabawassee Boom 
Co. has advertised for men to 
build various gangs disbanded 
by the late strike, and the 
prospects are that the gangs 
will be completed soon, and 
work pressed to final conclu- 
sion in the fulfilling of all con- 
tracts. On Friday, however, 
a fresh outbreak took place in 
the refusal of forty-five men 
to continue work, forming a 
gang at Green Point. Their 


places will be filled, however, 
without difficulty, as a large 
number of men are in the Val- 
ley looking for employment, 
who are readily engaged at the 
reduction of 1214 percent. 
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Southern Pine Cut Remains Low Despite Better Weather 


There has been a rather marked improvement in weather 
conditions in southern pine territory east of the Mississippi 
River but continued rainfall is reported in some sections of 
Texas. Operating conditions, however, are not such that the 
mills have been able to resume logging on an extensive scale 
or increase their output, and production for the week ended 
Nov. 27 was 17.42 percent below normal. Notwithstanding 
the fact that orders during the same period lacked 7 percent 
of balancing shipments, which have been speeded up by the 
better weather, the mills are reported to have good order files 
and are entering the holiday season with stocks so low that 
they are hesitant about accepting new business until the 
weather becomes more definitely settled. At present dry stocks 
are in relatively low supply and green stocks are drying slowly. 
Assortments were further reduced during the current week 
by shipments 20.42 percent above the total output. 

Demand, as might reasonably be expected, is becoming 
lighter with the approach of the inventory period. While 
the total orders booked during the week were 12 percent above 
production, the mill average declined by 89,351 feet. This 
curtailment in buying was confined largely to the North and 
Kast, where the retail yards are proceeding very cautiously, as 
southern business is being maintained in good volume and 
Florida demand is gathering momentum as the rail embargo 
situation becomes easier. Uppers, timbers and special cut- 
ting lead in the demand, although there has recently been an 
improvement in the call for commons. In the export field, 
demand continues light and prices rule unchanged. Certain 
items of commons, dimension and flooring have strengthened in 
the domestic market, and others are firm. 


Northern Hardwood Input Likely to Be Curtailed 


There is probability of a much stronger situation in the 
northern hardwood field. Total sold and unsold stocks Nov. 
1 totaled almost 230 million feet, but shipments of 40 million 
feet in the succeeding three weeks ended Nov. 21 exceeded the 
eut by 15 million feet. Unsold stocks Nov. 1 were 175 million 
feet, but excess of sales over cut in the next three weeks re- 
duced these by 514, million feet. Figures for thirty-three iden- 
tical firms, however, show that stocks Nov. 1 remained large 
in comparison with last year, totaling 141 million against 
10244 million feet. An unusually heavy winter trade is 
counted on, because of industrial activity combined with grow- 
ing scarcity of competitive southern woods, while it is indi- 
cated that log input will be only half as large as last winter’s. 

Some buyers are now taking lumber green from the saw, 
where heavy call has depleted dry stocks of certain items. 
Buying, however, is held in leash until after inventory, to 
avoid extra taxation, and neither the automobile nor furniture 
industries is providing for much beyond current needs, despite 
the increase in their takings. The same consideration affects 
sales to retailers, so that the movement through millwork and 
maple flooring plants has tapered off. Prices are steady, 
though much wanted items are now bringing premiums. 


Renewed Rains Add Strength to Southern Hardwoods 


Output of southern hardwoods is down to 65 percent of 
normal, and in the week ended Nov. 21 the bookings exceeded 
the cut by 80 percent. Rains continue to make logging almost 
impossible, and normally this is the situation throughout the 
southern winter. The strength of the market is principally 
owing to this enforced curtailment. Demand runs heavily to 
the one wood, gum, and this is becoming hard to find. “Move- 
ment of other woods improves, and they gain strength as stocks 
run down. It must be remembered, however, that the average 
unsold per unit of the Hardwood Manufacturers’ Institute on 
Nov. 1 was 3,005,000 feet against 2,898,600 feet on that date 
a year ago. Starting Nov. 1, 1924, there were the following 


Lumber Statistics Appear on Page 54,55 and 67; Market Prices and Reports on Pages 89 to 99 





-changes in the average unsold per unit, expressed in thousand 


feet: November, 72.5 decrease; December to June, 531.2 in- 
crease; July to Nov. 1, 352 decrease. By Nov. 1, gum stocks 
had decreased almost 29 million feet and oak, 21 million feet 
from their peaks of May 1, and stocks of woods other than 
these two and poplar had decreased 39 million feet from their 
peak of July 1. These figures emphasize the source of the 
present market strength, and would indicate that producers 
will benefit as they exert prudence in striking the golden mean 
between going weak-kneed to the buyer because of heavy out- 
put, and allowing enforced curtailment to push prices to levels 
that might affect industrial plans for using hardwood. Im- 
mediate market prospects are bright, as industrial purchases 
are largely for current consumption and stocking will not be- 
gin in earnest until inventories provide a basis for taxes. 


Shortleaf Pine Markets Show Decided Improvement 


North Carolina pine in the week ended Nov. 21 had the 
largest bookings for many months, much stock going coastwise 
to Florida. Buyers wish to contract for future delivery, with- 
out inventorying the stock, as they feel the market is rising. 
Small framing is strong and kiln dried roofers are active. 

Georgia air dried roofers are moving actively to Florida 
and eastern demand has improved, 6-inch selling at $21. 

In Arkansas soft pine No. 2 boards and such items as floor- 
ing are advancing on a good yard demand, principally from 
the cities and running heavily to wider boards and dimension, 
with an improvement in the movement to industries. 


Western Pine Stronger As Production Tapers Off 


With the coming of winter in the Inland Empire, output of 
Pondosa pine is being curtailed and will soon be at half capac- 
ity. Stocks are broken, though of fair size, and general in- 
quiry has increased, buyers finding low offers rejected. Shop 
is more active than yard stock, for retailers await inventories. 
Bookings are therefore low, those for the week ended Nov. 21 
being one-third less than production. The market is strong, 
and the seareer low grades have been advanced 50 cents to $1. 

California pine stocks are rapidly declining, and are 
equalled by orders on file, so that although prices have ad- 
vaneed about $5 in the last thirty days, as the mills go into 
their winter shutdown the list shows a strong upward tendency 
that is likely to be accentuated by heavy spring buying. 

California redwood bookings in the week ended Nov. 21 
reached 13 percent above production, foreign bookings being 
heavy and domestic trade well maintained. Industrial is bet- 
ter than yard trade, but retail prospects are good. 


Fir Strengthens as Middlewestern Trade Expands 


Inquiries for car lot shipments of Douglas fir continue to 
pour in from the middle West but the mills are standing firm 
on their policy of refusing to quote on this business as most 
orders specify January or later delivery and the opinion is 
held that the market will strengthen before that time. Chief 
among the factors pointing to a higher market is the proposal 
of a large number of the mills to extend the usual holiday shut- 
down well into January. Several operations have closed for 
repairs and many others are expected to close soon. 

Discussion of curtailed operation and the gratifying volume 
of inquiries have encouraged producers to hold firm to their 
lists and advances have been recorded in some items. Current 
movement by both rail and water is on the increase. During 
the week ended Nov. 28, there was a notable expansion in rail 
trade caused by line yards in the middle West covering for 
spring requirements. The Atlantic coast, while buying light- 
ly, is slowly recovering from its recent depression, and Florida 
demand is growing by leaps and bounds. There has been a 
slight improvement in California business, while there are no 
new developments in the export situation. 
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A Home That Was Built For a Baby 
























HE AMERICAN LUMBERMAN some 
months ago ran a series of ar- 
ticles in which retail lumbermen 
told what babies mean to their business. 
Some of them gave incidents in which the 
lumber yard had sold bills of lumber for 
home improvements and various minor pur- 
poses as a direct result of the arrival of a 
new baby in the town. None of them, how- 
ever, seemed to think that they had ever built 
a home or sold the lumber for a new home 
which was built simply because there was 
a new baby in the family. It seemed to the 
AMERICAN LUMBERMAN a demonstrable 
fact that a large percentage of American 
homes in cities, suburbs, small towns or 
country are built as a direct result of the appearance on the 
scene of a small but very important new member of the family. 

Accordingly a reporter determined to find out just how easily 
and quickly such a home might be discovered in a big city or 
its vicinity. As luck would have it the very first person ap- 
proached exclaimed instantly, “Sure, I know of a home that was 
built for a baby—a frame house, too. And what’s more it’s 
going to have an addition put onto it for the next baby. It’s 
up in Waukegan.” So the reporter didn’t hunt any more but 
started out after the facts in regard to that particular home. 

Out in Waukegan, a good sized city about fifty miles north of 
Chicago, on the edge of town against a background of forest; 
for there is a little bit of the original wood left there, rises 
a lovely little white frame house, the home of Mr. and Mrs. A. E. 
Claeyssens and Junior, for whom it was built. The architect 
who drew the plans from Mrs. Claeyssens’ directions called it 
“Swiss Colonial,” though that term would convey little meaning 
to the average home builder. The accompanying picture of it 
shows a house that would be most attractive under any name. 

The story of how the house was built is a joint contribution of 
Junior’s father and mother, the latter giving details of its 
planning and the former telling of its financing. 

“We built it while Junior was still in the cradle,” he said. 
“We were living in a little furnished apartment and we didn’t 
have room enough to turn 
around. It was up a flight 
of stairs and we knew that 
when Junior got big enough 
to run around he wouldn’t 
have any place to play and 
those steps would certainly 
not be safe. So we set about 
figuring on building at once 
a home of our own.” 

The young father had 
managed to save enough to 
make a_ substantial first 
payment on a home, wherein 
he was rather better off 
than most young fathers 
when the first baby puts in 
an appearance. So he de- 
termined to start on it at 
once. They searched the 
city over until they found 
the desirable site out on the 




















young couple believe that their first duty is the care and train- 
ing of their children. 

It was the mother that planned the house. All the magazines 
and books obtainable were studied and scores of drawings and 
plans were gone over. The result was a composite plan which 
suited all the requirements of this particular family. 

“It was thrilling,” she said. “There is no apartment at any 
cost that can be compared with our bungalow in my mind, for 
it is our own and built expressly for us, especially for our baby. 
Every detail was planned 
with the thought of the baby 
in the foreground. We liked, 
especially, the small, frame 
houses of the bungalow type 
that can be enlarged. Frame 
is prettier, I think, and we 
can have a different color 
whenever we want it. Brick 
is always the same. When 
we paint the house it will 
look so fresh and new and 
clean. That is the reason I 
like frame so well. Anyway, 
it suited our purse better. 

“The plan we finally picked 
out was followed so far as the 
outside goes with the excep- 
tion of the windows. The 
original plan called for long 
French windows, and they 
were so lovely that I could not bear to give them up. But I felt 
that French windows were not safe for a baby when he began 
to run around the house. So I had the windows made quite low, 
just low enough so that Junior could stand and look out while 
he was just beginning to stand and walk around, and just high 
enough that he could not fall out while he was too young to know 
better. And they are still low enough to give something of the 
effect of French windows and ive us plenty of sunlight and air. 

“Our house has twenty-six windows, by the way, rather a lot 
for six rooms, isn’t it? But we wanted all the sunlight and air 
we could get for I believe those are the two most important 
things for a growing child. Besides, every win- 
dow gives Junior a different view. The woods 
back of us are mostly oak, but there are some elms 
and maples and a few evergreens among them 
and as long as the trees stand there Junior will 
have a wonderful scene to look on winter and 
summer, even when he has to stay inside. Even 
now he will stand at the windows and watch the 
squirrels racing around outside for half an hour 
at a time. So you see the windows count for 
more than light and air, for the baby can find 
plenty of amusement there without danger of 
falling out.” 

Another feature of the outside of the house is 
the entrance, where two very wide and low steps, 
over which Junior can climb easily without any 
possibility of hurting himself in a fall, lead up to 
the Colonial door. 

The interior arrangement is entirely the work 
of Mrs. Claeyssens, who had her own ideas about 
how a house should be laid out. The first and most 
noticeable thing about it is the absence of doors. 





edge of town where fresh oe aces 
air was plentiful and there 
were green, growing things all around with a bit of forest. 
Their bank account would not permit of an elaborate house. 
Mr. Claeyssens determined to have a little bit of the best rather 
than a lot of the mediocre, so they planned a small home which 
can be easily enlarged. From the first they counted on enlarg- 
ing it as prosperity increased or the family grew. For this 


Archways between living room and a smaller room 
(which has been fitted up as something like a 
compromise between “den” for father, what used to be called a 
“sitting room” for mother, and emergency guest room) ; be- 
tween the living room and dining room, and between dining 
room and a little hall off which open two spacious bedrooms, 
bath room, linen closet and the chute to the laundry, make the 
house one large roaming space through which the baby can 
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wander at will without anyone having to open doors for him, or 
without his taking a chance of being pinched in the door or 
knocked down by its sudden opening from the other side. When 
he must stay inside, he still has plenty of room to play, and he 
is permitted to use every bit of these three rooms as he will, 
being trained from earliest babyhood to touch and handle things 
without breaking and scratching. The quicker he learns these 
important things the better, his mother thinks. The living 
room boasts a large fireplace with built-in bookcases with two 
small windows over them. 

Junior had a room all of his own from the very start. He 
was eight months old when they moved into the new home and 
he has slept alone from that time. He spends many hours in 
the room which is combination playroom and bedroom, though 
perhaps too small to be called by the ambitious name of nursery, 
playing by himself and looking out of the windows of which 
there are four. Air and sunlight, his mother’s hobbies, are 
plentiful. There is a closet, all of his own, in which both his 
clothes and toys are kept, and in this is another window. 

Mother’s convenience was also well considered. A closet off 
the back entrance hall was especially built for cleaning uten- 
sils, brooms, sweeper, etc., with a shelf for the cleaning pow- 
ders, soaps, etc. The stairs into the base- , 
ment lead down from this back entrance ff a 
hall and are well lighted, easy stairs. a) , 

The bathroom was given special thought. } 2g 
It was planned large enough to accommo- 
date the baby’s bath table and chair, also 
built-in- cabinets containing medicinal and 
toilet articles. A linen closet is built in 
just outside the bathroom door, where it 
is convenient, and yet where the usual 
steam of the bathroom can not permeate 
the linen as it does when drawers are built 
inside the bathroom. i 

While the house was building Mrs. Claeyssens would tuck 
her baby into his buggy every afternoon and set off for the 
new house where she inspected every bit of the work and saw 
to it that every item was just as she wanted it. The joy of 
building her own home was greatly enhanced by these daily 
trips. An intimate association with every detail made it all 
the more her own home. On Sundays the father would join the 
inspection party and bring his greater knowledge of construc- 











tion details, plumbing, materials and the like into play. 
Probably no family ever felt a greater happiness, when the 
home was finally finished just exactly as they wanted it and 
the Claeyssens moved in. 
It was after that that Junior’s play yard was fixed up. Just 


‘ outside the door in the rear of the house a grassy space about. 


9 by 12 feet was enclosed with a low wood fence to which screen 
wire was fastened. Inside is a sand pile, a little red “kiddie 
kar” and whatever toys he wishes to have with him. He can 
be left there quite safely to play in the sand or to gaze through 
the wire at the squirrels in the woods or the passers on the 
street. Junior has grown into a fine large youngster since he 
moved into his new home, as the accompanying illustrations 
show. The small initial photo was taken about the time the 
house was being built. The one of Junior on his “scooter” was 
taken during the first snow of this season. 

“T want to tell you one of the things that make me believe that 
a child must be raised in a home and not in a flat, if he is to be 
well raised. Junior has a small cousin about his own age who 
lives in a flat. The windows are too high for her to see out. 
and the rooms are all small with heavy doors. Now when 
Junior has to stay in the house he can ride his kiddie kar 
all through these rooms without running any 
chance of falling over anything or down any 
stairs. But when Dorothy rides her kiddie 
kar, her mother has to watch her every 
moment for fear she will get hit by a door, 
run into something in the crowded little 
rooms or get out into the hall and fall down 
the stairs. The other day she did just that 
in spite of watching and warning and they 
were very lucky’ that she came out with 
only a broken leg. Her parents think they 
cannot afford to build a home. But they 
could do it. We sacrificed everything 
We had to give up almost all of the recreations 


Pee 


else to do it. 
and luxuries we had enjoyed before for this, but it is worth 
far more to us than all of them. Our home is recreation. and 
luxury. Junior is so happy that we cannot take him on a visit 
but what he is restless and wanting to be taken back home 


where he can move about as he pleases. And,” she added in a 
low, hushed voice with a rapt look in her eyes, “we are now 
planning an addition, for—well, perhaps for ‘Little Sister.’ ” 


Outlook Favorable for Big Business in Northwest 


MINNEAPOLIS, MINN., Dec. 1—The final month of 1925 
opened with the lumber industry atmosphere charged with ob- 
vious concern on the part of factory and retail buyers regard- 
ing the psychological time in which to place orders to their best 
advantage. Industries, retailers and producers all are endeav- 
oring to gage the demands which must develop early in 1926. 
These are facts to be considered in reaching conclusions: 

Buying in small lots has continued with persistency 
through the eleven months. 

The beginning of the final month of the year finds fac- 
tory users showing some apprehension lest there be price 
advances accruing from delayed buying for future needs. 

Producers are preparing to begin their -winter’s woods 
activity and one thing is certain—they do not propose to 
overburden the market. 

Inquiries are coming from many sources with a view 
to placing orders for future requirements. 

The stimulus to the lumber business which is promised 
from the agricultural districts has only put out a feeler 
and when the farmers finally turn the major part of 
their crops into money they are certain to buy in liberal 
quantities. 

So it is that today good business methods are demanding 
that the lumbermen and their patrons make more careful 
analyses probably than ever in history. Many of the outstand- 
ing lumbermen regard the present situation as indicative that 
the widespread hand-to-mouth buying policies which have pre- 
vailed may get a setback. The zero hour for choosing is ap- 
proaching. One manufacturer said: 


“Nothing has happened in five years which has more promise 
of putting the lumber industry back on a substantial normal 





basis than the situation with which lumber producers and 
users are confronted today. It calls for business acumen.’ 


Mild weather which prevailed in the Northwest through 
most of November gave way this week to more seasonable con- 
ditions. A sharp drop in temperature, accompanied by some 
snow brought wintry conditions with the opening of the -fimal 
month of the year. 

To a large extent the mild weather was beneficial to the 
lumber industry and the sash and door mills. More seasonable 
weather, however, now is regarded as helpful. 

Northern hardwood wholesalers in this market noted with 
some satisfaction in the last week an improvement in their 
sales and a disposition of the industrials to begin negotiations 
for future shipments. 

In the northern pine market there was a tendency to buy 
lightly but in fairly large aggregate. 

Northern white cedar post and pole producers and dis- 
tributers saw a gradual tapering off of their sales, which is 
the normal tendency. It is nevertheless a fact that inquiries 
are coming in increasing volume. The winter’s woods produc- 
tion is expected to be centered largely on smaller poles and 
posts, since there is little reserve stock. 

Red cedar shingle distribution here has been reduced to the 
low point of the year but there has been no effect upon the price, 
which has held steady for months. 

Sash and door mills are turning out a normal amount of their 
products when considered in the aggregate. Not all of the 


mills are busy, although some of them which have outside 
contracts are working to capacity. Others are on abbreviated 
schedule. There is no complaint, however, since the first eleven 
months of 1925 have been regarded as meeting expectations. 
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Modern ‘Trends in Lumber Selling” 


[By I. N. Tate, Assistant General Manager Weyerhaeuser Sales Co., Spokane, Wash.] 





[This is the third and final instalment of Mr. 
Tate’s address. The first appeared in the Nov. 
21 issue, pages 50 and 51, and the second in the 
Nov. 28 issue, pages 36 and 37.—Enitor. | 


There are two very definite ways in which 
lumber is bought. The usual order is for a sin- 
gle carload of lumber, placed for reasonably 
prompt shipment because the stock is needed 
at that definite time, and no more lumber is 
bought until there is again a definite need for 
the replacement of lumber that has gone into 
consumption. This is the most satisfactory type 
of order for the vendor and for the buyer; 
prices are definitely agreed on the current mar- 
ket; the mill knows exactly that it has the 
lumber in stock at the time; the terms are regu- 
lar and there are no further questions to be ad- 
justed. 

There is also the contract for future delivery, 
which is not so prevalent and not so satisfac- 
tory. It may consist of a single car, but usually 
it covers a large amount of lumber, and there 
is always a question as to whether such orders 
are justified. Certainly the industrial plant 
which uses lumber in its manufacturing process 
or for crating purposes; that knows very defi- 
nitely what its requirements will be over a 
period of three months or perhaps six months; 
that may have very limited piling space for 
lumber, is justified in making quarterly or pos- 
sibly even semiannual contracts for the purchase 
of that lumber. 


Disadvantages of Long-time Contracts 


“It is customary, although the custom is de- 
clining as buying is better distributed through 
the year, for line-yard operators to place large 
orders following inventory, the specifications to 
follow as they are received from the yards, and 
shipment is made over a fairly definite period 
of time. The principal disadvantage of this 
kind of a sale is that the amount of lumber 
bought may not be entirely definite, and cer- 
tainly the exact items are not definite, so that 
the mill is obligating itself to furnish a very 
indefinite schedule which it may or may not have 
in stock as the shipping instructions develop. 
The mill is tying up always the maximum 
amount specified of each item and it may have 
the privilege of shipping only the minimum 
amount. 

Often long-time contracts are made on a price 
basis that is subject to adjustment each month 
or at an interval through the life of the con- 
tract. Such an order is not really a sale at all 
unless the successive price adjustments are mu- 
tually satisfactory and these contracts have not 
worked out very well. If we were sure of a 
steady market, orders for future delivery would 
be very desirable, because the mill would then 
know just what to count on and could adapt 
its sawing program to the needs of the contract. 
Unfortunately, there is in lumber no such thing 
as a definite assured market price, even a day 
ahead, and the market is pretty sure either to 
decline or to advance. If it declines the pur- 
chaser is offered better prices and there is al- 
ways the temptation to take only the minimum 
amount necessary or to find seemingly good and 
sufficient reasons why the shipment can not be 
ordered out. Usually it is cheaper and more 
politic for the mill to cancel the unshipped 
portion of the order and retain the good will 
of the customer against the day when he shall 
again be buying lumber, than it is to go to 
court and compel the completion of the contract. 
Or if the market advances the manufacturer 
could have sold his lumber for more money and 
he is dissatisfied with the contract, and he may 
be just as willing to find a reason why the lum- 
ber should not be shipped. These blanket or- 
ders, therefore, are not generally satisfactory, 


* Twentieth Engineers’ memorial address 
delivered Nov. 16, 1925, at the school of for- 
estry, Yale University, New Haven, Conn. 


and except in the case which we have mentioned 
of the industry that needs to provide its require- 
ments in advance, and that can pile only a lim- 
ited quantity of lumber, they are not justified. 
The sanctity of contracts between buyer and 
seller should be absolute. 

The best sale is always one that calls for 
stock that is needed for actual consumption or 
‘“stocking-up,’’ that is definite in amount and 
grade and price and can be shipped with reason- 
able expedition. The industry, individually and 
collectively, should keep these very pertinent 
facts and this experience in mind in selling its 
lumber. 


Sanctity of a Contract 


We have mentioned the sanctity of a contract 
in a manner that perhaps requires some explana- 
tion. The pioneer lumberman was of a type 
whose word was as good as his bond, and he 
prided himself on needing no written contract 
to make his word good. Perhaps from this very 
fact there still persists an informality in lum- 
ber selling that speaks well for the integrity 
and honesty of the lumber fraternity. In most 
commodities the signature on the dotted line is 
a reality and a necessity before the order is 
accepted. In lumber, the salesman usually 
writes up the order on his blanks, gives a copy 
to the customer as a memorandum of the items 
and prices, and that is accepted by the mill and 
the lumber shipped without further formality 
and it has never seemed necessary that the con- 
tract should be more formal. We do not remem- 
ber a case in which such an order has been 
repudiated when the shipment called for a sin- 
gle car or for an amount of lumber that may 
be shipped with reasonable promptness. But 
we wonder sometimes on the long-term contracts 
about which we have been talking if we are 
slipping a little from the old-time integrity 
when we hear of cases where a mill finds reasons 
on an advancing market for not completing a 
contract, or when a buyer on a declining market 
uses business conditions or a change in his plans 
for failing to order out the balance of the lum- 
ber for which he has contracted, or sometimes 
complacently cancels for no expressed reason. 

In such a ease the shipper has the choice of 
accepting the cancelation and hoping by doing 
so to retain the good will of the buyer, and to 
recoup his losses in a future sale or endeavor 
to recover his loss in the slow moving courts. 
But the courts have been resorted to so seldom 
and the cancelations have been accepted so often 
that there is a tendency on the part of the buyer 
to cancel at will, and on the part of the mill to 
accept cancelation, which is surely an unwhole- 
some condition and one that does not reflect 
credit on our system. 


No Possibility of Lumber Price Control 


Much has been said about Paul Bunyan’s 
Blue Ox and the Lumber Trust. Neither exist. 
For purely physical reasons there is no danger 
or possibility of lumber price control. In the 
first place there is no central exchange to act 
as a clearing house for lumber where values may 
be established. Wheat, to take one outstanding 
example, has always a very definite market 
value, established through its central exchanges, 
or trading floors. But lumber not only has no 
central exchanges, but no accurate comparison 
is possible between the lumber produced in any 
two’ districts, or even among the mills in the 
same district. There are so many thousands 
of mills operating in the United States, prob- 
ably in every State except one, Nevada, sawing 
so many species to so many different sizes and 
patterns and in so many different grades, that 
although we work for uniformity there are still 
such variations in values that it does not seem 
possible that any definite control can ever be 
exerted over the price of lumber, even if there 


were no legal barriers to interfere with such an ° 


undertaking. ; 
But there is no possibility of price control. 
There still remains for each manufacturer and 








each wholesaler and each retailer of lumber the 
responsibility of getting our commodity to the 
ultimate consumer not only in the forms and 
grades best adapted to his use, but at the low- 
est reasonable price. Lumber selling has not 
been as aggressive as the selling of wood sub- 
stitutes, and much ground has been lost to them. 
The responsibility is only secondary to pricing 
lumber so that it will compete with these sub- 
stitutes. Primarily our responsibility is on a 
still broader basis. This country largely lives 
in wooden houses; the lower our cost to the 
consumers the better houses they may build 
and the higher our national standard of living 
will be and the better the health and morals of 
our people. 


Modern Handling of Claims 


The record of progress toward scientific sell- 
ing would not be complete without a brief refer- 
ence to the modern handling of claims and to 
the progress. made ‘in the adjustment of ship- 
ments which the customer considers below 
grade or not accurately tallied. The establish- 
ment of disinterested bodies to which claims 
may be taken for adjustment is certainly a 
definite step ahead; the harmonizing of the 
grades through the use by each association of 
check graders or supervisors who constantly 
travel from one mill to another to see that 
grades are always uniform, is the largest factor 
toward a better understanding between buyer 
and seller of what the lumber should be in any 
shipment, and gradually reduces the number of 
misunderstandings or actual errors. 

The association inspection is now accepted by 
a large part of the trade as being final and bind- 
ing in case of argument. It goes without say- 
ing that the more the grades can be harmonized 
between the different districts and between the 
mills of the same districts, the easier it will be 
to establish the interchange of the product and 
the more scientific the selling may be. An even 
grade of lumber, exactly on grade, is always 
more satisfactory than an uneven grade which 
may coitain considerable lumber belonging in 
a higher grade. The even grade may not repre- 
sent the value that the higher grade represents, 
but it is what the customer has bought. It does 
not lead to misunderstandings and disappoint- 
ments on following shipments which may be cor- 
rectly graded and which may still be unsatis- 
factory to retailer and consumer alike, because 
the previous shipment has established in their 
minds a false idea of what the grade is. 


Uniform Terms of Sale 


The industry has now pretty definitely 
adopted uniform terms of sale. Giving addi- 
tional time in which an invoice may be paid is 
just another way of reducing the price. Terms 
of sale which permit payment to be delayed for 
long, make a manufacturer not a merchant but 
a banker, because he is at once entering the 
field of financing his customers. There are 
plenty of institutions organized for that pur- 
pose, and anyone who is entitled to accommo- 
dations of this nature can get them through 
the regular channels; hence it is a step ahead in 
lumber merchandising when the industry agrees 
to a basis of reasonably prompt and uniform 
payments. 

The present terms recognize the right of the 
purchaser to unload and see his lumber before 
he buys it, and he is entitled to this. Terms 
must be somewhat arbitrary, and the main thing 
is to get the lumber to the buyer, have him see 
and check up the load and then pay for it with 
reasonable promptness. This is accomplished 
by the present terms, which are fair alike to 
seller and buyer. 


Modern Selling Service 


In addition to all of the notes of progress that 
have been sounded in this very hurried review 
of lumber selling, there are certain other en- 
couraging signs of the times without the men- 
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tion of which this talk would be incomplete; 
and they are perhaps the most progressive and 
the most encouraging things that we may say re- 
garding the industry which we are so anxious 
to establish on at least as high a basis as any 
other. 

Modern selling service, as we have said, is 
harmonizing the grades and processes and pro- 
viding machinery for adjusting claims and in- 
suring satisfactory shipments; it is carrying 
stocks closer to the consumer and it is doing 
many things that it should do with the im- 
proved facilities that are available and that 
come in the nature of an evolution in any in- 
dustry. It is also undertaking certain new 
things. 

It has begun in a comprehensive way through 
the associations and through the larger indi- 
vidual companies the national advertising of 
lumber. We do not believe that there is any 
longer any serious mystery about lumber in the 
mind of the layman; we do not believe that 
there is in his mind any longer a mysterious 
Lumber Trust, an octopus whose interest is to 


sun and rain. They should never be used where 
they are exposed, and when they are used and 
do not endure, tife entire use of the wood is dis- 
credited. 

Very often the discrimination that should be 
made is from a price standpoint. A more ex- 
pensive wood is frequently used where a cheaper 
substitute might serve if someone of definite 
knowledge were near to suggest the substitute. 
‘*The right wood in the right place’’ is a slogan 
that the retailer particularly should keep ever 
before him. 


Crating Service for Industrial Users 


Another interesting development of modern 
lumber merchandising is the building of a 
erating service for the large industrial users 
of lumber, in which crating engineers are wel- 
comed into the factories and may work out 
with the shipping departments better and 
stronger and lighter crates. This country uses 
2,700,000,000 board feet of lumber a year for 
erating. This figure indicates the saving that 
is possible in proper crating, and the ship- 





strengthening in No. 2 boards. 


Conditions this week are much im- 
proved from the demand that has set in 
for lumber of all kinds, for movement 
both by rail and water. The retail yards, 
especially line yards, are placing a con- 
siderable volume of business on the pres- 
ent market, and the demand both from 
California and the Atlantic coast has 
been increased considerably, some mills 
having already advanced their prices $1. 
Another new factor is Florida, with a de- 
mand for stocks of all kinds for water 
shipment. It is reported that orders for 
20,000,000 feet of common dimension and 
boards, as well as upper grades, were 
placed here with mills last week—a con- 
dition that has also affected the rail mar- 
ket. 

Every indication points to the fact 
that the bottom of the market has been 
reached, and the effect is already notice- 
able here in prices on straight cars of 





Turning Point in Fir Market Reached 


SEATTLE, WasH., Nov. 28.—Searce items in fir stocks include 1x3 flooring, 
1x6 No. 4 flooring, No. 3 ceiling and No. 2 boards. There is a heavy Florida 
demand for ceiling, while the Atlantic coast trade is responsible for a 
China is taking considerable quantities of 
1x6 common, with space to that part of the Orient reported as very scarce. 

There are many indications that the fir market has turned. On this 
point, John D. Collins, president of the John D. Collins Lumber Co., says: 


upper grades. Quite a number of surplus 
cars offered ten days ago have been sold, 
and others have been taken off the mar- 
ket; furthermore, some of the mills are 
ready to close down, and are reluctant to 
book new business, while others refuse 
orders calling for items not in stock. 
Many items are very scarce, especially 
straight cars of 1x6 No. 3 drop siding, 
5/8x4 No. 3 ceiling, 1x4 No. 2 and better 
slash-grain flooring, as well as some of 
the desirable sizes of dimension. All 
these together have a tendency to 
strengthen the price. 

Further curtailment on the part of the 
mills after Dec. 1 and any bad weather 
will naturally affect the market. De- 
mand from the East is always stronger 
after Dec. 1, as the average retailer then 
tries to cover on his orders. This has a 
strengthening effect here, especially at a 
time when the mills are closing down. 








make it harder for the average man to own his 
home, and to get a larger return for itself on 
one of the necessities of life. It is surprising 
that only through this recent publicity is the 
nation, which through all its life has used more 
lumber than any other, really becoming lumber 
conscious. 


‘‘The Right Wood in the Right Place’’ 


Another work undertaken by the industry in 
comparatively recent times, is the promotion 
campaign undertaken to find new tses for lum- 
ber, and to find those uses which lumber will 
serve better than any of the lumber substitutes. 
There is material for an interesting story in this 
one subject. And on an even higher plane is 
the campaign which reflects the new spirit of 
lumber, that undertakes to put always ‘‘the 
right wood in the right place.’’ Very much of 
the discredit that has fallen on lumber from 
time to time is because a species or grade of 
lumber has been used for a purpose for which 
it was not suited and in which it was inevitable 
that it must fail. Certain species have the 
strength for studding or sheathing and will give 
permanent and satisfactory service in those 
uses, that will not stand alternate exposure to 


ping losses that are inevitable from improper 
crating of the world’s manufactured articles. 
An interesting feature of this development is 
the fact that the new crates almost invariably 
require less lumber than the old ones. The 
lumber industry in advocating this service 
actually reduces the feetage of lumber that is 
sold for the purpose, but works along the 
higher lines of greater efficiency for its prod- 
uct and cheaper shipping weights for the man- 
ufacturer, which in turn will mean a lower 
price for the consumer. 


The saving in the board feet of lumber in 
the cases of some manufacturers has run as 
high as 50 percent, and yet this is a service 
that should have the support of every lumber- 
man, because it spells conservation and eflfi- 
ciency and a higher respect for our product. 


Education in Construction Methods 


Much work has been done along the lines of 
education in construction methods. Cheaper 
plans for better houses are available as the 
equipment of almost every live retailer. The 
plans are not only cheaper but they are more 
intelligent plans which will build more beau- 


tiful homes and more efficient barns. This 
service also makes for efficiency and conserva- 
tion, and the dissemination of better building 
knowledge and the erection of more sightly 
and lasting wooden buildings is a necessary 
part of modern lumber selling. Very large ad- 
vances have been made in the promotion of 
the so called mill construction buildings. 
Where the span is not too great, factories of 
full wooden construction are much cheaper 
than those of iron and concrete, and because 
of their slow burning qualities and great 
strength, are coming rapidly into favor. The 
surprising thing to 6ne not acquainted with 
such buildings is the spacious and roomy char- 
acter of this kind of construction and the 
speed with which it may be erected. It is 
also surprising to know that the insurance 
rate of the wooden building, when protected 
with a sprinkler system, may be much lower 
than on the building of corresponding size and 
location constructed of steel and cement. 


Grade Marking Forward Step 


And just one other trend of the times we 
would mention as showing the forward look- 
ing attitude of our industry; and that is the 
recent undertaking to trade-mark and even 
to species-mark and to grade-mark lumber. 
Because it is a commodity that is e¢a-. 
pable of much manipulation and because 
the public has not in the past known lum- 
ber grades or values, it has been ex- 
tremely hard for the manufacturer to in 
any way insure service on his commodity 
through the consumer. Now, definitely assum- 
ing responsibility for his lumber, putting on 
it his own trade-mark, he establishes a guar- 
anty so that anyone interested may trace the 
lumber back to its source; and particularly, 
when he undertakes to guarantee the species 
and the grade of the product, he is undertaking 
something that has been talked for years as 
a visionary hope for the future. I think we 
are all a little startled to realize that almost 
overnight the vision is becoming a reality. 

Modern machinery, coupled with ample 
finances and the experience of many years in 
building sawmills and planing mills, has ad- 
vanced the actual sawing of lumber until those 
processes are pretty nearly perfect. We can 
look for few further and no very startling 
advances in the actual making of the lumber. 
The development of the future lies rather 
along the lines of more intelligent merchan- 
dising; and a higher type of man is being at- 
tracted to the lumber selling game for this 
reason. It is easy to understand that our 
selling program is on a higher plane than it 
has been in the past, and it is easy to those 
of us who are selling lumber to see that we 
have made a stimulating beginning toward the 
scientific distribution of our products. But 
there still lie ahead of us possibilities almost 
untouched in the development of ‘‘the right 
wood in the right place’?’; in the further utili- 
zation of short lengths and low grades, and in 
the building of sales forces that will insure 
that every user of lumber shall have available 
in his immediate territory the kind of wood 
that he should use, delivered to him at a price 
that will enable him to use it. When that 
time comes we shall be rendering a real serv- 
ice, not only to our commodity but to the 
users of lumber as well, and we should not be 
content with anything short of the realization 
of that ideal. 


Takes Over Lumber Company 


OmaHA, NeEs., Nov. 30.—Announcement has 
been made that the Davis Co. has taken over 
the Kelley Lumber Co. which has had offices in 
the Grain Exchange Building in this city. Co- 
incident with this purchase, the Kelley Lumber 
Co. goes out of business. C. O. Davis, of the 
Davis Co., has been connected with J. F. Gresly 
& Co., of Omaha, for the last five years, previous 
to which time he spent several years in the log- 
ging camps and sawmills of Oregon. Among 
his connections in the West were the old 
Douglas Fir Sales Co., of Portland, the Carlton 
Consolidated Lumber Co., of Carlton, and the 
Silver Falls Timber Co., of Silverton, Ore. 
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Cleveland Retailers Co-operate to Boost Home Building 


CLEVELAND, OHIO, Nov. 30.—A unique experi- 
ment in cooperative retail service to home build- 
ers was made when in June of 1924 the Cleve- 
Jand Board of Lumber Dealers organized the 
Wood Construction Bureau. The primary ob- 


Free Plan Book 


If You Call at Our Display Rooms 


We are not builders, but a bureau to help you in the con- 
struction of your home. Visit our Display Rooms and see our 
display of Building Materials and other features that can be 
built into a home. Our service is free. 





More than sixty Cleveland Lumber Dealers maintain this 
Bureau for your free use. Let us help you plan and build your 
new home. 


FREE—To all who, call, a Book of Homes, Plans and Equipment 


Wood Construction Bureau 
2006 East 14th St., at Euclid Ave. Phone Superior 900 
Service Without Obligation” 











This offer of a free plan book emphasizes that 

service is free and entails no obligation, while 

the mention of the building display is an added 
attraction 


jects of this bureau are to encourage home own- 
ership, through newspaper advertising and the 
distribution of plan books, and to give sound 
advice to those interested in owning a home. 

The bureau has an attractive downtown office 
near Euclid Avenue, Cleveland’s principal busi- 
ness street, and window displays here of them- 
selves attract many passersby, besides those 
brought by other means. The fifty-seven retail 
lumber companies holding membership in the 
Cleveland board refer a large number of pro- 
spective customers here for plan service and ad- 
vice on building problems. 


Method of Handling Prospective Builders 


The method of handling such prospects in 
a way satisfactory to the retailers is of inter- 
est. A retailer who wishes his prospect to have 
the benefit of the bureau’s service, gives him 
a card of introduction, reproduced herewith, 
and sends a duplicate of it to the bureau. Those 
presenting cards are given the customary serv- 
ice, and the yard that sent them is immediately 
notified that they have called, and whether they 
have bought plans, so that it may know that 
they have taken a further step toward building, 
and be in a position to follow them up. 

Other customers, who come to the bureau as a 
result of newspaper advertising, offers of a 


they are put in touch with contractors who have 
established a record for sound construction 
methods and financial dependability. The 
names and addresses of all such inquirers are 
sent to all members. ‘‘Good Morning—Here’s 
Business,’’ says the advice to the retailer. 

This advice saves the customer, in the first 
place, from getting into the hands of irrespon- 
sible contractors who secure payments on ac- 
count, but fail to pay material men and others 
with the result that the home builder, under the 
Ohio laws, has liens filed against him and some- 
times has to pay a bill twice. An experience of 
this kind makes a disgruntled home builder, 
and it is part of the service of the bureau to 
make all owners so satisfied in every respect 
that they will be boosters. 


Succeed in Discouraging ‘‘Jerry’’ Builder 


Valuable work in combatting the ‘‘jerry’’ 
builder has also been done. Often such builders 
buy poorer material than they can secure at 


IF YOU INTEND 


in a way that reveals the absence of underfloors. 
A house that won’t meet these tests has no at- 
traction for him, and when a ‘‘jerry’’ builder 
has several such prospects, educated as to the 
right methods of frame construction, walk away, 
he’s in a mood to change his policies. 

One such contractor recently came to the 
bureau, after unsuccessful efforts to sell a 
poorly built house, and expressed his determina- 
tion to adopt methods that would meet its ap- 
proval. He explained that the reason why he 
had, in this instance, done a poor job was that 
he had a vacant lot that he found hard to dis- 
pose of, and that he put up a cheap house in 
order to get rid of the lot. But methods that 
require explanations of this sort are powerful 
hindrances to the cause of home ownership. 


Bureau Has Originated Much Building 


The plan book now being distributed by the 
bureau is entitled ‘‘Home Design,’’ and, like 
one previously used, ‘‘ Homes—Plans and Equip- 


TO BUILD, BUY, 


OR ALTER A HOME 


Helpful information will be furnished to you by the WOOD CONSTRUCTION BUREAU. Free of charge. 


The Bureau has nothing to sell. It will, however, furnish plans for your new home at a very reasonable 
price. 


You can obtain, without charge, a Book of Homes (no copies mailed), illustrating many desirable and 
practical designs. ° 


What detail of Home Building do you want to know about? Ask Us, Open Saturday Afternoons. 


(Qoeod, Construction 


Maintained by 
The CLEVELAND BOARD 
of LUMBER DEALERS 


At Euclid Ave. 





UREAU 


2008 East 14th St. Phone Superior 900 


This advertisement shows that the bureau is just as ready to help with remodeling 


as it is to plan new homes. 


Note that the free plan books are given only to callers, 


and that the office is open Saturday afternoons 


local yards, and use just enough of it to keep 
up appearances until the contract of sale is 
signed. The owner finds that one fault after 
another develops, and is ‘‘paying for a dead 
horse.’’ His attitude to home building in gen- 
eral is of course going to cause many on the 
border line of decision to make up their minds 

that it is safer to keep on renting. 
Each visitor to the bureau is either a 
prospective builder or buyer of a home, and 
has his attention 





S. C. FULTON, Manager 


WOOD CONSTRUCTION BUREAU 


2008 EAST 14th STREET (near Euclid Avenue) 


This will introduce 


N? 


Date 


File 


drawn to the display 
of construction details 
of a home, telescoped 
as to room height but 
full size in its parts. 
And he is told, for in- 
stance, that studding 
| should be on 16-inch 
| centers, and why; that 
rafters ought to be no 
further apart than 20 


3461 











Address 


inches; given the 
proper dimensions for 





The Bureau is well equipped to furnish new ideas in building, 
in features. They will advise you on “How to Finance the Home.” 


These are furnished to you at small cost. 


Member 


We invite you to visit our WOOD CONSTRUCTION BUREAU 
suggestions for interior trim, and built- 


Plan books and blue-prints illustrating every size and type of home are there for 


joists and told the im- 
portance of having un- 
derfloors; shown the 
correct methods of ap- 
plying siding, and told 
about bridging and 
bracing, Thavs 


your inspection. 











equipped with knowl- 
edge of a few of the 





Lhis introductory card is given by the retailer to a prospective customer, 
‘ Only the retailer who introduces 
a customer is notified when that customer calls or buys plans 


and a duplicate is mailed to the bureau. 


free plan book or the window display, are of 
course given the same service, and with the plan 
book they have given them a complete list of 
the members of the bureau, with street addresses 
and phone numbers, and assured that all are 
reliable people to deal with, who will see that 


fundamentals of sound 
construction, he may 
go to see a ‘‘jerry’’ 
built house. 


Prospects Educated on Sound Construction 


He proves a rather disquieting prospect. 
He’ll make his way to the basement to see how 
the studding is spaced, and to the floors will 
apply a test that he has been taught by the 
bureau—trying to spring them with his weight 





ment,’’ contains skeleton floor plans and draw- 
ings, in pen and ink, of complete homes. Alto- 
gether, the bureau distributes seven plan books, 
others than its own being sold at published 
prices, each book containing more than a hun- 
dred designs. These may all be consulted by 
visitors at the bureau. During the last year, 
as a result of a $5,000 advertising campaign, 
fifteen thousand people visited there. Some of 
these had insufficient funds, others had enough 


ee r ____-, 


DON CRITCHFIELD, 
Assistant 
Wood Construction Bureau, Cleveland, Ohio 


S. C. FULTON, 
Manager 


money to make a start, and still others were 
well fixed financially and ready to start build- 
ing immediately. During the first half year 
of its operation, from June to December, 1924, 
the bureau was successful in putting through 
113 jobs, and so far this year it has put through 
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275 jobs and had an influence in getting about 
twenty-five others started, so that it caused a 
total of around three hundred homes to be built. 
Naturally the Cleveland lumber retailers have 
been enthusiastic about the results, and while 
the board had only forty-seven members last 
year, there nas been an accession of ten, so 
that the bureau now has fifty-seven supporters 
among Cleveland retailers. Others, including 


wholesalers, bring the total membership of the 
board up to ninety-eight. 
Expert Personnel Advises Callers 
S. C. Fulton has been manager of the bureau 
since its organization. Although he is kept busy 
with the stream of visitors who come to have 
all sorts of building problems solved, he has de- 


bureau, he originated the idea of enlisting their 
cooperation in compiling and distributing a plan 
book that would” carry information about all 
their commodities, and that would answer all 


the questions likely to be asked by prospective 
builders, leading them step by step, through re- 
liable channels, to the realization of their desire 
for home ownership. 


Frame Buildings Have Fewer Fires 


New York, Nov. 30.—In forty-five cities of 
the United States having populations in excess 
of 20,000 about 75 percent of the buildings are 
of frame construction, yet there were fewer 
fires last year in such structures than in those 
of the other types, according to Robert Beck, 
president of the Longacre Engineering & Con- 
struction Co., which has just completed a coun- 














The panel containing display of details of sound building construction shows in full size the 


right kinds of material to use and the correct way to use them. 


Note the fresco of houses on the 


walls near the ceiling. It was found that some prospective builders could not visualize, from the 
black and white illustrations in the plan book, the appearance of the complete home, so each 
house shown in the book was reproduced in full colors, nicely landscaped, in this fresco 


voted a great deal of thought to making con- 
stant improvements in service. For example, 
the bureau is now completing a building speci- 
fication to cover general dwelling construction 
in Greater Cleveland. This will have the en- 
dorsement of the Cleveland Builders’ Exchange, 
the contractors’ association and the Home 
Builders’ Exehange, as well as that of the 
Cleveland Board of Lumber Dealers. 

Mr. Fulton’s experience in personal dealings 
with inquirers about home building showed him 
that the plan books in use left) many questions 
unanswered, and that interest ranged into fields 
outside of that covered by the lumber retailer. 
Seeing many cther businesses that depend on 
home building benefit from the activities of the 


try-wide survey of existing conditions. Com- 


menting upon the report, Mr. Beck says: 


Washington, Boston, Fall River, Oklahoma City, 
Berkeley, Calif., Topeka, Wilkes-Barre, Salt Lake 
City and Milwaukee are among the cities surveyed 
where there were 851,984 frame buildings out of 
a total of 1,128,002 of all kinds. 

It was found that although this large number 
comprising 75 percent of the aggregate were struc- 
tures of frame construction, only in 1.4 percent 
did fires occur, whereas in 6.1 percent of the 
buildings of brick, cement and other less com- 
bustible materials blazes originated and caused 
varying damage. Of the combined structures, 2.6 
percent were visited by fire. 

While in most cities the number of frame build- 
ings far exceeds the census of the other types, the 


opposite condition prevails in Washington, Salt 
Lake City and York, Pa. In the first named city, 
there are 115,932 buildings of brick, stone ete., 
for example, and only 30,985 of frame, while in 
the Utah capital the figures are, respectively, 33,- 
050 and 13,350. 

This analysis is, as far as we know, the first 
of its kind and contains several surprises. It 
seems to indicate for one thing, that, in spite of 
popular opinion to the contrary, housewives and 
others occupying dwellings (which are naturally in 
the majority among the frame buildings) are more 
eareful in handling fire hazards than are the 
workers and tenants of factories and other busi- 
ness properties. 

On the other hand, a contributing factor in 
swelling the non-frame figures may be the “set’’ 
fires involving business enterprises suffering from 
unsatisfactory trade conditions. One point that 
stands out clearly is the tremendous dependence 
upon wood for structural purposes, past and pres- 
ent, despite the trend toward reinforced concrete, 
brick, stone and other more lasting materials. 

Fires Fires 
Total in in 





Frame struc- frame other 
Cities buildings tures bldgs. types 
Berkeley, Calif... 19,865 20,756 514 325 
SAM: AOGG sc ucsss 13,400 14,090 136 167 
Colorado Springs. 5,000 5,980 110 144 
Bridgeport ...... 20,457 27,548 270 539 
NGEWEIN .ccscs 56,514 57,488 113 131 
Washington ..... 30,985 115,932 433 2,076 
Waukegan ...... 5,120 5,404 158 129 
Michigan City.... 3,122 4,538 107 149 
Cedar Rapids.... 13,109 16,373 319 138 
RINGS dae care ae 11,668 16,832 175 291 
(| Ae 22,222 25.924 333 307 
Portland, Me..... 10,685 12,716 425 375 
I s)e'd Wa da a's 80,698 117,285 1,548 2,151 
i, Ro: fee 20,569 24,722 379 368 
| eee 20,384 22,433 548 689 
PE 60 e 4 cade ss 7,533 9,421 71 368 
Battle Creek..... 12,125 13,512 198 71 
Ch ee 19,674 20,795 312 329 
trand Rapids.... 49,902 599 538 
ae | a 20,044 475 66 
Paterson ...3.... 21,182 348 332 
Auburn, N. Y.... 10,092 74 100 
New Rochelle 10,015 117 141 
Niagara Falls.... 9,220 133 220 
Watertown ..... 9,256 96 87 
Ch 13,793 321 356 
Greensboro ...... 10,150 162 92 
Lakewood, Ohio.. 11,651 03: 211 165 
Springfield, Ohio. 11,500 21,000 301 6 
Oklahoma City... 34,234 37,583 270 780 
NS ad dia dace’: 6,415 10,745 67 98 
Wilkes-Barre 16,079 21,161 82 260 
pC. reer ee 4,319 12,773 3 139 
Charleston, S. C. 11,685 14,649 205 105 
CI da 6a ar 8,050 9,404 224 227 
WOO sieeaseses 12,741 14,118 284 150 
Salt Lake City... 13,350 33,050 205 771 
Portsmouth, Va.. 10,589 11,854 163 139 
Bellingham ...... 13,617 13,936 188 130 
Walla Walla .... 4,253 4,500 76 48 
Eau Claire ...... 7,632 7,883 185 85 
Green Bay ...... 6,900 8,162 95 88 
Milwaukee ...... 126,613 146,703 1,165 1,184 
OS Eee 13,190 14,244 180 75 
Sheboygan ...... 12,382 13,214 104 61 
WORN OC aiaisea ve 851,984 1,128,002 12,508 16,909 


Dealers Advised to Do Business With “Weak Sellers” 


NEw York, Nov. 30.—From the headquarters 
in this city of a bureau that is fostering a co- 
operative buying agency for retail lumber deal- 
ers has been sent out a bulletin advising that 
already 52 lumber dealers throughout the 
United States have agreed to subscribe for this 
service for 1926. In this bulletin the statement 
is made that conditions are good, building ac- 
tivity keeping up, and ‘‘there is little likeli- 
hood of any permanent advance in price.’’ 
Further discussing the business situation, this 
bulletin says: 

‘*Some temporary advances may be put into 
effect, but these will be mainly to encourage the 
drawing out of old contracts at low prices and 
to force the dealers to stock up and relieve the 
manufacturer. It is well for the present to 
continue buying from hand to mouth.’’ 

Dealers are advised to do business with 
‘‘weak sellers.’’ In connection with southern 
pine, the bulletin advises: ‘‘Off-lots are avail- 
able at concessions, and here and there mills 
are found who are desirous of selling and are 


willing to cut the price to do so.’’ Again it 


says: ‘‘The Pacific Northwest is still shipping 
immense quantities to Florida, capturing most 
of the business, which means that the inland 
pine will all come North rather than be used 
within that State. This will have a tendency 
to keep prices down.’’ 

As to hardwood flooring, the dealers are ad- 
vised, ‘‘ We expect to be able to pass on a sav- 
ing of $2 per 1,000 on oak, birch, maple and 
beech.’’ 

As to frames and interior trim, the statement 
is made, ‘‘Our negotiations indicate that spe- 
cials of 714 to 10 percent on the present prices 
ean be secured. This also holds true for 100 
percent genuine white pine frames.’’ 


References to other building materials indi- 
eate that these, too, are to be purchased at im- 
portant concessions. Brief extracts from the 
bulletin are as follows: 

Wallboard—We are negotiating with three of 
the largest manufacturers. The quantity price for 


the larger jobbers seems to be $2 per 1,000 off the 
list. 

Plaster—-Our arrangement will depend largely 
on the volume of business we can guarantee to the 
manufacturer, and will have to be handled in a 
very confidential way. 

Common building brick---We do not look for any 
radical change at present, but bargains can always 
be picked up in northern sections. 

Shingles—Arrangements will probably be made 
on a quantity basis, so that we get credit or spe- 
cial allowance. 

Sash and doors—Some manufacturers on the 
West Coast are favorably inclined toward allowing 
us a special 5 percent. 


Roofing—Our negotiations include one of the 
largest concerns with well known quality and 
brand, with specifications that will guarantee the 
goods equal to the best. Most manufacturers 
work on a discount scale based on the number 
of cars purchased during the year. This varies 
from 5 percent for the 5-carload buyer up to 10 
percent for 50 cars, and even better than this may 
be secured on an increased volume. 
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Third asics Helps Run Illinois Yard F sadiedl by Pioneer in *59— 
Merchandising Is Conservative—Unique Loose-leaf Plans Build Trade 


In the middle West a person does not ex- 
pect to find lumber companies that have 
persisted through many years in one fam- 
ily. The Mississippi Valley has not been 
buying lumber for a great while, as such 
things are measured in the East, and there 
has been such a bewildering flock of oppor- 
tunities in the unfolding life of a compara- 
tively young country and such a desire to 
try new things, that the sons and grand- 
sons of early lumbermen have usually gone 
off into the business world in their own 
search for adventure. 

But occasionally one finds a shining ex- 
ception. The Realm has just visited such 
a yard, that of E. Kent & Co., of Clinton, 
Ill., that has claimed the work and loyalty 
of three generations of Kents; and, with 
the fourth generation coming on, it is likely 
or at least possible that this honored name 
will be continued in- 


The grain business was very important to 
farmers, as of course it still is. Without 
an outlet for their produce to the city they 
could not farm on any important scale at 
all. Those who came ahead of the rail- 
roads had to do as American pioneers have 
always done—produce most of their own 
clothing and household goods and food. But 
once a city outlet was given them they could 
trade their corn for manufactured goods, and 
commerce in the modern sense began. 

On the yard site there still stands an old 
building erected as a grain elevator in the 
early years of the yard. We looked through 
this veteran building that is still used as 
part of the yard’s warehouse facilities. It 
is built of black walnut timbers hewn out 
by hand. These walnut sticks, probably ten 
inches square, go clear across the span of 
the building and still show the ax and adz 





definitely in Clinton 
in association with 
a vigorous building 
material service. 

On April 5, 1859, 
Mr. Kent and his 
wife arrived in Clin- 
ton for the purpose 
of dealing in lumber 
and grain, and the 
lumber _ business 
founded then is still 
continued on the old 
lot. The intervening 
years have seen a 
world of change; for 
in that time Illinois 
has emerged from 
its pioneer condition, 
and this part of the 
State has become a 
great, stable and 
modern corn-produc- 
ing area. It claims 
that it is the heart of the Corn Belt, and the 
district can surely go a long way toward 
making good on that claim. 

Fred R. Kent, with whom we talked, is 
the second in the Kent line in the yard. 
He was born but a block or less from the 
yard and has grown up in the business and 
expects to grow old in it. We also met the 
third Kent, who is named for his grand- 
father, and is a vigorous young man who 
has all the marks of a capable and progres- 
sive lumber merchant. 

When the founder of the yard came to 
Clinton, down here in the Lincoln country, 
there was a line of the Illinois Central run- 
ning through the town. This fact gave to 
the little villages on the railroad a wide 
territory upon which to draw; for many of 
the neighboring villages were without rail- 
road connections and hence could not bring 
in lumber stock or ship out grain. Practi- 
cally all the lumber bought for the yard in 
those days was white pine cargo stuff that 
came down the lake to Chicago. Cargo 
‘ shipments were log-run; but Mr. Kent had 
the lumber sorted and roughly graded in 
Chicago and shipped down to him. A car 
at that time would hold 8,000 to 10,000 feet. 





Office of E. Kent & Co., Clinton, TIL, 





marks of the early builders. Mr. Kent tells 
me this building was equipped with some 
elevator machinery, made entirely of wood 
and operated by horse power. 

Mr. Kent drew out of his desk a large 
leather bound account book kept by his 
father. The early entries in it are dated 
in 1860 and have to do largely with the 
supplies bought for use in the yard and 
elevator; harness, hay, horse blankets and 
a multitude of other articles. It is one of 
the most beautifully kept books we have 
ever seen. Naturally all the entries were 
made with a pen, and this beautiful copper- 
plate script is as clear and legible as though 
it had been made last year. In fact we 
doubt if many account books kept with a 
pen last year can compare with it. 

We saw several pictures of the yard’s 
founder; one on a rare old advertising card 
which Mr. Kent has hanging in his office. 
This card has reproductions of photographs 
both of E. Kent and of his son, Fred R. The 
father was a distinguished looking man, and 
doubtless father and son would resemble 
each other if they wore the same style beard. 
The father, according to the style of his 
generation, wore luxuriant side whiskers 


on site used since 1859 


and moustache. According to his son’s ac- 
count, he was an adventurous business man 
and loved the uncertainties of commerce in 
a frontier settlement. 

The founder died thirty-six years ago, but 
the business has been carried on under the 
original name. Fred R. Kent carried it on 
for many years in partnership with his 
mother. Later, when she retired, he car- 
ried it on alone; and at present his son is 
in business with him. The company, how- 
ever, did not continue the grain business 
after the founder’s death. It is interesting 
to know that before the first of the line 
started the business in Clinton he was a 
boyhood friend, in Chicago, of several young 
fellows who also became noted lumbermen. 
In 1843 he went to school with H. P. Mur- 
phy, later of the Hamilton-Merryman Lum- 
ber Co., and with John H. Whitbeck, later 
of the H. Whitbeck 
Lumber Co. Mr. 
Kent’s sister, Mary 
Ann, taught in the 
first brick school- 
house to be erected 
in Chicago, a build- 
ing that contained 
only four rooms. 

In the yard I met 
“Old Bill,” known to 
me by no. other 
name; a yard man 
who has been with 
the company for 
many years. “The 
most loyal helper 
and friend you ever 
saw,” Mr. Kent said. 

The yard is car- 
ried on according to 
sound and_ rather 
conservative poli- 
cies. Fred R. Kent 
tells me he would 
rather give careful attention to his one yard 
than develop a line—a kind of expansion 
that seems common and popular in the 
State. He told me with some pride that 
the last time he gave a note for money to 
operate the business was in 1900, and as- 
serted that since that time he has never 
missed discounting a bill. 

The junior member of the firm, the pres- 
ent E. Kent, has developed a very interest- 
ing set of plan books. These consist of a 
line drawing of the building and a floor 
plan if it is a house. These sheets are each 
pasted on heavy cardboard, indexed and 
placed in a large and heavy filing jacket. 
In connection with many of the farm build- 
ings other than houses there is a material 
bill and a lump-sum price for the materials 
required. The house plans are grouped to- 
gether according to size; five rooms, six 
rooms and the like. When an undecided 
prospect comes in for information, a few 
questions usually serve to reveal what sort 
of house is desired. Then the appropriate 
filing jacket comes out, and looking begins. 
If one or several interest the looker, those 
sheets are simply lifted out and loaned. 
If it is a small and modest house, the 
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builder can usually erect it with few if any 
additional drawings. Mr. Kent had a large 
filing drawer in his desk completely filled 
with these loose-leaf plan books. He is al- 
ways looking for plans and finds them in 
newspapers, building magazines, any place 
they show up. If they are interesting and 
prove upon investigation to be sound, they 
soon find their way into the Kent collection. 

Mr. Kent senior says that this part of 
Jllinois has a little weakness for figuring 
with catalog concerns. These give little 
trouble except in one situation: A prospect 
who has never intimated to a local dealer 
that he is even considering building gets 
to reading the seductive ads, believes the 
statements about the amount that can be 
saved by purchasing by mail, and completes 
the deal without giving a local lumberman 
a chance to try for the sale. It would take 
much sleuthing and mind reading to detect 
all these potential buyers before they take 
the jump. One such sale was saved to the 
Kent yard by a sash and door salesman, who 
found out by accident that a local man was 
about to buy outside. He talked to the 
man and told him he could do as well at the 
Kent yard, and owed it to himself to in- 
vestigate. Mr. Kent took the bill, bought 
of local dealers the hardware and other 
items he didn’t carry, satisfied the customer 
completely and made a reasonable profit on 
the job. In fact he said he’d be happy to 
take a dozen jobs like it at the same price. 
The customer had had a little experience 
with mail-order lumber and told Mr. Kent 
he was convinced he had got stuff that in 
quality was at least 25 percent better than 
he would have got by mail. 

A person might well expect that a man 
of Mr. Kent’s temperament, whose business 
is rooted in the pioneer past, would be in- 
terested in the life and times and the work- 
ing gear of the past. At least this is 
eminently true of him. For many years he 
has been a collector of antiques, mostly of 
the American frontier. He was kind enough 
to invite me to his home and to show me his 
very remarkable collection. In 
fact he has some of these ar- 
ticles at his office and in his 
yard. For instance, out in one 
of his sheds he has a pioneer hay 
rack, built years ago of pieces 
of hardwood selected so that the 
natural bend of the wood makes 
the necessary curves. It is a 
device that oughf in time to find 
its way to a State historical 
museum. In his office is a pair 
of saddle bags that belonged to 
the physician who officiated at 
Mr. Kent’s entry into the world. 
What a treasury of pioneer 
stories those old carrying cases 
could tell, of wild rides through 
storms and the night to relieve 
suffering and save life. The old 
physician made many trips on 
horseback with the saddle bags i 
slung across the saddle; and 
when he drove to make his calls he carried 
them over his shoulder. 

In the room which contains most of his 
collection Mr. Kent has a framed coach 
panel on which is painted a picture of a 
pioneer on horseback with his rifle ready 
for the oncoming ‘Indian attack. This pic- 
ture is painted on a poplar panel and was 
one of two such panels painted by Mr. Kent’s 
grandfather, W. R. Clapperton, for one of 
the early Illinois Central stage coaches. 
The panel lasted the life of the coach, ex- 





posed to the weather; but the colors are 
still distinct and bright. This grandfather 
was quite a noted artist in his day, and 
Mr. Kent has a medal won by him for a work 
shown at an art exposition held somewhere 
in the East before 1850. 

Mr. Kent has, also, a folding writing desk 
made by his grandfather, though I’m not 
sure but this was his Grandfather Kent. 








The founder of E. Kent & Co., built this shed 

of hand-hewn black walnut timbers in the days 

of his pioneering, and it is in use as part of 
the yard’s facilities 


It is a beautiful piece of cabinet work, made 
of satinwood and rosewood with exquisite 
brass inlay. The piece is equipped with 
secret compartments and is in perfect con- 
dition. On the wall of the room is an India 
ink drawing of his father, done years ago 
by Herb. Wilson of the staff of the AMERI- 
CAN LUMBERMAN. Mr. Wilson is a native 
of Clinton. Mr. Kent had Wilson do four 
pictures, one each of Washington, Lincoln, 
Douglas and Webster and presented them 
to the four schools named after these men. 


to a Dutch tile that is framed and hanging 
in his home. It is a picture of a Dutch 
kitchen, sunny and peaceful. “I used to 
look at that picture during the war,” he 
said, “and with all the violence and suffer- 
ing about which I read and heard fresh in 
my mind, it seemed to me that Holland was 
about the only spot in Europe where such 
restfulness and quiet could be found. It 
seemed to me like a promise that in good 
time this tranquility would return to the 
rest of the world.” 


Part of this collection is the fruit of Mr. 
Kent’s travels about the United States, and 
part has been sent him by friends. All his 
friends know about his interests, and when 
they come across some articles they think 
he’d like to have they send them to him. 
He showed me a German steel helmet with 
an ugly hole torn.in the top. “That was 
sent me by one of the soldiers from Clinton,” 
he said. “I asked him if it had any story, 
and he said he guessed it didn’t. ‘I found 
it on a battle field one day,’ he told me. ‘It 
was lying three or four feet from the Ger- 
man soldier who had been wearing it. He 
didn’t need it any more, so I sent it to you.’ 
That’s all I know about it, but that hole in 
the front tells its own story. 


“I have one war relic around here that I 
can’t show you, because I don’t know where 
it is. I was at Vicksburg several years ago 
with some friends. One of them got an 
exploded shell that had been dug up on the 
field, and I wanted. one. But the only one 
I could find had not exploded. I brought it 
home, but Mrs. Kent got to worrying for 
fear it might go off. She asked a friend 
who had been in the Civil War if there was 
any danger of such a thing, and he remarked 
that it might possibly be alive. So Mrs. 
Kent, to be on the safe side, buried it and 
has never told me where. I expect that in 
future years it’ll be dug up, and somebody 
will have a great time trying to remember 
what battle was fought in Clinton.” 

Mr. Kent has three daughters and two 

sons, as his father and grand- 








The Vespasian Warner Library at Clinton, Ill., plays an important part 


in the life of the community 


They still hang in the corridors; and the 
picture of Washington is now in the third 
building of that name. 

It would require a trained antiquarian to 
list all the articles in Mr. Kent’s collection. 
He has almost a complete history of Ameri- 
can horsemanship in the form of historic 
iron stirrups and bridle bits. He has fire- 
arms from every war in which the United 
States has had a part. During the late World 
War two of his sons were in the American 
Army. In speaking of this fact he pointed 


father had before him. One of 
his daughters is at present libra- 
rian of the beautiful Vespasian 
Warner Library that stands just 
across the street from the Clin- 
ton high school. 

Clinton is a railroad center, 
as it is the crossing point for 
three lines of the Illinois Cen- 
tral. There are division offices 
here and extensive shops, around 
which the industry of Clinton 
centers, but the town is also an 
important farming center. It is 
an attractive little city of about 
6,000 people. The highways of 
central Illinois have been im- 
proved enormously these last 
few years, and Clinton is in 
touch with every part of the 
State by means of cement roads. 
Rather, it will be as soon as the 
final link of a few miles is connected up. 
This would have been done some time ago, 
but .there has been difficulty in locating 
this last unit. It will be done soon, and 
then Clinton will be able to reach almost 
any part of the State by car over hard-sur- 
faced highways. The Realm made a trip 
by flivver into southern Illinois a few years 
ago, got caught in a rainy spell and nearly 
smothered in mud before getting out. No 
one appreciates the great Illinois system of 
concrete highways more than we do. 
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News and Business Ideas for 


The Yard Manager’s Soliloquy 


The kale | can’t get, | am nailed to the mast, 
My eye is in mourning, my jaw in a cast; 
My boss does a war dance, he keeps the air blue, 
For his bills must be met, and his notes are all due. 


Tells How Success Is Won 
MIAMI, ARIz., Dee. 1.— ‘‘Forty- 


eight years of retail lumber merchan- 
dising have taught me many things, 
chief of which is that close and con- 
stant attention to the job is the first 
element of success,’’ said John C. 
Light, of the Norman-Light Lumber 
Co., in response to a question as to 
what he considered the prime requisite 
for success in the case of a young 
man just starting in the lumber busi- 
ness. 

Mr. Light exemplifies the force of 
his own teaching in this respect, as 
throughout his long and _ successful 
career as a@ lumber merchant he has 
been on the job early and late, and no 
detail of his business has escaped his 
attention. 

If your office is supposed to be open 
for business at 8 o'clock, it is a good 
idea to be there 7 or 7:30, continued 
Mr. Light. Get a good start and crowd 
your work; don’t let your work crowd 
you. I used to drive a darned good 
horse that had a lot of sense, and he 
always took advantage of the hill and 
carried the load to the top with the 
least possible exertion. 

If your closing hour is 5 p. m., and 
you have work unfinished, stay with it 
and clean up the day’s job. This will 
give you a little better start next morn 
ing, and probably that last letter out 
that carried your order to the mill gave 
you material to sell so that you did not 
have to keep your customer waiting or 
delay his building. 

In my experience I have had many 
young men apply for jobs, and when 
they succeeded in selling their services 
to me some would ask, What time do 
you begin business? How long do I 
have for lunch, and what time do you 
close? When questions like this were 
shot at me I usually shook my head and 
guessed that the young man would not 
qualify. If when I got down to the of- 
fice in the morning I found him there 
and sticking to his customer until 12 :30 
or until the sale was made, then at clos- 
ing time coming around to ask if there 
is something else that needed to be done 
before he went home, I knew that he 
was on the way to success and that 
there always was a better, job waiting 
for him. In forty-eight years of busi- 
ness life I can look back with much pride 
at several young chaps who began with 
me and now either have good businesses 
of their own, or are filling important 
executive positions with other concerns. 

In response to the suggestion that 
he state some of the most essential 
points in selling lumber and getting 
the money for it, as seen in his many 
years of experience as a retailer, Mr. 
Light said: 

Study the needs and demands of your 
customers, then render a_ service that 
will be equal to or better than that of 
your competitor. Keep your name and 
the quality of the products which you 
handle and the service which you are 
prepared to render, before the people. 


The dope that I fed him he swears was all bunk, 
That when I| gave credit | must have been drunk. 
And | sure must have been to look at the preachers, 
Farmers, mechanics, and doctors and teachers 


Policemen and plasterers, millers and bakers, 
Billposters, plumbers, embalmers and fakers, 
Shinglers and lathers, bulldoggers and ropers, 
Wallpaper hangers and painters and dopers 


Landlords and tenants and janitor crew, 
Moonshiners, dairymen, druggist and stew, 
Miners and muckers and draymen and coons, 
Lawyers and judges and raisers of prunes 


Statesmen and editors, bankers and bums, 
Bootblacks and butchers, deft weighers of thumbs, 
Dressmakers, milliners, stenos and clerks, 
Barbers and bobbers, the whole bloomin’ works 


Salesmen and printers, the bloke with a hod, 
Widowers, widows, by grass and by sod, 
And the gink who came in by the candle’s faint light 
For ‘‘one small sack of coal until Saturday night” 


Abstracters, brakemen, ad writers and Janes, 
The kind that live high on the yap without brains, 
And the slingers of hash, and the flingers of bull 

Who have parked in my ledger until it is full. 


And they all have lined up on the side to the left, 
While the side to the right is completely bereft 
Of the signs that mean shekel, or cartwheel, or plunk, 
The boss hit the nailhead, | must have been drunk. 


My wife giggles, too, for the bootblacks and such 
Go jazzily by in their high-powered Hutch, 
And sprinkle with gravel my chariot of tin, 
And ruffle my whiskers from eyebrow to chin. 


The meat we have Sunday must last us all week, 

And the cold through my pants can play hide-and-seek, 
And race with the shivers adrift on my spine 
As I look for the boss on the eight forty-nine. 


Will I do it again? 
With a song and a dance will never get by, 
And the baby who does spread his name on my books 
Won't find it was done on account of his looks. 


Say, listen! The guy 


A shirt in a cootie hunt will have nothing on him, 

For there won't be a seam that | haven't looked in, 
And he'll find he can’t fondle a high-powered Hutch 
While he trowels on the stuff that will get me in Dutch. 


Retailers 


Short Course in Retailing 


YELLOW SprRINGS, OHIO, Dec. 1.— 
The short course in lumber retailing 
offered by Antioch College will begin 
Feb. 8, and continue to Feb. 29, ac- 
cording to announcement just made 
by the college. The tuition will be 
$100 for the course of two weeks, 
which will include board and room at 
the college. 

Students taking this course will reg- 
ister with the regular students at the 
opening of the second semester and 
are invited, for the short time they 
are at the college, to become a part of 
Antioch, benefit by contact with the 
student body and its activities, enjoy 
for a brief period the fascination of 
college life, learn the philosophy of 
Antioch, leave imbued with the spirit 
of Antioch. 

The course will include, besides the 
study of materials, plan reading and 
estimating, [outlined on page 48 of 
the Nov. 21 issue of the AMERICAN 
LUMBERMAN]| some general topics in 
which departments other than that of 
lumber will participate. Among these 
are: 

Department of Mathematics: Short 
course in arithmetic; computing areas 
and volumes; computing sides of tri- 
angles and parallelograms; use of 
steel square. 

Business Administration: 
management; advertising. 

Chemistry: Simple tests for deter- 
mining adulteration in paints; stains; 
roofing materials; such as asphalt; 
accelerated durability tests of metal; 
coated nails; cement tests; nail tests; 
determination of moisture content. 

Department of Biology: Micro- 
scopic structure of trees. 

Industrial Relations: Labor prob- 
lems. 

Structural Engineering: Calculation 
of members in simple frame construc- 
tion. 

Simple problems in drafting. 

Recreation and entertainment will 
be given due attention. Excursions to 
plants at Springfield and Dayton are 
contemplated. 

As accommodations at the college 
are limited the number of students 
to be received is limited to twenty- 
five. Applications will be accepted in 
the order in which received. There 
are no entrance requirements. Pay- 
ment of $20 must accompany each ap- 
plication. On completion of the 
course students are eligible to certifi- 
cates. 

Findley Torrence, secretary of the 
Ohio Association of Retail Lumber 
Dealers suggests that: ‘‘The best 
present for an employee is the one 
which enables him to increase his 
earning capacity and usefulness to the 
firm. Such a present, conveying the 


Business 





Talk home building, home improvements 
and home comforts. Your profits must be reason- 
able but equal to your needs so that you can aid 
in helping along with all worthy enterprises and 
be an asset to your community. If a man is going 
to be a successful merchant he can not let any- 
thing interfere with the sale. Stick to it until 
you have closed the deal. Deliver the material 
on the job, and get settlement for same. Remem- 
ber that quick payments hold friendship. 


S@aeaeeaseeaaaeani 


Awards Prize in Slogan Contest 


Santa Cruz, CAuir., Nov. 28.—Recently the 
Stoodley Lumber Co. announced a slogan con- 
_ test, in which the person submitting the best 
slogan for the firm was to be awarded a beauti- 
ful playhouse, specially made to be given as a 
prize in this contest. 

Four hundred slogans were submitted in the 


contest, which has just closed, the winning one, 
selected by a committee of three persons, being 
‘“Better Lumber for Better Homes,’’ sub- 
mitted by Lenore Foster. 


Trade Shop Work for Sky Ads? 


PITTSBURGH, Pa., Dee. 1—A coal miner with 
aspirations to soar writes a Western Pennsyl- 
vania lumber dealer making a unique proposal 
for advertising, as follows: 


Would you please let me know if you would do’ 


some shop work for me and credit me for a while 
for it? I want spruce cut to pattern, or cypress 
will do. I am building an airplane, and if you will 
do this I will advertise for you next summer by 
letting you paint a sign on it. I will go into con- 
tract with you forit. I am working in a coal mine 
near Uniontown, Pa. 


implied tribute to the employee’s abil- 
ity and ambition and the recognition that his 
qualifications promise advancement, goes a long 
way toward the enthusiastic effort and loyalty 
on the part of the employee. That is why some 
lumber yard proprietors are giving the Antioch 
College short course in lumber retailing to the 
more promising young men in their organiza- 
tions as a Christmas present.’’ 


Retail Method of Inventory 


Methods of inventory are as often a subject 
of discussion and inquiry among retail lumber- 
men as any branch of bookkeeping. It is there- 
fore fortunate that a new book on this subject 
should be made available just now when prep- 
arations for the annual inventory are under 
way. This book,’ ‘‘The Retail Method of In- 
ventory,’’ published by the A. W. Shaw Co., 
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Chicaga@; was written by M. P. MeNair, as- 
sistaniprofessor of marketing and assistant di- 
rector of the Bureau of Business Research of 
the Graduate School of Business Administra- 
tion of Harvard University. 

In this work the author describes and sets 
out the advantages of the retail or selling-price 
method of inventory. For this method data are 
available at all times to show the amount of 
merchandise sold and the amount remaining 
in stock. This method of stock control is con- 
sidered with reference to its development, the 
principles involved, the problems presented, the 
method of using it and the results it achieves. 

The author’s method of treatment is to dem- 
onstrate by example each principle as it is laid 
down, so that with the book before him the 
merchant will have no difficulty in adapting his 
accounting system to include the retail method 


“Grand Opening”? Draws Big Crowd 


ALBERT LEA, MINN., Dec. 1.—Believing it 
could do no more effective piece of advertising 
than to get the people of the town and com- 
munity to come and look over its new plant, 
see the complete stock carried and the facilities 
for giving the best of service, the Aitchison 
Lumber & Fuel Co. decided to have a grand 
opening and invite everybody to come and look 
the establishment over. 

Accordingly plans were carefully laid and a 
program mapped out for the opening day, 
which was set for a recent Saturday, as the 
company figured that more people would be 
likely to attend on that day than on any other. 
It happened that the appointed day turned out 
dark, drizzly and gloomy, but even with that 
drawback about three thousand people went 











than could have been taken care of, because as 
it was, the attendance was all that could be 
handled. 


The whole affair was conducted on a broad 
and liberal seale, nothing being left undone to 
make the occasion one long to be remembered 
by those who attended. The approximate cost 
of the celebration was $700, but the company 
considers that the money was well spent, and 
that the whole affair constituted the best stroke 
of advertising that it had ever planned and 
earried out. 


Simple Mud Guard Protects Lumber 


DENVER, CoLo., Dec. 2.—It isn’t a good ad- 
vertisement for a lumber company to deliver 
a load of finish material and turn over the 
lumber to the carpenter with the boards that 








At left is seen the front of the new shed of the Aitchison Lumber & Fuel Co., Albert Lea, Minn., with visitors crowding in for the recent grand 


opening. 


of inventory. The book includes twenty-seven 
mathematical demonstrations and specimen 
forms complete. The volume is 51% x 8% 
inches, substantially bound in cloth and illus- 
trated, and is supplied by the AMERICAN Lum- 
BERMAN at the publisher’s price, $2, delivered. 
SAAARBBLAAAGaAS 

BUSINESS, LIKE WATER, runs where a channel 
has been cut for it—in other words, where the 
way has been prepared. 


events on the day’s program 


through the yard during the afternoon and eve- 
ning. Interesting exhibits of many of the prod- 
ucts handled by the company had been prepared, 
these exhibits being conducted by representa- 
tives of the various manufacturing concerns. 
Other features included music and popular en- 
tertainment; ‘‘eats’’ for the adults, ice cream 
cones for the children, and souvenirs for every- 
one. Had the day been pleasant, more people 
undoubtedly would have been in attendance 





Ames football game. 


teams. 





-This Week’s “Timely Tip” 
A Football Display Window 


Everybody stopped to look at the window display of the 
Century Lumber Co., Des Moines, Iowa, on view for five 
days before and after the recent intercollegiate Drake- 


The display showed the two teams in action on the field. 
Every detail was worked out. 
chalked off at the proper distances. 
represented by tiny dolls painted to represent the opposing 
Each goal was draped with its defenders’ colors. 
Even the Drake mascot, a bull dog, was on the job. 


The display stopped practically every passerby, and es- 
pecially appealed to those most desired to reach; namely, 
the boys of high school age, many of whom will within the 
next few years be interested in getting homes of their own, 
and be needing home building materials and service. 


Watch for next week’s “Tip” 


The field was a layer of soil, 
The players were 











The view at the left gives an idea of the throng which jammed the driveway of the big shed to view the exhibits and enjoy the various 


were on the bottom of the truck spattered with 
mud where they extended over the length of the 
truck bed to the rear. This happens quite fre- 
quently when lumber is delivered in small 
trucks and there happens to be a few puddles 
of water on the road. 

However, the Federal Lumber Co., of this city, 
has overcome this little difficulty by hanging 
a piece of burlap, usually a gunny-sack, from 
the end of the truck box to within a few inches 
of the ground, directly behind the rear wheels. 
The burlap serves as a mud guard and prevents 
the wheels throwing muddy water upward 
against the boards which may be extending be- 
yond the truck floor. 

A rain storm isn’t necessary to cause mud to 
be flipped up by the rear wheels of a truck; a 
street sprinkler which has just passed over the 
highway will wet up the dirt enough to spoil a 
sanded piece of lumber. The cost of the gunny 
sacks for this work is practically nothing and 
a lumber dealer can afford to leave them on his 
trucks all of the time. 

Like many other lumber companies, this firm 
uses a truck of small size but of a most com- 
mon name. But probably there are not many 
companies that turn the job of making the 
bodies for the trucks over to the drivers. Only 
the chassis of the truck is purchased. It is de- 
livered to the yard, placed in a stall and the 
drivers work on it in spare moments. Within 
thirty days of spare time, a truck body has 
been fitted to the chassis and the truck is ready 
to be placed into service. 

G. P. Martin, manager of the company, de- 
clares that it doesn’t pay to spend too much 
money on repairs to one of these trucks. The 
drivers are expected to be able to accomplish 
most of the minor repairs, but when it reaches 
a condition of requiring frequent visits to a re- 
pair shop, it’s time to sell it. He calls in rep- 
resentatives of various Denver automobile firms 
which deal in this particular make of automo- 
bile and asks them to bid on the old truck. The 
firm that makes the best offer for the truck 
as a part payment on a new one, gets the truck 
and makes the sale of the new chassis. Usually 
he gets more out of the old truck equipped with 
the body that was made in the lumber yard 
than he would for the bare chassis. 
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The attractive and conveniently arranged new shed of the New Castle Lumber Co., New Castle, Ind., which embodies some interesting f eatures 


An Economical and Convenient Lumber Shed 


NEw CasTLE, IND., Dec. 1.—Economy - of 
construction as well as convenience of arrange- 
ment and elimination of all unnecessary labor 
in handling stock, are the outstanding features 
of the new shed of the New Castle Lumber Co., 
a photograph and plans of which appear on 
this and the following page. 

The shed, which measures 109 feet by 100 
feet, is of frame construction. The shed is di- 
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vided lengthwise by a cement paved drive 1914 
feet in width, with folding doors at either end. 
On one side of the driveway are located the gen- 
eral and private offices, with glass room and sash 
and door room immediately in the rear thereof. 

The glass and glazing room, being just back 
of the office, is very convenient, and as the room 
is heated by the office hot water heating system, 
the temperature is kept comfortable for work- 
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ing even in the coldest weather. Just back of 
the glass room is the door room, which is very 
accessible to the office and convenient for show 
purposes, saving the expense of an added show- 
room for displaying doors. The doors are 
stored in racks, flat. 

On the other side, at the front, is the hard- 
ware and paint salesroom, measuring 20 feet by 
26 feet 9 inches. This room has a large display 
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Ground plan of new lumber shed of the New Castle Lumber Co., New Castle, Ind. Note convenient arrangement of the offices, glass room, and sash 
and door room, as well as hardware and paint display salesroom on opposite side of the center driveway 
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window facing on the street, which is used for 
displaying paints and hardware. The display 
is changed at frequent intervals and has proven 
to be a good attention getter and sales help. 
All stock is unloaded from the ears into the 
shed with a gravity roller system. Sliding 
doors on each side of the building permits load- 
ing in or loading out from the outside as easily 
as from the inside. This gives piling space 40 
feet wide on each side of the main driveway, 
which is ample for handling any lenth of ma- 
terial. In piling stock a long length item is 


placed end to end with a short length item, thus 
utilizing all the space. 

The second floor of the shed is equipped with 
a 20-foot walk over the center driveway, with 
The 


piling space 20 feet wide on each side. 











wide walk affords plenty of space to tempo- 
rarily accommodate a carload or two of ma- 
terial, preparatory to putting each item in its 
proper place. There are two openings through 
the walk, for gaining access thereto, and large 
folding doors at each end of the walk, which 
afford excellent ventilation and make working 
on the walk, cr anywhere on the second floor, 
much more cool and comfortable in summer than 
if they were lacking. 

‘We have been asked,’’ said W. O. Newton, 
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tion showing some of the construction details of new shed of the New Castle Lumber Co., 


Piling Foundations Extensively Used in 


Forty or fifty years ago piling foundations 
were unknown in the experience of Chicago 
builders. Floating foundations, composed of 
pyramided ‘‘T’’ rails, upon which rested the 
columns for the building, were the rule. Wil- 
liam Suey Smith, perhaps one of the most bril- 
liant and successful civil engineers in this part 
of the country, can be called the father of pil- 
ing and caisson foundations; for he was the 
first to introduce them to the building interests 
in Chicago. 

Since Engineer Smith’s successful use of wood 
piling for foundation work some forty or fifty 
years ago, great forward steps have been taken 
in this work, and the use of piling is becoming 
more general every day throughout the country. 
One reason for this is that piling makes a per- 
fect foundation and is a great deal more eco- 
nomical than caisson construction. A 50-foot 
pile, driven into the ground until it ‘‘ fetches 
up,’’ will sustain a weight of twenty tons, and 
if allowed to rest forty-eight hours before start- 
ing the building construction, will carry at least 
thirty-five tons. The resistance friction is on 
the sides of the pile and not on the tip which 
is driven into the ground, and the closer to- 
gether the piles are driven the greater will be 
the weight they will sustain. A piling founda- 
tion is the most permanent foundation obtain- 
able, because a concrete base is placed over the 
butt end of the pile which is not driven en- 
tirely under the ground, and the pile is sealed 
under ground where no air can reach it and 
where the only change that can possibly take 
place in the wood is petrifaction. 

Piling is used for the foundation of build- 
ings sometimes as high as twenty stories, but 
most piling foundations are found under build- 
ings covering a large area, such as warehouses 
which must carry a heavy load, elevators, 
garages and hotels and apartments from ten 
to fifteen stories high. Where a very high 
building is being constructed on a small area of 
ground, caisson construction is the most prac- 
tical because it is a bed-rock foundation which 
will hold any weight. 

Chicago, now in the midst of one of the great- 
est building booms in its history, is utilizing 
more piling foundations than ever before and 
if the prophecy of lumbermen who have made a 
life study of piling is to be considered sound, 
Will see more in the next few years than even 
the most fantastical dreamer imagined four 
or five years ago. There are, at present, sev- 
eral construction jobs in the Chicago ‘‘loop’’ 


where piling is being used for the foundations. 
The Congress-Wabash Building, a 7-story struc- 
ture being erected at Congress Street and 
Wabash Avenue, is using between 1,200 and 
1,300 pieces of piling of which 200 are 60-foot 
and the remainder 55-foot. The building speci- 
fications call for eypress and mixed hardwood 
piles, but most of them are cypress. They have 
been furnished by the Manassa Timber Co., of 
St. Louis, Mo. The new Starck Building, Wabash 
Avenue near Jackson Boulevard, is to be on a 
piling foundation and calls for 450 cypress 
‘*sticks,’’ forty-five feet long, which are being 
furnished by the same company. 

The McCormick Estates Building, under con- 
struction at Michigan Avenue and Lake Street, 
is to be an 8-story building, built with the in- 
tention of an addition in the future. This job 
will take 2,000 pieces of 60-foot piling, accord- 
ing to A. J. Schultz, manager of the Chicago 
office of the Manassa Timber Co., which is fur- 
nishing them. The Rialto Elevator, 104th Street 
and Torrence Avenue, calls for 2,800 mixed 
wood ‘‘sticks’’ evenly divided into 30- and 35- 
foot lengths. They are being furnished by 
L. D. Leach & Co., Chicago. The new Hibbard, 
Spencer, Bartlett Building, now being rushed 
to completion, has 4,500 pieces of piling in 
its foundation, measuring 55 and 60 feet. 

When it is necessary to drive piling more than 
60 feet, it is customary to use a composite pile 
which has a base of wood and is part concrete. 
This is being done in laying the foundation 
for the Clarence Buekingham Memorial now 
under construction on the lake front. The con- 
tractor is using 50-foot piling and is going 
down 75 feet, making the 25 feet at the top 
of the pile concrete. Part of the 2,000 pieces 
used on this job will be composite. 

Part of the extensive lake front improve- 
ment program being undertaken by the city of 
Chicago calls for five viaducts between Roose- 
velt Road and Randolph Street, connecting 
Michigan Avenue with the outer drive. The 
work on these viaducts will be started soon and 
will call for approximately 4,000 pieces of pil- 
ing of various lengths. Tests are now being 
made to ascertain the correct piles to use. Some 
of them will be composite. Test piles are also 
being driven for the completion of the stadium 
at Soldiers’ Field, which will require about 
3,700 pieces for its foundation. The whole 
lake front improvement project extending from 
Lincoln Park on the north to Jackson Park on 
the south and including the Wacker Drive, is 


vice president and manager of the company, 
‘‘whether it would not have been better to have 
had the upper walk open with a platform on 
each side. My answer to that question has al- 
ways been in the negative, as it is impossible 
for us always to put our lumber directly into 
its proper storage place when unloading from 
the cars, and by having this 20-foot space we 
can temporarily place the contents of a ear, or 
even two cars, on the walk, and thus avoid con- 
gesting either the second or first floor.’’ 

Mr. Newton further expressed the opinion 
that in the way of a frame shed of inexpensive 
construction, arranged for the easy handling 
and storing of lumber, as well as being pleasing 
to the eye, the new shed ‘‘ fills the bill’’ to the 
entire satisfaction of all concerned. 
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Chicago Building 


calling for almost an unbelievable number of 
piles. 

Other construction projects in the city, for 
which the Manassa Timber Co. has either fur- 
nished the piling or has the contracts for fur- 
nishing it when needed, include a 16-story 
garage at State and Kinzie Streets, which took 
1,500 55- and 60-foot piles; the Twenty-third 
Street viaduct which has 2,000 pieces of 55- and 
60-foot cypress piling in its foundation; a ga- 
rage at Eighth Street and Wabash Avenue which 
took 50- and 55-foot piling; a hotel at Fifty- 
ninth Street and Stony Island Avenue, calling 
for 2,000 ‘‘sticks;’’ and a 16-story codperative 
apartment building being built on Lake Shore 
Drive near North Avenue, which took 1,200 
pieces of 50- and 60-foot piling. Piles placed 
in construction where they will be exposed to 
the air, are treated to preserve their life. There 
are five or six methods which can be success- 
fully used, but creosoting is the most common. 
Highway piling, usually in 20- or 30-foot 
lengths and used wherever it is necessary to 
build highway bridges and culverts, is gen- 
erally creosoted. 

The Manassa Timber Co. office in Chicago has 
just completed its first year, and according to 
Mr. Schultz in charge of the office, it has been 
a most successful one. ‘‘Since April 1 we have 
had all the business we could possibly handle 
at our office here and I have been on the go 
night and day.’’ That the company is antici- 
pating a great demand for piling during the 
winter is evinced by the fact that it is going 
into winter quarters with 50,000 pieces of pil- 
ing ranging from 15 to 85 feet in length, cut 
and stacked at the company’s loading points. 
This is said to be the largest stock of piling 
in the country. Orders are filled from the com- 
pany’s twenty loading points, fourteen of which 
are equipped with steam loaders. 

This company has extensive holdings of ey- 
press and mixed hardwoods in southeastern Mis- 
souri and northeastern Arkansas and some short 
oak piling timber in southern Illinois. All of 
the long piles come from its pine holdings in 
Alabama. According to Mr. Schultz, Chicago 
is due for even a large building program next 
year than has been experienced this year. The 
Calumet and Wolf Lake districts, south of Chi- 
cago, will be developed for industrial purposes, 
and this will mean a large amount of building 
which will demand piling for foundations. ‘‘ We 
are going to be prepared for this demand,’’ con- 


fided Mr. Schultz. 
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Mill and Market News of Hardwood Industry 


Renewed Rains Close Many Mills 


MEMPHIS, TENN., Nov. 30.—Rains through- 
out southern hardwood producing territory have 
brought an influx of orders totally unexpected 
at this season, and sent prices upward. There 
are enough orders booked to keep mills operat- 
ing at normal for practically eight weeks. High 
prices are not keeping any buyers out of the 
market. 

Last week rains again soaked the forests and 
have completely stopped logging. Logs are not 
to be had in any quantity. Their prices are 
high, and it is predicted they will go higher 


unless a long spell of dry weather sets in. Mills 
are down throughout this entire territory. 


Hardly a mill is operating full time, and many 
are preparing to close for the holidays, not from 
choice but in order to make a few repairs and 
try to accumulate enough logs for full time 
operation shortly after the first of the year. 

Many items are practically off the market. 
Popular items in gum and oak are completely 
sold up, and mills are waiting for more dry 
stock to fill orders on hand. According to re- 
ports of 105 units to the Hardwood Manufac- 
turers’ Institute, for the week ended Nov. 21, 
orders totaled 22,091,355 feet; shipments, 19,- 
719,137 feet, and production, 12,267,795 feet, 
respectively 117, 104 and 65 percent of normal. 
The increase in shipments shows that operators 
are taking on all available help to get orders 
moving before Jan. 1. Shipments, based on 
heavy order files, are expected to show consider- 
able increase until Christmas time. It is now 
thought that orders will continue to roll in even 
during the Christmas holidays. 

Demand is from all groups. Automobile de- 
mand has been exceptional, and new car sales 
are sufficient to keep the plants working at ca- 
pacity throughout winter. The furniture group 
is probably the best buyer, taking all available 
lumber and making some mighty nice offers. 
Furniture plants are buying for future as well 
as immediate delivery. The building trades 
continue to take a large volume of hardwoods. 
The flooring plants have not stopped buying. 
Sash, door plants and interior trim plants are 
also in the market. Export demand continues 
to pick up. Foreign buyers have found that 
domestic needs are taking all lumber offered, 
and are accepting quotations. This demand 
should show some improvement. 

Sam Harlow, seeretary Duddley Lumber Co., 
was named vice president of the Traffic Club of 
Memphis at its annual election last Saturday 
night, and H. T. McGrath, secretary Welsh 
Lumber Co., was made a director. Both officers 
will be installed at the annual banquet on Satur- 
day night, Dec. 10. 


Consumers Order Ahead—Stocks Low 

EVANSVILLE, IND., Nov. 30.—Southwestern 
Indiana hardwood trade has been quite brisk. 
Production is curtailed and dry stocks have been 
so low that green stocks continue to arrive on 
the local market. Some of the lumber manu- 
facturers report a great deal of booking for fu- 
ture delivery. Demand comes from both manu- 
facturing consumers and building trades in- 
terests. Prices are holding quite firm. Many 
local manufacturing consumers report that they 
are not very well stocked up, though most plants 
are being operated on good time. Box factories 
are operating steadily and are in the market for 
considerable lumber. Retail lumber trade is 
holding up well, and reports from rural com- 
munities are encouraging. Local lumber manu- 
facturers report that hardwood logs are slow in 
coming in and that prices are high. Gum is the 
lumber in best demand, but it is rather scarce. 
Poplar is bringing a better price than for a 
long time. Elm also has improved of late, and 
more is being moved. Quartered white oak is 
steady. Walnut is firm and prices are holding 
up well. 

Frank C. Storton, of the Evansville Veneer 
Co., and secretary-treasurer Evansville Lumber- 
men’s Club, who has been sick at his home, is 
showing signs of improvement. 


Theodore E. Rechtin, of the Rechtin Lumber 


Co., this city, accompanied by his daughter, 
Miss Lucia Rechtin, has left for his semiannual 
tour of his properties in Mississippi County, Ar- 
kansas, and will make his headquarters Blythe- 
ville, Ark. They will visit Mr. Rechtin’s sister 
at Columbus, Mo. 


Building Mill for Small Dimension 


WABENO, WIs., Nov. 30.—The rapidly grow- 
ing demand for small hardwood dimension for 
various uses is to give this village a mill to be 
built and equipped for the particular purpose of 
converting small, low grade logs into chair 
stock, crating, lath, turning squares, and vari- 
ous other small hardwood dimension. The mill, 
work on the foundation of which will be well 
under way this week, is to be built by Fred 
Colburn, logger and contractor, of Soperton, 
Wis., and his brother, Enos Colburn, Jumber- 
man, Green Bay. It will be designed for a ¢a- 
pacity of 10,000 feet a day and electrically 
driven. It is expected to be ready for operation 
by Feb. 1. 


Northern Logging Will Be Curtailed 


MARINETTE, Wis., Nov. 30.—Indications 
point to curtailed logging operations in upper 
Michigan and Wisconsin this winter. This was 
evident following a recent meeting at Hough- 
ton last week by the Upper Peninsula Loggers’ 
Association, which was attended by fourteen 
leading loggers. According to the reports, saw- 
mill operations have been cut 50 percent, and 
many of the mills have large stocks of logs on 
hand. Cedar operations will also be light, it is 
stated, there being reported an overstock of 
telephone poles and railroad ties, with slow de- 
mand. 

Work of rebuilding the plant of the Menom- 
inee Lumber & Cedar Co., destroyed by fire in 
Menominee, Mich., recently at a loss of around 
$30,000, is well under way. It is expected that 
the mill will he in operation again by spring, 
according to the owners, Harry Worth and C. J. 
Scanlan. All new machinery will be installed. 
Since the destruction of the plant, their jobbers 
have continued getting out timber, and by the 
time the mill is again in operation the company 
will have a large stock of logs. The company 
handles cedar exclusively, its output consisting 
of poles, posts, shingles and ties. 


Northern Stocks Shipped Green 


Bay Ciry, Micu., Dee. 1.—Demand for north- 
ern hardwoods continues very active, and there 
seems to be no lessening of interest in desirable 
items. Practically all the woods are receiving 
a fair share of this demand, but hard maple, 
soft elm and basswood are moving in the great- 
est volume. Prices are very firm, and some of 
the most desirable items are commanding a 
premium. As one of the manufacturers aptly ex- 
pressed it: ‘‘It is difficult to determine what 
prices to ask for these stocks.’’ Stocks of 
thick hard maple and soft elm are rapidly be- 
ing depleted, and in some instances these stocks 
have been shipped green in order to supply im- 
mediate needs. 

The hardwood flooring industry is experienc- 
ing a slight reaction in demand for its product, 
but this is usual at this season. A large demand 
is in prospect after Jan. 1. 


Mississippi Mills Short of Logs 

JACKSON, Miss., Nov. 30.—Local hardwood 
manufacturers are very optimistic over the mar- 
ket situation. Prices are advancing rapidly on 
all items. Bad weather has curtailed produc- 
tion by reducing the log supply and also ham- 
pered shipments, although stocks have been 
greatly reduced. The demand for all items is 
good and from all consuming sources. The 
farmers in this immediate section are getting 
out some logs, but hardly enough to keep mills 
operating. With the cotton crop about har- 
vested, and the mills able to pay a little more 
for logs, the supply has somewhat improved. 


West Virginia Woods Make Advances 


ELKINS, W. VaA., Nov. 30.—Further improve- 
ment in the market for West Virginia hard- 
woods is reported by lumbermen in different 
sections, the increase in demand being accom- 
panied by an upward movement of prices. The 
increase in demand applies to the higher grades 
instead of lower grades, although the latter are 
active. Price changes are more frequent in 
connection with the better grades. Outstanding 
is the demand for hickory, sound wormy chest- 
nut, poplar and oak. Hickory is in more active 
demand than it has been for many a day. For 
some time there has been no sale in West Vir- 
ginia for that kind of hardwood, but of late 
and since hickory has become less available in 
the South, the demand in West Virginia has 
reached much larger proportions. This wood 
is being used very extensively by automobile 
concerns in the manufacture of wheels. As a 
result of the better demand, the price has ad- 
vanced fully $10. 

The fact that the Curtin interests have called 
for bids on the construction of a railroad in 
Webster County is construed as meaning that 
such interests are preparing to develop their 
large timber holdings on an extensive scale. A 
year or so ago the Curtin interests purchased 
the West Virginia Midland railroad, a narrow 
gage line operating between Holley Junction 
and Webster Springs. 


Auto Makers Plus _— Orders 


Detroit, Micu., Dee. 1.—In view of the con- 
sistently steady demand for hardwoods, coupled 
with reduction in mill offerings, a stronger trend 
in the market is in evidence. There is not much 
inclination on the part of trade factors to make 
advance commitments, but since high produe- 
tion schedules in automobile and body plants 
are expected to continue over a long period, 
there is a tendency toward purchases to cover 
future requirements. Automotive plants are 
showing an inclination to place advance orders 
on a larger scale, but there are few bookings 
on account of the rising market. A marked im- 
petus toward the larger production of motor 
busses in the Detroit territory is furnished by 
the acquisition of a majority interest in Gra- 
ham Bros. (Ine.), by Dodge Bros. 

The market in softwoods is showing contin- 
ued strength. There are more offerings in 
evidence, due to increased production of south- 
ern mills whose output formerly was affected 
by wet weather. A scarcity of surfaced finish 
is noted. 

The Detroit Suburban Lumber Dealers’ Asso- 
ciation has moved its offices to larger quarters 
on the seventh floor of the Donovan Building. 

Fred J. Robinson, of the Lowrie & Robinson 
Lumber Co., has returned from a trip to Florida. 

G. L. Isbell, of the Tri-State Lumber & Shin- 
gle Co., is spending a short vacation in Sault 
Ste. Marie, Mich. 


Foresee Brisk Winter Trade 


CoLuMBus, Onto, Nov. 30.—With industrials 
buying in larger volume, and retailers making 
purchases to replenish broken stocks, hardwood 
trade is showing considerably more activity, 
and prospects are good. Most manufacturers 
and jobbers believe that winter trade will be 
brisker than usual. Buying for the future 1s 
the rule, as many of the users realize the trou- 
bles of transportation and production during 
winter. Dry mill stocks are becoming scarcer. 
Flooring is the strongest feature. Prices are 
well maintained at the higher levels recently 
reached. 

Southern pine trade is showing considerable 
strength, although its volume is not large. Re- 
tailers are buying only to replenish stocks, in 
view of the near approach of inventory period. 
Prices are strong and stocks are rather scarce. 

The new lumber mills and tract that the W. 
M. Ritter Lumber Co. recently acquired from 
C. Crane & Co. has been named the Barrett di- 
vision, and E. E. Ritter has been placed in 
charge. Mr. Ritter, who is a nephew of the 
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head of the company, was formerly in charge 


of operations at Proctor, N. 
8. C. 

W. E. Jones, of E. J. & W. E. Jones, mill- 
workers, Columbus, has returned from Charles- 
ton, W. Va., where he was called to preside at 
the celebration of the tenth anniversary of the 
founding of the Rotary Club there. Mr. Jones 
resided in Charleston for four years, and was 
the club’s first president. 


C., and Colleton, 


Red Gum soni dude —— Advance 


Macon, GA., Dec. 1.—Red gum continues to 
command chief interest in the hardwood lumber 
market, the price this week for FAS being $110. 
Sap gum has been carried up with red, common 
sap bringing $63@64. Ash also is in good de- 
mand, 2-inch FAS being $5 more than the pre- 
vailing price of two weeks ago. Oak is fairly 
frm. In fact, all hardwoods are in sufficient 
demand to maintain quotations. 

The Case-Fowler Lumber Co. has moved to its 
new Office building, which has been rebuilt since 
the fire of last summer. It is finished in hard- 
wood, and is patterned after the old building, 
with some improvements. 


Furniture Indereste Buying Ahead 


CINCINNATI, OHIO, Dec. 1.—For the first time 
in several years, the furniture interests are 
providing during the fall for their wants up 
to the spring season. Hardwood trade has thus 
received considerable impetus. Red gum FAS 
advanced about $5@10 during the last two 
weeks. The furniture men appear to be appre- 
hensive lest gum should be so scarce as to make 
for a steady increase in price, and they are con- 
tracting for sap gum where they can not get 
red. Hard and soft maple are being bought 
by body builders, auto factories, and also fur- 
niture plants. The automobile people are also 
stocking up heavily on poplar and basswood. 
There is a big demand for oak lumber by floor- 
ing mills. Much oak flooring is going into 
winter construction in Florida. There is also a 
good movement of oak and poplar for export, 
largely to the United Kingdom. Coffin factories 
here are buying pretty liberally of chestnut. 
Continued wet weather followed by the ex- 
tremely severe fall has resulted in heavy de- 
pletion of mill stocks. Walnut is being bought 
for future requirement by the fancy furniture 
manufacturers and interior finish plants. Log- 
ging operations are slowing up, due to the early 
winter, and supplies will hardly be sufficient 
to carry the sawmills through winter unless 
there is some more moderate weather for log- 
ging. 

N. U. Bond, general manager Bond-Foley 
Lumber Co., Berea, Ky., has been nominated by 
the Republican committee of the 29th sena- 
torial district, to be candidate to sueceed W. O. 
Mays, congressman, who recently resigned to 
become prohibition administrator for Kentucky 
and Tennessee. 


Northern Input Will Be Small 

MERRILL, WIs., Dec. 1.—Logging is being eur 
tailed considerably, lumbermen cutting down 
their output to 50 or 60 percent of normal. The 
amount of logs which will be put in by farmers 
Is still uncertain, but expectations are that at 
low prices offered for hemlock logs, this supply 
will also be curtailed. 

Birch and basswood lumber in the better 
grades are moving well, and the market in soft 
elm and soft maple is becoming active. Maple 
in 8/4 thicknesses is searcer, and automobile 
plants are buying heavily, the average price 
being $95 for FAS and $75 for No. 1 common 
and selects. In a number of cases the shipments 
are green, direct from the mill. No. 3 hard- 
woods are selling briskly, 4/4 birch bringing 
$20; maple, $17; soft elm, $21, and basswood, 
$18@19. Maple flooring stock is moving very 
freely, at an average of $51@52 for No. 1, $31 
@32 for No. 2 and $21@22 for No. 3A. 

No. 1 hemlock is selling at $30, mill, in all 
lengths, widths and thicknesses, while No. 2 is 
bringing $25@26. Hemlock lath are selling at 
$8 for No. 1, 4-foot; $6 for No. 2, 4-foot, and 
$3.35@3.50 for 32-inch. 


Many Buyers Await Inventories 


Burrato, N. Ys, Dee. 2—Hardwood demand 
is fair, though a good many concerns are await- 
ing the end of the year before adding much to 
their stocks. Prices are generally strong, but 
wholesalers report that they find a good deal 
of difference in the quotations received from 
different mills. They attribute this partly to 
the fact that some mills have greatly curtailed 
stocks as the result of the rainy weather, while 
others have fairly good stocks. The building 
business is pretty fair in this section, and is 
helped by open weather. While snow has fallen 
occasionally it has not remained. 

The planing mill of Pongratz & Wick has 
been bought by C. J. Anderson, a local contrac- 
tor, who is making improvements and will con- 
tinue it in operation. 

George H. Klaes has bought out the Witt- 
meyer-Klaes Lumber Co., 304 Sduth Park Ave- 
nue. 

The Manley Chew sawmill at Midland, Ont., 
claims to have established a world’s record on 
Nov. 20 by sawing 132,900 4-foot Norway pine 
lath in ten hours. 

George Clarkson, of Milwaukee, representing 
himself as a New York contractor, gave a worth- 
less check for $40 to the Liberty Street Lumber 
& Coal Co., Batavia, N. Y., on Nov. 28, after 
placing an order for $3,000 worth of lumber. 
He claimed that he had been awarded a con- 
tract to build a bunk house for the New York 
Central Railroad near Batavia. It was found 
that no such building was to be erected and the 
man was arrested as he was about to take a 
train out of town. 

Harry lL. Abbott, vice president Atlantic 
Lumber Co., is one of the candidates for direc- 
tor of the Buffalo Automobile Club at the elec- 
tion to be held on Dec. 15. William P. Betts 
is chairman of his campaign committee and 
many lumbermen will work for his election. 

Arthur W. Kreinheder, treasurer Standard 
Hardwood Lumber Co., enjoyed an exciting 
airplane ride last week while on a vacation at 
Mount Clemens, He and his two daughters 
were passengers in a Fokker monoplane on a 
trip to and around Detroit, as guests of the 
company making that type of aircraft. 

Fred Marsden, of Hollis Bros. (Ltd.), Hull, 
England, the European agent of the E. L. Bruce 
Co., Memphis, was a visitor to the office of 
C. W. Bodge last week. He is investigating the 
American methods of laying hardwood flooring 
and explaining the English methods. 


Foreign Business Is Expanding 
BALTIMORE, MD., Nov. 30.—The trend toward 
expansion in foreign trade is shown by the Oc- 
tober statement of exports, forwardings being 
almost twice as large as in October last year: 


Feet Value 
Logs and hewn timber......... 24,000 $ 5,417 
Boards— 
NE) sid ade So Wewdn cUi wees ee aceon ieazeu 
WE MECO TO ci cave nccwwnces 53,000 ),645 
I a aden ln o aative awed 16,000 1,200 
i Sarre eee 777,000 52,040 
DWI 4 wid. ave'a o trate wale wales 189,000 22,914 
Af Lo Se eee 183,000 22,972 
Other hardwood .....ccscee 53,000 4,185 
Staves— 
i deces ea sea eeweasiee) anes 6,500 
REDE ic ated alate al aiaan < make. calecans 671 
Hardwood flooring ........... 83,000 7,075 
MURINE. a cediccaseutaubaus mecaed 94 
Other manufactures of wood... ...... 74,779 
SOG Grvaianenuaesenndtews 1,378,000 $203,492 


J. P. Stephenson, managing director of 
Bryce, Junor & Jellie (Ltd.), of Liverpool and 
Bristol, England, timber brokers, stopped here 
on the way back from the Pacific coast to take 
steamer for England at New York tomorrow. 
Mr. Stephenson visited the Coast to look after 
some of the large shipments which his house 
receives from that region. He called on several 
Baltimore exporters of hardwoods. 

Frank Reichenburg, on the staff of the Brown- 
Bledsoe Lumber Co., hardwood wholesalers 
here, will leave on another European trip on 
Dec. 10. He is expected to be absent about two 
months. Mr. Reichenburg makes his home at 
Harrisburg, Pa. 

Charles Morse, of Morse Bros. & Co., stopped 
in Baltimore today on his way from the corpo- 
ration’s big mills at Helen, Ga., to headquarters 


at Rochester, N. Y. He saw some of the hard- 
wood men, and expressed the opinion that the 
trade was showing steady improvement. 

Henry P. Duker intends to retire from Otto 
Duker & Co. at the end of the present year. 
He has purchased property formerly occupied 
by the Baltimore Box & Shook Co., and will 
establish a yard and mill there. The new firm 
will be known as Henry Duker. The old firm 
of Otto Duker will be continued by Herman H. 
Duker, a brother. 

The Zickgraf Co., which operates a sawmill 
at Denmark, 8. C., the output of which is dis- 
tributed by Greenleaf Johnson & Son, this city, 
has completed three dry kilns to take the place 
of those destroyed by fire several months ago. 


Heavy Demand Will Continue 

LOUISVILLE, Ky., Nov. 30.—Hardwood de- 
mand continues very active, with prices steady, 
sap gum having advanced a couple of dollars 
over the week, with other items firm all along 
the line. It is now more difficult to locate lum- 
ber for sale, than it is to sell lumber. The 
general situation is good, consumption being 
heavy in the various consuming trades, and 
with prospects of a very short let-down over 
the first of the year. Carlot quotations on inch 
stocks, Louisville, read: Quartered red gum, 
FAS, $110; common, $70; plain, $110 and $70; 
quartered sap, $65 and $53; plain sap, $62 and 
$45. Poplar, FAS, $100@105; saps and selects, 
$70@75; common, $50@55. Quartered white 
oak, FAS, $130@140; common, $75@85; quar- 
tered red, FAS, $105@110; common, $67.50; 
plain white oak, FAS, $90@100; common, $65; 
plain red, FAS, $90; common, $62. Walnut, 
FAS, $220; selects, $150; common, $100; No. 
2, $45. Chestnut, $105 and $57. Cottonwood, 
$55 and $40. Ash, $90 and $55. Basswood, 
$85 and $55. 

The W. P. Brown & Sons Lumber Co. is again 
operating at Guin, Ala., having two mills in 
operation, with Zami, Miss., planning to com- 
plete repairs and start again shortly. The 
other mills are all water bound. 

P. B. Lanham, Lanham Hardwood Flooring 
Co., Louisville, has left for New York, where 
he will spend a few days on combined business 
and pleasure. 


Furniture Trade Shows Big Gains 


St. Louis, Mo., Nov. 30.—Well defined im- 
provement took place in furniture manufactur- 
ing in the Eighth Federal Reserve District dur- 
ing the last thirty days, according to the report 
of the Federal Reserve Bank. October sales of 
the twenty-five reporting manufacturing inter- 
ests in the district showed an increase of 19.2 
percent over the same month last year, and of 
6.2 percent over the September total this year. 
Stocks in retailers’ hands are light, and there 
is a general disposition to replenish, particu- 
larly in the case of seasonal and holiday goods. 
Buying, however, still holds close to a necessity 
basis, and there are complaints of extremely 
keen competition in certain lines. Stocks on 
hand on Nov. 1 were smaller by 9.7 percent than 
a year earlier, and 25.2 percent under the Oct. 1 
total this year. 


Furniture Plants Buyfor Current Needs 


MINNEAPOLIS, MINN., Dee. 1.— Furniture 
manufacturers in the Minneapolis-St. Paul re- 
gion have been showing a disposition to buy in 
slightly larger quantities from the hardwood 
wholesalers and retailers. They are continuing 
to buy for immediate needs, however, with only 
scattered orders for future delivery or future 
requirements. 

This market is more largely a production 
center for upholstered furniture. The result 
is that a smaller amount of hardwoods, par- 
ticularly high grade finishing products, are sold. 
The cheaver grades go into the frames. 

A fairly large amount of birch was bought 
by furniture factories in the last week or ten 
days. Some southern hardwood is_ bought. 
Sales in the last week both of northern and 
southern hardwoods indicate that Minneapolis 
and St. Paul furniture plants are turning out 
a slightly larger volume of goods. 
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Large Cargoes to Eastern Ports Feat 


Electric Dogs Prove Satisfactory 

KLAMATH FALLS, OrE., Nov. 28.—A writer in 
the Klamath Falls Herald remarks that the in- 
stallation of Perey-Sumner electric dogs, man- 
ufactured by the Sumner Iron Works, of 
Everett, Wash., on both rigs of the mill of the 
Pelican Bay Lumber Co. during July was an 
event of much interest to millmen of this sec- 
tion. Many predicted that the dogs would not 
prove practical; that they would be too slow, 
and many other objections were raised. After 
continuous operation, the officials of the Peli- 
can Bay Lumber Co., mill foremen and sawyers 
declare that the dogs are all they are claimed 
to be. According to E. H. Pike, superintendent, 
they are fully as fast as dogs of other types; 
and John Dreher, sawyer, declares they are 
fully as fast, if not faster. A considerable 
saving is effected by the dogs gripping the cant 
at top and bottom, instead of sinking into the 
sides, as is the case with other types. 

The dogs are designed for use on rack and 
pinion carriages, and are intended to eliminate 
doggers, thus confining the operation of the 
carriage to one man, the setter. The mechanism 
is mounted on a specially designed cast-steel 
knee for each block; and each knee may com- 
prise three separate operations, namely, dog- 
ging, extensions and tapering. Each of the 
three separate operations is obtained by indi- 
vidual 2.2-horsepower motors operating through 
gearing, sprockets and chain, and screw and 
nut. 

Up to the present time, the installations of 
these dogs have been on rack and pinion car- 
riages. However, the Sumners have developed 
a knee adapted to the standard screw block, 
which carries the electric dogs and tapering 
device, which they are prepared to demonstrate 
in their shops at Everett. 

(SERRE mm ms 

Record Cargo for Atlantic Coast 

BELLINGHAM, WASH., Nov. 28.—The largest 
lumber cargo ever loaded by one lumber com- 
pany over its own dock on the Pacific coast, 
totaling 6,100,000 feet, was completed by the 
steamship Monticello, of the United American 
Line, on Nov. 25 at the Bloedel Donovan Lum- 
ber Mills’ piers. The cargo is destined for New 
York and vicinity and consists of seventy sepa- 
rate orders, each stowed separately and marked 
so as to be discharged without confusion. The 
lifting of such a cargo requires a smooth work- 
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Steamship ‘‘ Monticello’’ loading 6,100,000 feet at Bloedel Donovan Lumber Mills’ piers 


ing organization to handle the many details. 

The cargo was loaded in thirteen and one-half 
days. The average rate of loading was 450,000 
feet a day. The cargo would fill 244 ordinary 
box ears of 25,000 feet each. In lifting this 
immense cargo the company’s 5-ton crane 
proved valuable. 

About ten years ago the company placed 
5,000,000 feet aboard the steamship Atlantic 
for the Atlantic coast, but there were not nearly 
80 many separate orders and loading was much 
more rapid. 





With its new crane and its additional dockage, 
the Bloedel Donovan Lumber Mills is in posi- 
tion to serve five or six vessels at a time. On 
one occasion a few months ago three steamships 
and two schooners were at its docks at one 
time. Recently the pier was extended 175 feet. 


Urges Loading of Cars to Capacity 

NortH BEND, ORE., Nov. 28.—‘‘Let’s over- 
come this waste,’’ advises A. J. Somerville, 
sales manager Stout Lumber Co., in a discussion 
of car-loading. He points out that a few years 
ago when the lumber industry of the Pacific 
Northwest suffered from seasonal car shortages, 
it was the practice to load every available car 
to capacity. Loads and weights were checked 
by railroad representatives to see that no space 
was wasted. 

Now that we have not suffered from a car short- 
age for several months we have become lax, says 
Mr. Somerville. But we may soon suffer again 
unless something is done to overcome the present 
method of loading equipment. During the last 
year a large percentage of orders has carried the 
notation, “Do not load over minimum car,” or 
“Do not load over 20,000 feet,” or a similar stipu- 
lation. Sales of this nature usually call for only 
one, two or three items to the car; most loads of 
this description cover purchases by wholesalers 
who “transit” this lumber. 

Railroad officials inform us that by far the 
greater proportion of equipment used in carrying 
westbound tonnage is. of greater than average 
cubie capacity and tonnage. Loading such cars in 
the manner described means that these cars in 
many instances are returned to the eastern States 
carrying little over one-half of their capacity load 
The shippers of the West should load cars to their 
rated capacity, or the eastern railroads may dis- 
courage the westbound movement of cars when suf- 
ficient freight is offered adjacent to the “home” 
rails to keep their equipment busy. When this 
takes place, the lumber shippers of the West will 
again face the many embarrassments caused by 
shortage of cars. Local railroad officials in dif- 
ferent shipping districts are constantly reporting 
to their headquarters the net tonnage movement 
from their districts, and these reports are used as 
a basis for prorating equipment when the demand 
for cars creates a shortage. 

Mr. Somerville has placed the foregoing facts 
before the sales connections of the Stout Lumber 
Co., urging all representatives to give serious 


thought to the question of maximum car-load- 
ing. He believes each customer ought to be 


told that orders for large carloads of lumber are 
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much more desirable than orders for small car- 
loads—that orders ought to be flexible, and ship- 
ments permitted in accordance with the size of 
ears available. 


We are not selfish in making this request, he de- 
clares. We have all had an opportunity during the 
last few years to witness only too vividly the fact 
that the whole nation suffers when the railroads 
and dependent industries suffer. It is our duty 
to the nation, as well as-to our industry, to render 
all the aid we can to encourage the purchase of 
lumber, or other bulky commodities, in the manner 
described. ; 





Strongly Endorse Machinery Exhibit 


PORTLAND, ORE., Nov. 28.—At his offices in 
the Spaulding Building, Archibald Whisnant, 
secretary Pacific Logging Congress, continues to 
receive congratulations on the able manner in 
which the recent session in Seattle was con- 
ducted. 

Not only was the congress the most numer- 
ously attended and the most informative of any 
since the organization of this movement sixteen 
years ago; but, as has already been pointed out, 
it was distinguished by a machinery show ad- 
mirable in every respect. 

So extreme was the interest aroused by the 
show, which incidentally assembled equipment 
valued at more than $500,000, that the new 
president, Minot Davis, 
of Tacoma, spoke of it 
in terms of highest 
praise, declaring the en- 
tire credit to be due to 
the secretary. 

On this point, Mr, 
Whisnant, at his first 
opportunity, filed a 





A. WHISNANT, 
Portland, Ore.; 
Secretary Pacific 
Logging Congress 





modest disclaimer, say- 
ing at the annual ban- 
quet in the Olympic Ho- 
tel that he himself had 
not been _ responsible, 
but that the show had 
been made possible 
wholly through the en- 
terprise of the machin- 
ery people and the substantial encouragement of 
the loggers. The secretary also paid a deserved 
compliment to ‘‘ Billy’’ Olin, of the Union Pa- 
cific, a brother of Fred Olin, logger, whose ef- 
forts, he declared, had made it possible to hold 
the show in Seattle. 

Since the loggers have strongly endorsed the 
machinery show, at the same time choosing Van- 
couver, B, C., as the next place of meeting, it is 
clear that the seventeenth session of the Pa- 
cific Logging Congress will be bigger and better 
than ever, both in respect to its open forum and 
its wonderful machinery show. 

Several years have passed since the congress 
met in Vancouver. Already Mr. Whisnant, who 
recently made a trip to California, is general- 
izing his plans for 1926, and is devoting his 
energies toward making the assemblage of next 
year all that its most ardent supporters could 
desire. 


Lumber Movement from Pacific Ports 

SAN FRANCISCO, CALIF., Nov. 28.—Some idea 
of the tremendous movement of lumber from 
California and Pacific ports to various destina- 
tions throughout the world can be obtained from 
the fact that water shipments from the Colum- 
bia River during 1925 will run well past the 
billion foot mark, statistics show. 

Reports received here from San Pedro, the 
southern lumber port, showed that one day last 
week there were thirty lumber laden vessels in 
port, and that a number of the vessels will be 
delayed in returning northward due to the con- 
gestion at the unloading docks. Unloading 
operations at the port are seriously hampered 
by heavy rains. 

In addition to the heavy shipments to Califor- 
nia ports from the mills the building boom in 
Florida is creating exceptional demand for im- 
mediate shipments of timbers and _ lumber. 
Owing to the shallow water in the Florida ports, 
this type of ship is in great demand and the 
exceptionally lucrative rate of $20 is being 
offered freely. 

Eastbound intercoastal lumber continues to 
move in large quantities, and this steady move- 
ment has been one of the outstanding features 
of the last twelve months. Australia and the 
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Orient are also taking heavy timber shipments 
thus assuring a steady market for the lumber 
manufacturer throughout the winter season, far 
above his source of supply until the mills re- 
sume production next spring. 


Big Factor in California Pine Trade 

San Francisco, Cauir., Nov. 28.—Fruit 
Growers Supply Co is not a name that indicates 
lumber production, yet the lumber department 
of this company—with a sawmill capacity of 
200,000,000 feet annually—is one of the princi- 
pal factors in the manufacture of California 
white and sugar pine. 

The headquarters of the company is in Los 
Angeles, and the general manager of the lumber 
department is H. B. Hutchens, of that city. 
The sawmills are lo- 
eated at Susanville and 
Hilt, Calif., and the 
sales office, in charge of 
Burton W. Adams, is in 
the First National 
Bank Building, San 
Francisco. Mr. Adams 
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B. W. ADAMS, 
San Francisco, Calif. ; 
In Charge Sales Office 





is a lumberman of ripe 
experience in the sale 
of the product. He 
bears an enviable rep- 
utation for the years 
he has marketed the 
Fruit Growers Supply 
Co.’s lumber and is well 
known in the trade. 

When the company’s Susanville plant was 
erected a few years ago it was considered a 
model plant with the most uptodate equipment 
obtainable. Recently this plant has been still 
further modernized in such a way as to obtain 
the maximum benefits with the minimum of 
changes. 

The improvements include the installation of 
the Tanner system of automatically stacking 
lumber on dry kiln trucks. This gives 21 segre- 
gations and permits stacking in single length 
cribs (all one length together) and allows 
binders at extreme ends of planks, thus making 
thoroughly compact kiln loading and increasing 
the capacity of the dry kilns approximately 10 
percent. It also practically eliminates all 
cupping and warping of stock. 

Further to facilitate the proper care of stock 
coming through the kilns, a modern monorail 
dry shed 120x700 feet has recently been com- 
pleted. This shed has a storage capacity of about 
7,000,000 feet. All material is handled both 
in and out of this shed by one individual crane 
operator. The lumber is made up in packages 
of about 2,500 feet each which eliminate the 
usual damage incident to man labor, piling and 
unpiling. 

In case rough lumber from the dry shed is to 
be worked before shipment, the stock is de- 
livered by crane to the remanufacturing plant 
platform where it is picked up by Ross carrier 
and delivered to machines without being touched 
by hand. 

In the sawmill the company has also installed 
two Prescott pony band mills supplanting two 
Wickes gangs. The carriages are equipped with 
electric dogging and set-works. These permit 
the working up of all smaller logs to the best 
advantage in getting grades out. 

This big modern plant located in Lassen 
County, almost in the shadow of the only active 
Voleano in continental United States, has an 
annual capacity of 150,000,000 feet of Cali- 
fornia sugar and white pine. This timber 
grown at high altitudes of the Sierra Mountains 
1s of fine quality and particularly soft texture. 

The Hilt plant has an annual capacity of 
50,000,000 feet. 
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Resigns to Join Wholesale Firm 


Bucopa, WASH., Nov..28.—C. S. Vanderslice, 
sales manager Mutual Lumber Co. of this city, 
who has been connected with this firm for 
the last nine years, has resigned, and, effective 
Dee. 1, will join the wholesale lumber firm of 
Rudell-Hayden Lumber Co., with offices in the 
Fidelity Building, Tacoma. He will be succeded 
by Robert H. O’Neill, who, although having 
been an employee of the Mutual Lumber Co. for 
several years, has recently been in charge of 
sales for the Dubois Lumber Co., at the Buxton 
(Ore.) mill. 


Notable Strengthening in Fir Lath 


SEATTLE, WASsH., Nov. 28.—West Coast fir 
lath have strengthened to the point where they 
now command $4.25 f.a.s. Grays Harbor and 
$4.50 f.a.s. Puget Sound. The advance in prices 
has been steady for more than a month, the up- 
turn in the market having been noticed early 
in October when there were rather heavy cargo 
shipments into Florida. The demand from that 
source is said to be due to the activity in the 
building of stucco houses. At least one West 
Coast mill is quoting fir lath at $4.50 to $6. 


Installs Attractive Cedar Exhibit 


SEATTLE, WASH., Nov. 28.—At the headquar- 
ters of the Red Cedar Lumber Manufacturers’ 
Association, J. R. Blunt, secretary-manager, has 
installed an attractive exhibit of cedar manu- 
facture. It comprises samples of various sizes 
and kinds of moldings and finish lumber, each 
piece being definitely labeled. The entire col- 
lection is surmounted by a ‘‘header’’ carrying 
the legend, ‘‘Red Cedar Lumber Manufactur- 
ers’ Association,’’ in letters 614 and 4 inches 
high—being excellent samples of scroll saw 
work. This ‘‘heading’’ was one of the features 
of the recent ‘‘Own Your Home Show’? in 
Seattle, having surmounted one of the booths. 
It has now found an appropriate place in Mr. 
Blunt’s offices, where it will remain perma- 
nently. 


Large Shipment from San Francisco 

SAN FRANCISCO, CALIF., Nov. 28.—While the 
United States in general is heralding the boom 
of Florida and casting about for a share of the 
golden harvest, California lumber manufactur- 
ers, especially the Chas. R. McCormick Lumber 
Co., are letting no grass grow on their path to 
the southeastern sunshine State. 

The fact is evidenced by the shipment of 


ure This Week’s Pacific Coast News 


clared Walter J. Kelly, sales manager of the 
company. ‘‘We have the facilities for giving 
the Florida trade genuine McCormick service 
and the people there are cognizant of the fact 
and are showing their appreciation through ad- 
ditional orders.’’ 


To Erect Mill on Timber Tract 


PORTLAND, ORE., Nov. 28.—J. C. and C. L. 
Jansen, of Kelso, Wash., and Kostick Bros., of 
Chehalis, Wash., have purchased from J. C. 
Cockerham, of Portland, and David Martiny, 
of Tillamook, Ore., a tract of timber in the 
New Grande Ronde district on the South Yam- 
hill River for $165,819, and will establish a 
40,000-foot capacity mill there at once. The 
new owners are shipping machinery for the mill 
and a planer from Chehalis. 


Exemplar of Good Citizenship 


TacoMA, WASH., Nov. 28—August Von 
Boecklin, president Washington Manufacturing 
Co. and one of the leading lumbermen of Ta- 
coma, is an exceedingly popular man in the Ta- 
coma police court. A letter of Mr. Von Boeck- 
lin’s to W. H. Reed, clerk of the court, has been 
framed and is now hanging on the wall of the 
court room as an example of good citizenship. 

Mr. Von Boecklin’s automobile was tagged 
recently for a violation of the city parking 
ordinance on a downtown street. Instead of 
the usual protest he wrote Mr. Reed a letter 
praising the efficiency of the police and hoping 
that the officers would continue the work of ar- 
resting the violators of the parking ordinance. 
He also enclosed a check for the $2 fine cus- 
tomarily imposed. 

‘*Hereafter when people come in and com- 
plain about their machines being tagged I am 
going to call their attention to Mr. Von Boeck- 
lin’s letter,’? Mr. Reed declared. 


Kilns to Dry Philippine Mahogany 

PORTLAND, ORE., Nov. 28.—The Moore Dry 
Kiln Co., of North Portland, Ore., and Jackson- 
ville, Fla., recently shipped from its North 
Portland plant two moist air dry kilns to the 
Kolambugan Lumber & Development Co., which 
operates a sawmill at Kolambugan, Philippine 
Islands. 

Dry kilns enable mill operators in the Philip- 
pines to secure shipping weights on their freshly 
sawn hardwood lumber in a short time. Lumber 
that has been kiln dried can be shipped in cargo 
lots to various parts of the world without suffer- 

















Steamer ‘‘Charles R. McCormick’’ loaded with 4,500,000 feet of western lumber 


Pacifie coast lumber which left San Francisco 
this week aboard the freighter Charles R. Me- 
Cormick for Jacksonville. The cargo totaled 
slightly more than 4,500,000 feet, was composed 
of virtually every grade of western lumber and 
was assembled from the three districts of the 
western lumber producing area. 

The lumber is all high grade, to be used in 
home construction. It runs from moldings to 
dimension stuff. There is sugar pine, Califor- 
nia pine, redwood, fir, hemlock and spruce on 
board. Even a small quantity of cedar is listed 
in the bill of lading to one of the customers. 

‘¢This is but a forerunner of our fleet which 
will carry McCormick lumber to Florida,’’ de- 


ing degrade in transit. The use of Philippine 
hardwoods for interior trim, for furniture man- 
ufacture and for cabinet work is rapidly in- 
creasing in the United States and European 
countries. 

W. G. Serim, 910 Central Building, Los An- 
geles, Calif., is Pacific coast representative for 
the Kolambugan Lumber & Development Co., 
producer of the well known ‘‘K.L.D.’’ brand of 
Philippine mahogany. 

This makes the second battery of dry kilns 
that the Moore Dry Kiln Co. has furnished for 
mills in the Philippine Islands, having formerly 
supplied eight dry kilns for the Insular Lumber 
Co., Fabrica, Philippine Islands. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., 





Production Shipments 

Week ended: 1925, Nov. 21; 1924, Nov. 22— 1925 924 1925 1924 
SNE EOI SD Sr dTD MMO CIDHON, 5's ois 5.0.0.0 0955065 4004.60.06 000s040NS EERO 66,715,326 70,096,345 78,327,060 81,628,657 
West Coast Lumbermen’s Association............cceececececece 104,847,909 98,441,703 98,248,042 96,237,462 
Western Pine Manufacturers’ Association...........0....c0008- 33,940,00 25,991,000 25,680,000 24,046,000 
California. BRedWO0d  ABSOCIAEION 6.5 6.o:6.6.05 civ00008 00 69505060 009 0 6,255,000 8,481,000 11,458,000 7,813,000 
INOTCR TCAPOUNA PING ARBOCIATION « so. 9:0 0.6505 5:00:05: (00.0.0. v0.8 ¥19 010 610.0 5,010,611 10,478,591 5,974,381 re 
Northern Hemlock & Hardwood Manufacturers’ Association... 56, 2,017,900 1,347,000 35,000 
Northern Pine Manufacturers’ Association...............c0c0e08 3,311,000 1,797,000 9,354,600 9, eth 100 

RORAE FIO MIR 608s Snide eeSee utes ses apa s Sain esenete "220,835,846 217, 302, 639 230,416,083 233, 173 007 
Forty-seven weeks ended: 1925, Dec. 28 to Nov. 21; 1924, Dec. 30 to Nov. 22— 
SOUTHOLD AGEOCIREION 5 5:66:66 © 400.6 655159 0le'8.0:s o.00.0ine oe bows cencae 3,617,211,506 3,674,281,585 3,573,186,133 3,699,253,188 
West Coast Lumbermen’s Association.............00+sseeeeeuee 4,709,275,122 4,397,326,949 4,852,657,718 4,500,761,077 
Western Pine Manufacturers’ Association...........ceccceeeees 1,654,673,000 1,478,970,000 1,492,193,000 1,375,711,000 
Californian Redwood ASSOCIATION: «< . os .00.06\s0s00ccvdvcieveevoecee 351,164,000 399, 693 /000 333,253,000 320,276,000 
North Carolina, Pine: ABsOciations ss o.vo:06:6:6.0:6.6-6'010:0,0 0.0 9's1e0.0:01000'00 05 423, 482, 637 357,277,937 400,729,223 362,401,270 
Northern Hemlock & Hardwood Manufacturers’ Association... 155,506, 000 132,264,000 117,613,000 112,613,000 
Northern Pine Manufacturers’ Association................0000. 450,431,000 414,600,800 433,326,000 404,622,700 

BE OORAR TOP: TOPE BOT ON WORE oo 6.55.5 555.0 6600 00:09 4A OSES 11,361,743,265 10, 854, 414, 271 11,202,958,074 10, 775, 636, 235 
*California White & Sugar Pine Manufacturers’ Association, 

Pe APU: WOES: 6-6:5i5s 95.060 40S STEN SSG Hoe THESES DODACI 1,278,517,000 1,061,096,000 1,132,194,000 783,559,000 

PU OE SOG 68 9 5 556 656 Kwa oH HKG 6 ESM ye Kose Sie ee ws 7,943,000 8,970,000 24,555,000 11,130,000 


*Revised figures for forty-seven weeks; 


& 
Noy. 30.—The following softwood statistics were compiled by the National Lumber Manufacturers’ Associa: 
Ord 


1925 
83,408,304 
108,594,417 
21,962,000 
7,078,000 
7,971,233 
,034,000 
7,701,000 


237, 748,954 


3,595,732,965 
4,807 ,488,579 
1,465,893,000 


335, 196, 564 
95, 542, ,000 
396, 946, 000 


11 ,027, 399,108 


934,718,000 
19,084,000 


not included in general totals; represents about 78 percent of cut in region. 


ers 
1924 

$8,113,872 
121,618,767 
36,175,000 
6,884,000 
12,117,778 
1,674,000 
9,816, 000 


276 399, 417 


8,654, 252,193 
4,406,009,358 
1,368, 260,000 
319,722,000 
327,385,040 
86,841,000 
399,972, ,000 


10, 562,411, 391 


10,418,000 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Nov. 28.—Direct sales of Douglas fir from Nov. 16 to 21 inclusive: 
—Sales—— Prices —————_— —-Sales—— 

V. g. flooring— No. Feet No. High Low Spread Drop siding, 6” No. Feet 
Dells <E.. ohh sso a ee.be doe wd eels 1 5,000 1 $45.00 Shavers aati NO; 2 ARG DOOR iiiccscscscccc 48 381,000 
ch ETC OE RET SET T 35 214,000 10 46.00 $37.00 $ 9.00 DUG Tae 5:5: 0le.o ox lero nis wale wee ature overs 27 251,000 
Og en re ree 28 152,000 6 32.50 27.00 5.50 y 40 

5, x: teocien. —* No. 1 S1S— pm 717.000 
” No. 2 Bnd Detter... .cceccvs 20 163,000 7 35.00 26.00 9.00 (SG I i Se a naan Pe ia: 18 130,000 

DO: DB wiecinaniesicdugine ds sac 8 106,000 3 24.00 21.00 3.00 CML ee a ae ore 
6” No. 2 and better.......... 15 66,000 3 37.00 35.00 2.00 Dimension— 

NO CCS Favenboanianssaeegwss 6 22,000 3 30.50 29.00 1.50 2x4", 12-14" oe eee ee ee eee 67 321,000 

Stepping BO. eben alae eee 64 226,000 
No. 2 and Oo, a 8 12,000 5 67.00 60.00 7.00 GE Sree ged steuss ete meat 49 185,000 

— | a; Aaa tree oe meee, eee 27 52,000 
. De bene i cogrends meas e Dee 14 61,000 7 57.00 45.00 12.00 DEO Me 8, Re ble sndic nea 6 14,000 

‘oo and base...........0. 6 29,000 4 63.00 50.00 13.00 BOS Ge soxiecceasp ia 2 6,000 

Ceiling, %x4”— Lath— 
No. 2 and Detter s..iscciccesss 45, 373,000 8 29.00 25.00 4.00 i SCA ee pene rer ce 6 215,000 
[NOs O- c6uwbees4seesaweaneeene 17 216,000 7 23.00 18.00 5.00 PA RTAIOON sis cennae seesenns i 80,000 


No. High 
9 $37.50 


12 31.50 
10 19.00 


9 20.00 


9 18.50 
9 19.50 
9 21.50 
(4 26.50 
4 24.50 
2 22.00 


3 4.00 
1 2.80 


Prices ———_——— 


Low Spread 
$32, 00 = $ 5.50 
25.00 6.50 
13.50 5.50 
14.00 6.00 
13.50 5.00 
12.50 7.00 
16.00 5.50 
16.50 10.00 
16.50 8.00 


20.00 2.00 





Hardwood Institute’s Stock Report 


MEMPHIS, TENN., 


Nov. 30.—The Hardwood Manufacturers’ Institute has compiled from re- 


ports of 20614 units the following data as to stocks Nov. 1: 


Eastern Territory,* 5424 Units7 





Southern Territory,* 15124 Units; 





Hardwood Barometer 


MEMPHIS, TENN., Nov. 
Manufacturers’ Institute 


30.—The. Hardwood 
barometer for the 


week ended Nov. 21, one hundred five and one- 








Total Unfilled Total Unfilled . - ee Bae aces ves 
Species Dry & Green Dry orders Dry & Green Dry orders third units reporting, is as follows: 
A ee er oer 3,976,000 2,764,000 933,000 24,766,000 19,636,000 4,435,000 Percent of —— 
Oe fo: 8,271,000 5 285, 000 1,408,000 259,000 237,000 70,000 Normal Actual Ship- 
Eee 3,038,000 1,928,000 1,448,000 3,840,000 2,639,000 388,000 Productiodn*— Feet output output ments 
NIN 54056 60 astets: be eee aie 1,307,000 564,000 4,000 17,000 ee tw memes Normal (identi- 
Le re 174,000 SED 00. ee 0e ees 27,000 BAS000. ae @aarwne eal units) 18,918,000 es 
Buckeye ............. 1,216,000 1,073,000 Se: = 6vibieeins  Ualoembias  _ hGvelebouake Actual ...... 32,267,795 65 are 
Os. | 192.000 71,000 mereo”—=——(i«C thal. 80 Rebel | cae eens Shipments 19,719,137 104 160.7 
OS eee saree 49,000 49,000 78,000 9,000 ee? © ss hatsiasernais Orders— 
0: ee , 411,000 277,000 _ 18,000 10,000 TODOO «skies sais ee ae 22,091,355 117 180.1 112 
CME. wo resrescenss 31,369,000 17,144,000 ‘6,187,000 7,000 TP stcie sss On hand end 
Cottonwood .......... 210,000 106,000 15,000 23,893,000 18,242,000 13,297,000 aul 115,737,892 ; 
ee re 7,419,000 4,081,000 495,000 85,1 72. 000 55,713,000 8,719,000 
HEIR ete $23'000 685.000 147,000 26'162,000 201067000 6454000 Lumber fabricated at the mills and used in cow 
| tolerant 10,290,000 5,481,000 2,271,000 216,518,000 136,992,000 64,872,000 | struction work included in total orders and ship- 
Hackberry ........... 4,000 EL nr ee 1,337,000 973,000 190,000 | ments. 
Hard maple ... 0.066%. 5, 595,000 2,873,000 TED eetcaees | rec | ae eas *Based on mill log seale. 
Hickory ........... 1,331,000 888,000 97.000 3,306,000 2,208,000 1,258,000 
SEN, ches k co4b46SiS oe -seRRR: i wWeskibtae siianienn 72,000 72,000 14,000 
2 eee ee ee 84,000 S200 = SSW eicrws 415,000 340,000 9,000 
MREOIIR: 6a6hso5 sGaw> 78,000 (UO a 4,233,000 1,989,000 1,114,000 > 
Nees ans wk need aid 61,931,000 35,371,000 11,427,000 181,486,000 107,206,000  44'285;000 The West Coast Review 
ERR: Sbcsuceawrdseeee:, OLARECKES OSGi  bauieaas 1,576,000 858,000 799,000 
Persimmon ........... 19,000 - a ores 37,000 a ere SEATTLE, WaAsH., Nov. 28.—For the week 
Lo ees 36,044,000 24,155,000 5,781,000 10,281,000 8,384,000 1,641,000 ended Nov. 21, 104 mills report as follows to 
DO ecxcccvvnce “kkes Wietaas.  Sikcaude 13,000 TY eter ek oe 7 . om 
Soft maple .......... 990,000 615,000 105,000 6,730,000  5,040:000 _—-2.820,000 | the West Coast Lumbermen’s Association: 
Sycamore .........-..- 137,000 109000 ws 8,469,000 6,313,000 2,005,000 Feet 
_ e Saeeener 721,000 603,000 372,000 423,000 160,000 6,000 | Production .. 104,847,909 
MMOW. CEG ad ose 'cie'seS Seanbicisies | Gisele see os: eisusaes 2,820,000 2,167,000 P 514,000 Shipments 98,248,042 10% below orders 
Mixed hardwoods ..... 973,000 ECU | es 4,271,000 3,603,000 3,974,000 | Orders ...... 108,594,417 J above production 
a « + « — 
177,252,000 105,461,000 32,036,000 606,149,000 392,948,000 156,364,000 | Shipments- . 
° Water delivery: Feet Feet 

*Dividing line hetween “Eastern” and “Southern” territories is a line from Chicago following the Domestic 33.894 934 
Chicago & Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New I i 12,190,805 
Orleans, La., all points west of this line being “Southern” territory. SME 51 BONS 1% pee on pecis aer 036 

yUnit equivalent are: Single band, 1; with resaw, 114; double band, 2; with two resaws, 224; > ee makes  ‘phdladdaabbaiamanaaneeaae 46,015,8 0 
triple band, 3; circular, 14. REPL, NIB CRUE oi cian ss Sccce/eie'e vleie ai viele Sat 47,700,00 











Local auto and team deliveries........ 


4, 533,006 


Md 4 Total <SHIPMENtS: 62.6.0c060ssccr dele “98,248, 042 
North Carolina Pine Data on Walnut Feehan 
J y ov — Vor - . $ nye 
_ NORFOLK, VaA., Nov. '30.—The North Caro- The American Walnut Manufacturers’ Asso- | Water delivery: Peon 
lina Pine Association makes the following Res: : 3 PODIBBSUC. ccs isletexpeness 36,537,182 
analysis of figures from forty-six mills for the | ition has compiled the following data: EEOOEG. jrciscelsheinisce.ssisvocisle ele 14,454,229 
week ended Nov. 21: Percentage of —— October, September, October, Rail L7 ~_— - saa leis oe veliobyidee ce 0. 24 “100 
Production Ship- Lumber— 1925 1925 1924 < ALD fJecceceseeresesseveesesves & ‘ 6 
Production— > Feet Normal Actual ments | Manufactured ... 3,241,850 3,362,900 3,989,800 Local auto and team de liveries........ 4! 533,006 
Normal 12,450,000 . vee -+> | Shipments ....0: 3,065,550 3,286,700 3,888,900 Total new business.................. 108,594,417 
CCORL ws sisi 10,493,120 84 oe he 20,858,400 20.688,1 14.5563 
Shipments 9,151,859 73 87 nes UPON 6.456 6e ea olee 20,858,400 - ,100 ,556,300 Unfilled orders— 

—. tay” she reign a 96 Pa : od Logs— IPOMOBUG -CORBO. 265s csc xeccaessuncvucs 110, G71 ES 
“Normal” is based on the amount of lumber nerchacoa = NIE isc etpra cs Aa Gia e EG AAS Engh Wie A 120,71 
the mills would produce in a nérmal working day. sl eemi sieaeleeie a ee sere Rail, AS ENE hn sa:c6: cn a Taarase ae oie erases 98, 640,000 000 

As compared wtih last week there was an in- | Made into lumber , ae 
crease in orders of 84 percent; last week there and veneer..... 2,377,900 2,878,976 2,996,700 ; 330, 024,72 
were reports from thirty-nine mills. LCC Ct a er ree Te 3,930,000 4,770,171 2,696,400 7 Car basis is 30,000 feet. 
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Production and Shipments of Western Pine 
PORTLAND, ORE., Nov. 28.—The October report of the Western Pine Manufacturers’ Association is as follows: 
Production Statistics for October Shipment Statistics for October Production and Shipments Compared 
Mills reporting Production —Mills reporting— -—Shipments—— 1925 1924 
| Todd Mo eat Caries “ai No Production. ~......<000« 184,711,352 139,428,031 
oo ia wee aa Total Shpmts. Shpg. Cars Feet Shipments ........... ++. 147,564,874 136,162,555 
te ie 46 ) 5 184,711,352 4995 11... 46 1 5,449 147,564,874 - 
000 RNR 4 dcr uraleraterel a 44 9 35 139,428,031 BORE. isucas 44 0 ve 5,199 136, 162,555 Cut exceeds shipments 37,146,478 3,265,476 
. 000 1925. 1924—___—__ 1925. 1924 
778 Shipments to— Cars Feet Cars Feet Shipments to— Cars Feet Cars Feet 
000 OG PE err ree eee re 354 10,296,598 320 8,274,367 WEMGMENEE acvcceddeccncuaeeonwe 76 2,014,455 60 1,523,207 
000 MRIRIREE ore ces orawiae a ake eee 6 460 10,760,173 407 9,758,750 Gia d xeaw sa ceeuea dense ca eee 76 2,020,078 53 1,400,738 
aes RE Mss Sraskyial eo cig alsa bikie Ga Praia ee 43 2,468,216 44 1,152,049 bo Oe ee nr 368 9,839,113 359 9,765,445 
ANT 4, OG) re 252 9,994,993 332 8,264,460 CHUM rs nace ceva a ava tved caus 198 5,129,510 153 3,940,444 
OO Oc a 82 1,945,914 52 1,314,859 IMEEEO os wirk eu sieekc ca ces wasn sos 39 ,058,406 38 986,628 
,193 MemsG. DOMMOUR. 2. ccc eicnsces ess T7 1,972,893 133 3,344,486 Atlantic coast States..:....... 1,299 35,396,516 1,363 37,156,129 
,3D8 IRINEIN I oo in ack chice Rak ncemenen 377 9,840,586 291 7,568,271 Caer eastern States.......... 46 1,368,749 60 1,676,419 
000 ERORENEED ache 6, lo. wigs Sibina-s-s ace ales 374 9,390,821 266 6,947,431 COMMUNE cvcacccotateeseawens 19 553,296 11 347,742 
,000 PS Ogle nm aL a ee Ce Ree eee ee 367 9,343,318 aa Bo pre Oklahoma and Texas.......... 20 474,502 17 487,422 
040 MEUM Ov gia.ca: wie (sla chatal a o'cieie 4a ee mie 456 11,848,982 3 ’ 40 WEEE  s dawucddecoccewaeeuotes 7 225,508 10 299,868 
,000 MMM el cleo u crest sive oho aia a ve ncareie 77 1,950,517 66 1,638,236 cunt oa Ned Diet een oe eee 1 26,596 = 
,000 rane er eee ear 184 4,694,557 218 5,704,960 pr Ree 328 
—— MMROMNEE oro 06 sero wicnsic eine ewes 81 1,922,649 72 1,828,256 pe 
091 UE, coc cpcecwne ria cnluee fae 116 3,027,928 152 4,209,449 "RUNGE: Ui aekeciecdawedcudadeas 5,449 147,564,874 5,199 136,162,555 
The distribution of shipments into grouped States for October, 1925, was as follows: 
000 Cars Feet Cars Feet ; Cars Feet 
s0UV EA WONG Gea ice ch ehee walapcewirw esis 474 13,109,270 NNGW Flampenire ..6.cccccccess 7 191,789 Wed i'd oie Sareaaielweake wa wars 5 178,051 
Pennsylvania ....ccccecsccccs 398 10,522,938 VOPMIOMG geaccudenacieincialadmee 11 293,638 bs foe ——— ateessenkehaeas 17 466,259 
_ Taw Jersey eit ; 5.157.107 —— ——_——_ MOMGUGIG © Se qencasadaannenesas 2 57,404 
a eerereee ie voitsay «Total Atlantic coast States.1,299 35,396,516 North Carolina’ ...22222100011 1 20,680 
Connecticut ...........eeeeeee 124 3,447,695 Delaware ..........0.ceeeceees 2 101,905 Total other eastern States.. 46 1,368,749 
Rhode Island .... 26s .esccsecs 10 269,728 = =Pistrict of Columbia.......... 8 Bae «= CIN ccc cadiunasnaweade 17 405,617 
MMIC 2 ois crdine ar eetras weno eet 7 192,804 ONIN oe ear a cenearaeaaes 11 286,492 RON s dusadtenaedideawaneacies 3 68,885 
— Comparea with September as ‘normal,’ prices were reported by 18 mills as normal; by 1 as above normal; and by 8 as below normal—while 
ead inquiries were reported by 10 mills as normal; by 1 mill as above normal; and by 16 as below normal. 
5.50 
6.50 
= e e e e oo 
= Oak Flooring Statistics Southern Pine Barometer National Analysis 
6.00 The following are statistics for the weeks NEw ORLEANS, La., Nov. 30.—For the week WASHINGTON, D. C., Nov. 30.—The National 
5.00 ended as shown and comparative periods: ended Nov. 27, F pry Pont pig ag ie no Lumber Manufacturers’ Association has issued 
7.00 1925 Production Shipments Orders* eg mills report as follows in the Howthers the following analysis for the period ended Nov. 
5.50 ag Sere 10,482,000 9,173,000 12,441,000 | Pine Association: Percent Percent | , ‘ ; 
0.00 AW: hls cess cure 10,332,000 9,697,000 8,296,000 of pro- of ship- | 21, orders and shipments being shown as per- 
8.00 Sept. 28 to Nov. Cars Feet duction ments iat iS eile a 
2°00  Weretensincenaae 85,348,000 81,616,000 73,199,000 | Production wees @23070062 ..... .... | centages of production: : 
1924— Shipments 3,545 74,742,780 120.42 During During 47 
5 Sept. 29 to Nov. Orders* Week Ended Wks. Ended 
re Oe csieawecncnee) 67,685,000 67,264,000 67,674,000 Received . 3,297 69,513,948 111.99 93 jt yet ‘ a nage 
amd ite ne Con 5 N 95. gs On hand one No. of Ship- Or- p- Or- 
go eens eee Bl erica Gaat’ | ped week ....13,344 281,344,896 ..... a Associations— mills ments ders ments ders 
Nov. 22, 1924, as follows: Production, 26 per- *Orders on hand showed a decrease of 1.82 ‘per. erg [yi Saeed Ls a7 = B.. i. 
aes ee gar hips ; os al cent ; one hundred and thirty-one mills contributec 6. Saree 9 0 3 2 
pong shipments, 21 percent, and orders, 8 per to previous week’s report. Western atte 36 716 65 90 89 
: ‘ ‘i ti se mi y 75,164,- i Ay ee 2 8 6 ¢ ¢ 
= *Orders booked for the week ended Nov. 21 968 face ssinttaaaeinatinaliamsithitareliataatieauans Calif. SF ete 5 184 113 oS oa 
. Ie were 19 percent over production and shipments Of 112 mills reporting running time, 59 oper- | N. Carolina Pine. 39 119 159 95 79 
yne- were 12 percent under production. ated full time, of which number 17 reported over. Se Hemlock & Hdwd. 13 178 137 76 a 
; time; 3 were shut down, 1 operated one day; 4, orthern Pine....... 9 283 233 96 8 
Percentages of Thickness, a wae pad Lj three days; 7, four days; 12, four and one-half | Southern Cypress.... 16 112 143 105 «113 
ray . % Ye 16 days; 23, five days; and 3, five and one-half days. i i ee ment: See 
=A ee ste ee creas z ; “i All softwoods...... 3844 103 104 98 95 
See eee ee mene F - $ No. Hemlock & Hdwd. ... 296 183 158 161 
Orders .......+.. ocess a wl - California Redwood Data Hdwd. Mfrs. Institute 957 163 168 112 123 
Of the total 10,774,000 feet booked during the a ‘ caine acaianiag emai. eens somalia’ 
week ended Nov. 21, 82 percent was }$-inch; 12 SAN FRANCISCO, CALIF., Nov. 28.—The fol- All hardwoods..... _.. 471 169 119 129 
percent, — ight og eee: and 2 Le lowing information is summarized from the re- —S 
w8 Bee. aoe 000" 7a aki te port of the California Redwood Association for All hardwoods and 
grand total 11,851,000 feet. " the week ended Nov. 21: softwoods ...... --- 106 107 98 96 
; Stl bs + Units of production. 
con- “ no — No. of ne ree = : B —_ week there were reports on this page from 
ship- mills Feet production Feet 367 mills. 
California Pine Sales Production .... 15 6,255,000 100 1,170,000 
Shi 3 5 3 
San Francisco, Catar., Nov. 28.—For the | Pipments .... 16 11,405,000 = 158.6 1,606,008 Oak Flooring Stocks 
— period Nov. 22 to 28, the California White & Received .... 15 7,078,000 113 1,010,000 oo & oc 
Sugar Pine Manufacturers’ Association reports On hand..... 14 21,257,000 vee 1,123,000 The Oak Flooring Manufacturers’ Associa- 
sales as follows: Detailed Redwood Distribution for the Week ‘ —- 
Seiten Sinden On a Shipments Orders tion has prepared the following statistics as to 
a seneaiine =—— a Se Northern California*....... 3,276,000 2,684,000 | stocks on hand Nov. 14: 
ves Feet Common— Feet | Southern California*....... 3,562,000 1, 312, 000 Per- 
s to Nos. 1 & 2 clr.. 359,000 O. Leveeeeee 11,000 NOMEONEED cscouwawdeeee en due 21,000 4,000 Stock Unfilled t 
C select ...... 479,000 _ No. 2........ 153,000 | Hasternt :.............0... 1,482,000 1,667,000 ay ead a sae 
D select ...... 397,000 "No. 3.......- gE ipenepeennrepetiice 3,144,000 1,411,000 | ya yqagm 7599-000 «1.926.000 42 
No, 3 clear... 155,000 No. 4.-2..... 248,000 ae | EEE #88 seua esos ‘epeeeo 60s agaeee 
nch shop ..... 18,000 No. 5......-- , NOGA ccnereccecacccuauad 1,485, 078,000 | jgyouw P 
No. 1 shop..... 172000 No. i dimen... 171,000 | 40.78 re ene TEE wens nsieen 14,413,000 28,204,000 196 
tion No. 2 shop..... 575,000 No. 2 dimen... 51.000 : North and south of the line running through —_— 
No. 3 shop..... 127.000 Timbers ...... 8.000 San Luis Obispo and Bakersfield. ROMMRPER” Secctuae 19,821,000 30,302,000 153 
. Panel, % a.w.. 3,000 Beveled siding — | oe CPI NEE owiitesencnss 6,350,000 3,488,000 55 
Nos 1 & 2 clr., in. ft. + All other states and Canada. SO xataitnedusee 7,026,000 2,472,000 35 
Sein enee 6's 2,000 B&btr. ...... 21,000 — 
D&btr., ‘std: 2 omens 4,000 Cypress Barometer Total %” ........ 13,376,000 5,960,000 45 
5,036 J Shop, std...... 178,000 | Bemerrseree 37,000 . RT 1,677,000 1,595,000 95 
1,000 Sugar Pine TD sasuxerse ne 5,000 New ORLEANS, LaA., Dee. 1.—The Southern | igwo” .............. 2,341,000 2,321,000 99 
3,000 Douglas Fir Cypress Manufacturers’ Association barometer ? re 
Bee Nos. 1 & 2 clr. 406,000 Feet for th k Jed Nov. 25. f ill "OGRE 4G atceeaes 4,018,000 3,916,000 97 
8,042 C select ...... 231.000 C&btr 10.000 or the week ende ov. 25, fourteen mills re- x1” 875.000 97.000 11 
) select ...... 237,000 Gom., 4/4 a.w. 1,000 | Porting, is as follows: $eX2” ....sscsccccee 3,949,000 3,727,000 94 
No. 3 clear.... 195,000 Ties & timbers. 4,000 —Percent of— rss 
Inch shop .... 3,000 Dimension .... 54,000 Normal Actual TOO fe ccevses. 4,824,000 3,824,000 79 
No. 1 shop... 456,000 Box Pro- _ Pro- Grand total ...... 42,039,008 44,002,000 105 
No, 2 shop..... 470,000 wrixea pine— Production— Cars{ Feet duction duction E 
1,411 ne ; racahars 146,000 4/4 pir 17,000 — eer . oars een. <*> Comparative Percentages of Stock Sold 
7,000 0. elr., std. S00G e424 & 2h | rs sais 5, ,825 a ieaws 
1906 | ‘Shop, std. .... 40,000 5/4 & 6/4 a.w. 500,000 | gninments*® /:: 252 5,040,000 98.40 99.07 Nov. 14, Oct.17, Nov. 15, 
ae Lath Goa 1925 1925 1924 
1,417 White Pine Mized pine— New* ...... 465 9,300,000 181.55 182.78 | }37 ----+eeeeer eee eeee = = > 
C&btr. 33.000 WO Le---eees 545,000 On hand end 5 4 3 a 
oe mi 165,000 week ..... 1,443 28,860,000 .....  ..... arr = Fl a34 
1, i 535 CL ae 51,000 : Cedar *New orders were 184.52 percent of shipments. | ** ““"""""""""°"""""" es a pane 
3,19 : No. 4 com..... 37,000 Miscellaneous . 8,000 +Basis for carload average is 20,000 feet. 105 129 95 
0,00 No, 1 a... . 109,000 Export tOrders on hand increased 17.31 percent, or oe a 
1728 ‘No. 2 dimen... 392,000 Australian ... 112,000 | 4,260,000 feet during the week. [Statistics continued on page 67) 
lcs hd 
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Pickups From the Lumber South 7 


Secures Location for Hardwood Mill 

SHREVEPORT, LA., Nov. 30.—The W. W. Gary 
Lumber Co., of Valley Park, Miss., has secured 
a 2l-acre location for a 40,000-foot daily ca- 
pacity hardwood mill at Cedar Grove, local sub- 
urban town, and will begin operations as soon 
as track can be laid from the Kansas City 
Southern railroad right of way to the mill site, 
and machinery is installed. The plant will em- 
ploy about a hundred persons, it is understood. 
It will eut oak and gum and much of the tim- 
ber will come from along the Kansas City 
Southern railroad south of Shreveport. 

The Gary company is moving its plant from 
Valley Park, having cut out its timber supply 
there, after being in operation a number of 
years. 


New Insurance Rates for Sawmills 


NEw ORLEANS, La., Nov. 30.—At the final 
session of the sawmill insurance conference held 
here last week, it was agreed that the rate-mak- 
ing agencies should prepare a tentative new 
rate schedule which is to be submitted to the 
lumber representatives for criticism or sugges- 
tion. The plan as reported is to increase the 
‘“base rate’’ on sawmills, and also to increase 
the allowanees for cleanliness and ‘‘ecare and 
order’’; so that the mills which keep down the 
fire hazard by ‘‘good housekeeping’’ and pro- 
tective equipment will be little or not at all af- 
fected by the readjustment, the rise in the 
base rate being offset by their allowances for 
‘‘eare and order’’ ete, This plan would place 
the burden of the rate increase upon mills that 
do not meet the ‘‘good housekeeping’’ require- 
ments, prompting them to set their plants in 
better order and so tending to reduce the fire 
hazards with probable corresponding reduction 
of fire losses. 


To Build Hardwood Plant 


BEAUMONT, TeEx., Nov. 30.—Sour Lake, 
twenty miles west of Beaumont, is to have 
another sawmill, after being without one for 
several years, or since the Sour Lake Lumber 
Co.’s pine plant burned. The new mill will cut 
hardwood and will have an initial capacity of 
between 15,000 and 20,000 feet daily. The Sour 
Lake lighting and power plant has been asked 
to make estimates on the cost of electrifying 
the mill equipment. N. H. Freeman, A. F. 
Benfield and others now or recently connected 
with the Graydon mill, on the Frisco west of 
Sour Lake, are to be connected with the new 
concern, The mill will occupy the former site 
of the Sour Lake Lumber Co.’s mill. 


New Florida Lumber Company Formed 


St. ANDREWS, FLA., Dee. 2.—C. W. Horton 
and others of this city have organized the Cen- 
tral Lumber Co. with a view to caring for the 
lumber needs of the St. Andrews vicinity. Mr. 
Horton, who is president of the new company, 
is a contractor, and has under way a number of 
new homes. The management of the lumber 
business will be in the hands of L. G. Cotton, 
who with his two sons is associated with Mr. 
Horton in the enterprise. 


Southern Pine Average Cost 


New OruEANS, La., Nov. 30.—From the 
offices of the Southern Pine Association has 
been sent out to its subscribers the cost state- 
ment for September, giving a summary of the 
average cost per 1,000 feet, board measure, of 
producing and shipping lumber, not including 
interest on loans or invested capital. This 
statement shows the average cost for produc- 
ing southern pine lumber during September, 
based on reports from 88 concerns operating 
98 mills and producing in that month 306,889,- 
259 feet, as $24.52 per 1,000 feet. This was 
2 cents less than the cost for the previous month 
and the lowest since last May, when the average 


cost was $23.61. For the nine months ended 
with September, on a production of 2,819,833,- 
806 feet, the average cost of production was 
$24.26 per 1,000 feet. The reports indicate 
that in September the cost ran from a low 
figure of $18.08 up to the highest, $36.12; and 
of the 88 concerns making reports, only 50 
showed costs under the average of $24.52. 


May Establish Auto Body Plant 


MEMPHIS, TENN., Nov. 30.—Reports current 
in Memphis are to the effect that the Hayes- 
Ionia Co., of Grand Rapids, Mich., will soon 
establish a plant in Memphis for the manufac- 
ture of automobile bodies. The company is 
said to have an option on three tracts of land 
near Memphis with Illinois Central trackage 
and that it is proposed to spend about $3,500,- 
000. The establishment of this plant would 
make the Hayes-Ionia Co. the largest employer 
of labor in the South. Memphis is favored be- 
cause of the river and the proximity to the sup- 
ply of hardwoods. The company is said to use 
about 60,000,000 feet of hardwoods annually 
and make bodies for Willys-Overland, Flint and 
other cars. 


To Plant Pine Cones on 100 Acres 


SHREVEPORT, La., Nov. 30.—Advices from 
Lufkin, Tex., state that the Angelina County 
Lumber Co. has undertaken a reforestation proj- 
ect as an experiment. The company has fenced 
100 acres of land in the lower end of the county 
on which to plant pinecones. If the experiment 
proves feasible, it is said, several thousand acres 
will be replanted. 


To Handle Output of New Mill 


St. Louis, Mo., Nov. 30.—Returning from a 
trip to Mississippi, C. K. McClure, vice presi- 
dent, South Arkansas Lumber Co., here, an- 
nounced that his company had made arrange- 
ments with the H. B. Cheek Lumber Co., 
Grenada, Miss., to handle its output of short- 
leaf southern pine lumber. The Cheek company 
owns large tracts of virgin pine near Grenada, 








Forestry and Grazing Experiment 


MCNEILL, Miss., Nov. 30.—Representatives 
of lumber companies owning half a million 
acres of pine land in south Mississippi met re- 
cently at the Coastal Plain Experiment Station, 
here, at the invitation of various branches of 
the United States Department of Agriculture, 
and the State of Mississippi. The occasion 
was the completion of the second year of an 
investigation being carried on jointly by the 
Southern Forest Experiment Station, New Or- 
leans, and the Coastal Plain Experiment Sta- 
tion to determine whether or not cattle and 
pine trees may be grown on the same land at 
the same time. A 330-page report on the estab- 
lishment of the experiment has recently been 
completed by E. W. Hadley, assistant silvi- 
culturist, of the Southern station. 

The Southern station, representing the For- 
est Service, and the Coastal Plain Experiment 
Station, representing the bureaus of animal and 
plant industry, as well as the State of Missis- 
sippi, joined hands in a codperative experiment 
at MeNeill in 1923. <A section of ordinary cut- 
over pine land, well supplied with seed trees 
left from the original cutting in 1904, was 
leased for a period of ten years. At that time 
neither station had the necessary funds for 
fencing this area, but the Southern station 
had little difficulty in interesting eight large 
lumber companies in south Mississippi and 
east Louisiana in providing the necessary hog- 
proof wire fencing. 

The experimental area was divided into two 
equal pastures of 160 acres, both of which are 
grazed annually at the rate of ten acres to one 
steer. One of these pastures is fired each win- 
ter at the time when local stockmen generally 
burn the woods, while fire is excluded from the 
other pasture. Ten acres in each have been 
fenced off to furnish a comparison of grazed 
and ungrazed land. The weights of the cattle 
are being taken at intervals during the grazing 
season by the Coastal Plain station which fur- 
nishes the animals. Very detailed measure- 


ments and observations are made annually by 
the two stations in codperation covering every 
feature of the experimental area, including the 
pine seed trees, the seedling pines resulting 
from them, any injuries caused such young 





Some of the visitors to the McNeill (Miss.) experiment in timber-growing and _stock-raising. 


Left to right: S. 


W. Greene, Roland Turner, P. H. Pipkin, H. R. Reed, R. D. Forbes, C. J. Pet- 


tibone, V. Van Zandt, C. W. Weston, H. B. Cole, E. O. Batson, E. C. Weston, E. W. Hadley’ 


and has recently built a modern plant on the 
site, and has established a large concentration 
yard in Grenada. 

The H. B. Cheek Lumber Co. will specialize 
in high grade dimension, shipping No. 1 and 
No. 2 common, 2x4 to 2x12 in 8- to 20-foot 
lengths, which will be known as ‘‘Grenada 
Stock.’’ Mr. McClure said that he inspected 
the plant and lumber of the Cheek company, 
and that this company was putting out a prod- 
uct which he could highly recommend. The 
Southern Arkansas Lumber Co. will ship both 
straight and mixed cars, but will not ship cars 
in transit. 


growth by the cattle, the character and condi- 
tion of the forage, and everything else which. 
bears on the solution of the problem in hand. 

Although the experiment will have to run 
for several more years before any conclusions 
of real value may be drawn from it the Gov- 
ernment investigators feel certain that it will 
furnish answers eventually to the questions 
raised as to whether cattle can be raised on cut- 
over pine land that is being reforested, with- 
out damage to the growing trees. 


Lumbermen and others who attended the: 


meeting at McNeill were: H. B. Cole and P. i. 
Pipkin, of the Long-Bell Lumber Co., Quitman), 
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E. O. Batson, of Batson-McGehee Lumber Co., 
Millard; C. J. Pettibone, of Edward Hines Yel- 
low Pine Co., Lumberton; E, C. Weston and C. 
W. Weston, of H. Weston Lumber Co., Log- 
town; B. Van Sandt, of Finkbine Lumber Co., 


D’Lo; and Roland Turner, of the Southern Rail- 
way Co., Atlanta. The majority of these men 
represented companies which had contributed 
toward fencing tht experimental area in 1923. 
Government officials playing host to the visitors 


were: S. W. Greene and H. R. Reed, of the 
Coastal Plain station; E. W. Hadley and R. D. 
Forbes, of the Southern station, and W. R. 
Mattoon, extension specialist, Forest Service, 
Washington, D. C. 





NEw ORLEANS, LA., 
Nov. 30.—Tractors are 
fast replacing oxen in 
mahogany logging op- 
erations in the countries 
south of us, according 
to Harry Garland, of 
the Garland Wagon Co., 





HARRY GARLAND, 
New Orleans, La. 








of New Orleans, who 
has just returned from 
an extensive and very 
interesting trip through 
the tropics of Mexico, 
5 South and Central 
eee’ —~e!| America. Mr. Garland 

made this journey in 
order to learn logging conditions in this section 
from a personal survey. Weather conditions 
during the last year have been ideal for mahog- 
any logging, said Mr. Garland, a protracted dry 
spell enabling the op- 
erators to get logs to 
the water, which they 
have been unable to do 
for the last five or six 
years. Soon after this 
favorable dry spell 
there followed an unus- 
ually wet season which 
facilitated the floating 
of the logs to the sea- 
port. The loggers re- 
port having received a 
very satisfactory price 
for mahogany logs this 
year. 

Mr. Garland was im- 
pressed with the fact 
that tractors and trail- 
ers are being used more 
extensively than ever 
before for hauling ma- 


hogany logs, thereby expediting the movement 
from the forests to the streams from whence 
they are transported to the port of embarkation 
for distribution to various parts of the world. 
One of the main reasons for the tractor’s popu- 
larity is because logging in the mahogany ter- 
ritory is never done by rail, and as all the tim- 
ber around the waterfront has been cut, pres- 
ent logging operations necessitate a haul of 
around twenty-five miles. A great many of the 
grades over which the tractor must pull are 25 
degrees, and this would be practically an im- 
possible feat with oxen. With tractor equip- 
ment one round trip a day, or about fifty miles, 
can be made, pulling at least three trailers on 
each trip. The accompanying illustrations 
depict tractor and Garland equipment hauling 
mahogany logs in Central America. Mr. Gar- 
land while on this trip took some unusually in- 
teresting pictures, many of which will appear 
in the 1926 catalog now being compiled by the 
Garland Wagon Co. 


Doubles Factory Space 
The domestic and foreign business of the Gar- 





Hauling logs in British Honduras with tractor and Garland trailers 


Mahogany Logging With Tractor-Trailer Equipment 


land Wagon Co. has increased so rapidly dur- 
ing the last twelve months that the concern has 
found it necessary to double its factory space, 














Transporting large mahogany log on Garland 
trailers 


so with this object in view the Garland com- 
pany has just completed a new building with 
floor space of over 6,000 square feet. The 
Garland line includes flexible 8-wheel wagons 
and trailers for team and tractor hauling, 
equipped with solid steel axles; 4-wheel log 
wagons and self-loading skidders; lumber 
buggies, haul-off gears ete. The Caterpillar 
Tractor Co. has designated the Garland flexible 
8-wheel trailer as standard equipment for its 
tractors. 


Since 1850 the population of the United 
States has doubled more than twice, the na- 
tional wealth has become forty times greater, 
value of imports has become twenty-five times 
greater, measured in ton miles railroad traffic 
is 400 times greater, and our fire losses have in- 
creased more than 700 percent. 


Grade Marking Favored by Louisianians 


SureveporT, La., Nov. 30.—One of the most 
enthusiastic meetings in the history of the 
grade-marking movement, attended by some of 
the most influential men in the lumber industry 
in the South, was held at the Hotel Youree, here 
last Monday night and was attended by about 
200 representatives of the lumber and building 
industries. The men attending the banquet, 
held under the joint auspices of the Shreveport 
Lumbermen’s Club and the Southern Pine Asso- 
ciation, emphatically favored standardized and 
grade-marked lumber as recommended by Secre- 
tary of Commerce Hoover, promised to aid in 
establishing the movement locally and urged all 
groups of lumber producers to grade mark their 
product. 

E. A. Frost, president, Southern Pine Asso- 
ciation, presided as toastmaster and A. J. 
Peavy, head of the Peavy lumber interests in 
Louisiana, and vice president of the association, 
Was also present and spoke in favor of grade 
Marking and standardization. Mayor L. E. 
Thomas and Commissioner R. L. Stringfellow, 
of Shreveport, represented the public officials 
on the program; L. R. Putman, of the Southern 
Pine Association, and’ Mr. Peavy spoke for the 
manufacturers; and W. A. Robinson, vice pres- 
ident, National Retail Lumber Dealers’ Associa- 
tion, presented retailers’ views on the subject. 

ther speakers on the program included W. H. 


Werner, president Shreveport chapter, Associ- 
ated General Contractors; J. P. Annan, Shreve- 
port chapter, American Institute of Architects; 
Phillip Lieber, president, Shreveport Mutual 
Building Association; and A. G. Flournoy, pres- 
ident Real Estate Board. They all endorsed the 
movement. 

The resolution, unanimously adopted as ex- 
pressing the attitude of the meeting, was as 
follows: 

Resolved, That the representatives of the lumber 
and building industries.of Shreveport and vicinity 
here assembled endorse the national movement for 
standardization and grade marking of lumber, pro- 
posed and fostered by Secretary of Commerce Hoo- 
ver, as distinctly beneficial to manufacturers, dis- 
tributers and users of lumber ond pledge our aid 
and codperation toward establishing this move- 
ment in this section; that we approve the system 
of grade marking employed by the Southern Pine 
Association and commend that organization of 
manufacturers for its efforts to promote this prac- 
tice throughout the country and that we urge all 
other groups of lumber producers to grade mark 
their product so that this practice may become 
universally effective. 

Mayor Thomas and Commissioner String- 
fellow, who supervises Shreveport’s building 
department, told of the great benefit this move- 
ment would work on the public with whom they 
were especially concerned and who knew prac- 
tically nothing about lumber grades. Mr. Put- 
man, dealing with the same subject he has been 
presenting at grade-marking meetings through- 


out the country, narrated the history of the 
movement. 

Mr. Robinson, speaking from the retailers’ 
standpoint said: 

I believe grade marking is the best movement 
ever undertaken by the lumber industry. We 
have always bought and sold on grades. But 
now when we merchandise lumber, grade marked 
according to the Southern Pine Association’s sys- 
tem, the buyer can have full assurance that he is 
getting what he pays for. I feel safe in assert- 
ing that 75 percent of all the people who buy 
lumber do not know the exact grades of the ma- 
terial and the inexperienced buyers in the past 
have been obliged to depend absolutely on the word 
of the architect, contractor or dealer with respect 
to the grades. We have found that people are 
willing to pay for a good quality of material if 
they know they are getting their money’s worth. 
This movement is a real benefit to the public and 
will save the retailers much trouble. 

Mr. Peavy spoke briefly as a lumber manu- 
facturer, declaring that grade marking is an 
effort to merchandise honest goods in an honest 
straightforward way, and said that the manu- 
facturers are not trying to force grade marking 
on any branch of the industry. There has been 
a recognized need and a demand for such pro- 
tection and grade marking has been devised as 
an effective means of affording such protec- 
tion, he concluded. 

After the speeches, the resolution was passed, 
and then several guests made brief remarks 
from the floor in coneluding the meeting. 
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Eastern News Indicates Continuance o 


Credit Association’s Business Review 

NEw York, Nov. 30.—In reviewing general 
business conditions, J. H. Tregoe, executive man- 
ager National Association of Credit Men, said 
today that business was in a favorable state 
although there has been little increase in com- 
modity prices. The one situation which he be- 
lieves offers the greatest cause for concern is the 
careless making and financing of construction 
contracts. 

We have had the fortunate tendency in this 
country always to spoil prosperity movements by 
speeding past the caution signals, Mr. Tregoe said. 
We must look ahead, watch our step, and keep 
under observation these facts: 

First: There is still a maladjustment in our 
production and consumption. 

Second: Sensible credit care must be exercised 
in the financing of construction contracts. Back 
of the contracts must be the basis of sound credit. 

Third: The joy riding of instalment sales still 
continues. If any change were to happen in our 
present situation with the result of cutting down 
employment, the losses in individual credits for 
instalment contracts would be disastrous. 

Fourth: The speculative fever infecting our 
people at present against which there must be 
placed unflinching and practical opposition. 


Upward Turn of Business in New England 


The association’s survey of the New England 
States just completed indicates an upward turn 
of business in that region. 

There has in late years been a great deal of 
pessismism in this district, Mr. Tregoe pointed out. 
Some of its principal industries, such as textiles 
and boots and shoes, were not prosperous, and the 
retail trade of the industrial cities suffered corre- 
spondingly. This condition I believe is accounted 
for by the traditional New England conservatism 
which cast a spell on the situation and made con- 
ditions appear to be worse than they were. The 
turn of affairs has come about through more ag- 
gressive management. From present appearances 
New England will again show its mettle. 

The association’s survey was made among 
wholesale and manufacturing concerns, 80 percent 
of which reported larger sales in October than in 
September. About three-quarters of them had a 
larger distribution in October, 1925, than in Oc- 
tober, 1924. 

Comparing the sales for the first ten months 
of 1925 with the corresponding period of 1924, 
72 percent of the reporting concerns had larger 
sales. Collections followed the trend of sales. 


problems to handle, yet there is every encourage- 
‘ment to believe that New England brains and 
brawn will meet and solve them successfully. 

As to conditions generally, we find a little in- 
crease in commodity prices. During November, 
this increase also includes New England. In con- 
struction there appears no check to our present 
phenomenal building boom. October contracts de- 
clined 5 percent from September. But despite 
this, October rolled up the biggest total of con- 
struction contracts ever recorded for that month 
of any year. ‘The entire construction volume of 
1924, which was the record year, has already been 
exceeded in the first ten months of 1925. This sit- 
uation is not without its hectic flushes. I have 
previously indicated the need of exceeding care in 
the making and financing of construction contracts. 

General business conditions show a healthy ac- 
tivity. The raising of the rediscount rate by sev- 
eral of the Federal Reserve banks may be regarded 
as a conservative movement and a wholesome warn- 
ing against inflation. The satisfactory adjustment 
of the Italian debt was a satisfying event of the 
previous month and gives further confidence to an 
already encouraging situation. 


Exposition Causing Building Boom 

PHILADELPHIA, Pa., Nov. 30.—Everyone here 
is getting ready for the celebration of the one 
hundred and fiftieth year of American Inde- 
pendence, to be held in June, 1926. Construc- 
tion of buildings has been under way for some 
time, as governmental appropriations have been 
made and publie subscriptions taken. 

The selection of a suitable site for the inter- 
national exhibition was a matter of much dis- 
cussion. The final choice proved a surprise to 
most Philadelphians, and the impetus for the 
reclamation and development of many acres of 
waste land. It had been generally supposed 
that a location in the vicinity of the famous 
Fairmount Park, one of the largest municipal 
parks in the world, would be picked. Instead, 
a vast area of waste land at the southeastern 
end of the city was decided upon. As soon as 
this became known, prices of land in this sec- 
tion started to boom. Builders quickly bought 
up the acreage immediately adjacent to the ex- 
hibition grounds. Buying increased and values 
mounted, until now the land several miles east 
and west of it came into the hands of builders. 
Without doubt, with the natural growth of the 
city, the area would in time have been devel- 
oped without the impetus of the exhibition; 





—— 











Construction work in progress on the Philadelphia sesqui-centennial site. 





Selection of this site 


has caused an extensive building program in adjacent territory 


For October, 79 percent had larger collections than 
in September. 

The bulk of receivables on Nov. 1, 1925, were 
larger than on Nov. 1, 1924, with 65 percent of 
these firms, and an overwhelming majority of 82 
percent anticipated fewer failures for the re- 
mainder of the year than for the same period of 
1924. Conditions generally, were regarded as im- 
proving by about 75 percent. 

These statistics are the average and would 
not apply uniformly to all manufacturing and 
wholesale enterprises, Mr. Tregoe said in interpret- 
ing these observations. It is quite evident, how- 
ever, that textiles, boots and shoes are showing 
a decided improvement in production and distribu- 
tion. There is a better feeling throughout New 
England. Its inherent powers are becoming more 
clearly understood and, while there remain difficult 


but it is a certainty that by far the greatest 
part would have been untouched for years; for 
building here has been pushed almost entirely 
to the suburbs north and west. 

Originally, much of the land was open waste. 
Some of it was given over to factories and some 
to railroad storage yards. During the war, with 
the increase of employment in the navy yard, 
which is situated at the extreme southern end 
of the tract, many improvements were made. 
Broad Street, which cuts through the center of 
the ground, was extended several miles as a 
boulevard. Several blocks of government houses 
were erected, but no extensive building under- 
taken. Within the last few years the rail- 
roads and factories have heen removed, a mu- 


nicipal recreation center and beach has been 
built, sewers have been laid and uneven ground 
filled in. Now one sees whole rows of newly 
completed homes, bristling in their air of fregh- 
ness and newness. 

Some of the new dwellings are of the apart- 
ment type, made to accommodate two families 
each. Most of them, however, are individua] 
homes of six and eight rooms. Stone and wood 
construction is the rule. While some builders 
have ventured into the terraced and more elab- 
orate style of home, close to the boulevard, 
others have stuck to the conventional rows of 











Office of Charles F. Felin & Co., first on the job 


city dwellings. Very little construction has 
been done with the idea of appealing to the 
public merely because the exhibition will be held 
nearby. Permanence is the keynote of the new 
section. 

The lumber trade will undoubtedly get a good 
share of business from this reclamation, and 
numerous yards are making preparations for 
it. There will no doubt be branch offices erected 
‘*on location,’’? by more than one lumber firm. 
Aside from the home-building end, there will 
be quite a bit of lumber disposed of for erec- 
tion work in the exposition itself. Chas. F. 
Felin & Co. are the first lumber concern to pre- 
pare for this. They have a neat little office 
fronting the boulevard, right in the heart of the 
centennial area. 


Buys Back Lumber; Helps Market 


PHILADELPHIA, Pa., Nov. 30.—A contract un- 
dertaken by the Wallace Turnbull Lumber Co. 
for the re-purchase of a tremendous stock of 
fir timber has proved a benefit to the lumber 
trade generally, and profitable to the company. 
The lumber was furnished to contractors by the 
Turnbull company to be used as decking and 
shoring in the erection of subways. The com- 
pany also agreed to remove and buy it back, at 
a stipulated price, when permanent supports 
were completed. This is being done now, about 
25,000,000 feet being involved. 

As a rule, a wrecking firm would have under- 
taken this work and, after removing the timbers, 
would undoubtedly have unloaded them on the 
market at extremely low prices. With such 4 
tremendous quantity being released, the effect 
would be very detrimental to the lumber trade, 
but this has been prevented. The wood is re 
moved to a special storage space, immediately 
after being taken from the street. Here the 
nails are pulled by specially constructed goose 
neck crowbars, and the timbers are remanufac- 
tured, machinery having been installed for this 
purpose. The ends are carefully trimmed and 
imperfect pieces rejected, to be sold as firewood. 

The refinished product is sold for construction 
timbers in large operations, blocking, roadway 
work, as dimension stock for manufacturers, and 
to shippers of heavy machinery for bracing pur 
poses. Prices received are approximately those 
for shortleaf pine and North Carolina pine. 





DE 


M 
the | 
vides 
estal 
east 
stud: 
of n 
at th 
winn 
mar} 
mont 
tee } 

C. 
the | 
of tl 
imou 
comn 

Th 
wher 
whic! 
least 
possi 
first 
tion. 

It 
had 
est iv 
the o 

Pl: 
patio 
Engl 
field 
of Ni 
resen 


[ 
NE 
Charl 
ly ent 
begin 
Jacks 
ready 
furth 
imme 
Gu 
Office 
charg 
recent 
turne 
Thurs 
Miam 
Mr. 
still x 
beliey 
time, 


1 on 


SSS 





148 
the 
eld 


od 
ind 
for 
ted 
rm. 
vill 
"eC: 


re- 
fice 
the 


pur 








DECEMBER 5, 1925 


AMERICAN LUMBERMAN 


59 





New Wholesale Company Formed 


Boston, Mass., Nov. 30.—A new member 
has been added to New England’s lumber fam- 
ily with the recent incorporation for $50,000 of: 
the Slocum Lumber Co., with offices in the 
Winthrop Building in this city. W. Y. Slocum, 
a well known lumber salesman for a number 
of years in New England with a large follow- 
ing among the industrial concerns and the retail 
trade, is president. He was New England rep- 
resentative for the Central Pennsylvania Lum- 
ber Co., of Williamsport, Pa., 1908 to 1920, 
and from 1920 until the forming of this new 
concern was New England representative for the 
Sawyer Goodman Co., of Marinette, Wis. 

A. J. Souster, treasurer of the new company, 
has for a number of years been general agent, 
credit department, Ocean Accident & Guaran- 
tee Corporation (Ltd.), of London, England, 
with offices in Boston. He has had extensive 
dealings with lumber interests which enables 
him to enter the lumber field with qualifications 
which will prove beneficial to the new com- 
pany. The Slocum company has secured the 
exclusive sales of a large Michigan manufac- 
turer of hemlock and hardwood, a Wisconsin 
manufacturer of white pine and hardwoods and 
a Pennsylvania manufacturer of hemlock and 
hardwoods, and will specialize in the upper 
grades of white pine and hardwoods. 


Endorse Woodruff-McNary Bill 


MIDDLEBURY, VT., Nov. 30.—Endorsement of 
the proposed Woodruff-MeNary bill which pro- 
vides for a definite fiscal and land policy in the 
establishment of new national forests in the 
eastern and southern States, the decision to 
study the State’s forestry laws with the view 
of making suggestions for their improvement 
at the next legislature and announcement of the 
winners of the State-wide big tree contest 
marked the third quarterly meeting of the Ver- 
mont Forestry Association’s executive commit- 
tee held here Nov. 21. 

C. D. Ordway, of Burlington, president of 
the State Chamber of Commerce and manager 
of the Vermont Spool & Bobbin Co., was unan- 
imously chosen to fill a vacancy on the executive 
committee. 

The association voted to devise some way 
whereby the organization might aid any town 
which should vote to establish a forest of at 
least 100 acres. If it be found practical and 
possible the association will offer to plant the 
first 5,000 trees for any town taking such ac- 
tion. 

It was the opinion of those present that there 
had been a decided evidence of growing inter- 
est in the forestry situation in the State since 
the organization of the forestry association. 

Plans were also made for the active partici- 
pation of the Vermont association in the New 
England Forestry Congress to be held in Spring- 
field in December, and Secretary R. T. Titus, 
of Northfield, was designated as the official rep- 
resentative at this gathering. 


Definitely Enters Florida Trade 

New York, Nov. 30.—On next Saturday, the 
Charles R. MeCormick Lumber Co. will definite- 
ly enter the Florida lumber trade when it will 
begin the operation of terminals at Miami and 
Jacksonville. Four million feet of lumber al- 
ready is on the way to the Florida market and 
further shipments will be dispatched almost 
immediately. 

Guy E. Smith, formerly of the New York 
office of the McCormick company, will be in 
charge of the offices in Florida. Mr. Smith 
tecently spent three weeks in Florida. He re- 
turned to New York last week and will sail 
Thursday on the steamer H. F. Alexander for 
Miami to launch the operations. 

Mr. Smith reports that people in Florida are 
still much excited over the land booms and he 
believes the unusual activity will last for some 
time, ultimately settling down to an even 


course. Mr. Smith said he looked for an espe- 
cially healthy business and construction growth 
in Miami and vicinity, amd at the same time he 
believes the whole State of Florida will show 
vast improvement from now on. 

The McCormick company will enter the 
Florida trade on its usual conservative methods, 
catering to business that is on a firm basis 
and following out strictly recognized lines. The 
company feels that business in Florida will be 
such that quite a fleet of steamers can be 
used in making deliveries there and the purpose 
is to inaugurate a regular intercoastal service 
that will enable weekly stops. The aim is to 
have the vessels call at Key West, Tampa, Jack- 
sonville and Miami, the latter port being made 
last because it has less satisfactory harbor 
facilities and most of the lumber will neces- 
sarily have to be lightered. 

With the announcement from the MeCormick 
company, it was learned today that representa- 
tives of several other West Coast shippers have 
been in Florida recently establishing connec- 
tions. 


Weekly Commodity Price Index 


CAMBRIDGE, Mass., Nov. 30.—The weekly 
commodity price index prepared by the com- 
mittee on economic research of Harvard Uni- 
versity, shows the index numbers of wholesale 
commodity prices for the four weeks of No- 
vember as follows: Nov. 4, 152.3; Nov. 11, 
152.4; Nov. 18, 152.4; Nov. 25, 152.3. This 
index is made up covering forty-eight com- 
modities, the average prices for 1913 being 
made the basis at 100. 


Stadium Uses 2,000,000 Feet Lumber 


PHILADELPHIA, Pa., Nov. 30.—To erect what 
is said to be the largest stadium in the world, a 
concrete affair, over 2,000,000 feet of lumber is 
being used. The gigantic arena, with a seating 
capacity well over a hundred thousand, is being 
built by the city of Philadelphia for municipal 
use. In it will be held the athletic carnivals 
that will be a feature of the sesqui-centennial 
celebration this city will hold in 1926. It is 
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Philadelphia stadium in course of construction, 


also expected that the Olympic contests will be 
brought to this country and held in the stadium. 

North Carolina spruce and longleaf pine are 
being used mainly. There are some odds and 
ends of shortleaf pine and roofers also being 
consumed. The lumber is used for making all 
the forms for pouring concrete, for the seats, 
and for varied temporary construction purposes. 
It is being supplied by-six local concerns: Pear- 
son & Ludascher Lumber Co., Watson Malone 
& Sons, J. Gibson MelIlvain Co., Hebard Cypress 
Co., R. A. & J. J. Williams Co., and E. J. 
Sterner Co. Orders are for varied amounts, 
and in sizes especially needed to fit the forms 
being used. 





Activity and Prosperity in That Section 


Eligible to ‘“‘Hole-in-one Club” 


New York, Nov. 30.—Membership in the 
‘*Hole-in-one Club’’ was increased recently 
when Charles Hill, general sales manager of 
the Southern Pine Sales Corporation, played in 
one stroke the seventeenth hole on the golf links 
of the Charleston Country Club, Charleston, 
S. C. At.the time, Mr. Hill was playing a 
threesome with L. D. Baldwin, of East Orange, 
N. J., and F. G. Davies, of Charleston, S. C. 
Mr. Hill naturally is very much elated over this 
achievement, which makes him eligible for the 
national ‘‘ Hole-in-one Club,’’ and has displayed 
with considerable pride to his friends the fol- 
lowing certificate: 

“This is to certify that on Monday, November 
the sixteenth, Mr. Charles Hill, of Montclair, N. J., 
accompanied by Leonard D. Baldwin, of East 
Orange, N. J., and Frederick G. Davies, of Charles- 
ton, S. C., played a threesome on the grounds of 
the Charleston Country Club of Charleston, S. C.; 
that in said game Mr. Charles Hill played the 
17th hole in one stroke. This was corroborated 
by Messrs. Baldwin and Davies who witnessed 
the play, and it gives me great pleasure to inform 
the public of this wonderful shot.—Adolph Cohen, 
Secretary.” 

Since this achievement, Mr. Hill’s office has 
been quite busy collecting prizes offered by 
various concerns, which include golf balls, golf 
clubs, 19th hole paraphernalia and other ar- 
ticles. 


Fund for Wood Chemistry Study 


MINNEAPOLIS, MINN., Dec. 1—The Cloquet 
Woods Products Co. has furnished a $4,000 
fund in the biochemistry department of the 
University of Minnesota, for study of the chem- 
istry of wood. To lumbermen this experimental 
work is regarded as of far-reaching importance. 

The Cloquet company’s contribution is part 
of a fund of $25,000 furnished by manufactur- 
ers to aid in research work in the university’s 
laboratories. This is in recognition of the fact 
that science is doing a splendid work in deter- 
mining best uses for materials in industry. 

The gifts are received by the University of 
Minnesota board of regents and then assigned 
to departments for use. Conditions of accept- 
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more than 2,000,000 feet of lumber being used 


ance are that the money is to be devoted to 
pure research, that the department supervising 
the project selects the workers, while to the 
university is left the publication of the results 
of these experiments. 

GROWING CHRISTMAS trees is becoming a 
profitable business in districts far removed from 
the natural source of supply and near large con- 
suming centers. Such plantations are receiving 
from 50 cents to $1.50 for trees, which can be 
planted at the rate of 5,000 to the acre because 
they grow only from five to eight years. Spruce 
and fir are the choice for planting because they 
are the most desirable Christmas trees. 
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Good Results From Home Show 


SPOKANE, WASH., Nov. 28.—The Home Expo- 
sition, sponsored and conducted by the Spokane 
Realty Board, is a thing of the past so far as 
the actual exhibition is concerned, but the ben- 
eficial results are woven into the city’s progress 
and will be in evidence for years to come. 

This show, which was held Oct. 15 to 21, with 
participation by 66 exhibitors in all lines of 
house building, furnishing and financing service, 
was so carried out as to be in effect a course in 
home site selection, building, furnishing, financ- 
ing and operation. Eight Spokane retail lumber 
and building material dealers participated. Per- 
haps no better cross-section of the general ex- 
perience and opinion of these eight dealers could 
be obtained than by quoting C. D. Hudson, 
secretary and treasurer of the Exchange Lumber 
& Manufacturing Co., who said of the exposition 
and the participation of his company therein: 

It was surprising to us to see how many people 
would stop to talk about such a common thing as 
a piece of lumber, millwork or other building ma- 
terial. Our people at the booth which we put in 
were continuously busy talking with the public. 
This close personal touch with the public was, to 
our mind, the greatest value of this exposition. 
We started with a modest display but soon found 
that we had spent so much money that we might 
just as well spend a little more and make a real 
exhibit. We did this with some doubt as to the 
wisdom of our course but are already satisfied that 
our expenditure of time, money and effort has 
been fully justified. 

In this as in our display advertising, we do not 
expect immediate results. It is too soon after this 
exposition to judge its full worth by actual re- 
sults. Six months from now we will begin to reap 
our chief harvest. The average person builds only 
one home in a lifetime. He does not act imme- 
diately on an advertisement or a home building dis- 
play, but six months or a year later after the idea 
has had opportunity to germinate, comes the act, 
and then these people look up the dealer whose 
ad or whose display they saw. We are well satis- 
fied with the outlook to the present time, and 
expect large results in the spring. 

The above is a conservative statement from a 
man who is a former newspaper city editor and 
who has an intimate personal and professional 
knowledge of the value of advertising and pub- 
licity. Some of the exhibitors report immediate 
results. One of these is the Long Lake Lumber 
Co. Vice President David E. Brown, in whose 
department of the company comes the Spokane 
retail yard business, says: 

We are very much pleased with the results. We 
sold two house bills from our booth and have se- 





cost. We feel that the 
exposition has been a big 
boost to the home build- 
ing movement in Spo- 
kane, and that it 
quently has been a simi- 
lar boost to our retail 
yard business here. We 
feel that our investment 
has been a wise one, and 
that we will get back a 
good many times over the 
amount that we put into 
it. Such an exposition is 
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service to the public, and 


in the long run this is 
something that always 
pays. 

The lumber com- 


panies had helpful hints 
of complete — built-in 
kitchens, graceful door- 
ways, mantels of beau- 
tiful simplicity and fin- 
ish, Upholsterers 
showed how a davenport looks from the in- 
side out, and one was in process of construction. 

Probably the most complete lumber exhibit 
by a lumber firm at the exposition, and one 
which may be taken as typical, is that of the 
Exchange Lumber & Manufacturing Co., shown 
in one of the accompanying pictures. On the 
right is a sink, and the most modern kitchen cup- 
board equipment that can be put in that space. 
At the rear is a fireplace and mantelpiece. The 
left wall shows samples of glazed doors. The 
left wall is also an outside wall, and from the 
outside viewpoint shows as a handsome home 
entrance. On the counter which forms the front 
of the booth, pictures of homes built by the 
Exchange company and advertising matter 
descriptive of the products handled by the com- 
pany was displayed conveniently for the public 
to read and take away. In the center of the 
room was a table, on which was a circular track 
with four miniature loaded lumber trucks, each 
under an arch marked with the name of one 
of the four principal telephone exchanges of the 
the city. A large wooden telephone, in two col- 
ors of wood and a masterpiece of the joiner’s 
art, stood upon the table, with the company’s 
telephone number back of it. 

Another unique exhibition was that of the 
Long Lake Lumber Co., which had as its prin- 
cipal feature two replicas, each 18 inches high, 
of houses which have been built by that com- 








The exhibit of the Long Lake Lumber Co., at the recent Spokane (Wash.) Home Exposition was 
featured by replicas of two houses and their accompanying garages recently built in Spokane by 
the Long Lake company 


through it. We 
went into this thing as an advertising medium 
and did not look for immediate results. How- 
ever, we have been so fortunate as to pay for our 
outlay with immediate business, in addition to 
which we have the advertising, which is what we 
originally bargained for, and the results of which 
we have no means of gaging and will not have 
till the spring building movement has started. 
The principal part of our exhibit consisted of two 
houses, which are exact replicas, in cardboard and 
wood, of two houses which our home building de- 
partment has constructed here in Spokane. These 


cured a dozen good prospects 


excited a lot of interest, and our men were kept 
busy answering questions about construction and 


pany recently in Spokane. These occasioned a 
great deal of comment. 

The McGoldrick Lumber Co. had a_ booth 
with pictures and plans of model bungalows on 
the walls, also samples of various kinds of wood. 
‘“We are very well pleased with the results of 
cur exhibit to date and expect more in the 
spring,’’ declared Ed. Rowles, retail yard man- 
ager for the company. 

The Home Lumber Co. exhibited a number 
of practical built-in features; also an old soft- 
wood floor covered with oak, demonstrating the 
cost to be less than linoleum; likewise an old 


Ne ania 
The attractive and well arranged exhibit of the Exchange Lumber & 


Manufacturing Co., Spokane, Wash., at the Home Exposition, recently 
held in that city 





shingle roof overlaid with 24-inch shingles, 
R. EK. Meiggs was in charge of this booth. 

The Inland Insulating Co. had a booth with a 
demonstration of Celotex. An oblong box built 
of this material had one long side covered with 
glass, the box being divided with a partition 
cf Celotex. There was a powerful electric light 
in one compartment, and a thermometer in each 
to show the insulating properties of the ma- 
terial. 

A similar exhibit was made by the Potlatch 
Lumber Co. to show the insulating merit of 
Balsam Wool. A garage built of Celotex also 
formed part of the exhibit, which was in charge 
of Charles M. Heald and his son, Merrill. J. J. 
Fleck had charge of the Balsam Wool exhibit 
und reported two sales as a direct result. Frank 
Kendal is manager of the Potlateh Lumber Co.’s 
retail yards. 

The Monroe Street Lumber Co. had an ex- 
hibit of kitchen cupboards, ironing boards fold- 
ing into the wall, stained shingles etc., in charge 
of Neil G. Warner, who reported that he got 
one good order and an ‘‘awful lot of prospects’’ 
from the exhibit. A small house was a feature 


‘of the exhibit by the Consolidated Supply Co. 


Gordon French, manager of the retail lumber 
department of that company, expressed himself 
as well pleased with results. Attractive dis- 
plays were also made by the Spokane Sash & 
Door Co. and the Home Lumber Co. 





Foresters Discuss Lower Lake Levels 


MINNEAPOLIS, MINN., Dee. 1.—Thirty Minne- 
sota foresters gathered at the University of 
Minnesota tonight for a special meeting of the 
Minnesota section of the Society of American 
Foresters. 

The discussion centered around assignment 
of causes for the lowering lake levels in Minne- 
sota. The question is one of deep concern, ac- 
cording to the foresters, not only to the lovers 
of the forests but to the commercial interests, 
such as the lumbermen whose timber holdings 
are large in the northern part of this State. 

The water in several of the southern Minne- 
sota lakes already has receded to such an extent 
that it is feared they may dry up entirely, ac 
cording to Parker O. Anderson, extension for- 
ester of the State agricultural college. Forestry 
drainage and engineering experts told of the 
results of investigations and declared the situa- 
tion is alarming. Among the speakers were: 

P. M. Coates, of St. Paul, Ramsey County engi- 
neer; Prof. D. M. Davis, University of Minnesota; 
E. V. Willard, State commissioner of drainage and 
waters: Prof. E. G. Cheney, University of Minne 
sota; Col. J. T. Stuart, engineering authority: 
Raphael Zon, supervisor, Lake States Forest Ex- 
periment Station; Grover M. Conzet, forester; 
J. F. Gould, State game and fish commissioner: 
Dean W. C. Coffey, head of the University of 
Minnesota farm: Dr. Henry Schmitz, chief of the 
University of Minnesota division of forestry: and 
Dr. A. S. Alway, soils expert at the University of 
Minnesota farm school. 
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Dec. 7—Georgia-Florida Saw Mill Association, Jackson- 


ville, Fla. 
Dec. 7—Lumber Exchange of Baltimore, Baltimore, Md. 


Annual. 

Dec. 7-8—National Lumbep Manufacturers’ Associa- 
tion, Jacksonville, Fla. Quarterly meeting of 
directors. 


Dec. 8—Northwestern Hardwood Lumbermen’s Associa- 
tion, St. Anthony Commercial Club, Minneapolis, 
Minn. Annual, 

Dec. 8—Evansville Lumbermen’s Club, Vendome Hotel, 
Evansville, Ind. Annual. 

Dec, 9—Southern Cypress Manufacturers’ Association, 
Mason Hotel, Jacksonville, Fla. Semiannual. 

Dec. 9—Montreal Wholesale Lumber Dealers’ Associa- 
tion, *Montreal, Que. Annual. 

Dec, 9-104-Western Forestry & Conservation Association, 
Victoria, B. C. Annual. 


Dec. 10—Building Material Men’s Association of West- 


chester County, Florence Inn, Tarrytown, N. Y. 
Annual. 

ee England Forestry Congress, Springfield, 
ass. 


Dec. 14—Montreal Lumber Association (of the Montreal 
Board of Trade), Montreal, Que. Annual. 

Dec, 16—Lumber Dealers’ Association of Connecticut, 
Hotel Stratfield, Bridgeport, Conn. Annual. 

Jan. 6-7, 1926—American Forestry Association and 
Southern Forestry Congress, Jefferson Hotel, Rich- 
mond, Va. Joint annual meeting. 

Jan. 13-14, 1926—Retail Lumber Dealers’ 
of Indiana, Claypool Hotel, 
Annual, 

Jan. 14-15, 1926—Southern Illinois Retail Lumber Deal- 
ers’ Association, Halliday Hotel, Cairo, Ill. An- 


Association 
Indianapolis, Ind. 


nual, 

Jan. 14-16, 1926—Mountain States Lumber Dealers’ 
Association, Shirley-Savoy Hotel, Denver, Colo. 
Ann al, 


» Jan. 


Jan. 15, 1926—Southern Hardaood Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 15, 1926—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. Annual 
stockholders’ meeting. 

Jan. 16, 1926—East Texas Mill Managers’ Association, 
Houston, Tex. 

Jan. 19, 1926—Canadian Forestry 
Edward Hotel, Toronto, Ont. 


19-21, 


Association, 
Annual, 


1926—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 


Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 


Jan, 20-22, 1926—Ontario Retail Lumber Dealers’ Asso- 


King 


Jan. 


ciation, King Edward Hotel, Toronto, Ont. Annual. 
Jan. 26-28, 1926—Northeastern Retail Lumbermen’s 


Association, 
Annual. 
Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 

tion, Kansas City, Mo. Annual, 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 27-28, 192G—National Lumber Exporters’ Associa- 
tion, Neil House, Columbus, Ohio. Annual. 

Jan. 28-29, 1926—Pennsylvania Lumbermen’s Associa- 

tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 

Annual. 

28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 

Feb. 2-3, 1926—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Phoenix Hotel, Lexington, Ky. Annual. 
Feb. 2-3, 1926—Hardwood Institute, 
Hotel Roosevelt, New Mid-winter 

business meeting. 


Hotel Pennsylvania, New York City. 


Manufacturers’ 
Orleans, La. 





Feb. 2-4, 1926—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Feb. 3-5, 1926—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb. 4-5, 1926—New Jersey Lumbermen’s Association, 
Hotel Traymore, Atlantic City, N. J. Annual. 
Feb. 10-11, 1926—National Association of Commission 

Lumber Salesmen, Congress Hotel, Chicago. Annual. 

Feb. 10-12, 1926—Nebraska Lumber Dealers’ Association 
in conjunction with Knot Hole Clubs, Hotel Castle, 
Omaha, Neb. Annual. 

10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 
nual. 

11-12, 
Association, 
Annual. 
Feb. 16, 1926—Northern Wholesale Hardwood Lumber 

Association, Milwaukee, Wis. Annual. 

Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 
Feb. 18-20, 1926—Western Retail Lumbermen’s Associa- 
tion, Multnomah Hotel, Portland, Ore. Annual 

institute. 

Feb. 22-27, 1926—National Association of Builders’ Ex- 
changes, Coliseum, Oklahoma City, Okla. Annual. 
March 17-18, 1926—Southeast Missouri Retail Lumber 

Dealers’ Association, Cape Girardeau, Mo. Annual. 

March 26-27, 1926—Millwork Institute of California, 


Feb. 


1926—Tennessee Retail Lumber Dealers’ 
Hermitage Hotel, Nashville, Tenn. 


Feb. 


Stockton, Calif. Quarterly meeting. 

April 10-17, 1926—Home Complete Exposition, Manufac- 
turers’ Exposition Building, Indianapolis, Ind. 
Annual, 





Southern Hardwood Traffic Annual 


MEMPHIS, TENN., Nov. 30.—The thirtieth an- 
nual meeting of the Southern Hardwood Traffic 
Association will be held at the Hotel Peabody, 
Memphis on Jan, 15, 1926, according to the an- 
nouncement made by J. H. Townshend, secre- 
tary-‘manager. A one-day session will be held 
which will start with a luncheon at noon. The 
morning will be spent in committee meetings, 
and following the luncheon the annual business 
meeting will be held with an address by some 
speaker of prominence in the traffic world. The 
annual meeting of the board of directors will 
follow this meeting. 

An unusually large attendance is expected at 
this meeting as many important traffic changes 
have occurred during the last year and a number 
of important changes are now being considered 
by the carriers. Some of these matters need 
the support of all members of the association. 

8. M. Nickey, of Nickey Bros., was named 
chairman of the nominating committee, with 
J. W. McClure, Bellgrade Lumber Co., and 
Charles Murphy, Helena, Ark. 


Coming Meetings at Montreal 
MonTREAL, QueE., Nov. 30—The Montreal 
Wholesale Lumber Dealers’ Association will 
hold its annual meeting on Dee. 9. Arrange- 
ments are being made by a committee consisting 
ofA. J. Smith, F. Power, W. H. Cote, R. Bock 
and E. ©, Plant. The president of the Montreal 
Retail Lumber Dealers’ Association will be in- 
ited as a special guest, and other retailers will 
be gladly weleomed at the banquet, which will 
precede the meeting. 
The annual meeting of the Montreal Lumber 
Association, which is a section of the Montreal 
Board of Trade, will be held on Dee. 14. 


Building Material Dealers’ Annual 
_ Yonkers, N. Y., Nov. 30.—The annual meet- 
ng of the Building Material Men’s Association 
of Westchester County will be held Dee. 10 at 
the Florence Inn, Tarrytown, N. Y. Tarrytown 
¥as selected us a courtesy to Edward Hanyen, 
ho was president of the association for two 
terms, and was recently elected chairman of the 
‘Ocal entertainment committee for the annual 
meeting of the Northeastern Retail Lumber- 
sll Association. It is the first time Tarry- 
own has ever entertained: the association. 

The slate of officers calls for the reélection 


The 


of all incumbents as follows: James Floyd, 
Yonkers, president; A. P. Brooks, Mount Ver- 
non, vice president; EF. Herbert Brown, secre- 
tary, and Lester Linabury, Bronxville, treas- 
urer. Annual reports will be submitted and 
the meeting otherwise given over to a study and 
discussion of business conditions. 


Mr. Brown said today that the retail lumber- 
men and mason material men of Westchester 
County have never been so busy at the begin- 
ning of a winter season as they are today. 
‘*Business is in very good shape,’’ he said. 
‘“There is a great deal of new construction go- 
ing on that calls for a very large outlay of 
money. Personally, I do not believe present 
conditions are going to end and I can see noth- 
ing but continued brisk activity ahead for the 
lumber industry in this loeality.’’ 











machine in 


this threshing 
western yellow pine seeds to remove the wings, 
thus reducing the bulk of the seeds and making 
The 
cones from which the seeds were beaten were 
taken from the food caches of squirrels, though 
they are more commonly collected from the 
forest floor by Indians. The forester planting 
200,000 western yellow pine seeds can germinate 
70 percent of them and may bring to maturity 
one tree for thirty-three seeds planted, whereas 
nature sows 6,500 seeds for every tree she rears. 
Photo courtesy United States Forest Service 


picture is 


it easier to plant them in nursery beds. 


Institute Mid-winter Meeting 


MEMPHIS, TENN., Nov. 30.—A special meet- 
ing of the Hardwood Manufacturers’ Institute, 
to discuss some important matters, has been 
salled for Feb. 2 and 3, 1926, at the Hotel 
Roosevelt, New Orleans, La., according to the 
announcement made here by J. H. Townshend, 
executive vice president of the institute. The 
meeting will be known as the ‘‘mid-winter 
business meeting.’’ A special program is being 
arranged and President E. B. Norman and Mr. 
Townshend were in conference today in regard 
to it. 

The statistical department of the institute 
is at work on some interesting charts, showing 
the trend of the market during the last six 
months, which will be exhibited at this meeting. 


Seeks Topics for Annual Conference 

Newark, N. J., Nov. 30.—Erwin Ennis, sec- 
retury the New Jersey Lumbermen’s Associa- 
tion, has just sent a questionnaire to all mem- 
bers of the association, asking them to state 
what subjects they would like to have dis- 
cussed at the annual meeting at the Traymore 
Hotel, Atlantic City, in February. In this con- 
nection, Mr. Ennis says: 

To assure an interesting program at our forty- 
second annual convention, the committee asks your 
assistance. The committee wants you to send sug- 
gestions of subjects that we should discuss, 

If you get into this with your usual enthusiasm, 
we can have a real strong program that will again 
impress on the lumber trade that this association 
ix out in front of the procession. 

All suggestions must be in hand before Dee. 31. 


Plan Interesting Meeting 


JACKSONVILLE, FLa., Nov. 30.— The next 
meeting of the Georgia-Florida Saw Mill Asso- 
ciation will be held at the Mason Hotel, here, 
Monday afternoon, Dec. 7. An interesting meet- 
ing has been promised. An address by a na- 
tionally known lumberman is expected to be 
made, from whose remarks much profit will be 
derived. At this time manufacturers and others 
will have an opportunity of seeing the directors 
of the National Lumber Manufacturers’ Asso- 
ciation in action. They meet here on Dec. 7 
and 8, and the biggest men of the industry will 
be among them. 

There will also be inaugurated a Sales Man- 
agers’ Exchange, which will meet monthly. 
This activity of the association is expected to 
be of more importance than anything under- 
taken in local lumber eircles for many years. 








62 AMERICAN LUMBERMAN ee 











The Cruel Thuyab 
of FIRE / 


Since the days of gladiatorial 
combat in the Roman amphi- 
theater, the symbol of piti- 
less cruelty has been the 
down-turned thumb. 


When the thumb of Fire 
goes down for you, there is 
only one remedy—adequate 
insurance to rebuild and re- 
store. 


The Lumber Mutual Com- 
panies help you to keep fire 
out by the most thorough 
measures of fire prevention 
—they pay losses promptly 
when destruction comes. 
Operated by lumbermen for 
the benefit of the lumber in- 
dustry—the profits belong to 
the policy-holders, in divi- 
dends or in surplus for future 
protection. It is the best and 
cheapest insurance that a 
lumberman can buy. 


Write any of these companies for 
special folder “The Cruel Thumb 
of Fire,” and for further informa- 
tion about the protection and cost of 
Lumber Mutual Insurance. 


Associated 
Lumber Mutuals 


Pennsylvania Lumbermens Mutual Fire In- 
surance Co., of Philadelphia, Pa. 


Ceutral Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Mutual Insurance Oo., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance OCo., of 
Bosten, Mass. 


Lumbermens Mutual] Insurance Co., of Mans- 
field, Ohio 

















Recent Hoo-Hoo Happenings 


Activities of St. Louis Club 


Sr. Louis, Mo., Dec. 1—H. W. Geller, presi- 
dent Geller, Ward & Hasner Hardware Co. and 
of the St. Louis Convention & Publicity Bureau, 
and Charles F. Hatfield, secretary of the bu- 
reau, were the speakers at today’s meeting of 
the St. Louis Hoo-Hoo Club in the Chamber 
of Commerce Auditorium. They told of the 
workings of the bureau, whose activities result 
in the bringing to St. Louis of conventions 
which drew visitors who spend $9,000,000 an- 
nually in this city. 

C. W. Spiess, vice president Julius Seidel 
Lumber Co., presided at the meeting, and the 
speakers were introduced by Julius Seidel, a 
director of the bureau and of the St. Louis 
Chamber of Commerce. 

More than fifty were present, and J. A. 
Reheis, president St. Louis Lumber Co., com- 
mented on the great revival in interest in the 
club. I. R. L. Wiles, president Wiles-Chipman 
Lumber Co., is president of the club. 

T. C. Whitmarsh, jr., newly appointed Vice- 
gerent Snark for this district, announced that 
a concatenation would be held at the American 
Annex Hotel on the evening of Dee. 22. The 
club will give a dance at Dorr & Zeller’s Hall 
Dee. 15, and a Christmas party at noon, Dee. 22. 


Hoo-Hoo Appointments Confirmed 


The following appointments of Hoo-Hoo offi- 
: ; ; 
cials have been confirmed by Snark Hager: 

KE. C. Poisson, president E. C. Poisson Lumber 


Co., Counselor of the western Ontario district, 
Canada, 


Harry B. Houck, Vicegerent Snark of the Little 
Rock (Ark.) district. 

Kk. E. Woods, Claremore, Okla., reappointed 
Counselor of Oklahoma. 


Hoo-Hoo to Entertain Retailers 

PORTLAND, ORE., Nov. 28.—Under auspices of 
the Portland Hoo-Hoo Club, delegates to the 
Western Retail Lumbermen’s Association eon- 
vention here next February will be extensively 
entertained. This was indicated at a meeting 
held here this week, attended by A. L. Porter, 
of Spokane, secretary-manager of the associa- 
tion, and a committee representing the Port- 
land Hoo-Hoo Club. H. A. Templeton, presi- 
dent of the association, is a resident of Port- 
land. 

A strong feature of the convention will be 
the offering of several attendance prizes for vis- 
iting lumbermen. The capital prize will be a 
carload of high grade lumber, lath, sash and 
doors and shingles contributed by establish- 
ments specializing in the various items. Freight 
to its destination will be prepaid on the ear. 

It. is expected that five hundred lumbermen 
and their families will be here for the conven- 
tion which is to be in session three days. Sight- 
seeing trips, theater parties, golf tournaments, 
a Hoo-Hoo concatenation, and an elaborate din- 
ner dance, will be on the program of entertain- 
ment. 

Chairmen of the various committees are: 
Finance, Charles E. Miller and H. J. Anderson; 
conferences, W. W. Clark; prizes, E. E. John- 
son; transportation, F. C. Haworth; concatena- 
tion, J. H. Lausman; dinner dance, C. C. Crow; 
golf, Kurt H. Koehler. 











Annual Dinner of Traffic Club 


St. Louts, Mo., Dec. 2.—Charles H. Mark- 
ham, president Illinois Central Railroad, was 
the principal speaker at the annual dinner of 
the Traffic Club of St. Louis at Hotel Chase 
last night, at which eight hundred were pres- 
ent. E. E. Eversull, manager Lumbermen’s 
Traffic Bureau, is president of the Traffic Club, 
and presided at the dinner. 

Mr. Markham discussed competition between 
waterway and railroad transportation. 

Festus J. Wade, president Mercantile Trust 
Co., was toastmaster, and the address of wel- 
come was delivered by Mayor Victor J. Miller. 
In addition to Mr. Markham, the railroad presi- 
dents at the head table were: W. G. Bierd, 
Chicago & Alton; Daniel Upthegrove, St. Louis- 
Southwestern (Cotton Belt); I. B. Tigrett, 
Gulf, Mobile & Northern; J. M. Kurn, St. Louis- 
San Francisco; T. C. Powell, Chicago & East 
ern Illinois; J. E. Taussig, Wabash; L. W. 
Baldwin, Missouri Pacific; Clement Studebaker, 
jr., Illinois Traction System; Henry Miller, 
Terminal Railroad Association. Sixteen rail- 
road vice presidents also were present. 


Discuss Legal Problems of Retailers 

MILWAUKEE, Wis., Nov. 30.—James_ T. 
Drought, general counsel for the Wisconsin Re- 
tail Lumbermen’s Association, addressed the 
Wolf River Lumbermen’s Club and the Fox 
River Valley Lumbermen’s Club on Nov. 24 on 
the ‘‘Practical Legal Problems of Our Busi- 
ness.’’ Don Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, accom- 
panied Mr. Drought to New London and Ap- 
pleton, where the meetings were held. 

The Wolf River club met at noon on that 
day at the Elwood Hotel in New London and 
C. O. Davis, of the Welcome-Shiocton Lumber 
Co., of Appleton, presided. The meeting of the 
Fox River club was held at the Hotel Conway, 
Appleton, in the evening, and was presided over 
by William C. Commentz, of the Hettinger Lum- 
ber Co., vice president of the club, in the ab- 
sence of the president, William Fountain, of 








see oe 





the Fountain Lumber Co., who could not be 
present on account of the death of his daugh- 
ter. 

Mr. Drought stated in his talks before both 
clubs that the lien law is simple enough but 
it is geflerally misunderstood. He explained it 
in non-legal terms and made it clear to all. 


Preparing for Annual Election 

Mempuis, TENN., Nov. 30.—The first gun in 
the annual battle of ballots staged by the Lum- 
bermen’s Club of Memphis each December was 
fired last Saturday afternoon at the semi- 
monthly meeting of the club at the Hotel 
Gayoso, when R. C. Stimson, president, named 
two committees, one to arrange a Blue ticket, 
and one to name a Red ticket. The nominating 
committees are: Blue—W. M. Solomon, chair 
man; H. T. MeGrath, and Perey Bass. Red— 
Paul Rush, chairman; H. G. Rosson and W. A. 
Stich. Candidates will be announced at. this 
week’s meeting, and after a week’s campaign 
ing the election will be held on Dee. 18. 

New members elected at last meeting were 
R. F. Carr, president Carr-Lowry Lumber Co.; 
R. F. New, assistant manager Delta Export 
Lumber Corporation ; and A. M. Russell, Moyer: 
Shafer Hardwood Co., all of Memphis. 
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Milwaukee Retail Club Elects 
MILWAUKEE, Wis., Dee. 1.—With the election 
of officers und the adoption of a constitution, 
the Milwaukee Retail Lumbermen’s Club is 
now formally organized and functioning along 
policies somewhat similar to those of the se 
tional organizations throughout the State. 
The following officers were eleeted unanimous 
ly at the organization meeting last week: 
President—Ben Springer, secretary John Schroe- 
der Lumber Co. = 
Vice president—Hawley Wilbur, secretary-trea 
urer Wilbur Lumber Co. ter 
Secretary—Al Severson, secretary Schoenwet 
Lumber Co. 
Treasurer—George Coerper, president Coerpet 
Bros. Lumber Co. h 
Mr. Springer has been the chairman of = 
group during the organization period and 
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Severson acted as secretary during that time. 

There are more than fifty charter members in 
the club and they represent twenty-three of the 
Jeading lumber yards in Milwaukee. 


Scout Executive to Address Club 


CINCINNATI, OHIO, Dee. 1.—Arthur E. Rob- 
erts, scout executive of the Boy Scouts in this 
city, is to be the principal speaker next Mon- 
day night at the December meeting of the Cin- 
cinnati Lumbermen’s Club. The club is also 
planning to give a dinner dance on Saturday, 


Dec. 12, at the Business Men’s Club. Clyde 
Griffiths will be chairman in charge of ar- 
yangements in the place of Vice President 


Charles W. Tunis, who is still too ill to leave 
the hospital. Mr. Tunis had to submit to a sec- 
ond operation last week for internal abscess 
and it will be some time before he is a well 
man. 


Pulping Trials of Brazilian Eucalyptus 


MapISON, WIs.,” Nov. 30.—Dr. Navarro de 
Andrade, chief forester for the State of Sao 
Paulo, Brazil, is at the Forest Products Labora- 
tory to observe pulping trials of a quantity of 
South American eucalyptus which he has 
shipped from Brazil for the purpose. Consider- 
able eucalyptus is grown in Brazil in planta- 
tions. The trees reach tie size in about fifteen 
years. It is not certain that eucalyptus will 
produce paper other than that of ‘‘ book’? 
grade, although even Brazilian made book pa- 
per, because of a tariff on newsprint, may 
undersell imported paper of news grade on 
Brazilian markets. All of the common chemical 
processes will be tried in pulping the eucalyptus 
furnished by Dr. Navarro as well as the newer 
chemical processes developed by the Forest 
Products Laboratory and the mechanical (news- 
print) process. 


Urge Additional Millwork Advertising 


SAN FRANCISCO, CALIF., Nov. 28.—The annual 
problems of the Millwork Institute of California 
which closed its session Friday, Nov. 20, at the 
Hotel Oakland, Oakland, Calif., brought out 
emphatically the need of additional and exten- 
sive advertising of millwork products, according 
to H. W. Gaetjen, president of the association. 
This problem, of codperative and codrdinated 


advertising, has twice before been up for dis- 
institute with 
This year the mill 


cussion and action before the 
more or less inactive results. 











T. DIDESCH, H. W. GAETJEN, 
Los Angeles, Calif. ; San Francisco, Calif. ; 
Reélected Secretary Reélected President » 


operator seems to have grasped the significance 
of the plans and favorable action is expected in 
1926, according to Mr. Gaetjen. 

The convention, which opened Thursday, Nov. 
19, was attended by 130 millwork men of the 
State and the banquet, which was held Thurs 
day evening, was attended by more than 200, 

The annual, or architects’ book, which is 
being published by the association will be ready 
Within a few months. This work was approved 
and decided upon at the semiannual at Fresno 
last spring. 

Following the opening and registration of 
delegates and the reports of officers there was 
an address by W. Goddard, of the Alameda 
County brane h of the institute, and a talk by 
George M. Cornwall, of Portland, on ‘‘The 
Capital Stock Tax,’’ which resulted in a reso- 
lution being passed by the institute and for- 
warded to Washington urging repeal of the law. 

Thursday afternoon was given over to the 
election of directors, the following being chosen 
for 1926: <A. W. ’Bernhauer, Fresno; A. B. 
Crozier, Eureka; H. Mitchell, Oakland, H. W. 
Gaetjen, San Francisco; W. J. Glasson, San 
Diego; E. R. Maule, Los Angeles; W. F. 
0’Keefe, Stockton; J. L. Pierce, Santa Clara 
and Jo H. Shep: urd, Sacramento. 

Talks by millwork men and architects on 
mechanical problems continued through the af- 


ternoon, followed by a talk on ‘‘Cost Statis- 
tics,’’ by H. T. Didesch, secretary of the in- 
stitute. 


Friday morning, officers for 1926 were elected 
as follows: 


President—H. W. 


Gaetjen, 
ber Co., 


San Francisco. 

Vice president—E. R. Maule, 
Co., Los Angeles. 
. A. Nicholson, 


Empire Mill & Lum- 


Hammond Lumber 
Treasurer—E 


Pacific Sash & Door 


Co., Los Angeles. 
Secretary—-H. T. Didesch, Los Angeles. 
Local branch activities were discussed, fol- 


lowed by an extensive discussion of ‘‘ Consolida- 
tion of Sales Corporations the Answer for Eeo- 
nomic Distribution’’ by C. E. Reinhart, of the 
Reinhart Lumber & Planing Mill Co., of San 
Francisco, and ‘‘ Progress of Management Con- 
trol in This Industry’’ by E. R. Maule, of the 
Hammond Lumber Co., Los Angeles. 

During the afternoon, evening and into Sat- 
urday, while awaiting the whistle of the foot- 
ball game at Palo Alto, between California and 
Stanford universities, which many of the dele- 
gates attended, there were talks on ‘‘The Value 
of Millwork Exhibits’’ by H. V. Cowan, of H. 
V. Cowan (Ine.) of Los Angeles; ‘‘Substitute 
Propaganda’’ by A. W. Bernhauer, of the 
Fresno Planing Mill Co., Fresno; ‘‘Can We Af- 
ford to Delay the Codperative Advertising 
Campaign?’? by Jack Hart, of Hart & Bur- 
meister, San Francisco. 

Following the meeting the secretary reported 
increases in membership which have brought 
the total to 124 members, representative of 
thirty-nine cities in the State. 

The next meeting of the institute is to be held 
at Stockton on March 26 and 27, 1926. 


Sitka Spruce Experimental Plantation 


Nov. 28.—An experimental 
acres in the valley of Co 
quitlam River has been planted with Sitka 
spruce seed by the Dominion Forest Service, of 
which E. Walmsley, New Westminster, is the 
directing head in British Columbia. This is 
the first organized effort at reforestation at- 
tempted under official auspices in this Province. 


VANCOUVER, B. ©., 
plantation of thirty 


Great Britain, Australia and New Zealand, also 
many European countries are increasing their 


demands every year for forest seeds from this 
Province, and a widespread tree-planting pro 
gram is being carried out. Mr. Walmsley con 
siders that this should be a sufficient warning 
to this country to provide against the time, 
though it is yet far distant, when its forests 
are depleted. 


SEBEL BEaBaBBAaAaBBaa 
THE UNITED STATES patent office refuses to 
accept applications for trade-mark registrations 
from Russia, and the Soviet government fails to 


give protection to American trade-marks in 
Russia. The Americans are the greater losers 


because there are more American firms wanting 
to sell trade-marked goods in Russia than there 
are Russians seeking to sell trade-marked goods 
in the United States. 





L. C. L. Shipments 
of OAK and MAPLE 
Flooring from our 
Chicago warehouse 





SERVICE is a much over-worked word. But here’s 
what it means when you deal with Bartholomew. 


Quick Delivery—from a modern warehouse; ship- 
— connections with all railways and Chicago boat 
aockKs. 


Guaranteed Quality—every foot strictly guaranteed 
for quality and milling in accordance with Asso- 
ciation rules. 


Money Back Guarantee—complete satisfaction as- 
sured, or your money back, without quibbling. 


We know you will like our way of doing business. 
Wire, our expense, for prices and quantity, delivered anywhere. 
Write for colored postcards, free, to help you sell Oak Flooring. 






Close up of %"” Flooring 





E, BARTHOLOMEW 


4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 





12-3-25 


Money !<« 


Liberal Cash 


against open book ac- 
counts, notes and trade 


Advances acceptances. 

, and at a rate that is at- 
Confidential tracting a large volume of 
Service business from progressive 


lumber manufacturers 
and jobbers. 


Inquiries will have our 
immediate attention, 


Manufacturers & Dealers 
“Commercial Bankers” Finance Corp. 


137 So. LaSalle St., CHICAGO, ILL. 
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TRADE CHECKS — etn db germgerers 
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SENO POR OUR SPECIAL LUMBERMENS CATALOGUE 

















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


C.B. Richard & Co. 


29 Broadway, NEW YORK handle — peyote of 
cargo, collect invoices 

Ocean Freight =, mercial Credits 
Brokers for Exports& Imports 


Special department handling export lumber shipments 
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ese Furniture Factories 


or other woodworkers? 
If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phlet No. 49-C. 


LUMBERMEN’S CREDIT AssociATION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








Ours is the Trade 


we yee that Service made 


(€['))} BD) GOODFELLOW 


LUMBER CoO. 


Natural Bridge at Goodfellow 
ST. LOUIS, MO. 














Curtis Woodwork (Bes 
is identified by the 
mark to the right. 
Whatever you buy 
—sash, door, mold- 


ings, or interior woodwork—see that it bears 
this trademark. Curtis Woodwork is sold under 
the “1866 Curtis” trademark by Curtis dealers 
east of the Rockies. 
THECURTIS COMPANIES SERVICE BUREAU 
389 Curtis Building, Clinton, Iowa 








RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Reports 
Investigations 


Utilization of 
Forest Wastes 




















WARREN AXE & TOOL CO. 


WARREN, PA. 


d h 
honors Panama-Pactic GRAND PRIZE 
So menernmrece tame eee eERCRSeNDNE 


international Exposition 


ALSO AL ASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 


O TIMBER ESTIMATORS O 
TIMBER Jesper Lemicux 


rederick Lemieux 


ESTIMATORS F.H. Day 
Lemieux Brothers & Co. 


ESTABLISHED 1906 


eee Phone Main 2479" NEW ORLEANS 

















JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 











RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
431 So. Dearborn St., CHICAGO 


AMERICAN LUMBERMAN, 





Relation of Spark Arresters to Fires 


SAN Francisco, Cauir., Nov. 28.—Investiga- 
tion of spark arresters as factors in causing 
forest fires conducted by the California for- 
estry committee showed at an early stage that 
‘“the spark arrester problem was about 50 per- 
cent human and 50 percent mechanical. The 
same type of arrester gave greatly varying re- 
sults, depending upon the engineers, firemen 
and donkey doctors having charge of the ma- 
chines equipped with the arresters. As a re- 
sult of this variation, it became evident that 
an efficient spark arrester must be nearly fool 
proof in design, or in other words, that it 
should be so built that its effectiveness should 
not be lost by reason of human carelessness and 
tampering on the part of fireman or engineer.’’ 

In the report of the investigation which was 
conducted at a number of lumber plants, 8S. R. 
Black, secretary of the California Protective 
Association, has summarized the results of the 
test on each operation and with the different 
spark arresters, as well as in experiments with 
outside exhausts. With respect to the donkey 
engine as a cause of fire the report says: 


Records of fires show that comparatively few 
fires have been started from donkey engines in the 
last few years; this, in spite of the fact that the 
best types of spark arresters have not been used 
by any great percentage of operators. Had the 
best types been used the number of fires would 
probably have been less. * * * In fairness to the 
various spark arresters, it should be noted that 
some fires charged to spark arresters should be 
charged to lack of attention to other parts of a 
donkey. In many instances, holes in the stack, 
around the damper rod, or inthe skirt, lost bolts 
ete., undoubtedly have made possible the throwing 
of sparks that have been charged to the arrester. 
A weekly inspection of these points by the donkey 
doctor or camp firemen should prevent this source 
of fire. 

With respect to outside exhaust, the report says 
that the test showed that this was not practical 
where the natural free draft was prevented by 
interference of a spark arrester. Without such 
interference 72-inch boilers with extension fire 
boxes held steam with outside exhaust well enough 
to make possible yarding for a distance of 500 feet 
without material Joss of efficiency. The use of 
blower and a spark arrester increased the yard 
existence to about 600 feet without material loss 
of efficiency, but the use of the blower neutralized 
the safety valve of outside exhaust. From 600 
to 1,200 feet time used in waits for steam amounts 
to 20 to 35 percent of the total time. In no test 
was the trail of 1,000 feet or more made without 





a wait for steam amounting to more than the tota] 
in time of the trail. The wait varied from one 
and one-half to five times the “in time,’’ depend. 
ing upon the condition of the fire, water level, 
fuel etc. No opportunity was afforded to get 
figures on efficiency of outside exhaust from 1,200 
to 1,800 feet. Engineers and hook tenders stated, 
however, that on such trails there were two waits 
for steam, one part way in with the trail and 
the other at the spar before the haul back, even 
though the blower was used where possible. 

The report contains detailed descriptions of the 
results of investigation and tests with the differ- 
ent types of spark arresters as well as recommen- 
dations for practice in California. 


Retail Sales Show Healthy Increase 


MINNEAPOLIS, MINN., Dee. 1.—‘‘Stocks of 
lumber were allowed to decline 6 percent during 
October,’’ says the Minneapolis Federal Re- 
serve Bank, in reporting on operations of about 
seven hundred retail lumber yards in the ninth 
district, "which includes Minnesota, the Dakotas 
and Montana. As compared with stocks of 
Oct. 31, 1924, however, stocks were 3 percent 
larger. Measured in board feet, October lum- 
ber sales were 1 percent larger than September, 
and were 14 percent larger than sales of Oc- 
tober last year. Measured in dollars, total Oc- 
tober sales were 13 percent larger than Sep- 
tember, probably because of increase in coal 
sales, and were 21 percent larger than sales of 
October last year. Cumulative lumber sales for 
the first ten months of 1925, measured in board 
feet were 38 percent larger than those for the 
corresponding period of 1925, and measured in 
dollars were 25 percent greater. 





Kansas City, Mo., Dec. 1.—Reporting on 
October retail sales of 316 lumber yards in 
Kansas, Nebraska, Wyoming, Colorado and 
Oklahoma, the tenth district Federal Reserve 
Bank says that the yards did an unusually large 
volume of business. Stocks on Nov. 1 were 1.2 
percent less than those of Oct. 1, and were 3.5 
percent less than those of Nov. 1 last year. 
Measured in board feet, October lumber sales 
were 9.2 percent larger than September, and 
were 17.5 percent larger than sales of October 
last year. Measured in dollars, total October 
sales were 13.4 percent larger than September, 
and were 5 percent larger than those of October 
last year. 


Permit System Attacked at Embargo Hearing 


JACKSONVILLE, FLA., Nov. 30.—An informal 
hearing on the embargo situation in Florida was 
held here last Tuesday by Frank MeManamy, a 
member of the Interstate Commerce Commis- 
sion, at the request of lumber shippers, headed 
by E. A. Hyde, of the Ramsey-Wheeler Co., 
Bainbridge, Ga. The shippers were repre- 
sented at the hearing by Attorney Edgar A. 
Watkins, of Atlanta. 

The hearing was opened in the morning when 
Attorney Watkins briefly outlined his case. The 
principal witnesses for the lumbermen during 
the morning session were KE. A. Hyde, and Guy 
Stoms, of the J. A. MeDonald Co., Miami, Fla. 
Mr. Hyde said that a number of small mills 
were facing bankruptcy because they were not 
permitted to make shipments. He also spoke of 
the impracticability and sometimes impossi- 
bilities of giving the point of origin on the per- 
mit, and favored the issuing of a permit for 
each ear. Mr. Stoms condemned the practice of 
shipping transit cars consigned to the shipper 
at point of destination. 

The afternoon session was opened by the 
testimony of H. B. Wood, president, Deal Saw- 
mills Co., Tuscaloosa, Ala., who offered con- 
structive suggestions in the matter of handling 
permits. He recommended that permits be is- 
sued to the consignee in duplicate; one copy to 
the consignee and the other to the superin- 
tendent of the division on the originating line. 
The consumer should send his copy of the per- 
mit to the shipper and let this copy be sur- 
rendered by the shipper with the waybill. This 
method would prevent shipping of extra cars 
upon a permit and would protect the railroad. 


J. 8. Farish, traffic manager, of the Georgia- 
Florida Saw Mill Association, read a carefully 
prepared paper to the commission, making sev- 
eral recommendations of a constructive nature. 
He recommended that the permit system be 
abolished altogether and that the embargo be 
lifted for several days at a time at regular in- 
tervals in order to accept all tonnage. If the 
permit system could not be done away with, 
Mr. Farish recommended that one permit be 
issued for each car and that this permit be sur- 
rendered to the agent of the carrier and at- 
tached to the waybill. He advocated some plan 
to take the place of the cumbersome existing 
method of the transmittal of granted permits, 
and urged such a plan to be put into immediate 
operation. He also urged a uniform interpreta- 
tion of the existing embargo. 

F. W. Kirtland, freight traffic manager, Flor- 
ida East Coast Railroad, told of the policy of 
his railroad in issuing permits. The climax of 
the hearing was Mr. Kirtland’s testimony; for 
at the conclusion he volunteered to meet the 
lumbermen in conference and to codperate with 
them in working out the best plan for a uniform 
permit system. His attitude seemed to please 
Commissioner McManamy who suggested that 
representatives of the lumbermen and carriers 
and the American Railway Association get to- 
gether as soon as possible to work out a satis- 
factory system of permits. 

As this was an informal hearing, the witnesses 
were not sworn, and Commissioner McManamy 
assured everyone who took part in the hearing 
that nothing said there would in any way in- 
criminate them in the event a formal hearing 
was held at a later date. 
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Connecticut Mill of Pre-Revolutionary Days 


NorWALK, Conn., Nov. 30.—Lying a short 
distance north of this city is an old sawmill 
which probably will rank as one of the oldest 
jn this country. At the time covered by the 
earliest records that can be found in the town, 
this old mill was already in existence. The 
mill, which is now operated by Fred W. But- 
tery, has been in continuous operation from 
that early period. Mr. Buttery, the present 
owner, who has spent his entire life around this 
old mill, has been very much interested in look- 
ing up its history. Recently Mr. Buttery has 
given the AMERICAN LUMBERMAN some of the 
information that he has collected. 


As early as 1672, Mr. Buttery said, there was 
recorded for Thomas Seymour the title to this site, 
the records say; he having held peaceful posses- 
sion for several years previously to the entering 
of the official record of the title. Under date of 
March 9, 1712, the sons of Thomas Seymour ap- 
pear to have transferred the property to James 
Brown. At that time the method of utilizing 
water power to run the mill evidently was by 
means of an undershot wheel, the power being 
applied by a crankshaft off the wheel. 

The original foundation of the mill is still in 
evidence, though it is covered by water when the 
present mill pond is full; the dam having been 


white oak and chestnut logs that came to the mill 
which my father sawed up into ship timber; and 
later in life, nearly forty years ago. when as a 
boy I helped my father saw up the logs, some of 
them thirty inches in diameter. I recall how 
they had to be “spotted’’ down so that they would 
barely clear the floor, while the old carriage would 
hitch along, slow but sure. I remember also when 
the log came off the carriage, perhaps at 2 or 3 
o'clock in the afternoon, and swung out of the way 
and another was rolled on, and it is a pleasant 
memory. Later the big circular saw took its place 
and really revolutionized things so far as sawing 
up the second growth timber was concerned. I 
can well remember the method of laying out the 
logs to saw by running a line the entire length 
of each and holding it at the width the timber 
was to be cut, thus equalizing the log. Crude 
as this all seems today, it answered its purpose 
very well, and I can only wish that the good old 
days might come back again. 

The title deeds to this property run back to 
the reign of Queen Anne, and Mr. Buttery has 
noted some very curious customs that are pre- 
served in these documents. The price of good 
boards, in 1708, he said, provided they were full 
l-inch, was 80 cents a hundred. The broken 
crankshaft to which reference has been made, 
was one of the injuries inflicted by General 














Old sawmill at Norwalk, Conn., probably one of the oldest in the country 


built about 1740 to take the place of the old 
method. This dam was built by Jacob St. John, 
who had purchased the site in 1740. I recently 
had occasion to examine very carefully the founda- 
tion of this old dam, and found where a footing 
had been placed for a crane to lift the big rocks 
which were placed there at the time. 


This Jacob St. John appears to have been very 
good to his neighbors, for in 1759 he sold off one- 
fourth of his sawmill to one of them, with the 
understanding that the latter furnish his own 
saw. The custom in early times was when one- 
fourth interest was held to give possession to 
each owner one day in four, and so on; but it 
seems to have been a hard and fast rule of these 
old proprietors that each part owner should fur- 
nish his own saw. 

Lying about five hundred feet north of this old 
mill is another millsite which St. John gave to his 
neighbor, the only consideration being that he 
build a good corn mill to grind for himself and 
his neighbors; 2nd so, all through the old records 
before the Revolutionary War, is exhibited this 
spirit of codperation. Several of these old pro- 
prietors were the first to respond to their coun- 
try’s call, when the Americans took up arms 
against Great Britain, and one, especially, was 
commended by General Washington for faithful 
performance of duty. 


At the close of the Revolution St. John’s son 
came home, his father having died and made over 
by will his property to his son. We find that, 
when selling the balance of the mill, St. John 
Promises to warrant and defend everything except 
the crankshaft which was broken during his ab- 
sence, 

It has been my pleasure, Mr. Buttery continued, 
to spend my entire life around this old mill; in 
fact, I have worked my entire life on this mill- 
site. I can well remember as a boy the great 


Tryon, British officer, during his raid of Nor- 
walk in 1779. The accompanying illustration 
is made from a photograph of the mill in its 
present condition, as operated by Mr. Buttery. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. BEB. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,561,763. Composite laminated structure and method 
of making same (comprising plies of veneer having their 
cells and pores evacuated-and a bonding ply of rubber 
uniting the veneer plies and occupying the evacuated 
pores and cells.) Harry N. Atwood, Monson, Mass., as- 
signor to Rubwood (Inc.), Lawrence, Mass. 

1,562,256. Log turner. Ulrick J. Raymond, Seattle, 
Wash. 

1,562,305. Saw filing machine. 
troit, Mich. 

1,562,732. Portable sawing 
Arsenau, Minneapolis, Minn., 
Sons Saw Co., same place. 

1,562,808. Lumber carrier. 
Taylor, Tex. 

1,562,826. Woodworking machine. 
jr., Harrisburg, Pa. 

1,563,030. Automatic stick guide. Charles A. Huff- 
man, Longview, Wash., assignor to Long-Bell Lumber 
Co., same place. 

1,563,256. Gang saw 
Menominee, Mich, 





George Decheff, De- 


machine. Edward P. 
assignor to Arsenau & 


John A, Thompson, jr., 


Edwin F. Fager, 


hanger. Robert R. Crane, 


IN SPITE OF higher wages and shorter work- 
ing hours, lumber is cheaper in America than 
in any other country. Consequently, a larger 
percentage of people in America own homes 
than in any other country in the world. 


Ln 


An 


Announcement 


The Long-Bell Lumber Com- 
pany announces the _ pur- 
chase of the plant of the 
Superior Oak Flooring Com- 
pany at Helena, Arkansas. 


With the acquisition of this 
property The Long - Bell 
Lumber Company becomes 
the second largest manufac- 
turer of Oak Flooring in the 
United States. The Superior 
plant was built about three 
years ago, thoroughly mod- 
ern in every detail. Its pro- 
duct has established an 
enviable reputation under 
the brand name 


“‘Superior— America’s Finest” 


The same high standards 
of manufacture and service 
which The Long-Bell Lum- 
ber Company endeavors to 
carry out in all of its opera- 
tions will prevail at the 
Superior plant. 


THE LONG-BELL LUMBER COMPANY 


R. A. Long Bldg., Lambermen since 1875 Kansas City, Mo. 


Douglas Fir Lumber and Timbers; Southern Pine 
Lumber and Timbers; Creosoted Lumber, Tim- 
bers, Posts, Poles, Ties, Guard-Rail Posts, 
Piling; Southern Hardwood Lumber and 
Timbers; Oak Flooring; California 
White Pine Lumber; Sash and 
Doors; Box Shooks. 
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67,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down and 
all the live timber marked or designated for 
cutting on an area embracing about 8,300 
acres in Township 36 N., Ranges 35 and 36 
E., W. M., Sherman Creek watershed, Col- 
ville National Forest, Washington, estimated 
to be 67,000,000 feet B.M., more or less, of 
western yellow pine, Douglas fir, western 
larch and other species of timber, approxi- 
mately 75 per cent western yellow pine. 


STUMPAGE PRICES.—Lowest rates consid- 
ered $3 per M for western yellow pine and 
western red cedar, and $1 per M for Douglas 
fir and other species. Rates to be readjusted 
every three years. 


DEPOSIT.—$6,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as liquidated dam- 
ages, according to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will 
be received by the District Forester, Port- 
land, Oregon, up to and including December 
30, 1925. 


The right to reject any and all bids is re- 
served. 


Before bids are submitted full information 
concerning the character of the timber, condi- 
tions of sale, deposits, and the submission of 
bids should be obtained from the District For- 
ester, Portland, Oregon, or the Forest Super- 
visor, Republic, Washington. 











C1 PITTSBURGA Coo 


Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
i Spruce and Hemlock 








Eastern Tennessee 
Kentucky and 
West Virginia 











BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


no ost PITTSBURGH. PA. 


Konnarock, Va. 














North Carolina Pine and 
West Virginia Hardwood 





: ; : CASING, 
| Finditt |. Rage Ate 
{ Capacity, 250,000 Feet MOULDINGS 
er Day. Mixed Cars Our Specialty. 








“‘WILLSON BROTHERS LUMBER CO. 
PITTSBURGH, PA. 


1530-35 Oliver Bldg., 

















In the Realm of Building 


A Good Storm Vestibule 


Rather unusual but well designed and attrac- 
tive is the outside storm vestibule shown in the 
accompanying photograph. It will be observed 
that this adjunct follows the lines of the main 
structure and is well proportioned thereto. 


This vestibule is two stories high, extending 
to the sills of the upper windows. 


It serves two 








.This storm vestibule is a model of its kind, pre- 


senting a number of points worth noting, as 
described in accompanying story 


separate entrances, protecting them from cold 
and stormy weather. On the ground floor a 
flight of stairs descends to what was intended 
as an outside basement door. Another stairway 
ascends to the kitchen door. One side of the 
vestibule is without any opening, but the other 
has two windows which throw a flood of light 
on both stairways. 

This vestibule is well built throughout, and is 


lathed and plastered on the inside. Other fea- 
tures to be noted are that the roof has wide 
saves, protected by a trough, preventing any 
dripping of water on people entering. It igs 
further to be observed that the entrance js 
equipped with double doors. This excellent 
vestibule is attached to a fine new residence in 
a suburb of Chicago. 


(saad G20G4eae0am8: 


How “B and L”’ Protects Builders 


SHREVEPORT, La., Dec. 1.—More than three 
years ago the Shreveport Mutual Building As.- 
sociation put into effect a plan to protect home 
buyers and builders as well as investors, Philip 
Lieber, president of that association, told a re- 
cent meeting of representatives of the lumber 
and building interests of this city, convened to 
promote the national standardization movement, 

This plan consisted of the establishment of 
a department of supervision of residence con- 
struction and the initiation of a new policy of 
limiting all loans on newly constructed houses to 
such construction as had been continuously su- 
pervised, while under construction, by a compe- 
tent representative of the association employed 
as inspector and required to devote his entire 
time to that work. 

Therefore, while I have come here to felicitate 
the Southern Pine Association on its latest achieve- 
ment in establishing the grade-marking of lumber 
by its member mills, said Mr. Lieber, may I not 
be pardoned for calling attention to the fact that 
here in Shreveport the fundamental idea that ac- 
tuated the Southern Pine Association was already 
in operation? ; 

And let me tell you another thing about Shreve- 
port. It was during the incumbency of A. J. 
Peavy, of this city, as a high official of the South- 
ern Pine Association, that another idea became 
practicable in the operation of that great organi- 
zation; namely, the idea of forming a building 
and loan education and extension department. 











Bulletins on Engine and Power Units 


The Climax Engineering Co., of Clinton, Iowa, 
has recently issued a series of bulletins covering 
its various models of engines. These bulletins are 
complete in every detail, giving full specifications 
and information concerning the equipment offered 
for each model. Halftones and line drawings are 
used to illustrate the bulletins. Bulletin ‘‘A”’ de- 
seribes the “K’”’ series, 4-cylinder, 5x6%,-inch en- 


gine. Bulletin “B” covers the “TL” series, 4- 
eylinder, 5%x7-inch engine. Bulletin “C” de- 


scribes the “R” series engine, which is made in 
two models—model “R4U” covering the 4-cylinder, 
6x7-inch engine, and model ‘‘R6U,” covering the 
6-cylinder, 6x7-inch engine. This series of en- 
gines develops 35 to 130-horsepower. 

The bulletins deseribe the bare engines which 
are also sold made up as power units, either port- 
able or stationary. Bulletin “D’ covers the “K’”’ 
and ‘T’’ series portable power houses which are 
designed for operating cotton gins, hoists, port- 
able sawmills, mine ventilators, power pumps, lum- 
ber manufacturing plants, generator power etec.— 
in fact, practically all places where industrial gaso- 
line engines of 44 to 75-horsepower may be used. 

A feature of these bulletins is the list of equip- 
ment, each carrying its code word so that inter- 
ested parties may easily secure prices. Copies of 
these bulletins may be secured on application to 
the Climax Engineering Co., Clinton, Iowa, or to 
any of its branches or engine dealers. 


New Drum and Disc Shop Sander 


A new combined drum and dise shop sander has 
been designed by the American Saw Mill Machinery 
Co., of Hackettstown, N. J., for sanding flat or 
bent work on the drum and for general dise sand- 
ing. The drum is 13 inches in diameter and 16 
inch face, with groove and clamping strip to hold 
and stretch the sandpaper and carpet. One end 
of the carpet is fastened to the drum, the other end 
being clamped with the paper. The accompanying 
illustration shows the combined drum and dise 
shop sander with table dropped to a 45-degree 
angle, and also the miter gage in use, which pro- 
vides for sanding a compound angle. 

Specifications of this equipment include the fol- 
lowing: Drum table is 21x32 inches, with a suit- 
able opening for the drum. It may be adjusted by 





means of screws to the required position for flat 
sanding. The table may be removed for sanding 
curves ete. The dise is 18 inches in diameter, and 
accurately turned and balanced. The dise table 
is 10x25 inches, adjustable to any angle up to 45 
degrees in either direction. It is fitted with a 


-— a Seal are eee 











Combined drum and dise sander manufactured by 
American Saw Mill Machinery Co., of Hacketts- 
town, N. J. 


groove and miter fence for sanding angular work. 
The main frame is cast in one piece of sufficient 
weight and strength to prevent vibration. ‘The 
arbor runs in ball bearings and is regularly 
equipped with a pulley 6 inches in diameter and 
4-inch face. Ball bearing loose pulley is furnished, 
when required, at extra cost. This machine, ac 
cording to the manufacturer, will also be furnished 
on order with motor mounted on bracket with di- 
rect connection to arbor at the drum end, The 
floor space of the standard machine is 49x32 
inches; 2 horsepower is recommended; speed of 
arbor is about 1,000 revolutions a minute; sbip- 
ping weight, 675 pounds; export weight, 800 
pounds; cubic contents, 24 cubic feet. 
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OSHKOSH, WIs., 


(Statistics—Continued from page 55) 


Northern Hemlock & Hardwoed Data 


Nov. 30.—The Northern Hemlock & Hardwvuod Manufacturers’ 


Association 


has prepared the following data as to October production and shipments of northern hardwoods 
and hemlock, and stocks Nov. 1 


October, 1925, Statistics 


Unsold 

Production Shipments Nov. 1 
EE os oreo oes 867,000 754,000 4,539,000 
Basswood 1,521,000 5,929,000 33,271,000 
oS) ee 165,000 PIG eke mwcaas 
MOORE <660:01e ee < 8,325,000 12,681,000 53,597,000 
RMR 75 oe as acca 1,428,000 2,944,000 18,242,000 
MADE co ceewe 9,707,000 15,762,000 64,813,000 
ON een ee es 177,000 275,000 767,000 
Mixed hdwds.. 2,985,000 ROE! “cca desw as 
Total hwds.25, 175, 000 39, 979, 000 175 5; 229, 000 
Hemlock, 1&2”.28,500,000 21, 622,000 189, 844, 000 
Grand total.53,675, 000 61 601, 000 365, 073 000 


Stock Summary- Nov. 1, 1925 


HARDWOOD— 
Unsold— 
Dr 


Total unsold 


Total hardwoods 
HEMLOCK— 
Unsold, 1 and 2”— 
Dry 
Green 


Total unsold 
LB Be 6 ae 
Other thicknesses 

Total hemlock 


Hardwood Stocks on Hand Nov. 1 by Grades 


The figures for twelve months, Nov. 1, 1924, to Oct. 31, 1925, make the following percentages of 
those for corresponding period of 1923-1924: 





Sold, dry and green. ches 
Lenewbwa Gaerne 229,712,000 


135,219,000 
40,010,000 


175,229, 000 





54, 483,000 


119,535,000 


70,309,000 
189,844,000 
10,052,000 
3,466,000 





203,362,000 


433,074,000 

















‘ All hardwoods Hemlock Total, all woods 
BUOEMEEIONE: oS x cies acnarediale Seema eee aelnecee ee a rmalan 94 95 
PRIGINED- bint wilds aececsiindwatawawe “eee etesececes 90 91 91 

Hardwood Stocks on Hand Nov. 1 by Grades 
Sold Unsold Sold Unsold 
Dry & green Dry Green Dry & green Dry Green 
ASH— ad , BiRcH— 
Dinh tasy acahacin ee TAS pease eens 441,000 2,467,000 620,000 
Select & better 14,000 SEM nck cece PAS Mr NGOL G4 82 tb eawnn SERGCe” “se aeaweds 
1 IRE Sages FOOO own nonce Select & better. SE = éiceneens,- 4 Sameaes 
No. 1 & better 12:000 134,000 7,000 Select ....... 121,000 876,000 445,000 
No. 1 com..... 38.000 97,000 ........ Select No. 1.. SOSMe §=-tkekeses scedenaees 
No. 2 & better. 1,747,000 2,019,000 470,000 No. 1 & better. 2,215,000 7,122,000 2,228,000 
No. 2 com..... 178,000 57,000 ...... iit ING. E COM..«..: 1,370,000 4,172,000 795,000 
No. 3 & better 85,000 SOOO  occcc ace Nos. 1 & 2... 174,000 825,000 61,000 
No. 3 com..... 382,000 1,350,000 346,000 No. 2 & better. 338,000 = 7,598,000 2,490,000 
Soe, ee ee 3 No. 2 com..... 4,032,000 6,785,000 2,173,000 
2,456,000 3,716, 000 823,000 No. 3 com..... 7,950,000 10,963,000 3,535,000 
Bass woop— 
* O99 or 9 
eae 177,000 886,000 163,000 ae 16,922,000 41,250,000 12,347,000 
FAS & Select... 15,000 wee eee ee ee eee eee WORE 6 ecu ac'a) xeakowes BSROUO® edsscncs 
oo ree 46,000 pt re FAS & Select RaMMI 860 ceutwete  enaaeaas 
Select No. 1... 53,000 329,000 186,000 No. 1 & better. 829,000 1,118,000 45,00 
No. 1 & better. 1,906,000 3,665,000 682,00 ING. 2 COMBs:s «<: 16,000 OU Meee 
No. 1 com..... 581,000 3’331'000 384°000 No, 2 & better. 2,378,000 6,910,000 —_ 2,068,000 
No. 2 & better. 534,000 5,845,000 1,587,000 No. 2 com..... 119,000 494,000 9,000 
No. 2 com..... 2.749.000 6,437,000 1,165,000 No. 3 & better. 16,000 73,000... ss. 
No. 3 & better. 60.000 245,000 13,000 No. 3 com..... 1,351,000 1,708,000 698,000 
No. 3 com..... 2,232,000 6,562,000  1,669,00 = . 
pere ee 4,721,000 10,575,000 2,820,000 
8,353,000 27,422,000 5,849,060 Harp MAPLE— 
Rock ELM— ” ME caaccews 161,000 557,000 21,000 
hI ‘ Yalan 9 cf 
FAS eres ty egg 2000 +yurane Select vesnes. 168/000 20,000, 222222" 
toed Be or 6,000 No. 1 & better. 3,196,000 8,241,000 —_1,91:4000 
reas Same Sy i Seen No. 1 x 1,764,000 3,941,000 883,000 
No. 2 & better. 1,011,000 1,815:000 ° 854,000 NoS-,1.& 1,546,000 3,303,000 , 370,000 
No. 2 156 000 609 00 31000 No 2 & better. 4,462,000 127494,000 6,936,000 
— * @ Guan 98,000 46 9'000 31,000 No. 2 com..... 1,536,000 2,881,000 906,000 
No, Sl le * Ben gag 765 00 * 5209 O00 No. 3 & better. ........ Priv aera 
pe Pern ess Rvs _ | Os. 5,746,000 10,973,000 4,786,000 
desis 1,957,000 3,706, 000 1,141,000 18, 609, 000 43 542,000 15,815,000 
— Sort MArpLE— 
Rh 8 ote 5 as ocag cues (000 aaa Lf, rere rr ea 152,000 39,000 
Select & better. ........ WEEE ” 2Gae fee Select & better. ....css- err 
No. 1& better. 23,000 yo err re No. 1 & better 126,000 199,000 90,000 
RL er ee ROME 46 wae wae No. 2 cOm...... 68,000 38,000 35,000 
No. 2 & better. 187,000 308,000 163,000 No. 2 & better 360,000 2,692,000 575,000 
No. 2 com..... 25,000 A0GOO | kncccéas No. 2 com..... 279,000 527,000 52,000 
Mi Ce DECC. oe akc mes pO ere No. 3 & better 35,000 eee <aneeee 
No. 3 com..... 48,000 105,000 103,000 No. 3 com..... 314,000 858,000 158,000 
283,000 501,000 —- 266,000 1,182,000 4,507,000 949,000 
Hemlock Stocks on Hand Nov. 1 by Grades 
—— 1- and 2-inch————— — —- Other thicknesses 
—-U ‘nsold, all lengths, dry green——— Sold, dry and green 
1x4 & wider 2x4 & wider 1-inch 2-inch 
; Dry Green Dry Green Dry Green 
eS Sepa eere eee 1,751,000 1,748,000 11,882,000 8,932,000 470,000 989,000 691,000 80,000 
ea 5,950,000 3,331,000 44,071,000 20,023,000 934,000 1,940,000 1,269,000 758,000 
No. eee ioe 2,028,000 2,683,000 11,533,000 7,872,000 409,000 1,789,000 15,000 7,000 
ai 6 fora oie oa 5,443,000 3,203,000 27,591,000 19,256,000 1,030,000 2,491,000 253,000 393,000 
i oS See 1,550,000 SCGe- CHER BEED’ ccccansc cxccdnne sadenses casanecs 
Totals ........ 16,722,000 11,698,000 102,813,000 58,611,000 2,843,000 7,209,000 2,228,000 1,238,000 


Totals, 


unsold 


and sold, 1” 


OES bx ccna kiweuwes 


189,844,000 


10,052,000 


3,466,000 





OSHKOSH, 


as to the 


Manufacturers’ 
third of the total monthly shipments reported to the association by 
averages for September, 


Period 





Hemlock and Hardwood 


WIs., 
hardwood 
Association 


Nov. 30.—The 


by 


Weekly average 


September 


October 
ot? date, 


Novy, has 
Nov. 14.) 
Nov. 21.. 


following is a summary, for comparative purposes, of figures 


and hemlock movement supplied to the 
twenty to 


Hemlock 
Firms ‘Cut Shipments Orders 
.. 4,597,000 2,505,000 2,150,000 
ees ~« 3,999,000 2 ,455,000 2,263,000 
1925. .. 3,347,000 2,536,000 2,057,000 
ete ais 21 2,915,000 2, 235 4000 1,367,000 
banens 21 2,629,000 2,495,000 2,469,000 
Paskarets 17 2,472,000 2,223,000 1,719,009 


Northern 


Hemlock & 


Hardwood 


twenty-five firms that ordinarily ship about one 
all members, and shows 
October and 1925 to date, and weekly figures for November: 
Hardwood 

Weekly average 
September 2,123,000 3,930,000 2,944,000 
October «..... .. 1,497,000 4,243,000 3,751,000 
To date, 1925. .. 4,232,000 3,528,000 3,329,000 
NOs, Cicwec e's 21 1,254,000 4,107,000 3,437,000 
NOV. 24.6 cccce 21 1,580,000 4,204,000 3,730,000 
NOV, Zheccscces 17 1,009,000 3,549,000 2,275,000 





Straight Cars— Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, Lumber Co. 


WIS. 


Try 
Us 















A Brand to 
Tie to-— 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern CooperageJ 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’,Hardwood 


Lumber, Lath and Shingles 





Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17> 





























17 
VON PLATEN-FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 
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QA Christmas 
resent 


for YOUR 
CARPENTER 
FRIENDS 


Remember your contractor 
and carpenter friends this 
Christmas by sending each 
of them a copy of the 
American Lumberman’ s 
Remodeling Book— 


“Old Homes 
Made New” 


Book containing actual photographs 
showing before and after 
Of 12 remodeled homes. 50 cents 


sit 


Book containing actual photographs 
showing before and after of 
24 remodeled homes ...-.---- $1.00 


It will make your contract- 
or and carpenter friends hap- 
py to have a remembrance 
from you. Atthe same time 
you will put each of them in 
position to go out after remo- 
deling business which will 
mean extra sales and profits 
for you. Other dealers are 
stimulating profitable remo- 
deling business in their com- 
munities bydistributing these 
books among theircontractor 
and carpenter friends. Why 
don’t you? 


Christmas Card Free 


With each “Old Homes Made 
New” book we will furnish free a 
Christmas greeting card for your use 
in sending it out. Each book will 
come in an envelope already to mail. 


Order Now! 


Your books will be sent by return 
mail so that you will receive them 
in plenty of time before Christmas. 
Enclose your check if you wish or 
wait and we will mail you bill after 
books have been sent to you. 


Bierce eee ee eee tt AB BN BE A BS A BA HE BH HE EEN SEN 


431 So. Dearborn Street, 
CHICAGO, ILL. 


Established 1873 


Cee ae ae ie aan ee 


cae 











Revenue Freight Loading Still High 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dec. 3.—For week ended 


Nov. 21 loading of revenue freight totaled 
1,057,674 cars; grain and grain products, 53,121 
cars; livestock, 35,735 cars; coal, 189,182 cars; 
coke, 15,233 cars; forest products, 67,897 cars; 
ore, 32.089 cars; merchandise, 268,410 cars; 
miscellaneous, 396,007 cars. 

WASHINGTON, D. C., Nov. 30.—Loading of rev- 
enue freight for the week ended Nov. 14 totaled 
1,050,758 cars, the seventeenth week this year that 
loadings have exceeded the million car mark, ac- 
cording to reports filed by the carriers. This was 
an increase of 38,915 cars over the corresponding 
week last year and an increase of 58,708 cars over 
the corresponding week in 19238. Compared with 
the corresponding weeks in 1920, 1921 and 1922, 
it also was a substantial increase. The total for 
the week of Nov. 14, this year, however, was a 
decrease of 12,564 cars under the preceding week, 
decreases in the loading of all commodities being 
reported with the exception of coke and ‘ore. 

Coal loading totaled 186,416 cars, a decrease of 
2,796 cars under the week before and 3,312 cars 
under the same week last year. Compared with the 
same week in 1923, it was an increase of 15,418 
cars, 

Grain and grain products loading amounted to 
46,704 cars, 462 cars above the week before but 
8,610 cars under the same week last year. It also 
was a decrease of 1,311 cars under the same week 
in 1923. In the western districts alone, grain and 
grain products loading totaled 30,024 cars, a de- 
crease of 6,102 cars under the corresponding 
period last year. 

Forest products loading totaled 67,183 cars, 
2,064 cars above the week before but 2,448 cars 
below the same week last year. It also was 5,566 
cars below the same week two years ago. 
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Authorized to Abandon Timber Road 


WASHINGTON, D. C., Nov. 30.—Division 4 of 
the Interstate Commerce Commission has issued 
a certificate in Finance Docket No. 4892 au- 
thorizing the Waycross & Western Railroad Co. 
to abandon as to interstate and foreign com- 
merce its railroad in Ware and Clinch counties, 
Georgia. The road extends 21 miles from Way- 
cross to Cogdell, Ga. It originally extended 
from Waycross to Milltown, 44.5 miles, and was 
completed in 1915, It was built to transport 
timber products, but has never been profitable 
and a receiver was appointed on Aug. 9, 1918. 
It was sold Jan. 7, 1919, at a receiver’s sale, 
under the terms of which the part of the line 
from Milltown to Cogdell, 23.5 miles, was taken 
up and delivered to the purchaser. The pur- 
chaser obtained a new charter and operated as 
a common carrier the remaining part of the line, 
which it is now proposed to abandon. For more 
than a year this part of the line has not earned 
operating expenses and security holders have 
had to advance money to meet them. There is 
no prospect that earnings will increase. 


Associations File Joint Complaint . 

WASHINGTON, D. C., Nov. 30.—The Southern 
Pine Association, the Southern Cypress Manu- 
facturers’ Association and the Georgia-Florida 
Saw Mill Association have filed with the Inter- 
state Commerce Commission a joint complaint 
against the Aberdeen & Rockfish Railroad Co. 
et al. against the present adjustment of joint 
through rates on lumber from certain points 
of origin in Alabama west of the Louisville & 
Nashville Railroad, Louisiana east of the Mis- 
sissippi River, and Mississippi to destination 
territory in Kentucky, Tennessee, Virginia and 
West Virginia on the Clinchfield Railroad, Ches- 
apeake & Ohio Railway, Danville & Western 
Railway, Norfolk & Western Railway, Southern 
Railway and Virginian Railway. The destina- 
tion territory is commonly referred to as the 
Mid-Eastern Mining District, and joint through 
rates are provided in Agent F. L. Speiden’s 
tariffs I. C. C. No. 136 and I. C. C. No. 754, 
and supplements thereto. 

The measure of the rates, complainants state, 
reflect in the majority of instances the lowest 


es 











combinations constructed by application of the 


combination rule provided in Agent B. T. Jones’ 
tariff No. 228, I. C. C., U. S. 1. In instanceg 


where this basis was not observed in fixing rates, 
the charges were based on rates to Baltimore and 
Pittsburgh, then in effect, as maxima. 

This adjustment of so called joint through rates 
was established by the carriers as the result of 
several conferences with Mississippi Valley ship- 
pers, the said shippers agreeing to accept such 
through rates as temporarily preferable to the 
necessity theretofore imposed upon them of com- 
puting combination rates. 

It is alleged that the establishment of this ad- 
justment created a situation replete with fourth 
section violations, and that such joint through 
rates as now exist are unjustifiable, unreasonable 
and prohibitive and in violation of sections 1 and 4 
of the Act to Regulate Commerce. 

With respect to rates now in effect from stations 
in Alabama on and east of the Louisville & Nash- 
ville, Florida and Georgia, complainants aver that 
in the great majority of instances there are no pub- 
lished joint through rates in effect. Freight 
charges on shipments originating in the major 
portion of this territory and destined to points in 
Mid-Eastern Mining District are assessed on the 
basis of the lowest combination of locals. This 
manner of computing charges on this class of 
traffic is declared to result in rates that are ex- 
cessive, prohibitive, unjustifiable and in violation 
of the act. 


Hearing on Switching Charge Increase 


St. Louis, Mo., Dec. 1.—The Interstate Com- 
merce Commission and the Missouri Public Service 
Commission held a joint hearing at Hotel Jefferson 
yesterday and today on the application of the 
Wabash Railway for an increase in switching 
charges in the St. Louis industrial district. The 





Lumberman Telecode Wanted 


Requests have been received for several 
copies of the “American Lumberman 
Telecode,” and as the book is out of print 
readers who may have a copy they are 
not using are requested to send it in to 
this office. For each copy received that 
is in good condition, with no missing 
pages, $2.50 is offered. Send your copy 
at once to the AMERICAN LUMBERMAN, 
431 South Dearborn Street, Chicago. 











Wabash is asking for a switching charge of 2% 
cents a hundred pounds, with a minimum of 60,000 
pounds for switching a car from one industrial 
site on its tracks to another. The present mini- 
mum is 2 cents a hundred pounds, or $8.10 a car- 
load. 

The lumber interests of St. Louis are vitally 
interested in the proposed increase, and the St. 
Louis Lumber Reshipping Yards Traffic Association 
is being represented at the hearings by Earl Kauff- 
man, of the Thomas & Proetz Lumber Co., presi- 
dent of the association, and William Hann, Boeck- 
eler Lumber Co,; J. A. Demecke, Gideon-Anderson 
Co.; T. H. Lynch, Philip Gruner & Bros. Lumber 
Co., and C, J. Kraus, Hill-Behan Lumber Co. 


Railway Equipment and Supplies 


In the latest issue of Railway Age inquiries 
and orders for railway ears are reported as fol- 
lows: 


INQUIRIES—New York Central, 1,050 hopper 
ears, 50 tons’ capacity ; Reading Co., 1,000 gondola 
cars, 70 tons’ capacity; Atlantic Coast Line, 525 
single sheathed box cars, 40 tons’ capacity, 300 
coal cars and 100 ballast cars. 

Orvers—Pacific Fruit Express has authorizetl 
purchase of 5,000 refrigerator cars; Atchison, To 
peka & Santa Fe, 500 refrigerator cars wit 
American Car & Foundry Co., and 500 with Pull 
man Car & Manufacturing Corp.; Consolidated 
Railroads of Cuba, 200 box cars and 50 stock cars, 
with American Car & Foundry Co. 


IN THE COLLEGE woods at the University of 
New Hampshire stands what is claimed to be 
the largest white pine or hemlock tree in New 
England. This tree is 200 years old, 125 feet 
high, and has been named ‘‘Paul Bunyan” 
after the logger’s legendary hero. 
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Changes in Distribution Methods 

Significant changes in the field of distribu- 
tion—the integration of marketing, codperative 
marketing, chain store development and instal- 
ment buying—are disclosed in the report of the 
committee on methods of distribution which 
will be submitted to the National Distribution 
Conference at its general meeting in Washing- 
ton Dee. 15 and 16. 

After an extensive survey of the various 
channels through which goods are transferred 
from producer to consumer the committee finds 
that there are no short cuts by which the costs 
of marketing may be materially reduced. The 
middleman (the wholesaler), who is often 
blamed for taking too large a proportion of the 
consumer’s dollar, is performing, the committee 
concludes, a necessary function, which is per- 
formed by some other agency even if he is 
eliminated, so that the expense of wholesaling 
remains. 

The survey was undertaken with the idea of 
focusing attention upon wasteful practices in 
marketing. It was made by a group of repre- 
sentative business men under the chairmanship 
of L. D. H. Weld, manager of the commercial 
research department of Swift & Co., Chicago. 
Its membership includes wholesalers, retailers, 
manufacturers and representatives of chain 
stores, mail order, house-to-house selling and co- 
operative organizations. Dwight Hinckley, pres- 
ident of the Dwight Hinckley Lumber Co., Cin- 
cinnati, Ohio, is a member. 

Channels of distribution, says the committee re- 
port, have developed as they exist now because 
in general they furnish the most economical and 
expeditious methods of getting goods from _ pro- 
ducers into the hands of the consumers. Market 
channels and methods are not cut-and-dried and 
methods have been and are being improved 
through the competitive attempts on the part of 
the manufacturers and distributers. These chan- 
nels cross, merge and separate again into diverse 
ways, in different industries, to meet the particu- 
lar needs as they are being discovered. It is not 
practicable or desirable that there shall be any 
distinct aggregation of distributive functions along 
uniform or precise lines. It is desirable, however, 
that the functions shall be simplified where pos- 
sible and adapted to changing conditions, for these 
conditions are the outgrowths of fundamental eco- 
nomic changes. 





Timber Value for Depletion Purposes 


The United States Board of Tax Appeals has 
handed down its opinion in the appeals of A. B. 
Nickey & Sons, Estate of A. B. Nickey, W. E. 
Nickey and S. M. Nickey, finding that the val- 
uation of timber involved in the appeal on 
March 1, 1913, for depletion purposes is that 
fixed by the commissioner of internal revenue, 
and that no taxable income was realized in 
1917 from the liquidation of Nickey & Sons 
(Co. At the hearing the commissioner conceded 
that a clerical error was made in computing the 
net income of the partnership of A. B. Nickey 
& Sons for 1917 and that its income as set forth 
in the deficiency letter should be decreased by 
$16,375.03, and also that the profit of each of 
the taxpayers, W. E. Nickey and S. M. Nickey, 
from the sale of the Sledge Farm in 1919, as 
computed by the commissioner, should be re- 
duced by the amount of $845.51. 

The taxpayers insisted that the sale made by 
the partnership prior to 1917 to the Green River 
Lumber Co. established that the Marks tract of 
timber, owned by the partnership, contained 
om March 1, 1913, 27,720,000 feet of timber 
of the value of $8.20 a thousand feet, and that 
in computing its allowance for depletion of 
that timber in 1917 and subsequent years it is 
entitled to use the rate of $8.20 a thousand feet. 

The commissioner contended that an allow- 
ance for depletion of the timber involved com- 
puted at the rate of $3.75 a thousand feet of 
timber cut in 1917 and subsequent years was 
adequate. The board did not think that the 
evidence presented by the taxpayer on appeal 
had sufficient probative value to warrant a 
thange in the depletion allowance made by the 





commissioner. In this connection it is stated 
that the taxpayer did not at any time have a 
survey of the timber on the Marks tract made 
by a timber cruiser in order to determine the 
fair market value of the tract on March 1, 1913, 
and that, on the other hand, the value for pur- 
poses of depletion was determined by the com- 
missioner after a careful cruise had been made 


' by an experienced timber cruiser and graduate 


forester. 

With reference to the remaining question pre- 
sented, the evidence established that the direc- 
tors of Nickey & Sons Co. decided on Jan. 10, 
1916, to dissolve the corporation and liquidate 
its assets. At that time it had a capital stock 
outstanding of the par value of $100,000 and a 
surplus of $144,862.98. Between Jan. 10, 1916, 
and Dec. 31, 1916, distributions were made to 
stockholders, and on Jan. 31, 1917, the corpo- 
ration had no surplus and its capital account 
was reduced to $73,614.99. The balance remain- 
ing in the capital account was distributed to 
the stockholders during 1917. After quoting 
prior decisions, the board says: 

The revenue act of 1916 is silent with respect to 
the assets out of which distributions by corpora- 
tions should be deemed to have been made. How- 
ever, we are of the opinion that, in the absence of 
express statutory provisions directing otherwise, 
we should give the same effect to distributions 
made by a corporation during 1916 as to those 
made in 1917, namely, that they shall be deemed 
to have been made out of profits and surplus, 
rather than out of capital, so long as there were 
undivided profits and surplus existing. It follows 
that, in 1917, W. E. Nickey, S. M. Nickey and A. B. 
Nickey had nothing left in Nickey & Sons Co. ex- 
cept an interest in undistributed capital, and upon 
distribution thereof in 1917 they realized no tax- 
able income. 

The commissioner had sought to tax the 1917 
distribution. 


Waterpower Development 

The last five years have witnessed the great- 
est waterpower development in our history, ac- 
cording to the fifth annual report of the Federal 
Power Commission. In the five years ending 
with June 30, 1925, during which the Federal 
power act has been in force, there have been 
filed with the commission 524 applications for 
power developments and 100 applications for 
transmission lines. Eliminating duplications, 
the applications for power projects will involve, 
when built, an aggregate installation of 24,- 
000,000 horsepower. The aggregate of projects 
that are reasonably certain of construction in 
the near future involves more than twice the 
water horsepower in operation when the act was 
passed in 1920. 


Census of Manufactures for 1925 

The bureau of the census is making plans for 
the next biennial census of manufactures, 
which will cover 1925, as provided in the Act 
of Congress approved March 3, 1919. 

In deciding upon the items to be covered by 
the census, the bureau, has consulted with the 
representatives of various manufacturers’ asso- 
ciations with a view to securing, as far as prac- 
ticable and without making the schedule too 
elaborate, information which will be of value to 
the representatives of the several industries con- 
cerned, and at the same time furnish a record 
of the progress of manufactures generally 
throughout the United States. 

The blank forms upon which reports should 
be made will be mailed by the bureau to all 
manufacturers about Jan. 1, and a report will 
be required from each manufacturer whose 
gross products are valued at $5,000 or more for 
1925. It is to be hoped that every manufac- 
turer concerned will have his records in such 
shape that he can fill out the schedule within 
a few days after its receipt, as the tabulation 
of each industry will not be made by the bureau 
of the census until reports are received from 
all manufacturers engaged in it. Readers of the 
AMERICAN LUMBERMAN are urged to furnish this 
information, in ease they are manufacturers, 































Your Profit from 


Minimum investment 
and Maximum Turnover 


is assured when you order 
Bruce Oak Flooring in a 


MIXED CAR SHIPMENT 


with plain or quartered oak or gum finish and 
mouldings, veneer stair treads, oak wagon 
stock, oak and gum dimension stock, oak 
bridge plank and timbers, beech and gum 
flooring, cedar lumber and Ceda’line, Southern 
hardwoods, air or kiln dried. Arkansas short 
leaf Pine (Rosemary Species) smoke-dried lum- 
ber, moldings and finish. 

Freight costs less than L. C. L. Your 
stocks are kept balanced and turned 
often, with less capital investment. You 
can order from us what you need, when 
you veed it. Try a Bruce mixed Car. 


E. L. BRUCE COMPANY 


Manufacturers 


Memphis, Tennessee 






















































The bulk of our lum- 
ber goes to the same 
buyers year after year 
—which we believe 
proves that we are de- 
livering dependable 
values and prompt serv- 
ice. Buyers come back 
because they know 
they will get what 
they want, when they 
want it. 


Yard and Shed Stock, 
Timbers, Lath 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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fr 
Merit Is Making 
It Known 


When a product has merit, 
buyers soon come to know it. 
That is why we are showing a 
consistent sales increase on our 


HUDSON 
Oak Flooring 


From the selection of the raw ma- 
terial that goes into it, through the 
manufacturing processes until the 
finished product is turned out, we 
never lose sight of quality. Hud- 
son Brand is the kind of flooring 
dealersbuy andcome back for more. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 
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Poplar Magnolia ? 
Oak Beech | 














Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 
ussssiet LAardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 

















toncLear ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 











soon after Jan. 1 in order that the trade may 
have, as early as possible in 1926, the statistics 
which will show the condition and record of 
the lumber industry for 1925. 


October Business Conditions 


Further reports on business conditions to the 
Department of Commerce, covering October, 
show increases over September in the production 
of automobiles, steel barrels, silver, lead, 
southern and western pine lumber and maple 
flooring. Production of- paving brick declined 
with certain other items. 
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Survey of Mine Timber Situation 


Important savings in the use of mine timber 
can be effected by careful selection, prepara- 
tion and storage of the timber, and by the 
treatment with preservatives of the timber to 
be placed in haulage-ways and other parts of 
the mine where untreated timber fails to give 
the desired life, according to the bureau of 
mines, Department of Commerce. 

The bureau recently completed a comprehen- 
sive survey of the mine timber situation, which 
included underground studies of timber in the 
metal mines and coal mines of the country. 
This study disclosed that preventable waste of 
timber is going on in practically all mining 
districts, while-the sources of timber are be- 
coming more remote from the mines and the 
timber more difficult to obtain and more costly. 

In the selection of timber for mining use or- 
dinarily the most durable and strongest species 
obtainable locally are used, but in many mining 
districts depletion of the more durable species 
has compelled the mine operators to use less 
durable species or to bring in timber from 
more distant points. 

The average life of untreated timber in mines 
throughout the country is about three to five 
years. The damp, warm air of most mines is 
exceedingly favorable to decay. In very few 
of the mines studied were natural conditions 
found that were not conducive to rapid decay, 
except in places where the timber was either 
continually water-soaked or always dry. Ac- 
cording to the bureau of mines, the most prac- 
ticable method of combatting decay and thereby 
increasing the life of timber underground is 
to treat it with a good preservative before it 
is installed in the mine. The treatment poi- 
sons the wood so that fungus can not grow in 
it. Of the enormous total amount of timber 
used in the mines, it is estimated that about 85 
percent goes into temporary workings where 
short life does not matter. About 15 percent 
is used in haulage-ways, airways and other 
more permanent openings where replacement 
from decay may be required. In some mine 
operations timbers are replaced two or three 
times in a 10-year period, and where the open- 
ing is maintained 25 or 30 years or more, tim- 
bers may require renewal five to ten times. 

Information on the supply, consumption and 
costs of mine timber in various districts, the 
causes of destruction, methods of salvaging 
timber for reuse and the protection of mine 
timber against fire, is presented in Bulletin 235 
—‘*Mine Timber, Its Selection, Storage, Treat- 
ment and Use’’—by R. R. Hornor and Harry 
EK. Tufft. The bulletin also contains a chapter 
by George M. Hunt, of the Forest Service, on 
methods of treating timber and preservatives 
used. Copies can be had on application to the 
bureau of mines. 

Champion Tree Planter Sets Example 

T. C. Luther, of Mechaniesville, N. Y., who 
holds the record of champion tree planter on 
the honor roll of the American Tree Associa- 
tion, has advised Charles Lathrop Pack, its 
president, that on Monday of this week—Mr. 
Luther’s 63rd birthday anniversary—he will 
begin the planting of 10,000,000 more pines. 

‘¢Mr. Luther, with his son, is putting idle 
land around Saratoga to work as is no other in- 
dividual in the United States,’’ said Mr. Pack. 
‘‘Tf any one can better Mr. Luther’s record, 
let us hear from him. He is setting an example 
to the American people and leaving a birthday 
present to coming generations that can not be 
improved upon. Mr. Luther is celebrating the 


—— 


centennialggf Arbor Day ‘in 1972, by planting 


trees now; #pd believes everybody should do like. 
vw” ™ 


Last Minute —_ 


(Concluded from’ Page 35) 


mately 1,560,000 acres of valuable timber land 
in Oregon, containing 42,000,000,000 board 
feet, all recovered by suits from various rail- 
road and wagon road companies. The timber 
upon these lands is now subject to disposition 
by the secretary of the interior under the Act 
of June 9, 1916. Outside of the areas included 
within existing national forests, and those held 
in large blocks in private ownership, estimated 
at 371,000,000 acres, this body of timber con- 
stitutes the, largest and most valuable in the 
United States.’’ 

Under the law, the secretary of the interior 
must pay $2.50 an acre to the railroad and 
wagon road companies out of the receipts from 
the sale of this land and timber, and pay a 
percentage of the balance to the county in which 
the land is situated. 


Sa aaeeaaaaaa 


Government’s Petitions Dismissed 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 3—The Department 
of Justice today announced that court orders, 
upon motion of the Government, have been en- 
tered dismissing the Government’s petitions in 
the Southern Pine Association and Western Pine 
Manufacturers’ Association cases. The anti- 
trust suit against the Southern Pine Association 
was dismissed Nov. 14 and that against the 
Western Pine association Nov. 6. This action 
followed the findings of the United States Su- 
preme Court in the Maple Flooring and Cement 
cases, which were decided against the Govern- 
ment. The Department of Justice was denied 
a reargument of these cases. 


(AAAAGAG@AGEAM: 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dee. 3.—Following are 
f.o.b. mill prices, Nov. 22 to 28, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dares: 


Sap Flooring 
Edge grain— 








Common Boards, S28 
or S4S 


1x3” B&better. ..$80.83 $8" NO. Biccss sae 
Flat_grain— tx 8" Mo. 2...... oe 
1x4” B&better... 49.61 1x 8” No. 3...... 17.97 
1x4” No. 2 com.. 20.30 1x12” No. 2...... 23.66 
1x6” No. 2 com.. 21.75 ; 
1x6” No. 3 com.. 15.00 Longleaf Timbers, S45, 
Dimension, 2x4” 16’ 20’ and Under 
DL 60g eal Wen i8a% 27.08 8” and under... 28.00 
PIO. RG osnxwieswexs 24.00 Oe Nssavcexnvenen 38.50 
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Well Known Lumberman Dead 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dee. 3.—Martin Wie- 
gand, 61 years of age, prominent lumber dealer 
and planing mill operator, business man and 
civic leader, died of heart disease at George 
Washington University Hospital yesterday. The 
funeral will take place tomorrow afternoon from 
his late residence. The service will be con- 
ducted by three Lutheran clergymen. Business 
associates of the deceased will be pallbearers. 


Workmen’s Homes to Be of Wood 


WAUKESHA, WISs., Dee. 2.—The Manitowoc 
Church Furniture Co., which operates at this 
place an extensive factory for the manufacture 
of church pews, altars, and special ecclesiastical 
furniture, has completed arrangements for the 
necessary plot of ground and is arranging t0 
build early in the coming spring approximately 
one hundred homes for its workmen. Charles 
F. Schuetze, president and manager of the com: 
pany, is making an investigation to determine 
the most satisfactory type of workman’s home, 
as he plans to make this a model workmen’s 
community. While no definite announcement to 
that effect has been made, it is understood that 
these houses all will be built of wood, and will 
be of approved design, with modern improve: 
ments. 
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Do It Now 


Whatever else you ever do, 
Whatever else you need to, 

There’s one thing that I beg of you, 
Whatever it may lead to: 

Go do your Christmas shopping now, 
As early as you may go; 

You’re jate already, anyhow— 
Don’t let another day go. 


Oh, think about the lady clerks, 
Oh, think about the drivers, 

Oh, think of ev’ryone who works 
At duties that are divers, 

Oh, think of mailmen nearly dead, 
Of many a weary girlie, 

Oh, think about a week ahead 
And do your shopping early. 


You may not have the ready cash, 
But do not wait for payday, 

Go out and someone’s window smash 
Or rob some other lady, 

Go turn an organ with a crank, 
Go beg the deaf and dumb way, 

Go blow a safe, go rob a bank, 
But get the money some way. 


Though these are crimes of deepest dye, 
There really is a worse ’un, 

And that’s on Christmas Eve to buy 
A present for a person. 

And so, if something you would seek 
Amid the hurly-burly, 

Don’t wait until the final week, 
But do your shopping early! 


We See b’ the Papers 


Beauty may be skin deep, but nowadays you 
have to dig pretty deep to get to the skin. 


One difficulty about shopping early is that a 
lot of us won’t have the money made until 
about Dee. 19. 


Even though there are no Christmas excur- 
sions on the railroads, you can ‘‘Come on 
Home’’ for $2. 

What everybody supposed was going to be a 
wheat surplus may turn out to be a shortage. 
And we have had the same experience with 
money. , 

Red Grange has made $23,000 already by 
turning professional, and yet some people say 
that there is no money to be made in the pro- 
fessions. 

Vincent Massey, who was defeated in the re- 
cent Canadian election, may be made Canadian 
ambassador to the United States. Yes, we do 
that, too. 


Potatoes should be kept at a temperature of 
34 to 38 degrees in the winter, and we have 
had some served to us that seemed to be just 
about right. 


A Chicago concern has bought 200,000 pounds 
of wool in Wyoming. Probably for the use 
of some of our local politicians to apply to the 
public’s eyes. 

Knute Rockne picks Tim Lowry as all-western 
center, of course. It’s too bad some of the 
other pickers didn’t have a team that had to 
play against him. 

Someone pinched Ma Ferguson’s butler for 
selling booze, but dispatches fail to state 
Whether it was a prohibition officer or someone 
who had bought some of the booze. 

Needness to say, if you are going to use 
copies of ‘‘Come on Home’’ for Christmas 
gifts (and, of course, you are), we would be 
glad to do our Christmas shipping early. 


Merchants who are urging people to buy 
things on the installment plan might learn some- 
thing to their advantage by talking to the retail 
lumber dealer, who used to try to finance the 
whole town, too. 


The middle class sometimes has an uneasy 
feeling that about all it has achieved is a gov- 








ernment of the people, by the boards, bureaus, 
commissions and committees, and for the blocs, 
unions and special interests. 


Now that we have so many automobiles, large 
numbers of persons drive out into the country 
and buy direct from the farmer. And, in spite 
of all we have heard about city slickers, the 
farmer seems able to hold his own in an apple 
deal. 


Between Trains 

West BapDEN, InD.—Jim Schermerhorn, of 
Detroit, who used to edit and publish the De- 
troit Times, and we landed here today as fellow 
orators at the annual convention banquet of the 
Morris plan bankers of the country. 
would not be tempted to borrow any money 
from the bankers, or, perhaps we should say, 
attempt to borrow any, that is, so to speak, to 
save ourselves any disappointment, we walked 
over to the winter headquarters of a circus at 
French Lick and listened to the lions roar. It 
was no fault of ours that they roared. It was 
not because Jim told them funny stories, or 
anything like that. No, a misguided young 
man poked them with a stick until they rose up 
and made faces at us and said things that we 
are sure we would never be permitted to print 
in any paper published in the lion language. 
We said to the young man, ‘‘If any of these 
fellows break loose, we hope that they under- 
stand that it is you that is doing the poking, 
not us.’? 

““Tf you are poking them up for our benefit,’’ 
said Jim, ‘‘you can cut it out.’’? The interest- 
ing thing about the whole thing is that for years 
circus people, who have about as much intelli- 
gence as movie people, have been annoying ani- 
mals, thinking that it amused the public; when 
what the public wanted to see was these animals 
in repose, happy and contented, as they were 
until the lowest form of animal life—meaning 
man—conceived the idea of putting them in 
cages for the world to gaze at, and then of 
poking them with a stick when the public came 
to gaze. 

We trust that in that place to which all eir- 
cus people, and most newspaper men, eventually 
go, we shall find a lot of circus people in cages, 
while lions poke them in the ribs to their hearts’ 
content. 


The Common Folks 


A fellow wrote a foolish book; 
(I really hate to advertise him) ; 
And in his book I took a look 
(How briefly really would surprise him.) 
But other folks read other parts, 
And so, by neighbor helping neighbor, 
We gathered what the book imparts 
Without unnecessary labor. 


It ridicules the commonplace, 

And most some common place of meeting, 
The clasp of hand, the smiling face, 

The word of friendship and of greeting. 
Yes, life’s a drab and dreary round 

Where folks are kind and men are brothers 
And where good folks are always found 

To help the others with their labors. 


But crippled children now can run 
Because of Rotary, Kiwanis, 
The Lions things like that have done, 
Exchange has brought such evils on us. 
The son is closer to the sire, 
The flag is closer to the people, 
And when men tremble, when they tire, 
They seek the shelter of the steeple. 


Oh, there was One who helped us all, 
Who served mankind, its Friend and Savior, 
Deeds ‘‘intellectuals’’ would eall, 
No doubt, most commonplace behavior. 
And yet I think the world still needs 
Old commonplaces to be hearing, 
Less snobbish thoughts, more gentle deeds, 
And more of smiling, less of sneering. 


So we- 


Its Uniformity 
Helps Sales 





Because one shipment of Dixie 
Brand Oak Flooring matches up 
with the next in quality, color and 
texture, it helps dealers to build 
and hold flooring trade. 


We are able to maintain uniformity 
in Dixie Brand because of the unusal 
uniformity of the timber from which it 
is produced, the care we use in select- 
ing our stock and our close supervision 
of its manufacture. Stock Dixie Brand 
and get the benefit of this big sales 
point. 


We have around 8,000,000 
feet of Gum, Oak, Ash, 
Elm, Cottonwood and Cy- 
press lumber dry for ship- 
ping. Every grade contains 
the full product of the log 
in that grade. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 














Hardwoods 


Plain and Quartered 


OAK U-‘form Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 





The 


Mow bray& Robinson 


Lumber Company 
CINCINNATI, OHIO 















Corin Harpwoon x 


CORINTH, MISS. 


OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 
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‘“Tarite” 
Flooring 


Sales are a mighty good cri- 
terion of a product’s worth. 
We believe the fact that ‘‘La- 
rite” Flooring is ane of the 
largest selling dense longleaf 
pine floorings on the market 
proves it offers unusual values. 
And you know the way to build 
sales is to offer a little better 
values than the other fellow. 
Buy ‘‘Larite’’ mixed with 


Southern Pine 
YARD AND SHED STOCK 


You'll find “Larite’”’ a 
money-maker. 


Carter-Kelley LumberCo. 


MANNING, TEXAS 

















Exacting buyers say this 


is also a symbol of satis- — 
factory service. Try us CYPRESS 
on your next order. TUPELO 











Keith Lumber Co. 


547-551 Keith Bldg., Beaumont, Texas 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 

















We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 



































WASHINGTON, D. C., Nov. 30.—During the last 
few years considerable propaganda has been cir- 
culated among foreign dealers in American lumber 


to the effect that our forest resources will soon 
be exhausted and the export trade of the United 
States will be seriously curtailed in order to take 
care of the domestic demand, according to Axel 
H. Oxholm, chief of the lumber division, Depart- 
ment of Commerce. 


“The result in many instances,” Mr. Oxholm 
adds, “has been that agents and dealers abroad 
have felt that there is no object in their spending 
time and money on extending the market for 
American woods among their clients. 

“No opinion could be more erroneous than this, 
for, while it is undoubtedly true that more econ- 
omy in the use of American woods will be neces- 
sary both at home and abroad, our export trade 
will always be carried on, although with certain 
changes of procedure from those at present pre- 
vailing. 

“America produces lumber of such excellent 
quality that the rest of the world is turning to 
that source of supply for such material. This 
demand, which has for some time been producing 
a gradual*change in the character of our lumber 
exports from logs and square timber to sawn lum- 
ber, will be further developed and our exports 
will increasingly consist of manufactured and 
semi-manufactured lumber items. Through this 
economy of raw material we can easily maintain 
a profitable lumber export trade, because such 
stock can be produced from logs and timber of 
smaller dimensions than we are cutting now. The 
United States has a plentiful supply of such tim- 
ber, small compared with our earlier cutting stand- 
ards, but still of larger average size than Euro- 
pean growth. Dae 

Mr. Oxholm states that another condition as- 
suring the continuance of our lumber’ supply, 
which is not properly recognized abroad, is our 
increased activity in reforestation work, which he 
discusses briefly. He concludes with the follow- 
ing: 

“It therefore seems to be an opportune time to 
reassure our foreign customers that they will al- 
ways be able to secure supplies of American lum- 
ber if they are willing to cojperate with the Amer- 
ican lumber industry to the extent of adapting 
their specifications to the sizes which can be pro- 
duced most economically by the American mills.” 


To Manufacture Last Blocks 


WASHINGTON, D. C., Nov. 30.—A new hardwood 
mill is being constructed at Napadogan, York 
County, New Brunswick, but during the coming 
season will turn out last blocks only, according to 
Vice Consul Johnson, Fredericton. Mr. Johnson 
states that the hardwood market for general prod- 
ucts, including even hardwood flooring in the 
United Kingdom, is unsatisfactory. On the other 
hand, there is a ready market in England for last 
blocks. From July 1 until the end of October the 
export of last blocks to the English market 
amounted to approximately one million, a record 
in such shipments to foreign markets. As market 
conditions warrant the promoters of the new mill 
plan to expand their activities. 


Lumber Conditions in Germany 


WASHINGTON, D. C., Nov. 30.—The latest report 
giving a bird’s-eye view of the German lumber 
trade is found in advices from Consul Thomas H. 
Bevan, Hamburg, who says: 


“The crisis now prevailing in the big metal- 
lurgie and mining industries of the Rhineland has 
made it necessary for many of the large companies 
to cancel their long-term lumber contracts and re- 
strict their purchases of lumber to immediate re- 
quirements. While this unfortunate condition ob- 
tains only in the Rhineland district, it has had a 
demoralizing effect on the German lumber trade 
as a whole. The building industry is, however, 
continuing to show activity. 

“The German piano industry, which consumes 
a large quantity of lumber, is reported to be in a 
very difficult position. Several large piano manu- 
facturing concerns of Berlin, Leipzig and Thur- 
ingia have been forced into bankruptcy. This un- 
fortunate situation is said to be largely due to 
the recent increase in the duty on pianos into the 
United Kingdom and the British colonies, which 
has practically closed one of Germany’s principal 
markets for pianos. 

“Manufacturers of electrical goods, and princi- 
pally makers of cables, who are ordinarily large 
consumers of lumber, have greatly reduced stocks 





and are awaiting more favorable conditions before 
replenishing them. ‘The German embargo against 
Poland encouraged the inland sawmillers to raise 
their prices about 6 percent as from the middle of 
July. As a further result of the German-Polish 
embargo, the prices of Polish alder, which is useq 
principally for veneering, have been raised 106 
percent, so that it is now possible to bring in 
American woods. The oak market is reported to 
be dull.”’ 


Mexican Cedar and Mahogany Exports 


WASHINGTON, D. C., Nov. 30.—El Boletin Comer- 
cial, published in Mexico City, announces that the 
production and export of cedar and mahogany lum- 
ber and other forest products from the State of 
Tabasco increased during September, according to 
Consul E. P. Lowrey. No definite statistics are 
available. The same publication announces that a 
French company has interested itself in forest 
production in the Tabasco region and predicts that 
competition with the American producers will de- 
velop in the near future. 


Dutch Lumber Market Improving 


WASHINGTON, D. C., Nov. 30.—The Dutch lum- 
ber market is steadily improving, according to a 
report from Commercial Attaché F, W. Allport, 
The Hague. Imports of American oak and pitch 
pine for the first nine months of this year were 
double the imports for the same period of 1924. 
American oak is enjoying the advantage of longer 
lengths and lower prices than Slovakian oak. The 
reéxport of American lumber to Germany from the 
Netherlands is momentarily hampered by the dif- 
ficulty of financing shipments by German buyers. 


'"SAEAREEAAaa: 


European Lumber Trade Dull 


WASHINGTON, D. C., Nov. 30.—Carl J. Mayer, 
American commercial attaché at Riga, advises the 
Department of Commerce that the situation of the 
lumber trade in both Latvia and Esthonia is much 
worse, and it is apprehended that disastrous fail- 
ures may result in embarrassment to Latvian 
banks. Polish and Lithuanian business is dull. 


Glasgow Market Continues Active 


WASHINGTON, D. C., Nov. 30.—The lumber trade 
continued satisfactorily active in Glasgow, Scot- 
land, in most lines during September, the volume 
of business transacted being reported to exceed 
that of any like period within the last two or three 
years, according to a report to the Department of 
Commerce from the American consulate. 

For building trade materials the demand was 
good, with prices highly competitive. Owing to 
its cheapness, Douglas fir continues in favor as a 
finishing wood, while a more limited outlet occurs 
for clear spruce, Port Orford cedar and white pine. 
Douglas fir is also in request by the shipyards, as 
well as pitch pine and teak. One heavy shipment 
of pitch pine arrived during the month, adding 
to stores on hand but not affecting the price. As 
a general rule the north European woods re- 
mained firm, with a perceptible tendency toward 
strengthening. 

An improvement has taken place for furniture 
manufacturers,’ which was followed by greater 
demand for oak and birch logs and plank. There 
has been some inquiry for wagon oak of prime 
quality, in sizes thicker than one inch, Sales of 
quartered oak were confined almost exclusively to 
thicknesses less than one inch. The supply of 
panel cottonwood continued short, and plank 18 
inches wide by % inch thick of any length were 
actively sought. 

No. 1 common and No. 2A common grades of 
poplar sold to some extent, although this material 
was considered exceptionally dull. Sap gum and 
magnolia moved fairly freely. 


PES ESE SE EES 


Timber Developments in Durango 


WASHINGTON, D. C., Nov. 30.—D. J. D. Meyers, 
American consul at Durango, Mexico, reports that 
many Americans interested in acquiring timber 
lands continue to visit that consular district. An 
American concern, which is not named in the pub- 
lished report, has purchased 100,000 acres of tim- 
ber land on the western boundary for $100,000. 
American concerns have taken options on several 
timber tracts around Cacaria, El Salto and Tepe- 
huanes, with a view to raising funds for their 
purchase for the exploitation of turpentine and 
lumber. 
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Tractor Hauls Logs Through Swamp 


Out of a jungle swamp with water over the ex- 
haust pipe of the tractor, a Trackson Full-Crawler 
equipped Fordson tractor hauled cypress logs 50 
feet long, scaling about 700 board feet, for the 
Celeste Sugar Co. at its plantation at Myrtle 
Grove, La. 

The Celeste Sugar Co. uses its tractors not only 
for hauling cane, but also for its logging work. 


Snaking in and out between trees and stumps, 





Snaking logs through a bog at the plantation of 
the Celeste Sugar Co., Myrtle Grove, La., with a 
Trackson Full-Crawler equipped Fordson 


disturbing a thousand mosquitoes to every foot, 
this Trackson-Fordson worked in the hardest kind 
of ground conditions. 

The soil was a bog oozing water at every step. 
In spite of the fact that the magneto plug, fan 
blade, timer, air washer, air inlet and even part 
of the carburetor was under water, the tractor 
kept right on working. At times, the operator 
sat in water while driving the tractor in and out 
of the woods. 

The Trackson Full-Crawler which the Celeste 
Sugar Co. has added to its Fordsons, increases 
the weight to two tons and reduces the ground 
pressure to 3% pounds a square inch. ‘Thus the 
tractor is able to get footing in mud like this, 
where a wheel tractor would be helpless. By re- 
ducing traction difficulties to a minimum, all of 
the Fordson’s power is available at the drawbar. 

The Trackson Full-Crawler for Fordson tractors 
is manufactured by the Full-Crawler Co., of Mil- 
waukee, Wis. 
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Tractor-Trailers Reduce Hauling Cost 


Motor equipment is used exclusively by the Hut- 
tig Sash & Door Co., of St. Louis, Mo., in de- 
livering its products to the depots on local ship- 
ments, as well as city deliveries to the lumber 
yards, and to the outskirts of the city and beyond 
the city limits. On all the heavy duty trucks 
employed by the Huttig company solid tires are 
used, while the light trucks, such as 1-ton, are 
equipped with pneumatic tires. Sixteen pieces of 
equipment are utilized by the Huttig Sash & Door 
Co. in its delivery service, in connection with 
which F. W. Muehling, of the purchasing depart- 
ment, makes the following comments: 

“We also use tractors and trailers, our experi- 
ence with the latter dating back to March, 1921, 
when we purchased two 6-ton trailers and one 
tractor. Using this unit in shipping to and from 
the downtown freight depots, a distance of three 
miles over good streets, we practically replaced 
two 5-ton trucks. However, in duplicating the 
work of the 5-ton trucks we found ourselves con- 
tinuously overloading the trailers, sometimes put- 
ting on as high as seven to eight tons on the 
trailers, which was entirely too much for a small 
tractor. In June, 1922, therefore we bought two 
more 6-ton trailers and a 3%4-ton heavy duty 
tractor. We have found that this equipment very 
nicely handled lots up to 15,000 pounds in and 
around St. Louis, as well as to the outskirts, where 
some mud roads have to be contended with. Later 
we purchased two additional 6-ton trailers and 
another 3%4-ton heavy duty tractor, making three 
tractors and six trailers. In addition, we have 
one 5-ton, one 214-ton, two 2-ton, and four 1-ton 
trucks, pneumatic tires being used on the 1-ton 
trucks. 

“We figure that the trailer and tractor equip- 
ment enables us to reduce our hauling costs about 
30 percent over our former drayage cost on 
straight trucks. From our experience we have 
learned not to be ‘stingy with power.’ If you ex- 
pect to handle 6- to 7-ton loads, we certainly 
recommend a 314-ton power plant or a tractor of 
this capacity. This combination will take any- 
thing anywhere that a 5-ton truck will, taking 
into consideration that you can haul from six to 
seven tons. A 2-ton tractor will haul 4% tons 
very easily, but where a person is going to haul 
from six to seven tons, we would recommend a 
3%-ton tractor. Proper operation of the tractor- 
trailer outfit, when connected, depends upon the 
skill of the chauffeur. Our men handle them now 
much easier than they did a straight truck, princi- 
pally on account of their ability to make short 
right angle turns, that is bringing the tractor 
around to right angle position with respect to the 
trailer. 

“During the years that we have been operating 
tractors and trailers our member costs, that is 
parts and labor, have been almost nothing, tires 
lasting over two years. By using the trailer and 
tractor system, all loading and unloading delays 
at the yards are eliminated, as well as at the jobs, 
which means a big saving, and an additional sav- 
ing is represented in the increased capacity of each 
load moved. The reason we use pneumatic tires 
on the 1-ton trucks is that by doing this a person 
can make quick deliveries, and it saves the motor 
from jars.” 
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Lumber for 





We make a specialty of serv- 
ing retail lumber dealers. We 
are cutting finest longleaf tim- 
ber in a modern mill and we 
have a reputation for delivering 
satisfaction to our customers. 
Put your needs up to us. 


Also manufacturers 
railroad and car 
material. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 

















New fleet of four International motor trucks, built by the International Harvester Company of America, 
and owned and operated by the Equity Lumber Co., of Painesville, Ohio. 
of 6,000 pounds’ capacity, and the other two are model SL, low hung of 2,000 pounds’ capacity. 
The Equity Lumber Co. is engaged in the sash, door 


model 63 
One model, 63 is equipped with a roll-off body. 








Two of these trucks are 


and lumber business, and the trucks are utilized to haul lumber and millwork 





SOUTHERN 
HARDWOODS 


Oak Magnolia 

Gum Poplar 

Beech Tupelo 
Cypress 


RICHARDSON - 
GARDINER 
Lumber Company 
LAUREL, MISS. 


= 
LONGLEAF ° 
HEAVY PITCH Pine 


For Export and Interior Trade 








We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 

Moss Point, Miss. Sales Agents 
MILLS AT 

L_ Moss Point Howison TenMile Cedar Lake ” 





Daily Capacity 
400,000 Feet 
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Cc ALABAMA CF 


DIMENSION 


We offer you some 
mighty good values 
in this stock for we 
specialize in 


No. 1 and 2 
SHORTLEAF 
DIMENSION 


Large and Small orders are 
Solicited. Try a car soon. 


Lathrop Lumber Co. 


LATHROP, ALA. oor 


Ar. | \ 
Pine Plume 


Lumber Co. 


MONTGOMERY, ALABAMA 


















LONG LEAF 
Rift and Flat 


Flooring 
Dimension, 
Roofers 


\ QUALITY — SERVICE f 


























Thin Coiling Specialist 


%" and \%" CEILING. 
¥%" and &%”" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 














Lumber Co. 


WETUMPKA, ALABAMA oh 











W. M. CARNEY MILL CO. 


SPA Atmore, Ala. SPA 





Grede Marked Southern Pine 


Lumber Manufacturers 
Since 1881 























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 














Demand for sash, doors and millwork has 
slowed down in the Chicago territory during the 
last two weeks but local factories continue to book 
a fair volume of business, according to sales execu- 
tives. ‘The recession in trading is commonly laid 
to the fact.that jobbers and retailers prefer to 
hold their stocks low until after the first of the 
year and consequently are making no significant 
additions to their holdings at this time. A recent 
stiffening in the market has also had a tendency 
to curtail buying. Notwithstanding lighter book- 
ings, practically all local plants have order files 
that will keep them operating at capacity for from 
thirty to sixty days. Shipments are moving out 
promptly and prices are firm. 


Sash and door mills in the Minneapolis and 
St. Paul (Minn.) region still are running at about 
normal capacity. Some of the plants which have 
large outside contracts are operating at full sched- 
ules, while others still are slightly behind in get- 
ting out the accumulation of orders which came 
earlier in the year. For the most part, the mills 
now are confined to supplying current orders and 
are at the low point of production for the year, 
with prospects excellent for early spring business. 
As a matter of fact, most of the sash and door 
mill operators in the last week expressed a feel- 
ing of satisfaction with the business for the eleven 
months. Regardless of the offerings in the way 
of business the rest of this month, 1925 will go 
down into the records as a “good year.” 


Sash and door and interior finish plants at 
Duluth, Minn., and Superior, Wis., are still oper- 
ating full time in spite of the lateness of the 
season. The plants have been booking a consider- 
able volume of interior finish orders to cover new 
construction started recently. Numbers of sub 
stantial bills of materials are being figured upon. 
Prices are being firmly held throughout the list. 


Reports from sash and door manufacturers of 
Tacoma, Wash., indicate that the demand is hold- 
ing up unusually well for this time of year. The 
market shows a somewhat firmer tone, though the 
enormous shipments made by the Tacoma mills 
during the past two weeks are considerably in 
excess of the new orders, Prices are practically 
unchanged and the mills are operating at about 
SO percent capacity. 

Millwork demand at Kansas City, Mo., contin- 
ues above the seasonable average, sales managers 
say, most of the orders being from local sources. 
There is some work coming in from other towns 
and a small demand from the country for sash and 
doors in standard patterns. Local demand for 
yard stock is fair. 

Orders have been booked ahead by Columbus 
(Ohio) millwork and door and sash manufacturers 
which will keep their plants running for several 
months. Orders are still coming in also, as the 
open winter has permitted outside construction 
work. Home building is the big feature of the 
construction activities and that is reflected in the 
millwork trade. Labor is plentiful and no trouble 
is reported on that score. Door and sash factories 
are operating to about full capacity to accumulate 
stocks. Prices are still unsteady, and some of the 
work is being contracted for at rather low figures. 


The Buffalo (N. Y.) door factories and planing 
mills report a decline in operations setting in, 
which is regarded as a seasonal development. The 
number of new buildings in sight does not appear 
to be as large as a year ago, but the trade has 
been stimulated to some extent by the more favor- 
able weather lately prevailing. 


The Baltimore (Md.) sash and door trade is 
holding its own unexpectedly well. Construction 
work continues on a scale that makes large re- 
quirements in the way of sash and doors, along 
with other millwork, and the indications are that 
the inquiry will maintain its current scope until 
well into the winter. Climatic conditions are bet- 
ter than they were from the standpoint of the con- 
tractors, who are able to go ahead with fewer 
interruptions. Prices have not been marked up, 
but are holding up quite well. 


“The great nationwide demand for glass for use 
in building, which began in late September, and 
has been increasing in the succeeding weeks, shows 
no sign of abating,’ says the Glass Worker. ‘The 
urgency of demand is specially strong with regard 
to window glass, and it would look as though many 
buildings would not be glazed as soon as the build- 
ers had hoped. Demand for window glass during 
November, according to the largest distributer, has 
been twice that of possible production. Predic- 
tion is made that there is no reason to believe 
that the present demand will not continue until 
February. There ought to be some increase in 
production, but whether this will be large enough 








to fill the widening gap beween demand and produc. 
tion is of course problematical.” 
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Southern Millwork Conditions 


A questionnaire sent out by the Southern Sash. 
Door & Millwork Manufacturers Association, At- 
lanta, Ga., with regard to business conditions and 
prospects as at Nov. 1 brought a total of fifty-four 
replies, analyzed as follows: 

1. How are inquiries with you now? 
medium, 27; slow, 11. 

2. How are orders with vou now? 
medium, 26, slow, 11. 

3. How are collections with you now? 
17; medium, 24; slow, 13. 

4. How is your stock of lumber? 
normal, 365 low, 5. 

5. How is your stock of sash and doors? Heavy, 
7; normal, 36; low, 8. 

6. What is your stock of glass? 
normal, 43; low, 7. 

7. What is your prospect for business during 
the balance of this year? Good, 18; fair, 33: 
bad, 3. 

8. Do you expect your sales this year to equal 
last year?, Yes, 35; no, 19. 

9. Are you short on labor and mechanics? Yes, 
9; no, 45. 

10. If short, how many men could you use? 
Detailer and biller, 1; cabinet and bench men, 15; 
mechanics, 58; total 74 men. 


To Train Woodworking Apprentices 

SPOKANE, WASH., Nov. 30.—Establishment of a 
training school for apprentices in detail woodwork- 
ing and the creation of an apprentice system in 
this craft will be undertaken by the Inland Empire 
Woodworking Club, it was decided at a_ recent 
meeting at Spokane, Wash. 

The program of apprentice training was out- 
lined by H. C. Whitehouse, architect, chairman of 
the Spokane apprenticeship commission. Appren- 
tices will be employed in the special millworking 
shops and will attend four hours of classes each 
week, according to the plans. 

Half the money for this work will be appropri- 
ated by the school district and half by the federal 
government under the Smith-Hughes Act. Fifteen 
apprentices will be engaged. 

A commjttee to arrange details of the work will 
be appointed in a few days by C. O. Hudson, presi- 
dent of the club. Frank Arnold, secretary of the 
commission, is one member of the committee, com- 
prising two employers and two employees. 

“This apprentice system applies to retail mill 
work and cabinet making,” said Mr. Hudson, “and 
should not be confused with ordinary sawmill and 
lumber millwork.” 


Millwork Association Issues Paper 


ATLANTA, GA., Dec. 2.—There has just come 
from the press the initial number of a 4-page 
paper, called the Southern Millwork News, official 
organ of the Southern Sash, Door & Millwork 
Manufacturers’ Association, which is to be issued 
twice a month under the editorship of C. B. Har- 
man, secretary of the organization. 

An editorial under the title “Our Object,” says: 
“The Southern Millwork News is not being pub- 
lished primarily as an order getter, but more for 
its educational value. Its columns will not be 
directed specially to any given profession or in- 
dustry but principally to matters in relation to 
building or wood construction. It will not start 
out to hit, criticize, quarrel or find fault, but will 
undertake to deal with things and methods which 
long since should have been discarded or scrapped, 
and in their place will undertake to set up some- 
thing along modern lines having a tendency to 
inform, correct, improve, save and bring about 
a better or more proper use of wood building 
material.” 


Good, 16; 
Good, 17: 
Good, 


Heavy, 13: 


Heavy, 2; 








Some of the finest wood ever put into a 
Georgia home was consumed in the fire that re- 
cently destroyed the old Patrick Barnett res!- 
dence on the Augusta Road, six miles east of 
Washington, Ga. The home was built in 1799 
by John Talbot, father of Gov. Matthew Talbot, 
who was Georgia’s chief executive over a hun- 
dred years ago. At that time John Talbot 
owned more than 40,000 acres, mostly timber 
land, in the eastern part of Wilkes County, and 
the finest timber from the estate was used 1D 
building the residence. 
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CAPT. ALFRED ELLIOTT MORETON, of 
Brookhaven, Miss., died at his home in that 


city on Nov. 25 at the age of 90. He was one 
of the veteran yellow pine manufacturers of the 
South having been in business there since the 
Civil War. Capt. Moreton was born in Carroll 
County, Maryland, Aug. 9, 1835, moving to Mis- 
sissippi in early manhood. He served through 
the Civil War in the Confederate service, and 
after the conflict settled in Brookhaven, where 
he engaged in the contracting business, a little 
later going into the manufacture of yellow pine, 
in which he was a pioneer and became an out- 
standing figure in the industry. He was said to 
have been the oldest Mason in Mississippi, having 
received his master’s degree in that order in 
1861. In 1880 with J. J. Helms he organized 
the Moreton & Helms Lumber Co., of Cold 
Springs, Miss., which company he operated un- 
til 1899. Capt. Moreton disposed of his inter- 
ests in that company and was instrumental in 
organizing the Pearl River Lumber Co., of 
Brookhaven, serving as general manager and 
later aS president. The Pearl River Lumber 
Co. was sold in 1905 to the Great Southern in- 
terests at which time Capt. Moreton retired 
from active business. Capt. Moreton was in- 
terested with his son, S. E. Moreton, in the 
Central Lumber Co., of Brookhaven, which com- 
pany was organized in 1907, being president of 
that company until recently. In 1868 Capt. 
Moreton was married to Laura R. Decell, of 
Brookhaven, Miss., who survives with two sons: 
S. E. Moreton, president of the Central Lum- 
ber Co., of Brookhaven, and vice president of 
the J. J. Newman Lumber Co., of Hattiesburg, 
and Alfred E. Moreton, jr., and two daughters, 
Mrs. Harry Mills and Mrs. Will Hobbs, of 
3rookhaven. Funeral services were held at the 
residence on Nov. 25, conducted by Rev. Hardin, 
of Brookhaven, and Rev. Fogartie, of Canton, 
and also by the Knights Templar. 


HORATIO SHUMWAY LEE, president of 
Mixer & Co., lumber wholesalers at Buffalo, 
N. Y., died on Nov. 30 after a few days illness, 
at the age of 58. He was born in Buffalo and 
received his early education in the Buffalo 
Classical School, later entering Williams Col- 
lege and graduating in 1889. He was a member 
of Kappa Alpha fraternity and of the honorary 
Phi Beta Kappa. At college he acquired fame 
as an athlete and held for a time the world’s 
record for indoor 1,000-yard run. His inter- 
est in athletics had always continued and he 
became president of the Niagara Association 
of the Amateur Athletic Union. He was the 
organizer of Troop 89 of Boy Scouts and 
was president of the Buffalo Council of Boy 
Scouts. Largely through his aid a scout camp 
near the city was established. He was fond 
of outdoor life and a veteran fisherman. He 
was a member of the Saturn and Buffalo 
Athletic Clubs and of the Turtle Lake Club in 
Canada. His connection with Mixer & Co. cov- 
ered about twenty years and he _ succeeded 
Knowlton Mixer as president eight years ago. 
He was president of the board of deacons of 
the First Presbyterian Church. A sister, Miss 
Florence Lee, survives. 


EDWIN PEMBERTON TAYLOR, president 
and treasurer of the Edwin Taylor Lumber 
Co., of Hartford, Conn., died in that city on 
Nov. 19. Mr. Taylor was 75 years old and had 
been a lifelong citizen of Hartford. His death 
followed an illness of two weeks. He _ stood 
very high in the estimation of Hartford citizens 
and had a wide circle of devoted friends. Be- 
sides his lumber interests Mr. Taylor was a 
trustee of the Mechanics Savings Bank and a 
members of the Connecticut Society, Sons of the 
American Revolution and the Connecticut His- 
torical Society. He is survived by four children, 
Charles Lincoln Taylor, Carolyn Brewster Tay- 
lor, Morgan Wells Taylor, all of Hartford, and 
Edwin Pemberton Taylor, jr., of New York. 
Morgan W. Taylor is secretary of the lumber 
company, which succeded the old lumber firm 
of E. Taylor & Sons, established in 1832 by Ed- 
win Taylor, father of the deceased. Besides his 
children Mr. Taylor is survived by seven grand- 
children. 


JACOB K. GILCREST, president and foun- 
der of the J. K. and W. H. Gilcrest Co., for 69 
years a resident of Des Moines, Iowa, and 
prominent in Iowa lumber circles, died Nov. 27 
at his home in Des Moines. He had been ill ten 
days. Mr. Gilcrest was 93 years old. He was 
a native of Ohio, born Jan. 28, 1832, and went 
to Des Moines in 1856 with his brother, the 
late H. W. Gilcrest, launching the lumber com- 
pany to which he had since devoted his life. 
His wife preceded him in death twelve years. 
Surviving are two sons: J. S. Gilcrest, of Des 
Moines, and W. K. Gilcrest, of Gilcrest, Colo., 
and four daughters: Mrs. Charles Worth, Mrs. 
Bertha MacCarthy and Mrs. George Carpenter, 
of Des Moines, and Mrs. M. H. Hartung, of 
Cheyenne, Wyo. Funeral services were held 
Monday afternoon in the home. 

ANDREW WILLIAM ACKERMAN, 69 years 
old, head of the Ackerman Lumber Co., is dead 
at his home in Wheeling, W. Va. Mr. Ackerman, 
widely known in the tri-state territory, was 











born in Madison, Ind. In 1887 he settled in 
Portsmouth, where he operated a lumber busi- 
ness until going to Huntington in 1909, and 
founding the Ackerman Lumber Co. there in 
that year. Associated with him in the business 
were his three sons, Walter, Henry and Leo, 
who survive him, as do the widow and four 
daughters: Mrs. M. Carroll and Misses 
Emma, Corinne and Teresa Ackerman, all of 
Huntington. Mr. Ackerman, a man who was 
notably devoted to his family and had a wide 
circle of friends, had been in failing health for 
the last two years, but it was not until recently 
that he became confined to home by the illness 
to which he succumbed. 


JAMES HOWARD DELBRIDGE, 57 years old, 
president and general manager of the Marinette 
& Menominee Paper Co., Marinette, Wis., presi- 
dent of the Lundquist Lumber Co., of Oconto 
Falls, Wis., and a director of the Lumbermen’s 
Bank of Menominee, Mich., died at his home 
in Marinette, Wis., on Nov. 19 following several 
severe heart attacks during the day. Mr. Del- 
bridge was born near Albion, Mich., in 1868 and 
after completing his course in Albion College 
there he went to Kaukauna, Wis., where he 
worked for the railroad for a few years. He 
became engaged in the paper business there 
later and soon became interested in other paper 
companies. In 1920 he moved to Marinette to 
assume the position with the Marinette & 
Menominee company which he held at his death. 
He was known throughout the middle West as 
one of the most capable men in the business. 


MRS. JOHN A. DURKEE, wife of a_ well 
known member of the Wausau Southern Lum- 
ber Co., of Laurel, Miss., died at her home in 
San Diego, Calif., Sunday, Nov. 22. Mr. and 
Mrs. Durkee went to Laurel many years ago 
from Wausau, Wis., when the company was 
established in the southern city and resided 
there until about three years ago. Her body 
was taken back to Laurel where funeral ser- 
vices were held at the Presbyterian Church, 
with burial in Lake Park Cemetery there. Mrs. 
Durkee was one of Laurel’s best loved women 
and stood high in the esteem of all its citizens. 


years a prominent business man of Alliance, 
Ohio, head of the I. G. Tolerton & Sons Co., 
lumber dealers of that city, is dead at his home 
there at the age of 87. He had been in failing 
health for several years. Mr. Tolerton was born 
in Salem, Ohio, Oct. 4, 1838. In 1887 he entered 
the real estate business in Alliance and a few 
years later formed the firm of I. G. Tolerton & 
Son, his elder son Edgar R., being the junior 
partner. The latter died in 1894 and since that 
time Howard D. Tolerton has been the junior 
member of the firm. Mr. Tolerton is survived 
by a widow and two children. 


SANFORD W. JONES, 74 years old, for years 
interested in the lumber and furniture manu- 
facturing business at Wabash, Ind., died re- 
cently at his home there. He had been in failing 
health for the last four or five years. About 
four years ago, when at Battle Creek, Mich., he 
suffered a slight stroke of paralysis. Mr. Jones 
was born one mile from Wabash. He attained 
his first experience in the hardwood and furniture 
field as a salesman. He is survived by the 
widow and four daughters and two sons. 


BENJAMIN LLOYD BINGHAM, prominent 
Atlanta, Ga., lumber dealer, died at his home 
in that city Monday morning, Nov. 23, follow- 
ing an illness of several months. Mr. Bingham, 
who was 76 years old, moved to Atlanta from 
3altimore, Md., twenty-five years ago, and en- 
tered the lumber business, building up a very 
successful trade. Funeral services were held 
from the home Wednesday morning, the Rev. 
Richard Orme Flinn, pastor of the North Ave- 
nue Presbyterian Church, officiating, and inter- 
ment was in West View cemetery. 





F. ERNEST PRINGLE, a prominent south 
Mississippi naval stores operator, died at his 
home in Biloxi, Thursday, Nov. 26, after an ill- 
ness of several months. Mr. Pringle was fifty- 
three years old, a native of Alabama, and had 
resided in Biloxi for the last eighteen years. 
He is survived by his wife, three sons, three 
daughters, and several brothers and_ sisters. 
The funeral was held from his residence Satur- 
day afternoon. 

AUSTIN DONWORTH, pioneer timber cruiser 
and inspector of the Pacific Northwest, died at 
his home in Tacoma, Wash., Nov. 22. Mr. Don- 
worth was 66 years of age and had resided for 
the last 43 years in Tacoma. He had a wide 
acquaintance among the lumbermen of the Pa- 
cific Northwest. He is survived by his widow, 
four brothers and a sister. 


MRS. ROBERT EVERETT, wife of a promi- 
nent Brooklyn, N. Y., lumberman, died at her 
home in that city last week. Mr. Everett is an 


official of Hoban, Hunter and Feitner, whole- 
sale lumber distributers of Brooklyn. 
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Yellow Pine 


We Specialize in 


2x4 


We also make 
Gang Sawn 


4” Flooring, 


Car Decking Megas 
Framing and 2 x 6 
Yard Timbers S1S 2EStandard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits {| 
Caryville, Fla. Lumber Co. 
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Dependable 
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and Efficient 


Service 
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Aycock 


Holley 
Lumber Co. 


JACKSONVILLE,FLA. 

















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY. FLORIDA 


























{| Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


. LUMBER 
Gy PPeSsS ves ant Denes 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City i 
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THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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Order Now! 


| 
| Due to Heavy Traffic and Winter Weather | 
| 
| 





Shipments are Moving Slower Than at Any 

Time During the Past Three Years. 
Railroad traffic is approaching its peak for the 
year. The crops are going to market; coal 
shipments are heavy ; Christmas goods are 
moving—and the icy hand of Winter has joined 
in slowing the movement of freight. 


Don’t let your stock run too low at this season— \ 
for you can’t replenish as quickly as you could | 
last summer. 


Be on the safe side. Order now. 
Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
Southern Hardwoods 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 

Fir—Spruce—Hemlock | 
Red Cedar Shingles and Siding 


TRY OUR “‘LaRED”’ BRAND OF 
| PREMIUM CEDAR SHINGLES 
“LaRED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100%. clear,85‘.edgegrain 
“LaRED” Star A Stars—Real Stars | 
Louisiana Red Cypress Company | 
of New Orleans ! 


Entire Fourth Floor 1018-19 White Bldg., 
Poydras Building, Seattle, — tg 


| New Orleans, La. 
CYPRESKOX 


748 wOOw er Emrnat 


ke § SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 
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Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 














‘Lucas E. Moore Stave Colac 


MANUFACTURERS 
EXPORT 


Baré Southern Hardwoods 


Kiln Drying a Specialty 
Sales Office: NEW ORLEANS, LA. Mills at Mobile, Ala. 


DOMESTIC 


























7 
CYPRESS 
We annually produce 40,000,000 feet of 

Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark&Brown Cypress Co. Ltd. 














Manufacturers 








DONNER, LOUISIANA 











Manufacturers 


Short Leaf Pine and Hardwoods 
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Incorporations 
ALABAMA. Mobile—May Lumber Co., incorporated; 
capital, $30,000. 
ARKANSAS. 
porated; capital, 
CALIFORNIA. 
corporated., 


FLORIDA. De Quincy—De Quincey Mfg. Co., incor- 
porated; capital, $40,000; to manufacture furniture. 

Tampa—Flamova Lumber Co., incorporated; capital, 
$50,000; address Roscoe De Haven, Lutz, Fla. 

ILLINOIS. Chicago—Master Construction & Lumber 
Co., incorporated; capital, $50,000; 1155 Diversey Park- 
way. 

Chicago—Gram Lumber Co., incorporated; 
$50,000; 28 EK. Jackson Blvd. 

Chicago—Consumers Co. increasing capital from $7,- 
750,000 to $19,500,000, 

Danville—Pierson-Hollowell Walnut Co. 
capital from $25,000 to $50,000. 

INDIANA. Kokomo—South Side Lumber & Coal Co. 
increasing capital from $150,000 to $225,000. 

LOUISIANA. New Orleans—Hortman Lumber & 
Millwork Co., incorporated. 

New Orleans—National Sash & Door Co., incorporated. 

3aton Rouge—Suburban Lumber Co., incorporated; 
capital, $25,000; wholesale, retail and manufacture; 
Richard G. Fleming, president. 

MASSACHUSETTS.  Arlington—Slocum Lumber Co., 
incorporated; capital, $50,000, 

NEBRASKA. Omaha—Atlas Lumber Co., incorporat- 
ed; capital, $250,000; country yards and wholesale 
business. 

NEW YORK. Buffalo—Georgian Bay Lumber Co., in- 
corporated; capital, 100 shares, no par value; 32 Jones 
St. 

Brooklyn—Hussey-Williams Co., 
ital, $50,000; millwork and lumber. 

Long Island City—Donner Lumber Co. increasing cap- 
ital to $400,000. 

Northville—John A. Willard Realty & Lumber Co., 
incorporated; capital, $50,000. 

OHIO. Struthers—MacDonald-Lindsay Co., incorpo- 
rated; capital, $20,000; to deal in all kinds of lumber. 

OREGON, —Portland—Copeland Lumber Co., incorpo- 
rated; capital, $475,000. 

Portland—Glenwood Lumber & Supply Co., incorpo- 
rated; capital, $1,000. 

Portland—-West Coast Spruce Co., incorporated; cap- 
ital, $100,000; logging and lumber manufacture. 

Tillamook—Stone Logging & Contracting Co., incor- 
porated; capital, $25,000; logging. 

SOUTH CAROLINA. Florence—Sparrow Lumber Co., 
incorporated. 

Florence—Ashcraft-Griffin Lumber Co., incorporated; 
capital, $75,000; to manufacture, wholesale and retail. 

TEXAS. Beaumont—Harris-Seale Hardwood Co., in- 
corporated; capital, $40,000. 

Houston—Floor Laying & Finishing Co. increasing 
capital to $8,000, 

WASHINGTON. Everett—Dry Creek Logging Co., 
incorporated; capital, $200,000 

Seattle—Erickson & Fuhrman Co., incorporated; cap- 
ital, $25,000; timber and lumber products. 

Spokane—Good-Hopkins Lumber Co. increasing cap- 
ital to $250,000. 


Wynne—Walter N. Kelley Co., incor- 
200,000; lumber. 


Culver City—R. P. Davidson Co., in- 


capital, 


increasing 


incorporated; cap- 


Business Changes 


ALABAMA. Evergreen—R. J. McCreary Lumber Co. 
will move general office to Mobile Jan. 1. 

CALIFORNIA. Claremont—J. W. Heinecke Lumber 
Yards sold to Fox-Woodsum Lumber Co. 

Dinuba—L. L. Myers, of the Cutler yards, has succeed- 
ed Harry Kinnee in the management of Alta District 
Lumber Co. and Mr. Kinnee is transferred to the plant 
at Hanford. 

Monterey—Wm. J. Bettingen Lumber Co. sold to G. 
H. Casler. 

Reseda—Independent Lumber Co. sold to Patten & 
Davies Lumber Co. 

Riverbank and Waterford—Kewin Lumber Co. suc- 
ceeded by United Lumber Yards (Inc.). 

FLORIDA. Eustis—-McCormick-Hannah Lumber Co. 
of Eustis succeeded by McCormick-Hannah (Inc.), head- 
quarters, Orlando. 

Leesburg—McCormick-Hannah Lumber Co. of Lees- 
burg succeeded by McCormick-Hannah (Inc.), headquar- 
ters, Orlando. 

Orlando—McCormick-Hannah Lumber Co. of Orlando 
succeeded by McCormick-Hannah (Ine.). 


GEORGIA, Douglas—J. F. Darby & Bro.; A. P. 
Darby sold interest. 
ILLINOIS. Aurora—Winn-Jacobs Supply Co. name 


changed to Winn Supply Co. 


INDIANA. Anderson—Wiese, Babel & Reynolds Co. 
changing name to Anderson Lumber Co. 

IOWA. Cushing—Cushing Lumber Co. purchased by 
Joyce Lumber Co. 

St. Charles and St. Mary—Smith Lumber Co. suc- 
ceeded by H. E. Rhodes, 

LOUISIANA. New Orleans—North Hennessy Lumber 
Co. changing name to Southern Lumber & Millwork Co. 

New Orleans—Progressive Lumber Co. changing name 
to Progressive Lumber & Millwork Co. 

MICHIGAN. Battle Creek—R. L. Webb has pur- 
chased an interest in the R. J. Corlett & Sons Lumber 
Co. and will take over the management. Mr. Webb 
was formerly in business at Sturgis, Mich., and was 
manager of the Citizens Lumber Co. there. 

MISSOURI. Norwood—Codperative Produce & Sup- 
ply Co. sold to S. C. Gregory. 

NEBRASKA. Orleans—Orleans Lumber Co., Perley 
Green purchased the interest of G. M. Perkins. 

NEW YORK. Buffalo—J. M. Holland sold to An- 
thony Maulmeister & Sons. 





New York—Hold-Meredith Lumber Corporation an- 
nounces the removal of the offices to larger quarters at 
Room 1052 Grand Central Terminal. 

New York—A. P. Bigelow & Co. moving to Long 
Island City. 

New York—Magovern Lumber Co. changing name to 
H. A. Magovern & Co. (Inc.) 

Piermont—Walsh & Reichling (Inc.) sold to Comfort 
Coal-Lumber Co. (Inc.) 

Rochester—Palmer-Marcey Co. changing name to Pal- 
mer Lumber Co. 


NORTH CAROLINA. Burlington—Southern Hardwood 
Floor Co., of which Earl B. Horner is president, is 
reported to have acquired holdings of the Midway 
Lumber Co. 

Charlotte—Bassett Lumber Co, succeeded by South- 
side Lumber Co. 

OHIO. Cleveland—Arch W. Loney, formerly with 
the Atlas Lumber Co., of Pittsburgh, is now president 
of the Iron City Lumber Corporation, of Cleveland, 
which has offices at 401 Rockefeller Building. It was 
erroneously announced that the Atlas Lumber Co. had 
opened an office there, ‘the report being due to Mr. 
Loney’s former connection with that company. 

Johnstown—Johnstown Lumber Co. purchased by Abe 
and Harry Cohen. 

Louisville—Walter Radtke has been named general 
manager of the Louisville Lumber & Supply Co., and 
plans changes in the yards, adding new building mate- 
rial lines, 

Toledo—H. W. Wason Lumber Co. sold to South Side 
Lumber & Supply Co. 

OREGON. Salem—A. M. Hansen succeeded by Han- 
sen & Liljequist. 

PENNSYLVANIA. Clarks Summit—F. W. Kreitner, 
of Honesdale, and E. R. Kreitner, of Scranton, have 
purchased the Wilson Lumber Co., and additional prop- 
erty for expansion, and will operate under name of 
Kreitner Lumber & Supply Co. 

Philadelphia—Maurice W. Wiley moving office from 
Bankers Trust Building to Produce Exchange Building, 
3d and Walnut Sts. 

TENNESSEE. Martin-—-Hicks Lumber Co. succeeded 
by C. H. Brundige. 

TEXAS. Chillicothe—Wm. Cameron Co. stock sold 
to Farmers Lumber Co. and moved to yard of the lat- 
ter company. 

Lawn—Griffin Lumber Co. sold yard to Musser Lum- 
ber Co., Me Abilene, which will continue the business 
with Q. J. Johnson in charge. 

seh deocing Charlottesville—Albemarle Mills Co. 
(Inc). succeeded by Barnes Lumber Corporation. 

WASHINGTON. Anacortes—L. R. Polis has leased 
his shingle mill at Summit Park, near here, to Simmons 
Bros. 

Morton—Temple Mill Co.; G. G. Temple and Edward 
Studhalter sold interests to Gus Temple. 

WISCONSIN. St. Cloud—Nick C. Mueller, owner of 
the St. Cloud Lumber Co., has sold that business to 
R. W. Keach. Mr. Mueller is proprietor of the Belgium 
Coal & Lumber Co., of Belgium, Wis. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—Rastall Lumber Co. (Ltd.), 
which has been operating under a receivership, is now 
known as the Danforth Lumber Co. (Ltd.) 


New Ventures 


ALABAMA. Monette—Allen Cooperage Co. has started 
in business here, 
CALIFORNIA, Los Angeles—Ace Hardwood Floor 


Co. is the name of a new concern opening at 11015 58. 
Main St.; J. W. Gaunnell and Donald Chapman compose 
firm. 

Oxnard—Sun Lumber Co., new concern. 

Oxnard—Long-Bell Lumber Co. opening retail yard. 

Red Bluff—Cross Lumber Oo. opening saw, planing 
mill and box factory at 154 Rio St. 

San Francisco—Albert Bailey and Abram _ Harris 
have engaged in business at 141 Clara St. as Royal 
Mill & Cabinet Co. 

San Francisco—E. E. and Earl §S. Leonard have en- 
gaged in business at 1843 Fifteenth St. as Leonard 
Lumber Co, 

San Francisco—South City Lumber & Supply Co. has 
begun a retail business at Spruce and Railroad Avenues. 

Santa Paula—Long-Bell Lumber Co. opening retail 
yard, 

FLORIDA. Boynton—W. W. Rickards has begun a 
hardwood manufacturing and millwork business. 

Little River—Home Lumber Co. is the name of a 
new yard established here by E. 8S. McSwain, of Mont- 
gomery, Ala. 

Miami—Miami Trim Co. has begun a retail lumber 
business. 

New Smyrna—Murrhee-Gay Lumber Co. will install a 
lumber yard. 

Ocala—Geo. McKay & Co. has begun a retail lumber 
business, 

Okeechobee—Arthur Ross, of Asheboro, N. C., has 
opened a new lumber yard here under name of Home 
Luilding Material Co. 

Palm Harbor—Hub Supply Co. has started a retail 
lumber business. 

ILLINOIS. Agnew—August Meins & Co. has begun a 
retail lumber’ business. 

Chicago—E, J. Stanton & Son (Inc.), has begun a 
wholesale lumber business at 307 N. Michigan Ave. 

INDIANA. Mulberry—Geo. F. Neher has started 
a handle manufacturing business. 

KENTUCKY. Irvington—Trent & Mitcham have 
opened a retail lumber business. 

Winchester—J. N. Congleton has begun a retail lumber 
business. 

LOUISIANA. Ferriday—Ferriday Lumber & Supply 
Co. has begun a retail business. 


NEBRASKA. Kearney—Announcement is made by 
Paul Burgner, of the Kearney Grain Co. that the 
company contemplates adding lumber and coal lines at 
an early date and that the name will be changed to 
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Kearney Lumber & Coal Co. Lumber yards and coal 
sheds will be built on the Union Pacific right of way 
near the grain elevator. 

OREGON. Brooks—Ray Aspinwall is opening a new 
lumber yard. 

Portland—R. C. Merrick and Ray 8S. Welsh have en- 
gaged in business at 854 Sandy Blvd. as Merrick 
Shingle Roll Co. 

Portland—H. J. and H. P. Baxter have engaged in 
the hardwood flooring business on East Eighth St. as 
H. J. Baxter & Son. 

Portland—H. C. Mueller has engaged in the shingle 
business at 267 Bryant Bldg. as H. C. Mueller Co. 

PENNSYLVANIA. Norristown—Norristown Coal & 
Lumber Co. has begun a retail business. 

Pottsville—Ryan & Evans Lumber Co. have started 
in business here. 

TEXAS. Amarillo—Louisiana Lumber & Supply Co., 
of Dallas, has started a branch yard here. 

WASHINGTON. Port Angeles—J. H. Goodro will 
begin logging operations here as soon as logging rail- 
road is completed. 

WISCONSIN. Antigo—Hepplingler Lumber Co. has 
started a retail business. 

Green Bay—North End Fuel & Lumber Co. has begun 
business at 838 Phoebe St.; sheds being erected and 
more will be built later for storage of lime, cement 
etc. Hoppers being erected for coal and unloading 
equipment will be installed. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—Harry Hazen, formerly of Till- 
sonburg, Ont., has opened a shingle yard at 168 Van 
Horne St.; wholesale and retail. 


New Mills and Equipment 


CALIFORNIA. Olive Springs—Monterey Bay Redwood 
Lumber Co. has started a new sawmill here and is 
building a railroad up Soquel Creek. 

Yreka—Weed Lumber Co. completing erection of a 
door factory; warehouse will be erected. 

MARYLAND. Baltimore—Kimball-Taylor Cooperage 
Co. has let contract for shop buildings at Gough, 
Eighth and Pratt streets to cost about $200,000, 

MICHIGAN. Menominee—Work of rebuilding plant 
of Menominee Lumber & Cedar Co., recently destroyed 
by fire, has begun; shingle, tie and post plant will be in 
operation by spring. 

VIRGINIA. Bluefield—Seyler Lumber Co. will erect 
three-story building to be used as woodworking plant. 

BRITISH NORTH AMERICA 


ONTARIO. Blind River—Paul Fremont is rebuilding 
his box factory which was recently destroyed by fire. 

Magnetawan—William McLachlin, sr., is erecting one- 
story sawmill, 30x50 ft., cost, $7,000. 


New Sheds and Yard Improvements 


CALIFORNIA, Glendale—Glendale Sash & Door Co. 
erecting lumber shed at 1415 Gardena Ave. 

San Diego—Sam Cabbot Shingle Co. erecting a $1,000 
warehouse. 

IOWA. Corydon—Corydon Lumber Co. will erect one- 
story building; cost, $5,000. 

NEW YORK. Monticello—Monticello Lumber Co. 
purchased site adjoining yard and will erect sheds, ete. 

WASHINGTON. Hillyard—B. & M. Lumber Co. has 
bought site and will erect yard buildings. 


Casualties 


ARKANSAS. Warren—Fire destroyed the shed and 
small stock of lumber of W. J. Steele Lumber Co. 

IOWA. Des Moines—Wheeler Lumber, sridge & 
Supply Co., loss by fire, $200,000; yard buildings de- 
stroyed with $25,000 worth of equipment. 

MARYLAND. Hagerstown—Maryland 
Millwork Corporation, loss by fire, $20,000. 

NEW JERSEY.  Elizabeth—Heidritter Lumber Co., 
loss by fire, $40,000. 

Quinton—Smick & Harris Lumber Yard, loss by fire. 

NEW YORK. Rochester—Wm. B. Morse Lumber Co., 
loss by fire, $20,000. 

OREGON. Coos Bay—An exploding boiler in the 
Oscar Mather sawmill on Sixes River, Curry County, 
eaused the death of one man and serious injury to 
two others and completely wrecked the mill. 

SOUTH CAROLINA. Cordesville—S. M. Parker Lum- 
ber Co., sawmill plant destroyed by fire. 

WASHINGTON. Little Rock—Sawmill of Lew Cotik 
burned with loss of $20,000. 

McIntosh—Sawmill of Green River Lumber Co. de- 
stroyed by fire; loss, $25,000. 

BRITISH NORTH AMERICA 

NEW BRUNSWICK. Buctouche—J. D. Irving (Ltd.), 
loss by fire, $100,000; sawmill destroyed. 

ONTARIO. Collins Inlet—Letherby & Chew, loss by 
fire in warehouse, $10,000. 

Niagara Falls—Reid Bros., loss by fire between $3,000 
and $4,000. 





Lumber & 


TIMBER LAND SALES 


Toronto, ONT., Dec. 1.—Keenan Bros., Owen 
Sound, Ont., have purchased from the trustee of 
the Ontario Lumber Co., limits known as Berth 7, 
on islands near the mouth of the French River. 
The area is about 63 square miles. It is estimated 
that there are about 14,000,000 feet of sawlog pine 
on the area. 


NEW ORLEANS, LA., Dec. 1.—Reports from Vicks- 
burg, Miss., announce the sale of the sawmill and 
timber holdings of the late R. E. Walters to Hous- 
ton Bros., well known Vicksburg lumbermen. The 
plant, which was purchased from the widow of 
Mr. Waters, is located on the Big Black River. The 
timber holdings taken over therewith are estimated 
at 2,500,000 feet, including oak, gum, maple, tu- 
pelo and other hardwoods. The consideration is 
reported to range between $75,000 and $100,000. 
It is added that Houston Bros. will continue the 
operation of the mill. 


MIAMI, FLA., Dec. 1—Henry R. Pridgen, 17 N. 
E. Third Avenue, and associates, have acquired 
and will develop 32,181 acres of pine lands. 








HYMENEAL 


a 

GABEL-SHELTON. Joseph A. Gabel, presi- 
dent of the Pacific Mutual Door Co., of Tacoma, 
Wash., and Miss Clarke Fontaine Shelton were 
quietly married Nov. 21 in the chapel of the 
First Presbyterian church of Tacoma. The cere- 
mony was performed by Rev. C. Weyer, 
pastor of the church,’and was attended by a 
small party of friends and relatives. A recep- 
tion, wedding supper and dance were held later 
in the evening at the Union club. Mr. Gabel has 
been prominent for many years in the Pacific 
coast door business and his bride is also well 
known in business circles, having acted until 
recently as secretary of the industrial bureau of 
the Tacoma Chamber of Commerce. Mr. and 
Mrs. Gabel left immediately after the wedding 
for New York, where they will remain until after 
the first of the year. Guests at the church cere- 
mony and for the reception included Mr. and 
Mrs. A. K. Martin, Mr. and Mrs. E. A. Wright, 
jr., Mr. and Mrs. Lewis B. Slyter, Mr. and Mrs. 
EK. J. Barry, Dr. and Mrs. Millard T. Nelson, 
Mrs. Beatrice Huntington, Mrs. Fontelle L. 
Shelton, the bride’s mother, Mr. and Mrs. T. E. 
Gabel of Chehalis, Walter White and Mrs. Nellie 
White of Centralia, Mr. and Mrs. James KE. 
Gabel of Chehalis, Mr. and Mrs. H. N. Wallace 
of Portland, and Mrs. Roger McAuslin of Seattle. 


BLACK-FRANCK. Austin Black, advertising 
manager of the California White & Sugar Pine 
Manufacturers’ Association, and one of the most 
prominent men of his profession on the Pacific 
coast, was married on 
Nov. 20 to Miss Claire 
Franck, of Oakland, at 
the home of the bride’s 
sister. The couple im- 
mediately left for a 
short honeymoon trip to 
Carmel-by-the-Sea, re- 
turning to San Fran- 
cisco for Thanksgiving. 
Later they left for a 





AUSTIN BLACK, 
San Francisco, Calif.; 
A Happy Benedick 





more extended trip 
through the East, where 
Mr. Black will attend a 
national convention of 
advertisers. The bride 
is a native daughter of 
California, her parents 
going to California from 
Germany during the 
days of the old gold 
rush in 1849, settling at 
that time at French Gulch, one of the most 
famous mining towns of early California. It 
was there that Mrs. Black was_ born. Her 
father established there a general store, and 
at the time was well known throughout the 
mining districts. Later, after the gold rush 
had settled down into a permanent and more 
regulated industry, the family moved to Oak- 
land. The bride is a graduate of Anna Head’s 
Girl’s School, Berkeley, Calif. Mr. Black is a 
native of New York City and a graduate of 
New Jersey State University. Prior to going 
to the California White & Sugar Pine Manu- 
facturers’ Association two years ago he was 
advertising manager for the Pacific Lumber Co., 
of Scotia, Calif., and its subsidiaries, and had 
his office in Chicago. Mr. and Mrs. Black will 
occupy their new home at 308 Pola Avenue, 
Piedmont, Calif., upon their return. 


BURNWORTH - OTTENBACH. Harold F. 
Burnworth, secretary of the Pittsburgh Lumber- 
men’s Club, and Miss Ella M. Ottenbach of 
Northside, Pittsburgh, were married Wednes- 
day evening, Nov. 25, in Asbury Methodist Epis- 
copal church, Uniontown, Pa., in the presence of 
the immediate families and near relatives of the 
bride and groom. The ceremony was  per- 
formed by Rev. Dr. Burr R. McKnight of Mifflin 
Avenue Methodist Episcopal church, Wilkins- 
burg, a suburb of Pittsburgh, former pastor of 
North Avenue Methodist Episcopal church, 
Pittsburgh, of which Mr. and Mrs. Burnworth 
are active members. The ring ceremony was 
used in solemnizing the marriage. The groom 
was attended by Henry Dowler and W. FE. Noss 
of Pittsburgh, and the bride by her sister, Miss 
Alice Ottenbach of Pittsburgh and Mr. Burn- 
worth’s sister, Mrs. Claire George of Union- 
town. After a short motor trip east to the 
mountains, Mr. and Mrs. Burnworth returned 
to Pittsburgh the first of the week and com- 
menced housekeeping in their newly built and 
furnished home at 1132 Harvard Circle, Brighton 
Road, Northside. Present at the wedding were 
Mr. and Mrs. Norman R. Burnworth of Union- 
town, parents of the groom; his brothers-in-law 
and sisters: Mr. and Mrs. Henry Dowler and 
Mr. and Mrs. Claire George, and his sister, Miss 
Ada G. Burnworth; Harrison F. Ottenbach, 
father of the bride, and her sister and brother, 
Miss Alice and Robert Ottenbach. Mr. Burn- 
worth is a member of the Alleghney county 
bar. Mrs. Burnworth is a lady of conspicuous 
accomplishments, especially in music, having 
finished several courses in the University of 
Pittsburgh. 
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You'll Save Money 


by taking advantage of our 
pine and hardwood mixed 
car service. You can keep 
stock investment and freight 
costs down. Let us have 
your inquiries for 


YELLow PINE 


Mixed with 


OAK FLOORING 


We manufacture everything 
we sell and we guarantee it 
to be right. It will pay you 
to try our service. What 
do you need? 


Oak Finish and Moulding, Red and 


Black Gum Trim, Tennessee Red 
Cedar Closet Lining 


Hodge - Hunt 


Lumber Co., Inc. 
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Benoit Oak Flooring Co., 


MONROE,LA. 


Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-“ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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ROUGH OR DRESSED 


| MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 

Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMFANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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Labor So 


Qur facilities enable 
us to Vive Extenhone 
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WR TO 


\ BIRMERGHAM, ALK 
PO BOX 346, 











a = 
we CA) 


| Ready shewenae | 
| Inventory Book 





Saves Time— Saves Work 5) 


This is one of the most practical books 

ever published. Thousands of copies 

have been sold and companies who have 

used them reorder time and again. 

i, The pages are indexed so that inventory 

ff can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are _ quickly 
checked. The book is 8%4x3% inches and 
has a heavy manila cover with a stiff 

Us cardboard back. POSTPAID. 

1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 


For Sale by 


American Lumberman | 


¢ 431 So. Dearborn St. CHICAGO, ILL. 
3€ 5€ 5€ SS 
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TACOMA, WASH. 


Nov. 27.—The annual banquet of the Tacoma 
Luimbermen’s Club, one of the major seciai events 
of the season for Pacific coast lumbermen, will be 
held Dec. 18 at the Winthrop Hotel, according to 
a decision reached at the regular meeting of the 
club Wednesday. President J. G. Newbegin 
brought up the question of the date of the banquet 
and submitted a recommendation by the board of 
trustees that the affair be held hereafter before 
the close of the year. President Newbegin also 
announced that an effort is being made to obtain 
Iienry Schott, associate editor of the Nation’s 
Business, who is to come to the Coast next month 
to take charge of the proposed lumbermen’s ad- 
vertising campaign, as principal speaker. 

Arthur E. Lane, president Arthur E. Lane Lum- 
ber Corporation, New York, was the principal 
speaker at the regular club meeting. Mr. Lane 
told of the organization in New York of several 
lumber clubs of which he is a member, and urged 
the lumbermen of Tacoma to take more interest 
in their own organization. He also suggested the 
organization of a club of junior members of the 
staffs of the different lumber firms, similar to the 
Nylta Club of New York. This suggestion was 
favorably received and it was decided to name a 
committee to investigate the possibility of such 
aun organization in Tacoma. 

Other guests at the meeting were Vernon B. 
Hlagenbuckle, of the Lane corporation, C. Fred 
Smith, jr., and Fred B. Chamberlain, of the 
Brockway-Smith Corporation, Boston, and George 
Curkendall, of Seattle, 

An unusually early holiday shutdown, which 
may be extended for some time after the first of 
the year, is understood to be planned by a number 
of the larger Tacoma mills. No formal announce- 
ment of these plans has been made, but it is gen- 
erally understood that many of the local manufac- 
turers feel that a curtailment at this time will be 
of benefit and unless conditions change materially 
between now and Dec. 15 quite a few of the opera- 
tors may take independent action along this line. 
There was no general shutdown over Thanksgiving 
Day this week. All the mills closed for the holi- 
day but resumed operations again today. 

The loggers report a slight increase in inquiries, 
but attribute this largely to those manufacturers 
who wish to provide against any advance in price. 
It is thought probable that a number of the camps 
will also remain down for some time after the 
holidays. Figures made public by the local office 
of the Chicago, Milwaukee & St. Paul railway show 
that Tacoma is the central log shipping point of 
the Pacific Northwest. ‘These figures come from 
the refunds made to log shippers following the set- 
tlement of the log rate controversy, and show that 
out of about $70,000 so refunded, $56,000 went 
to logging firms located in Tacoma. 

Huge shipments of Tacoma-made shingles have 
been going out of the port for South Atlantic des- 
tinations during the last two weeks. The build- 
ing boom in Florida is said to be the cause of the 
demand, which is unusual for this time of year. 
In contrast to the large supplies sent the South 
Atlantic ports, the intercoastal steamship com- 
panies are declining to accept shingles on their 
vessels for the North Atlantic, the reason given 
being that the revenue received from shingles in 
that district at present prices is much less than 
can be obtained for regular lumber shipments. The 
operators say that offers of lumber for North At- 
lantic ports exceed by a large margin the space 
available. 

The Atlantic coast demand for Northwest Jlum- 
ber will continue strong for a long time, it was 
predicted by George S. Long, general manager of 
the Weyerhaeuser Timber Co., who returned this 
week from a seven weeks’ trip to the East and 
South. Mr. Long declared that building is going 
on everywhere, and that a continuation of present 
prosperous business is to be expected. He reported 
rapid progress on the construction of the com- 
pany’s new terminal at Portsmouth, N. H., which 
he said would serve the North Atlantie district 
more efficiently than can be done from the present 
terminal at Baltimore. Mr. Long was accompanied 
on his trip by his two daughters, the Misses Mar- 
garet and Helen Long. 

A steady and growing demand for Pacific coast 
lumber from Florida is predicted by Charles B. 
Hervey, of Pasadena, Calif., who visited Tacoma 
this week after spending some time in Florida. 
Mr. Hervey operated a hotel in Pensacola for 
several years, and is an honorary member of Hoo- 
Hoo. He declared that Florida is soon to become 
one of the largest regular markets for Pacific 
coast lumber products. 

Lumber carriers at the Tacoma docks during 


the present week included the following: St. Paul 
& Tacoma Lumber Co., Melville Dollar, Atlantie 
coast, 400,000 feet (additional loading) ; Charles 
kt. McCormick, Atlantic coast, 500,000 feet (com- 
pleting), Erie Maru, Japan, 360,000 feet (part 
cargo), Liekanger, Australia, 330,000 feet (part 
cargo), and Atlantic, Atlantic coast, 500,000 feet 
(completing). Dickman Lumber Co., Silksworth, 
Australia, 1,200,000 feet (part cargo) ; Claremont, 
California, 200,000 feet (part cargo), and Will. 
solo, Atlantic coast, 300,000 feet (part cargo), 
Balfour dock, Santa Inez, Atlantic coast, 400,000 
feet (part cargo) ; Woyo Maru, Japan, 160,000 feet 
cedar logs (part cargo); W. M. Tupper, Atlantic 
coast, 900,000 feet (part cargo), and Jane Nettle- 
ton, California, 325,000 feet (part cargo). 'Tide- 
water Mill Co., Silksworth, Australia, 250,000 feet 
(part cargo), and Donna Lane, California, 650,000 
feet (part cargo). Portacoma piers, Woyo Maru, 
Japan, 1,000,000 feet (additional load-completing), 
Willsolo, Atlantic coast, 700,000 feet (part cargo) ; 
Providencia, Mexico, 150,000 feet (part cargo); 
Chris Knudsen, Europe, 30,000 doors and 300,000 
feet lumber (part cargo); Robin Gray, Atlantic 
coast, 2,000,000 feet (completing) ; Pacific Com- 
merce, Europe, 40,000 doors (additional) ; Celilo, 
California, 300,000 feet (part cargo) ; Orleans, At- 
lantic coast, 950,000 feet (part cargo), and Lie- 
kanger, Australia, 1,500,000 feet lumber and 250 
tons box shook (completing). Shaffer ‘Terminal 
dock, Julia Luckenbach, Atlantic coast, 1,500,000 
feet (part cargo) ; Atlantic, Atlantic coast, 150,000 
feet (part cargo) ; Celilo, California, 40 tons box 
shook and 150,000 feet lumber (part cargo); 
Claremont, California, 250,000 feet (part cargo), 
and IF. J. Luckenbach, Atlantic coast, 3,000,000 
shingles, 100,000 feet cross arms and 25,000 feet 
lumber (part cargo). Defiance Lumber Co., Silks- 
worth, Australia, 330,000 feet (part cargo) ; Will- 
solo, Atlantic coast, 100,000 feet (part cargo) and 
Barbara C., California, 1,300,000 feet (part cargo). 
Milwaukee dock, London Maru, Japan, 500,000 feet 
(part cargo). Henderson Bay, Providencia, Mex- 
ico, 400,000 feet mining props (completing). Baker 
dock, Kentuckian, 3,500,000 shingles, 200,000 feet 
eross arms, 100,000 feet lumber and 100 tons box 
shook (part cargo). 

Purchase by the Shaffer Box Co. of 13% acres 
of land adjoining the present faetory was an- 
nounced this week by’ Ralph Shaffer, president of 
the company. The new site will be used for the 
construction of docks which will provide facilities 
for deep-sea vessels to tie up directly at the 
plant. The improvements are a part of the ex- 
pansion announced recently by Mr. Shaffer. ‘The 
3% acres of land joining the new Shaffer property 
to the Ernest Dolge (Inc.) mill are to be dredged 
and filled to provide room for expansion of the 
latter company in the near future. 

The Liberty Lumber Co. has started the con- 
struction of a new lumber shed at its plant on 
South 41st Street. 

Celebrating the ‘‘majority’’ of Arthur E. Lane, 
president of the New York lumber corporation bear- 
ing his name, Tacoma lumbermen joined in extend- 
ing “birthday” greetings to Mr. Lane on_ his 
arrival here this week. Mr. Lane is making his 
twenty-first trip to the Coast, and the event is 
being celebrated by his many friends in the lum- 
ber business here. 

T. E. Ripley, president Wheeler, Osgood Co., who 
has spent the last summer in Europe, is expected 
home early in December. Mr. Ripley will stay 
some time in Tacoma before resuming his work 
abroad. 


SAN FRANCISCO, CALIF. 


Nov. 28.—Searcity of American shallow draft 
vessels for the Pacific coast-Florida lumber trade 
has resulted in the chartering of several foreign 
bottoms. Approximately 20,000,000 feet has been 
sold and is awaiting space from this port to 
Florida, lumbermen say. This is exclusive of the 
chartered bottoms cargoes. The movement from 
the Pacific ports to the North Atlantic continues 
at its peak. 

With 1,000,000 feet of redwood lumber, ties and 
timbers aboard, the Union Lumber Co.’s steamer 
Noyo has sailed from San Francisco for Guaymas, 
Mexico, with the first large shipment for the 
Southern Pacific’s new railroad between Tepic and 
San Blas. The steamer will probably be kept in 
this service through the summer. Other wood, 
engineers say, is not desirable for the climatic 
conditions. 

R. Stanley Dollar announces that the Dollar 
line is about to conclude a new arrangement for 
acquiring the Admiral-Orient line from the Shipping 
Board on a basis of a charter for five years, to be 
followed by its purchase. The move will open 
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up new afd faster lumber shipping service to the 
Far East. - 

Increased building activities throughout the bay 
district have caused several of the local companies 
to install additional machinery, according to B. F. 
Bader, manager P. B. Yates Machine Co. here, re- 
cently consolidated with the American Wood Work- 
ing Machinery Co. Among the companies installing 
new equipment are: California & Oregon Lum- 
ber Co., Oakland, a triple drum sander; Weed 
Lumber Co., electric molder and electric rip saw; 
Veyhle & Collins, San Francisco, new jointers; 
Nichols Lumber Co., San Francisco, two double 
spindle shapers; J. H. Cruse Co., a five-head belt 
driven molder and an electric drive molder; Uni- 
versal Furniture & Cabinet Co., San Francisco, 
an electric shaper. The Cadwallader-Gibson Co., 
of Los Angeles, has also ordered additional special 
machinery for the Philippine hardwood sash and 
door plant there. The new job will include a big 
molder. 

A noticeable increase in hardwood distribution 
through this port has marked the last week, ac- 
cording to dealers. This is due, it is said, to 
increased building activities. Retail lumber deal- 
ers report a general increase in retail business. 

The offices of the Sugar Pine Sales Co. (Ine.) on 
the tenth floor, Monadnock Block, are nearly ready 
for the occupants. Many unique decorations, us- 
ing sugar pine, are being put in. The first meet- 
ing of the company’s executive committee will be 
Nov. 30, according to E. P. Ivory, general sales 
manager. 

The mills of the Madera Sugar Pine Co. will 
close for the winter today. 

Mrs. Alice Buchanan Smith, daughter of J. C. 
Buchanan, president North End Lumber Co., of 
Tacoma, Wash., and wife of Rex Smith, San Fran- 
cisco newspaperman, was seriously injured in a 
collision with a taxi-cab here Friday night. Mrs. 
Smith had just finished playing the leading role 
in “The Cobra,’ at the Alcazar Theater. Mr. 





on Coos Bay during December, jointly with lum- 
bering interests, at which time regulations for 
lessening hazards” left by selective logging will 
probably be put into force. White cedar is so 
valuable that operators buy stands, cut the white 
cedar and leave other trees standing. There are 
tax title sharks who claim they will soon be buying 
such land, with the remaining timber. 

The A. J. Mayse suit for possession of a timber 
claim which he bought from Coos County, at a 
tax sale, has been decided in his favor by the 
Supreme Court, which threw out an appeal, ruling 
that it dealt only with suits of national impor- 
tance. 

L. R. Hurd, Oregon lumber salesman, returned 
from a trip through thirty States, speaks opti- 
mistically of Pacific coast products, especially fir. 

W. J. Conrad, an official of the Western White 
Cedar Co., and his family are home after a pleas- 
ure trip through the East, Florida, Cuba and 
the Caribbean Sea, through the Panama Canal and 
up the coast to San Francisco. 

George H. Chaney, Coquille Valley logging opera- 
tor, and his family have reutrned from a trip of 
two weeks in the East and South. Mr. Chaney re- 
cently purchased a mill site at North Bend, and 
while in the East saw people who are interested 
with him in building a mill. 


BELLINGHAM, WASH. 


Nov. 28.—Northwestern Washington operators 
are planning their annual holiday closedown. Some 
will close for two or three weeks, or even a month, 
and others will %e down only a few days. The 
Bloedel Donove’ Lumber Mills has closed its Saxon 
and Alger cusps and its sawmill. Its other 
plants will stop operating at various times in De- 
cember. The Puget Sound Sawmills & Shingle 
Co. has not decided on a definite shutdown date ; 
this will depend on the sort of weather at its 
camp in Concrete district, says Vice President J. 
G. Earles, but the company does not plan to be idle 
more than a week or ten 
days. The Siemons Lum- 
ber Co. will close about 
the end of November and 
remain inactive until 
about Jan. 15. President 
J. A. Loggie, of the What- 
com Falls Mill Co., who 
has been confined to his 
room with a bad cold 
since his’ return from the 
Fast, says his company 
has no statement to make 
about closing. The Mor- 
rison Mill Co. will close 
for a short period. Its 
sawmill resumed run 
ning this week after be- 
ing closed to permit the 
installation of a motor to 


replace a wrecked steam 
engine. 
Prominent lumbermen 


of Bellingham will assist 
the Chamber of Commerce 


This old sawmill was built in 1732 by Deacon Abner Spoffard at the "ext, week in’ the first 


source of the Parker River in Georgetown, Mass. 
ago it was bought by the Weston family, but was recently acquired by 
It has been in active use practically all of its long life 


Henry Ford. 


Smith was less seriously injured. 
recover, physicians say. 


COOS BAY, ORE. 

Nov. 28.—Coos Bay mills are loading the Ku- 
meric, capacity 6.000.000 feet, which is taking a 
part cargo of 3,500,000 feet here, and will finish 
loading on the Columbia River. She is being loaded 
at the Bay Park mill, Smith Terminal dock and the 
Coos Bay Lumber Co. docks. The Smith Terminal 
dock was this week piled high with lumber from 
the Coquille Valley, shipped here for off-shore 
cargo by the Johnson Lumber Co., of Coquille. 

A log shortage decided the Coos Bay Lumber 
Co. on closing its two mills here during the week 
of Nov. 30 to Dee. 5, for repairs usually made 
during the holiday season. The shutdown will give 
the seven camps of the Smith-Powers Co. an op- 
portunity to accumulate log supplies, and will 
relieve the shortage which has been making opera 
tion spasmodic. 

The Stout Lumber Co.. with mills in North 
Bend, is planning to open its old camp at Fel 
Lake, twenty miles north of Coos Bay, where log 
ging had been carrted on for ten years and aban 
doned when cutting in other places was necessary 
to hold contracts. The operations north of the 
Bay had been at Black Creek for the last year, 
but equipment there is now being forwarded to 
the new camp on South Slough, which will open 
soon after the first of the year. 

The State board of forestry will hold a meeting 


Mrs. Smith will 


membership drive it has 
held in ten years. They 
are C. F. Nolte, president 
Commercial Shingle Co. ; 
Earl Le Valley, manager 
Columbia Valley Lumber 
Co.; Superintendent C. E. Keyes, Morrison Mill 
Co.; George Ambrose and the following officials 
of the Bloedel Donovan Lumber Mills: Vice Presi 
dent J. J. Donovan, J. N. Donovan, logging super 
intendent; Sam Kelly, superintendent box factory, 
and C. A. Riggs, in charge of the fuel department. 
The chamber will seek five hundred new members. 

The logging contract undertaken by Irving & 
Kahouts in the Chinn Timber Co.’s holdings in 
Maple Falls district, under court authority, has 
been completed, and they have started to remove 
their steel. They contemplate transferring their 
operations to the Kulshan region, but they will 
not be shipping from there before next spring. 

It is estimated that J. J. Donovan will be 
able within a week to leave the hospital, where 
he has been confined several weeks following an 
operation. 


LOS ANGELES, CALIF. 


Nov. 28.—From all indications, lumber receipts 
at the local harbor for November will break all 
records for the year. On one day alone during 
the past week thirty vessels were in port discharg- 
ing a total of 40,000,000 feet. At the Hammond 
Lumber Co. office it was reported that thirteen 
lumber carriers were at the wharves two abreast, 
a sight not seen here since the tremendous lumber 
activity of three years ago. At the Outer Harbor 
Dock & Wharf Co., as well as the McCormick and 
Blinn companies, the superintendents reported un- 
usual activity. Up until two weeks ago the docks 
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at San Pedro have been in fairly clean shape, but 
with the almost unprecedented amount of footage 
that has been laid down during the last fortnight, 
there is considerable congestion and a number of 
the carriers will experience delay in sailing on the 
return to the North Pacific in ballast. Uncertain 
market conditions in other parts of the country, as 
well as the approaching holiday season, are de- 
clared by retailers to be responsible for a slacken- 
ing in amount of volume done by the yards. 

Charles R. McCormick, president McCormick 
Lumber Co., returned to San Francisco yesterday 
after an extensive survey of his holdings at Los 
Angeles harbor. He was assisted by John Olson, 
manager of the Los Angeles office, and Charles 
Wesson, superintendent of the McCormick inter- 
ests at the harbor. Mr. McCormick made known 
the fact that considerable extension in operations 
at the local port, which will inciude the expan- 
sion of the company’s local wharves, are being 
planned. Among other improvements will be the 
lengthening of the present wharves, as well as the 
broadening of the storage yards. 


PORTLAND, ORE. 


Nov. 28.—Logging operations are continuing 
throughout the Columbia River district and in 
western Oregon, and few mills of size have shut 
down for winter. Strong efforts are being made 
here to stiffen fir prices, but no definite advances 
were noted during the week closing today. The 
volume of business continued fair, and the buyer 
still has a shade the best of things. This is the 
time of year when buyers avoid accepting deliver- 
ies of stock that would have to be held over for the 
first of the year, for having them on hand would 
mean additional taxes. 

W. J. Kuhl, manager here for the Douglas Fir 
Exploitation & Export Co., says that the export 
demand continues fair, with the heaviest calls com- 
ing from Japan and Australia. 

The Ayha Maru has been chartered to the Wil- 
cox-Hayes Co. to carry 4,000,000 feet of lumber 
from Portland to the Atlantic coast. The vessel 
is to load during December. The Kalfarli has 
been chartered to load lumber at North Pacific 
ports, including the Columbia River, for the west 
coast of South America. Renewed activities in 
the mines is said to have created a new and in- 
creased demand for lumber on the west coast. 

L. A. Nelson, secretary Oregon district West 
Coast Lumbermen’s Association, returned today 
from an extended tour of the Puget Sound coun- 
try. He reports finding the lumber market there 
just about as in Portland. There is an active local 
demand for lumber because the weather is still 
very favorable. 

Frank Rowe, formerly a banker of Wheeler, Ore., 
has gone to Coquille, where he is now operating a 
mill sawing Port Orford cedar. 


EVERETT, WASH. 


Nov. 28.—Improved conditions in the fir market 
are noted by Roy W. Thomas, sales manager 
Walton Lumber Co., who remarks a largely in- 
creased volume of business at prices $2 higher 
than they were a week ago. One of the most 
significant facts is that the middle West is begin- 
ning to buy lumber. The upturn in the market 
has come fully two weeks earlier than it had 
been expected. “The best evidence I ean cite 
covering the situation is that orders are now com- 
ing at our prices,’ says Mr. Thomas. “We are 
selling only what we can ship, and we are not 
taking anything at present prices for deferred 
shipment.” 

At the offices of the Canyon Lumber Co., C. H. 
Ditewig, sales manager, likewise notes that fir 
prices are advancing, the average being about $2 
higher than it was a week ago. The Canyon has 
withdrawn from the market. The mill is closing 
today for a shutdown of about six weeks, during 
which the plant will be thoroughly overhauled. 

Lumber carriers in Everett harbor this week in- 
clude: Miho Maru, 2,150,000 feet for Yokohama 
and Nagoya; Hakushika Maru; 2,000,000 feet for 
the Orient; Liekander, for the Orient: Erie Maru, 
1,000,000 feet for the Orient; Caddopeak, canned 
goods and lumber for California; Jane Nettleton, 
lumber for California. The Yoko Maru is at 
Mukilteo to load 1,500,000 feet of lumber for the 
Orient. 

Walter Beane, manager Klamath Iron & Steel 
Works, at Klamath Falls, Ore., was in Everett 
this week renewing acquaintance with a large 
cirele of friends. This is his first visit since 1922, 
at which time he was a representative of the 
Sumner Iron Works in Grays Harbor County, but 
resigned that position to go into business for him- 
self at Klamath Falls. He states that the pine 
manufacturers of southern Oregon are literally ‘‘on 
their tiptoes,’’ with a year of tremendous activity 
in front of them. The sawmills of the Klamath 


district are practically in faultless condition, he 
says and the signal for the millwright—four blasts 


of the whistle—is rarely heard. Several opera- 
tions are on the basis of night shifts, and wil] 
continue to run to capacity throughout the winter, 
if weather conditions are favorable. Mr. Beale 
confirms the report that stocks of dry box lumber 
are so low that orders for prompt shipment go 
begging. The market is strong, and the outlook 
for 1926 is most encouraging for the pine manu- 
facturers. 

The annual Thanksgiving dinner for employees 
of the Sumner Iron Works was given in the Arm- 
ory last Saturday evening, with more than two 
hundred and fifty at table. John Stelling, shop 
foreman, presided, and George Sumner, works man- 
ager, made a happy, informal talk. C. F. Nevius, 
secretary of the Everett Y. M. C. A., spoke ap- 
propriately. The entertainment program included 
a violin trio by employees and a tumbling act of 
exceptional merit by six boys of the Y. M. C. A, 
Sumner employees were in full charge of the af- 
fair, which is described as “a wonderful dinner.” 
The diners required 185 pounds of turkey. 

The Clark-Nickerson mill is installing a 15x20 
Sumner geared steam feed, which will increase the 
speed of the log carriage. The Mutual Lumber Co. 
at Bucoda, Wash., has placed an order with the 
Sumner Iron Works for a four-arm Simonson log 
turner complete, with Lueth type skid lift. 


ABERDEEN-HOQUIAM, WASH. 


Nov. 28.—The waterfront is busy today, seven- 
teen vessels loading for foreign and domestic ports. 
Loading for California are the Cricket, A. J. West 
Lumber Co.; Santiam, Bay City Lumber Co.; 
Helene, Aberdeen Lumber & Shingle Co.; Yellow- 
stone, Wilson Bros.; San Diego, Hulberts mill; 
Katherine Donovan, Anne Haverly, William Dono- 
van and Jrene, Donovan mill No. 2. Loading for 
Japan are the Clyde Maru, Eureka Cedar Lumber 
& Shingle Co.; City of Vancouver, loading 4,000,- 
000 feet at Grays Harbor Lumber Co., also the 
Oridono Maru and Ginryo Maru, at Grays Harbor 
Lumber Co., Hoquiam. Loading for the Atlantic 
coast, the Edgar Bowling is at the Eureka Cedar 
Lumber & Shingle Co. The Alwena, Grays Harbor 
Commercial Co., is loading for Florida. The Baron 
McClay will take 2,500,000 feet at the Hulbert mill 
for Australia. Several steamships and two or 
three sailing vessels which have been idle for 
months have been chartered for the Florida trade. 
Vessels called into service are the Alvena and 
W. F. Jewett. 

The Schafer Bros. Lumber Co. is operating ten 
hours a day in order to expedite the shipment of 
export orders. After a conference with its men, 
it was decided to work two hours extra each day, 
for which the men will be paid straight time. 

Carl Schafer, of Schafer Bros. Shingle Co., who 
has been in Japan during the last two months, re- 
turned home last week. Mr. Schafer’s trip was 
made to familiarize himself with the business con- 
ditions. 

A new lath mill is being added by the Ripley 
Cedar Co., Aberdeen. It will cut cedar lath ex- 
clusively. 

Cc, BR. Christy, jr, of the firm of J. L..& C. BR. 
Christy, jr., New York City, called on the mills 
here recently on his annual trip to the Pacific 
coast. 

Roy B. Dean, of the Central States Lumber Co., 
Freeport, Ill, visited wit the Grays Harbor Sales 
Corporation’s staff last week. Mr. Dean stated 
that he looks for a much bigger shingle business 
from the territory served by his company next 
year. The Central States Lumber Co. is exclusive 
agent for the stock manufactured by the mills be- 
longing to the Grays Harbor Sales Corporation, so 
far as its trade territory is concerned. 


SEATTLE, WASH. 


Nov. 28.—The Whitcomb Lumber Co., Rollo 
Whitcomb president, has taken new offices at 1151 
White-Henry-Stuart Building. 

Thomas Fields, who recently resigned as assist- 
ant superintendent and sales manager of the Bar- 
net Lumber Co., at Barnet, B. C., has gone to Los 
Angeles, Calif., where he and Mrs. Fields will re- 
side until the first of the year. William Johnston, 
formerly of the Canadian Puget Sound Lumber Co., 
Victoria, B. C., has succeeded to the position of 
sales manager of the Barnet Lumber Co. 

Frank J. MeNeil, of the Sullivan-McNeil Lum- 
ber Co., of Buffalo, N. Y., is in Seattle. 

Hattie L. MeIndoe, of Rhinelander, Wis., is in 
this city, looking after her timber interests in the 
Pacific Northwest, prior to spending the winter 
in California. 

Gerhard Knapp, of Barlage, Knapp & Co., Ham- 
burg, Germany, is in Seattle on a tour of inves- 
tigation of lumber conditions in the Pacific North- 
west. His firm imports a considerable volume of 
West Coast forest products into Germany. 

Mr. and Mrs. Robert W. Adair are receiving 
congratulations on the birth of a daughter, Nov. 2. 
The new arrival who has been christened Gloria 
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Jean, is the second child, her sister Virginia be- 
jing two and one-half years old. Mr. Adair is a 
member of the sales organization of the Skinner 
& Eddy Corporation. 

Max A. Wyman, of the Foster-Wyman Lumber 
Co., is expected home next week, after an extended 
absence during which he has made a tour of the 
marketing centers of the United States. 


BEND, ORE. 


Nov. 28.—The Shevlin-Hixon Co. has set Dec. 15 
as the tentative date for the opening of its pine 
byproducts plant. William Ljungdahl will be in 
charge. It will be in continuous operation. The 
destructive distillation process will be used. The 
utilization of sawmill waste in the manufacture of 
turpentine and other pine oils and products is a 
new venture in the western white pine industry, 
and its progress is being carefully watched by 
many members of the Western Pine Manufacturers’ 
Association. Conveyors to carry the waste to the 
retorts have been built and a unit of the plant fire 
department has been established nearby. 

C. L. Isted, who succeeds J. P. Hennessy as gen- 
eral manager of the Shevlin-Hixon Co. operation 
in Bend, has arrived here. He will work with 
Mr. Hennessy until Jan. 1, when Mr. Hennessy 
will be transferred to the Minneapolis office of the 
Shevlin, Carpenter & Clarke Co., of which he has 
recently been elected vice president and general 
manager of operations. Mr. Isted has been until 
recently general manager of the Crookston Lumber 
Co., at Bemidji, Minn., which has cut out all of 
its timber within the last few months. Messrs. 
Isted and Hennessy visited the McCloud River 
Logging Co., in McCloud, Calif., after Mr. Isted’s 


arrival. 
HATTIESBURG, MISS. 


Nov. 30.—Favorable weather has enabled pine 
sawmills to make shipments faster, and average 
a better percentage of running time, during the 
last week. Demand continues good, with most 
items of car material very active. Yard and shed 
stock are moving well. With order files well filled, 
the mills expect to go into the holidays with many 
unshipped orders on hand and stocks badly broken. 

The Alladin plant, which was operated here for 
several years turning out ready-cut houses and 
which was closed down about four years ago, has 
been purchased by M. L. Grant, of this city, and 
Horace D. Roberts, Davenport, Iowa, who have 
organized the Hattiesburg Flooring Co. The plant 
is being given a general overhauling and will start 
operations in about three weeks. The new owners 
will specialize in both pine and hardwood flooring 
and pine moldings. 


NORFOLK, VA. 


Nov. 30.—There has been a decidedly better 
tone to the North Carolina pine market, and pros- 
pects are brighter than they have been for some 
time. Sales during the week ending Nov. 21 were 
the largest for many weeks, though they centered 
in a few items. Some buyers are holding off, so 
that shipments will not arrive until after Jan. 1, 
but others are buying stock now and hoping to 
delay shipment, although all mills are eager to 
ship out stock quickly. The board mills have sur- 
plus rough and dressed stock, except in No. 1 
stock box, but are less inclined than ever to make 
concessions. The small framing mills are sold 
ahead on such items as 2x4-, 2x6- and 2x8-inch 
for some weeks, and have raised prices on other 
framing stock, rough and dressed. Buyers are be- 
ginning at last to realize this fact. Some time 
will elapse before much air dried stock is in con- 
dition to market. 

Demand for 4/4 edge No. 2 and better kiln 
dried band and circular sawn is improving right 
along, several rather large sales for water ship- 
ment being made during the week at fine prices. 
There is not much good circular sawn to be had, 
and prices are firm. Edge 4/4 No. 3 will not 
move rapidly until demand for planing mill items 
increases to a large extent, but this improvement 
is on its way now. No. 2 and better 4/4 stock 
widths, band sawn, have been more active, 4%4-, 





5- and 7-inch being in better demand than other 


items. Circular sawn stock is not moving so well. 
No. 3 4/4 stock widths are moving better, with 
prospects much brighter. Edge, 5/4 and thicker, 
also stock widths, are in better demand and bring 
good prices. Nos. 1 and 2 bark strips, rough, are 
selling more freely, several lots going in mixed 
cargoes. Rail mills, however, can not meet this 
competition. 

Northern and eastern demand for 4/4 edge No. 
1 box shows an improvement. ‘The price has been 
maintained on kiln dried for some time, and some 
buyers are acting on the assumption that any 
change will be upward. There is more air dried 
Stock offered, but this is not very attractive as to 
widths or brightness. Ydge 4/4 No. 2 box has 
been moving a little better dressed, but prices have 
been very low. Box makers are not interested 


unless they can buy at bargain figures. No. 1 4/4 
stock box, rough and dressed, has been very active, 
with all widths sgarce, 6- and 8-inch particularly 
so. Prices are inclined upward, for there is not 
much good air dried to compete with. No. 2 4/4 
stock box has been rather quiet. Box bark strips, 
4/4, rough and dressed, have not been very active. 
One or two large lots of 1x4-inch crating strips, 
dressed, also 1x3- to “5-inch hardwood strips, 
dressed, have been sold, but prices were fair only. 

Flooring, thin ceiling, partition ete. have not 
brought the increased demand shown for rough 
lumber, but there is better call for solid ears of 
one width. Prices do not show much variation, 
except that 214-inch face No. 2 and better floor- 
ing is a little stronger. Ceiling, ¥;-inch No. 2 and 
better, is a little weak, but good prices are ob- 
tained for No. 4. Kiln dried and air dried 6- and 
8-inch roofers have been very active. Florida de- 
mand for air dried roofers, 6- and 8-inch, is still 
brisk, and these are very scarce in the Carolinas. 
The East is calling for a lot of 8-inch air dried 
roofers, but buyers are not interested very much 
in other widths. Lath are not moving so briskly, 
but as mills are sold ahead for some time, price 
is likely to hold steady. 


TUSCALOOSA, ALA. 


Nov. 30.—Considering the season, demand is 
holding up wonderfully well. Evidently buyers 
fear higher prices and a shortage of stock, and 
are doing spring buying earlier than usual. Prices 
gained a little strength last week, and volume of 
inquiry has increased materially. Bookings were 
of about the same volume as last week, and pro- 
duction is around seventy percent normal. There 
is very little dry stock to be had, and the only 
material available for shipment is what is becom- 
ing dry, or is kiln dried, for shipments are moving 
as rapidly as stock is available. Practically all 
items in southern pine are in demand at fair prices. 

Call for red and sap gum in higher grades has 
been most unusual, and practically all available 
stock has been bought. Most hardwood mills now 
have nothing to offer for shipment before January. 


JACKSON, MISS. 


Nov. 30.—Local manufacturers of southern pine 
report market conditions further improved, ad- 
vances of $1 to $2 and better being made on com- 
mon boards and dimension, these affecting items on 
which they are most needed. They are due to a 
good demand from all consuming territory and cur- 
tailment of production by small mills which pro- 
duce the greater percentage of the low grade lum- 
ber. Florida demand is gaining momentum every 
day, and the Mississippi coast is consuming large 
amounts of lumber. Timbers are very firm, par- 
ticularly heart cutting, and prompt shipments 
bring fancy prices. Small timbers are also in good 
demand, heavy shipments being made to eastern 
territory. This business formerly went to Florida 
mills, but on account of unusual demand in that 
State, the mills in this section are getting the or- 
ders. Railroads are buying actively. The export 
situation remains unchanged. Mill stocks have 
been reduced considerably in the last sixty days. 
The mills have good order files, so that stocks will 
be further reduced during December. Many of the 
large mills contemplate putting their plants on a 
55-hour basis, which will mean a reduction in 
output of about 15 percent. 


WARREN, ARK. 


Nov. 30.—-The Arkansas soft pine market has 
shown strength. ‘There is a slight tendency to 
revise prices upward, especially on No. 2 boards, 
which have been good movers at advances. Upper 
grades of flooring are selling easily, and there is a 
tendency to raise prices on them. Finish and 
finish products are on the same levels as have ob- 
tained for the last few weeks. Inquiries are being 
received in good volume from the dealers, who are 
buying a good quantity of straight cars. Most 
yard orders are from the cities and larger centers, 
as the rural dealer has not yet begun to buy very 
heavily. Industrial business is heavier than for 
some time. Railroad buying is light. Stocks at 
the mills, especially in uppers grades of finish, are 
scarce. Common stocks at most mills are broken, 
6-inch No. 2 being scarce, and there is a shortage 
of 12-inch No. 2 boards. Dimension stocks are 
rather short also. Production was not interfered 
with by the weather, but Thanksgiving cut the out- 
put. New business was ahead of both production 
and shipments. Shipments were kept down by the 
wetness of stocks. Small mill production has 
shown an increase with improved weather. Labor 
is plentiful. 

Hardwood demand is increasing and prices have 
made further advances. Production is still con- 
siderably below normal, and probably will be until 
spring. Shipments are very light, as there are no 
dry stocks. Prices on gum, oak and virtually 
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The Lumberman’s Nightmare: 


The old, old story, ‘‘current liabilities”. 


Get rid of it. Fund all your obligations 
into one mortgage, providing enough sur- 
plus for working capital, and pay off the 
bonds in easy installments out of profits. 
A sound financial programme will leave 
your bank credit open for emergencies 
and permit you to discount your bills and 
add to your profits. 


Write to us or call. 
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307 STARK FIRST NAT. BK. BLDG. BARTLETT BLDG, 





H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 
Red 


cedar POLES Fir PILING 


RAIL OR CARGO 


301-338 Northwestern Portland, Ore. 


Bank Building 














HOTEL BENSON 








Portland, Ore. 


E_ believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 


Keller and Boyd 


Owners and 
Operators 








HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 





82 AMERICAN LUMBERMAN 


DECEMBER 5, 1925 





Co CALIFORNIA C— 





alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 


/ California \ 
White Pine 


BOX, SHOP AND CLEARS 

















H. B. Hewes. 
President 
W. T. Virgin, 
Vice-President 
R. H. Downman 
J. W. McWilliams 


C. D. Terwilliger, 
Sec.-Treas. & 
en. Mgr. 
F. E. Walker, 
Asst. Sec. & 


Treas. 











We invite your inquiries and orders. 


Clover Valley Lumber 
‘\ Co., LOYALTON, 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, - - 





~ 


San Francisco 


Lane Mortgage Bldg., : - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, | . 

360 North Michigan anak ( Chicago 
W. O. W. Building, - - Omaha 





lla y, 








? ' Z KLAMATH CHIEF BRAND 
California 


White and Pine 


Sugar 


We Specialize in 


D & Better—All Thicknesses 
Factory Plank 


™* DWIGHT 





Manufacturers L b C 
Wholesalers um er O. 
OFFICES: 
260 California St.. SAN FRANCISCO, CALIF. 


30 North LaSalle Street, CHICAGO, ILL. 


: Sisson, California. 


MILLS 
Klamath Falls, Ore. 











every other wood are firm and moving upward. 
Hickory logs are bringing good prices, after being 
quiet for a long while. 


HOUSTON, TEX. 


Dec. 1.—Some of the larger Houston lumber 
concerns report the best order files in two years. 
The lower grades are showing a decided improve- 
ment. ‘There have been advances of $1 to $1.50 
in No. 2 dimension, 6-inch and wider, and smaller 
increases in No. 1 dimension and 1-inch No. 3. 
Florida business is holding up well, and the de- 
mand in Texas and Oklahoma has improved con- 
siderably. The timber market generally is good. 
Export business proves an exception. 

All hardwood business is strong. Stocks are 
badly broken and it is impossible to handle any 
material for quick loading. One firm reported 
the sale of an order of inch FAS red gum at $110. 

Kk. V. French, of the Atlantic Lumber Co., Bos- 
ton, Mass., was a visitor to Houston last week. 


JACKSONVILLE, FLA. 


Nov. 30.—Southern pine demand from Florida 
yards continues heavy, with bookings from the 
central section drawing an increase. All Florida 
yards are short of stock; in some sections certain 
items are not to be had. On the lower west coast 
and at some points on the east coast, building is 
being retarded by inability to secure supplies. The 
mills south of here all have full order files. Those 
able to get shipments through’ are securing most 
any price asked. No stocks are on hand and pro- 
duction is being pushed to the utmost, but labor 
supply is below normal and commands high wages. 
Logging has not been hampered to any degree, even 
though there has been some rainfall. The embargo 
situation seems to be slowly improving; the 
Florida East Coast road is now able to accept 
practically all offered tonnage. 

Orders for shed stock are far ahead of produc- 
tion, although a number of the planing mills are 
operating extra time. Local sales at most mills 
to the south are of a good volume and prices ob- 
tained are entirely satisfactory. Demand from 
the North and East continues to be of a small 
volume for quick shipment, with prices offered con- 
siderably lower than those paid by southern deal- 
ers. Flooring is the principal item wanted. Con- 
siderable stock has accumulated at some points in 
south Georgia and Alabama on account of em- 
bargoes. Average wholesale price paid for 4-inch 
s&better flooring is $52; No. 1 is moving freely 
at $47; No. 2 is active at $24@25; No. 3 sells at 
$14. Florida mills can not supply the demand 
for 38-inch B&better and price is firm at $64; No. 
1 sells at $50; No. 2, $19@20; No. 3, $13, for 
Florida shipment. Call for 6-inch is satisfactory 
and prices are firm. 

The movement of %-inch ceiling to southern 
yards has increased. Suyers find it necessary to 
place orders for deferred shipment with Florida 
mills. Prices are: B&better, $51; No. 1, $47; No. 
2, $25. Resawn stock is not very active. Most 
orders are for southern yards and are for small 
cars, or include this item in mixed shipments. 
Remilling plants in some sections are finding it 
difficult to maintain present prices. Good air 
dried boards are not easy to find. Partition is 
steady in demand and price. 

Orders for Hlenderson bond siding being re- 
ceived by Florida mills are in excess of produc- 
tion. Mills in other sections, selling wholesale, 
receive $52 for B&better, $46 for No. 1, and $29 
for No. 2. Pattern 105 is in good demand in all 
grades at firm prices. Southern Florida mills ob- 
tain $57 for B&better, $51 for No. 1, and $32 for 
No. 2. Mills in the western section are shipping 
to the Central West at $22.50 for No. 2. Bevel is 
selling slowly on mixed orders at steady prices. 
Some square edge is being sold in the Carolinas at 
$15 for No. 2. 

Demand for air dried roofers has been very good. 
No extra large orders were placed for all-rail ship- 
ment, but there was a good supply of one and two 
ear orders and also considerable shipped to the 
ports for forwarding by boat to Miami and Tampa. 
Local wholesale dealers with large quantities to 
buy are placing their orders in small lots with a 
number of mills. Prevailing price is $20 for 
6-inch and $21 for 8-, 10- and 12-inch. Weather 
conditions are not as favorable, some mills have 
been able to run only part time, and dry boards are 
none too plentiful. Slight improvement is noted 
in demand from the North and East. All Florida 
mills are well supplied with orders for kiln dried 
stock, at good prices. 

Finish, both air and kiln dried, rough and 
dressed, has shown considerable activity. A num- 
ber of orders were placed for shipment to Florida 
yards, novelty works and woodworking plants. 
Stocks at consuming points are low, and in some 
instances low grades have been used in place of 
the better. Sales of 4/4 by 6- to 12-inch, rough, 
are being made freely at $45@46. Thick stock is 
in good demand by southern yards, but only a 


small amount is being shipped north. Florida mills 
selling direct to the trade are receiving $56.50 for 
8/4-inch in the rough. No. 1 D4S boards are find- 
ing a ready market at firm prices. No. 2 boards are 
not easy to find in straight cars and are bringing 
good prices. No. 3 are being bought freely by the 
retail trade at firm prices. 

Large dimension and timbers are in strong de- 
mand by southern yards and all longleaf mills are 
well supplied with orders for several weeks’ cut in 
advance. Prices are firm, with an upward tend- 
ency. Small mills are very much encouraged now 
that railroads will issue permits, and are all 
operating full time. Extra large sizes and long 
lengths are being purchased in the western section, 
Shipments to the Bast have been light. Special 
cutting is hard to place. Small framing and plank 
continue to be the most active items. Every yard 
in Florida seems to be in need of 2x4’s. Prices 
continue to advance. Mills in south Florida sell- 
ing direct to the trade receive as high as $45 for 
2x10’s and $55 for 2x12’s, No. 2 and better, D4S. 

The extension of the Seaboard Air Line railroad 
in Florida, on both the east and west coasts, has 











Western white pine (Pinus monticola). This 

wood has about the same physical characteristics 

as eastern white pine and is used largely for the 
same purposes as that wood 





ereated a strong demand for railroad timbers, and 
mills in this section have been offered all the busi- 
ness they care to handle. Large orders for string- 
ers have been placed at a satisfactory price. Most 
of this business is being handled by an eastern 
wholesale company. Contracts for the furnishing 
of cross ties are being made with timber holders 
in the vicinity the new line will traverse. 

Mills in the western section have recently 
booked large export orders for kiln dried saps and 
SE&S schedules for delivery during December, 
January and February. 

ik. Compton, vice president North Star Lumber 
Co., Prince Albert, Sask., having ten line yards, is 
now in Florida investigating the possibility of 
opening a yard in one of Florida’s smaller cities. 
He is now touring the State with his family. 

Cc. V. Ingham, of Bermuda, prominent Jumber- 
man, is in Jacksonville with Mrs. Ingham, partly 
on business and partly on pleasure. Mr. Ingham 
has been coming to Jacksonville at least once each 
year since 1897 to buy his lumber requirements. 
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He was the guest of M. L. Fleishel, of the Putnam 
Lumber Co., at the Civitan Club luncheon last 
Friday. Before coming to Jacksonville, Mr. and 
Mrs. Ingham spent some time in New York, where 
they celebrated their forty-seventh wedding anni- 
yersary. 

R. P. Paddison and Mr. Smith, of the Dade 
Lumber Co., West Palm Beach, were Jacksonville 
visitors last week. They were hunting for per- 
mits to relieve the sad condition of their stock, 
but Mr. Paddison came primarily to accompany 
his business associate, W. E. Tylander, of Fort 
Pierce, who underwent an operation at St. Luke’s 
hospital on Nov. 19. 


SHREVEPORT, LA. 


Nov. 30.—Both large and small mills are load- 
ing more lumber than during the last year or 
more, and all are running their planers full tilt. 
Side tracks along some railroads in this territory 
are full of cars being loaded, for loading weather 
last week was splendid, though the roads have 
been heavy from recent rains. Bottoms where 
most hardwood is logged are still full of water, 
which does not dry out at this season, so it may 
be months before logging conditions are back to 
normal. Mills that log by team will likely be 
handicapped the rest of the winter, but large 
mills are little affected in this way. Demand has 


been fairly good, but wholesalers report a slowing ° 


up probably because of the large number of transit 
cars being put out. Very few mills or wholesalers 
doubt the firmness of the market. The mills have 
fair order files. The big mills are not offering 
straight cars of No. 1 dimension or boards, or of 
such items as No. 2 common stock. Hardwood 
demand is strong and prices have been advancing. 
Gum FAS and No. 2 common have shown less ad- 
vance than No. 1 common and select. 


DULUTH, MINN. 


Dec. 1.—Trade in northern pine is active for 
the season, mixed carlot shipments being almost 
as large as those of a month ago. Quotations on 
all items are firmly held, and no early changes are 
foreshadowed. Dry mill stocks of No. 2 and bet- 
ter are light. Line yards find themselves obliged 
to order for current trade, as demand from agri- 
cultural districts is bulking up heavily. The W. 
T. Bailey Lumber Co., of Virginia, Minn., has 
sold 500,000 feet of No. 3 and better white pine 
for all-rail shipment to the East; the buyers de- 
sired the material for special purposes. An in- 
quiry for a similar lot was received from another 
quarter. There is a growing eastern car trade in 
all grades, that is thought unlikely to be seriously 
affected by West Coast or southern competition. 

The Northern Lumber Co.’s sawmill at Cloquet, 
Minn., has resumed sawing and it is proposed to 
operate day and night shifts throughout winter. 
The Johnson-Wentworth mill, Cloquet, will be 
started up as soon as sufficient logs have been 
accumulated. The outlook for Cloquet’s plants is 
regarded as bright. The J. J. Nartzik Veneer Co. 
has resumed operating its veneer plant at Grand 
Rapids, Minn., after a shutdown for overhauling ; 
the plant cuts over 3,000,000 feet each season of 
birch, basswood, ash, oak and elm, a considerable 
amount of which comes from the Minnesota na- 
tional forest. The Berst-Forster-Dixfield Co.’s 
plant at Cloquet for the manufacture of small 
woods products is being remodeled and is scheduled 
to resume operations soon. 

R. H. Ray, of Smith, Fassett & Co., North Tona- 
wanda, N. Y., was a visitor last week. 


MILWAUKEE, WIS. 


Dec. 1.—Construction items were the most active 
last week, retail yards being busy. Southern pine 
and West Coast items experienced a good demand, 
and their prices were firm again with a slight 
upward trend noted in pine. Automobile and 
flooring interests were active in the hardwood 
market, and their demands are creating shortages 
in thick items in practically all species. Prices 
are firm on dry birch, maple and elm. Hard maple 
has been moving to the body manufacturers, who 
have cleaned up nearly the entire stock of some 
Sizes. Lumbermen predict that premium prices 
will be paid during this month on thick, hard 
maple, The continued strength of the northern 
hardwood market is due to the low southern pro- 
duction. Wood-using factories have been in the 
market also. Millwork plants throughout the State 
are getting some more good business. They expect 
to keep production at a high peak for several 
weeks. Storm sash work is being completed, but 
factories have other orders. 

The St. Cloud Lumber Co., of St. Cloud, Wis., 
Which has been owned by the Belgium Coal & Lum. 
ber Co., of Belgium, Wis., recently has been sold 
by that company to R. W. Keach, of St. Cloud. 





WINNIPEG, MAN. 


Nov. 30.—Some *wholesalers are holding pretty 
firm to current list prices, as it is felt that coun- 
try retailers will not now be influenced by conces- 
sions, as their heavy buying is generally done 
after the first of the year, when stocktaking has 
been completed. Winnipeg. retailers have been buy- 
ing quite extensively, and have placed orders for 
practically all their early spring requirements, 
particularly with respect to dimension, boards and 
shiplap. Northern spruce mills are maintaining 
their price, giving most of their attention to get- 
ting their logging facilities completed in time to 
start operatons as soon as snow arrives. There 
is expected to be a very heavy northern spruce 
cut this winter, and nearly all mill operators have 
extra camps, as conditions point to an excellent 
business in 1926. 

Clayte Sherry, of the Sherry Lumber Co., Sas- 
katoon, Sask., who handles white spruce almost 
exclusively, while here last week reported that 
threshing is completed in that territory and that 
it has had one of its finest crops. Mr. Sherry ex- 
pects there will be a big boom in building, re- 
tailers already placing orders for early spring. 


TORONTO, ONT. 


Nov. 30.—General market conditions in Ontario 
have shown no change of any importance during 
the last fortnight. In nearly every respect prices 
continue unchanged, with a fair amount of price 
cutting in progress on certain sizes and grades on 
which there is keen competition. Retailers are 
making only light purchases, not wishing to in- 
crease their stocks any more than is necessary be- 
fore taking inventory. Ontario sawmills have all 
closed down and woods operations are being con- 
ducted on a basis of about 60 to 75 percent of 
last year’s operations. Reports from the Maritime 
Provinces and Quebee indicate reduced operations 
to just about the same basis as prevails in Ontario. 
Reports from northern Ontario indicate that there 
is a plentiful supply of labor and that wages are 
from $25 to $30 a month. Supplies are costing 
about the same as last year, taking them on the 
average. 

A deputation composed of A. C. Manbert, To- 
ronto; James Ludgate, Pakesley; J. S. Gillies, 
3raeside; John Black and R. L. Sargant, Ottawa, 
representing the Lumbermen’s Safety Association, 
waited upon the minister of health for Ontario 
lately in connection with the ‘standardization of 
forms for the engagement of medical men in look- 
ing after company camps. 

The Essex County Lumber Club, under the guid- 
ance of A. W. Osborne, Sandwich, Ont., its presi- 
dent, and W. Greisinger, of Windsor, secretary, is 
having fine meetings every two weeks at the Prince 
Edward Hotel, Windsor. Recently members were 
addressed by Harry Ross, of the Union Lumber Co., 
Detroit, Mich. 

James Lyons, minister of lands and forests, 
at Sault Ste. Marie, Ont., lately expressed the hope 
that a hardwood industry employing seven hun- 
dred men would shortly be established in Algoma 
as a result of the policy of the Ontario Govern- 
ment in encouraging the manufacture of natural 
resources in the Province. 

J. O. Chalifour, of O. Chalifour (Inc.), Quebec, 
Que., visited Toronto recently. Mr. Chalifour re- 
ports that there has been some improvement in 
volume of building in Quebec City during the last 
month or two. 

G. C. MeLaughlin, of the United Mills (Ltd.), 
New Westminster, B. €., while in Toronto on a 
business visit attended the weekly luncheon of the 
eastern representatives of British Columbia mills, 
on Noy. 23. In the course of his remarks, Mr. 
McLaughlin told of the fine progress being made 
by Hoo-Hoo in British Columbia. 

Aird Flavelle, of Thurston-Flavelle (Ltd.), Port 
Moody, B. C., paid a business visit to Toronto re- 
cently. 

K. M. Brown, of the A. E. Gordon Lumber Co., 
Toronto, left recently on an extended visit to the 
mills in British Columbia. 

R. B. Herron, of R. B. Herron (Ltd.), wholesale 
lumber dealer, Toronto, and Mrs, Herron, escaped 
death only by inches on Nov. 29, when the coupe 
in which they were riding was struck by a locomo- 
tive of a westbound Canadian Northern passenger 
train, at Woodstock, Ont. 

James T. Todd, of Toronto, formerly eastern 
Canadian sales representative of the Adams River 
Lumber Co., Chase, B. C., who was severely in- 
jured in a street car collision near Windsor, Ont., 
two years ago., is much improved and is able to 
walk several blocks daily. 

R. G. Dinsmore, of the Bethune Pulp & Lumber 
Co., Huntsville, Ont., who is mayor of Huntsville, 
is planning a reunion of Huntsville old boys during 
the first week of August, 1926. 

A. C. Manbert, of the Canadian General Lum- 
ber Co. (Ltd.), Toronto, paid a visit to Montreal 
recently on business. 
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WILLAMETTE 


LOGGING MACHINERY 


WILLAMETTE is the recog- 
nized standard logging 

machinery throughout the 
length and breadth of the 
Pacific Coast. 

Steam, electric and gasoline 
logging engines. 

Geared Locomotives. 





The Willamette 1925 Catatog 
fully illustrates and describes the 
line. Mailed free on request. 
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Garland 


“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


Guaranteed for One Year. 





The Only Eight Wheel Trailer 


Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write for Catalog “G”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 









































PHILADELPHIA, PA. 


Noy. 30.—The general tone of the market is im- 
proving. Hardwoods sales continued to increase. 
White pine demand continues steady, with prices 
firm. There has been an advance on No. 3 com- 
mon of 50 cents. North Carolina pine prices have 
held firmly, though the movement is rather slow. 
Large transit shipments of roofers have created 
weakness, but these have been decreasing. Long- 
leaf pine remains unchanged. Eastern spruce lath 
and shingles continue firm, with the predicted price 
increase still in the offing. 

Samuel H. Shearer & Son have removed to the 
sankers’ Trust Building. 

The Long-Bell Lumber Co. has opened an office 
in Room 1413, Pennsylvania Building. Kenneth 
Smith is in charge. 

John Galbraith is opening a new factory at 
Schuylkill Avenue and Bainbridge Street. He is 
a well known box maker. 

“The Story .of the World’s Largest Saw Works” 
was the title of an address broadcast from Station 
WLIT, Philadelphia, on Nov. 13 by S. Horace Diss- 
ton, vice president Henry Disston & Sons (Ine.). 
He said that fifteen thousand Philadelphians look 
to the Disston business for their livelihood, and 
that the steel in Disston saws turned out each 
year would build a wall 8 feet high around Phil- 
adel phia. 

John J. Rumbarger, manager of the Philadelphia 
office of the Babcock Lumber Co., was able to be 
removed to his home last week, after having under- 
gone a serious operation. He expects to be able 
to resume his duties in two or three weeks. 


PITTSBURGH, PA. 


Dec. 1.—Some wholesalers report a continued in- 
crease in activity in lumber of practically all 
varieties, with every indication pointing to a most 
decided shortage. Industrial concerns are said to 
be aiming to place orders for delivery next year, 
even at an advance in prices over current figures. 
Some wholesalers, however, report yard business 
very quiet, with the buying limited to actual im- 
mediate requirements. They attribute recent de- 
cided advances in hardwoods to reduced produc- 
tion, due to weather conditions. Southern pine is 
reported generally to be in a strong position, with 
shipments and orders exceeding production. Some 
hardwood mills in the Appalachian region are with- 
drawing and canceling published price lists, and 
the shortage of many items is becoming more acute. 
Wormy chestnut, 1-inch and thicker, continues in 
strong demand and dry stocks are practically ex- 
hausted, There has been no change in western 
woods in the last week. Volume of building busi- 
ness has shrunk. 

Grant B. Shipley, consulting engineer, of Pitts- 
burgh, has been retained to design and help put 
into operation the following new wood preserving 


plants: Kettle River Treating Co., Edwardsville, 
jll.; W. P. Brown & Sons Lumber Co., Fayette 


Ala.; Taylor-Colquitt Co., Spartanburg, S. C.; 
Great Northern Railway Co., Somers, Mont.; De- 
troit & Mackinac Railway Co., East Tawas, Mich. 
These will all be modern plants, using the Ship- 
ley patented high pressure air, vacuum and scale 
weighing system. 

J. LL. Kendall, president Kendall Lumber Co., 
has returned from a trip to the Pacific coast. 


NEW YORK, N. Y. 


Nov. 30.—Retailers and wholesalers are busy, 
and they all admit it. The winter season will open 
in the metropolitan district with business far 
better than it was a year ago. And with business 
apparently on a very sound footing, lumbermen 
generally were notified today that prices on all 
lumber are destined for an immediate advance. 
Mills in the Inland Empire led the procession with 
advances of $1 on Idaho and western pines, No. 2 
and No. 3 common. A leading New York lumber- 
man, summarizing conditions, said today: “Any 
item of lumber in which there has been no change 
is destined to go higher.” 

Southern pine distributers announced today that 
their prices would be immediately put forward at 
least $1, and that flooring and timbers would ad- 
vance by a still larger figure. Good shipments of 
southern pine are on the way to New York, and 
further stocks are now unloading. North Carolina 
pine prices are very firm, with no decided advances 
immediately indicated. One authority on southern 
pine was asked a day or two ago to quote on 
timbers. He said he could attempt to do no such 
thing, for the reason that it was a question 
whether he could get the timbers, and if he should 
be able to get them the probabilities were that 
mills would advance prices before he could com- 
plete the deal advantageously at prices he might 
quote. 

Cypress prices are holding firm and lumber is 
coming into the market just about as briskly as it 
did in the early fall. Cypress is experiencing 


popularity and strength because of the situation 
Mills that are unable to get their 


in Florida. 





lumber to Florida coast points are benefiting 
greatly by improved conditions in New York. A 
freight embargo to Florida points has impeded the 
sale of cypress in Florida, and the ban also hag 
been reflected in the southern pine situation. There 
is no question but that a good deal of pine lumber 
now coming to New York would remain in the 
South if distributers could handle it readily to the 
boom sections of Florida. However, there is q 
good demand for southern pine in the metropolitan 
district and prices are advancing here in conse- 
quence. 

Walter N. Knauth, of Walter N. Knauth & Co,, 
has been in Florida since Oct. 1, with headquarters 
at Boynton. He went down ostensibly to look the 
situation over. He found things very interesting 
and before long retailers began to “throw orders 
at him.” He has remained there since, hampered 
to a certain extent by the local freight embargo, 
The Knauth company has the steamer William J, 
Taylor and the schooner Elizabeth Bandi unload- 
ing southern pine here, and the barge Calvin is on 
the way with another cargo. 

Herbert B. Coho, secretary New York Lumber 
Trade Association, has been away visiting rela- 
tives since the day before Thanksgiving. He will 
be back at his desk tomorrow. 

John Bossert, of the Bossert & Sons Lumber 
Co., Brooklyn, has just been appointed a member 
of the inland waterways committee of the Brook- 
lyn Chamber of Commerce. 


MINNEAPOLIS, MINN. 


Dec. 1.—The wholesomeness of the northern pine 
market in the Northwest is reflected by a report 
of E. J. Fisher, manager transportation depart- 
ment Northern Pine Manufacturers’ Association, 
which showed that October set up the high record 
for that month. Last October’s carload shipments 
totaled 2,077, as compared with 1,843 in October 
of the preceding year. Shipments for the ten 
months of 1925 are larger than for the correspond- 
ing period in any of the last three years. 

L. B. Rich, of the J. E. Glass Lumber Co., who 
has made a trip to the mills in the Pacific North- 
west, said he believed the low price for West Coast 
lumber in this market has been reached, at least 
for three or four months. He believed that an in- 
crease is in prospect. 

Manufacturers of California pine are showing a 
tendency to insist on a fair, reasonable price for 
their products, and California pine steadily is be- 
coming more staple for building, sash and door and 
industrial use, according to Archie D. Walker, sec- 
retary Red River Lumber Co., who has just re- 
turned from a tour in California. 

Reports received by Minneapolis friends and 
associates in the last week brought information 
from Hastford, Conn., to the effect that F. H. 
Lewis, hardwood lumberman, of Minneapolis, who 
recently underwent an operation there, is improv- 
ing, although he had been seriously ill. 

Recovering from injuries received in a motorbus 
accident in Iowa, W. S. Patch, representative of 
the T. M. Partridge Lumber Co., of Minneapolis, is 
reported to be improving rapidly at his home at 
Menominee, Mich. 


NEW ORLEANS, LA. 


Nov. 30.—The market feature is supplied this 
week by cypress, whose mill-group report shows 
orders nearly double actual production—82.78 per- 
cent higher to be exact, and 81.55 percent above 
normal production. ‘This unusual condition pre- 
sumably is owed to one or a few big sales, but 
local observers report no present indication of any 
slackening in the general demand, which has kept 
bookings well ahead of production for some weeks. 
Cypress prices by local report rule unchanged and 
firm. Southern pine bookings decreased somewhat 
by comparison with the preceding week’s volume, 
but prices were rated firm, inquiry brisk, mill 
stocks broken in assortment and reduced in volume, 
while production showed little or no increase. 
Southern hardwoods continued in brisk call, with 
the price trend upward and specific advances re- 
ported on certain items of common sap gum. Pro- 
duction continued to range below sales and mill 
stocks decreased correspondingly, with some items 
of seasonal material in scarce supply. 

An exhibit of Mexican products, to be opened 
in the Union Indemnity Building here this week, 
will include specimens of the native Mexican 
woods, among them cypress, pine, cedar, mahogany, 
oak, ebony and Rosa America, a loose-fibered wood 
which is said to be lighter than cork. Enrique E. 
Mexia will be in charge. 

A meeting will be held in Lake Charles on Dec. 
10 next to discuss ways and means of making 4 
“test crop” of bright leaf tobacco on the cut- 
over lands of Calcasieu, Allen, Beauregard and 
Vernon parishes. The matter was discussed some 
time ago at a preliminary meeting which named 4 
committee consisting of Frank Roberts, W. P. 
Weber and J. W. Gardiner. 

The Shipping Board steamship Hegira, lately 
operated in Gulf and Atlantic waters by the United 








} 
ene 
Bar 
sho 
wor 
duc 
of 
adv 
stil 
mu 
day 
in 
fee 
wit 
wor 
ern 
pre 
enf 
list 
are 
Ye 

las 
of 

pel 
dis 
mé 
rec 
Pr 
Mi 
aft 


Co 
da 
fre 
we 


4 F: 


ea a | 


a. a. a: oh on 





1925 


fiting 
a | 
1 the 
. hag 
“here 
mber 
the 
» the 
is a 
litan 
onse- 


Co,, 
rterg 
; the 
sting 
‘ders 
ered 
irgo, 


oad- 
S on 


nber 
rela- 
will 


nber 
nber 
00k- 


pine 
port 
art- 
ion, 
ord 
nts 
yber 
ten 
nd- 


who 
rth. 
ast 
ast 


is 


FO 


— 








DECEMBER 5, 1925 


AMERICAN LUMBERMAN 85 








Gulf Steamship Co., has been sold to the Hegira 
Steamship Co., said to be a subsidiary of a Seattle 
lumber company whose name did not figure in the 
transaction. The vessel has been sent to a local 
drydock for overhauling preparatory to her trans- 
fer to Pacific waters. 

According to local newspapers, the McAvoy 
Homes Co., of New York, has decided to establish 
in New Orleans a factory for the manufacture of 
“knocked-down cottages’ and has ‘commissioned 
local realty dealers to lease a part of the Army 
Warehouse No. 1 from the dock board. It is added 
that the company will use cypress and ‘‘Celotex”’ 
largely. 

F. J. Thomas, sales manager Louisiana Red 
Cypress Co., has returned from a trip of several 
weeks through the East and middle West, which 
included visits ta market centers. 


ST. LOUIS, MO. 


Nov. 30.—How the lumber market has strength- 
ened is told in the report of the Federal Reserve 
Bank of St. Louis, as follows: “Owing to a very 
short log supply and unfavorable weather for 
woods operations, southern hardwood lumber pro- 
duction has been heavily curtailed by the closing 
of many mills, with the result that prices have 
advanced sharply. Stocks at the larger mills are 
still fairly large, but these are being held at a 
much higher level of prices than obtained thirty 
days ago. Within that time the average advance 
in the list has been approximately $10 a thousand 
feet. FAS plain red gum has sold here at $110, 
with as high as $120 asked. All classes of hard- 
wood stock show varying strong advances. South- 
ern pine is also undergoing substantial price im- 
provement, due to the heavy autumn rainfall with 
enforced idleness at small mills. Both sides of the 
list are now higher, though boards and dimension 
are not established at materially advanced figures. 
Yellow cypress is likewise gaining in price. Doug- 
las fir, on the other hand, is weak in consequence 
of production exceeding demand by from 12 to 16 
percent. The buying is fairly good, though, in this 
district.”’ 

Roy K. Kauffman, son of Earl Kauffman, traffic 
manager Thomas & Proetz Lumber Co., has been 
recommended by Gov. Baker for appointment by 
President Coolidge to a cadetship at West Point 
Military Academy. Young Kauffman was selected 
after a competitive examination. 

Joseph A. Hafner, jr., of the Keystone Lumber 
Co., and his bride, who was Miss Jane Nugent, 
daughter of Mrs. Charles Nugent, have returned 
from a honeymoon trip spent in the East. They 
were married at Christ Church Cathedral, Nov. 11. 


VANCOUVER, B. C. 


Nov. 28.—Mills are still busy, but not extending 
their operations, and many of them figure on the 
annual shutdown before the end of the year. Log- 
ging camps are also busy, but within the next 
week or two will begin to close down for Christ- 
mas holidays. 

The biggest single export order in sight for 
winter cutting is the 18,000,000-foot railway 
sleeper order for British railways, which exporters 
here are gunning after keenly. Cable advices are 
to the effect that the offers were not acceptable 
and new bids have been asked for. Tocal lumber- 
men are fighting for a preference. 3ids are also 
how outstanding for a large order of railway ties 
for Egypt. Australia promises to be a fairly good 
customer for January and February loadings, some 
deliveries on which quotations are asked extending 
even to March. Local mills are quoting on this 
1926 business, though not so willing for other 
markets. All the Japanese business moving is a 
limited amount of Jap squares in fir and “haby” 
shhemlock squares whenever tonnage at what is con- 
sidered a reasonably low figure is obtainable. 

Mills do not appear keen at present to quote on 
next year’s business for Atlantic coast markets, as 
prices are not high enough to induce them to take 
chances, though some limited business for imme- 
diate shipment is being booked right along at fairly 
good prices. The expectation is that early in the 
year a large quantity of lumber will be bought here 
for Atlantic delivery. 

Local members of the Hoo-Hoo Club at a recent 
luncheon heard H. P. Kendall, of North Tona- 
wanda, N. Y., in a most interesting and instructive 
address. Warning lumbermen of efforts to check 
construction of frame buildings, as well as the 
propaganda against cedar shingles, Mr. Kendall 
advised them to change their tactics and assume an 
aggressive attitude. Other guests at the luncheon, 
at which Perry D. Roe, president of the club, oc- 
cupied the chair, were the eleven visiting retail 
lumbermen, from western Canada points. They 
joined in the program of after-luncheon addresses. 

The Anderson Logging Co., of Vancouver, has 
won on appeal to the Privy Council in London 
from a retroactive levy of $130,000 by the Provin- 
cial Government on profits. In 1920 the company 
sold timber limits on which payments were received 


in 1920, 1921 and 1922. 
in 1921. 

One of the larges€ timber tracts yet remaining in 
the railway belt, 2,500 acres containing 40,000,000 
feet of virgin fir, controlled by the Dominion Gov- 
ernment, was withdrawn from sale when no bid- 
ders put in an appearance to make an offer when 
it was put up. Upset price was $65,000. 


KANSAS CITY, MO. 


Dec. 1.—Sales managers for the big lumber 
companies say they are well satisfied with the 
business outlook for the remainder of this year. 
Last week’s business, despite the holiday, was 
much better than expected, and one of the largest 
companies reported that its November sales ex- 
ceeded the volume for October. While the inven- 
tory season is at hand, it is not expected to 
cause much interruption in buying, for the reason 
that retail stocks are low and the large volume 
of building makes it necessary for retailers to 
meet pressing requirements. The situation is such 
that most orders demand immediate shipment, 
since rains in the South earlier this month caused 
some delay in getting orders on wheels. The 
southern mills appear to be getting the best shot 
at the market at present, and prices are tending to 
be bullish, while West Coast prices generally show 


less strength. 
LAUREL, MISS. 


Nov. 30.—Bad weather has interfered some- 
what with southern pine production, while orders 
are coming in more freely, local mills reporting in- 
ereased files. Yard stocks are drying more slowly, 
and stocks of a good many items are not in ship- 
ping condition. Demand for lower grades is ma- 
terially improved, while upper grades and special 
cutting continue in extraordinary demand. Florida 
embargoes are easing up, and some stock is now 
being shipped to that State. Manufacturers gen- 
erally are exceedingly optimistic. Considerable 
stock is moving overseas, and export prices are 
generally firm, with an advancing tendency. 

The Marathon and Wausau-Southern lumber 
companies are making extensive preparations for 
the visit of some of their officials and directors 
from the North. ‘The visitors are arriving Dec. 1 
and will be taken to the camps for dinner and 
sightseeing. On the evening of Dec. 2, they will 
be guests at a stag dinner at the Y. M. C. A. 


SPOKANE, WASH. 


Nov. 28.—-Inquiries are coming in more freely, 
and there is a much healthier general sentiment 
than has obtained for months. There are numer- 
ous offers which can not be accepted, either because 
prices offered are too low or because selections are 
not available. It is beginning to be apparent that, 
while there is considerable lumber in pile through- 
out the Inland Empire, dry stocks are badly 
broken for this time of year. Shop seems to be in 
considerable demand and searce, but little is sell- 
ing at present prices. Snowfall was general 
throughout the Inland Empire yesterday, which 
today is covered with a heavy snow blanket four 
or five inches thick. It is soft today. 

The purchase of 14,501.79 acres of valuable 
timber land in the upper Priest Lake country by 
the Diamond Match Co. from the Northern Pacific 
railway is shown by a deed filed at Sandpoint, 
Idaho. Stamps indicate that the consideration 
was $578,000. This is the largest timber deal 
recorded this year. 

An increase of capitalization from $90,000 to 
$200,000 is made by the Good-Hopkins Lumber 
Co., of this city. William P. Hopkins is presi- 
dent. 

Walter Barton, son of A. C. Barton, manager 
Boise-Payette Lumber Co., Boise, Idaho, one of 
the affiliated Weyerhaeuser mills, is to be a repre- 
sentative of the Weyerhaeuser Sales Co. in eastern 
territory. Mr. Barton has had practical lumber 
experience. He has just returned from a brief 
inspection of the Coast mills at Snoqualmie Falls 
and Everett for which the company sells, and is 
now familiarizing himself with the Inland Empire 
mills. 

Arnott Woodroofe, architect, who has been in 
charge of the service department of the Monroe 
Street Lumber Co. for the last two Years, and prior 
to that for six years in charge of the same work 
with the Potlatch Lumber Co., leaves Tuesday for 
Ocala, Fla., to accept a similar position with the 
MacKay Lumber Co. 

George C. Eggers, president Eggers Pole & Sup- 
ply Co., has returned by way of California from 
a business trip which took him to all the principal 
cities of the country, including those of the At- 
lantie seaboard. 

I. N. Tate, assistant general manager Weyer- 
haeuser Sales Co., is expected home Monday from 
an eastern trip. He is accompanied by Mrs. Tate. 


(Continued on page 88) 
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_ You Need the 
Barienger Brake 


It’s the greatest device ever in- 
vented for logging upland timber. 


Woods superintendents every- 
where praise this brake after thor- 
ough trials. It reduces road build- 
ing costs, eliminates loss in horse 
flesh, and minimizes injuries to 
employes. The Barienger Brake 
shortens hauls, increases capacity 
of loads, and enables you to log 
timber that heretofore was in- 
accessible. 


Before you start building log- 
ging roads, investigate the Bar- 
ienger Brake. Wherever it has 
been tried it had made good. 


Here’s Proof of e 










Satisfaction ys 

*“T used one of your —— =’ 
BRAKES this winter and — 
found it to be a good thing. Pa ‘ 
I would not be without one © 5,3 
while lumbering in rough pies a 
country.” * 

Kenneth Hunter. , 3 


Glen Falls, N. Y. 

If you own upland timber, # 
fill out the coupon and you + 
will receive illustrated book- 


let and a few letters from 
actual users, 


RYTHER & PRINGLE 
COMPANY 
Carthage, N. Y. 








a 
Fill out this Coupon—Cut out—and Mail. 
aa aaa Sse s&s ese S&S ee & & = = 
PM cadiaccccuasdzéeccecaneaaetaat 192 4 


RYTHER & PRINGLE CO., Carthage, N. Y. 


Gentlemen:—Please place my name on your L 
mailing list and send me by return mail free lit- j 
erature on the Barienger Brake, list of users, etc. 
It is understood that this does not obligate me in rl 
any way. 


OOO. sad cddasddeceacadecedasadecutancqguscanasedasdena i 
PMUUED 65s ieckccdaaaniddaddsdeodasedacaseascceanad i 
Woods Supt. for..... daha atin ssukccapaanadagoases i 
(Name of Company) 1 
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Place Your 
Orders 












Frames 


With 


SALES OFFICE: 


wm gio CHICAGO 


Mills at: Mill City, Ore., 


Redwood 


Siding, Finish 


Mouldings, Lattice 


Hammond Lumber Co., Inc. 


Telephone 
Dearborn 5711 


Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 











Manufacturers 
Moulding, Casing, Base 


Get in touch with people having the time, knowl- 
edge and connections necessary for the satisfactory 
handling of this class of lumber products — 

If it is Mouldings, Casing, Base, Factory 
Specials or Shorts, We Sell ’em. 
JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, III. 











of the 


Coast. 
panels. 


28 E. Jackson Blvd., 





3-Ply Fir Panels 


We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
largest and oldest Fir and 
Spruce veneer mills on the Pacific 
See us on 3-ply and 65-ply 
Wholesale carload lots only. 


GRAM LUMBER COMPANY 


CHICAGO, ILL. 
Telephones, Wabash 8117-8118 








‘Levisee 





Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 
Local Phone: Chicago Phone: 
Blue Island 800 Pallman 8020 (No Toll) 





Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 








PHONE, Rand. 2000 


OSGOOD-SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


11 So. LaSalle St., CHICAGO 








Straus Building, 








Geo. A. Hoene Lumber Co. 


Lumber Merchants 


CHICAGO, ILL. 


Telephone Harrison 2501 


EXPERTS IN White Pine 


Pattern Lumber 

















John Vinke, president of the Wausau Lumber & 
Coal Co., South Holland, I)., was in the city this 
week on business. 


R. €. Clark, manager of the Chicago office of 
the Tremont Lumber Co., was in Rockford last 
week calling on the retail trade. 


W. H. Cote, of the W. H. Cote Lumber Co., 
Montreal, Que., returned home a few days ago 
after a business visit to this market. 


C. F. Carney, secretary of the Acme Lumber & 
Shingle Co., was in Rockford this week calling on 
some of the industrial lumber consumers. 


R. W. Thompson, of the R. J. McCreary Lumber 
Co., wholesaler, left this week for Havana, IL, 
where he will spend several days duck hunting 
along the river. 

I. CC. Swan, sales manager of the Foster Creek, 
Vancouver, and Wisconsin-Alabama lumber com- 
panies, was here this week on one of bis periodical 
visits to the city. 

Hi. Blumenkamp, manager of the Arkansas- 
Louisiana Lumber Co., St. Louis, Mo., was in 
Chicago this week looking over conditions and 
calling on the trade. 


Douglas Basnett, who is in charge of the engi- 
neering and cruising department of James D. 
Lacey & Co., returned Monday from an extended 
business trip in the South. 


Noél Ridlon, of Noél Ridlon & Co., hardwood 
commission firm, spent the week end at Edinburg, 
Ind., conferring with the Amos Lumber Co., which 
he represents in this territory. 


Abe Lurya, president of the North West Side 
Lumber Co., returned Saturday from French Lick, 
Ind., where he had been spending the preceding 
ten days in rest and recreation. 


James D. Lacey, of James D. Lacey & Co., and 
Mrs. Lacey, who have been spending the last ten 
days in Chicago, left Thursday for New Orleans 
where they will spend the winter. 


Jack O'Neil, well known lumberman and logger 
of Spokane, Wash., stopped off here last week for 
a short visit with some of his friends in the in- 
dustry. Mr. O’Neil was on his way East. 


Ss. J. Peterson, sales manager of the Mason 
Donaldson Lumber Co., Rhinelander, Wis., has been 
spending the last few days in Chicago with his 
wife who is a patient in a local hospital. 


The Autocar Co., of Ardmore, Pa., has declared 
a quarterly dividend at the rate of 8 percent on 
preferred stock, payable on Dee. 15 to stockholders 
on record at the close of business on Dee. 5. 


Il. H. Levisee, of the Levisee Lumber Co., Osh- 
kosh, Wis., was a Chicago visitor this week. Mr. 
was calling on the consuming trade and 
visiting with some of his lumbermen friends. 


W. I. Ingham, president of the Ingham Lumber 
Co., Kansas City, Mo., was a Chicago visitor Tues- 


day. Mr. Ingham was conferring with his repre- 
sentative in this territory, the John Hl. Shook 
Lumber Co. 

C. i. Gillette, formerly of Burnaby Bros. Lum 


ber Co., has become associated with the Thomas EK. 
Coale Lumber Co. Mr. Gillette will be connected 
with the southern pine department of the latter 
organization. 


R. H. Edwards, representative of IE. Sondheimer 
Co., in Wisconsin and Illinois territory, was in the 
city Wednesday en route to company headquar- 
ters at Memphis. Mr. Edwards makes his home 
at Oshkosh, Wis. 


Hf. M. McGinnis, of the Riverton Manufacturing 
Co., Gimli, Man., manufacturer of lath and crat- 
ing lumber, was in Chicago this week calling on 
Molin & Eccles and making a survey of business 
conditions in this territory. 


R. Finigan, manager of the Chicago office of the 
-aine Lumber Co. (Ltd.) Oshkosh, Wis., will leave 
next week on a trip through Ohio and Kentucky 
territory, calling on sash, door and millwork buy- 
ers in Louisville and Cincinnati. 


J. Lingaas, sales manager of the Portland Manu- 
facturing Co., Portland, Ore., who passed through 
Chicago two weeks ago on his way east, stopped 
off again this week en route home. Mr. Lingaas 
found conditions in the East quite satisfactory. 


Jack Orr, treasurer and sales manager of the 
Lake Independence Lumber Co., Big Bay, Mich., 
was in Chicago this week calling on some of his 
friends in the trade and consulting with H. H. 


Spaulding, vice president, who is in charge of the 
company’s Chicago office. 


The W. L. Shepherd Lumber Co. has moved itg 
local office from the fourth floor of the McCormick 
Building to suite 1334 of the same building. By 
making this change the company will secure larger 
quarters in which it will be better prepared to 
take care of its expanding business. 

The North West Side Lumber Co., lumber re- 
tailer and builder of garages, is making arrange- 
ments to open offices in practically all suburban 
towns in the vicinity of Chicago as well as in the 
loop district. The location of the company’s down- 
town office and its manager will be announced at 
a later date. 


Among the visitors this week at the Chicago 
office of James D. Lacey & Co. were A. A. Scott, 
of the Charles Nelson Co., of San Francisco, Calif. ; 
J. O. Elrod, of Portland, Ore.; William Denman, 
of the Pacific States Lumber Co., San Francisco, 
Calif.; and Carey Hull, of the Oval Wood Dish Co.,, 
Tupper Lake, N. Y. 

Earl Kauffman, president of the St. Louis Lum- 
ber Reshipping Yards Traffic Association, has ap- 
pointed the following traffic managers as members 
of the executive committee for the ensuing year: 
T. H. Lynch, Philip Gruner & Bros. Lumber Co.; 
J. A. Rowland, C. F. Luehrmann Hardwood Lumber 
Co.; and R. H. Fisher, Goodfellow Lumber Co. 


The John H. Shook Lumber Co. has recently re- 
ceived a letter from the Pioneer Lumber Co., 
Klrod, Ala., manufacturer of fine quality southern 
pine, announcing that it has installed machinery 
for end matching its flooring stock and that hence- 
forth it will be able to supply its customers with 
an end-matched product, 


A. J. Barker, president of the Chicago Lumber 
Terminal (Inc.) and J. H. Brannum, of the Bran- 
num Lumber Co., Racine, Wis., returned last week 
from a hunting trip in northern Saskatchewan. 
The hunting was good, according to Mr. Barker, 
who reports that the party bagged seven moose, 
two bears and one caribou. 


Ilarry . Stiles, sales manager of the Ohio 
Match Co., Spokane, Wash., who has been spending 
the last few weeks at company headquarters at 
Wadsworth, Ohio, and on a trip through the Last, 
stopped in Chicago this week on his way home. 
After visiting with some of his friends in the local 
trade, My. Stiles continued his journey westward 
Wednesday. 

His many friends among the local lumber fra 
ternity were pleased to have the opportunity of 
greeting Maj. C. D. M. Houghton, of the Houghton 
Lumber Co., who was in Chicago during the last 
week, Maj. Houghton recently has moved the 
headquarters of his company from New Orleans 
to Jackson, Miss. He reports an increasingly ac- 
tive demand. 

Kk. 'T. Sturgeon, of the Morrill & Sturgeon Lum- 
ber Co., Portland, Ore., was in Chicago last week 
calling on the Gulf & Pacific Lumber Co. Ar- 
rangements were effected whereby the latter con 
cerm will exclusively represent Mr, Sturgeon’s com- 
pany in the Chicago territory. Commenting on 
the business situation, Mr. Sturgeon said that the 
West Coast mills are getting more business and 
are hopetul of the future. 


Frank Hl. Campbell, special representative of The 


Pacific Lumber Co., is spending a short time in 
Chicago, coéperating with Frank R,. Adaims, sales 
manager, in pushing redwood sales in this terrl 


tory. Mr. Campbell recently has completed a tour 
of Florida, where greater quantities of redwood are 
being used all the time. After spending a few 
days in this territory, Mr. Campbell will return 
to his headquarters in San Francisco. 


George S$. Cortis, who is in charge of the Chi- 
cago office of the Von VPlaten-Fox Co., lrom Moun- 
tain, Mich., was in Detroit the first of the week 
calling on the automotive trade. Purchases by 
this group are small at present, Mr. Cortis states, 
because the factories do not desire to add to their 
stocks until after the first of the year. There is 
a fair movement of northern hardwoods, however, 
with the business well distributed among the large 
consuming industries, and prices are firm, Dry 
mill stocks are running a little low now, accord- 
ing to Mr. Cortis. 


Jacques Willis, who represents several impor- 
tant West Coast firms in middle western terfrl- 
tory, left Friday of this week for the Coast where 
he will spend two weeks visiting the mills of his 
various connections. Among others, he expects to 
call on the Central Door & Lumber Co., of Port- 
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jand, Ore., Grays Harbor Manufacturing Co., of 
Aberdeen, Wash.; Oregon Box & Manufacturing 
Co., of Portland, Ore., and the Portland Manufac- 
turing Co., of Portland, Ore. The week prior to 
his departure, Mr. Willis was in Ohio and New 
York calling on the larger industrial consumers in 
Cleveland, Toledo, Rochester, Syracuse and Buffalo. 
In practically all these cities he found business 
opening up, with industries taking a hopeful view 
of the business situation and looking forward to 
improved conditions after the first of the year. 


Historic Boat Saved for Posterity 


The Benjamin F. Packard, one of the old square 
riggers turned out in the MAine shipyards a half 
century ago and the first boat to bring a cargo of 
lumber from the Pacific coast to the Atlantic sea- 
poard, has been spared the ignominy of being con- 
verted into a coal barge through the friendly in- 
terest of two New York citizens. This historic 
yessel, which recently arrived at the Port of New 
York with a cargo of piling from Puget Sound, has 
been purchased by Theodore Roosevelt Pell, tennis 
star and millionaire Long Island realtor, and Max 
Williams, collector of nautical curios, and will be 
converted into a floating museum, the only one of 
its kind in the world. 

The history of the Benjamin F.. Packard and the 
method by which it was saved from the coal barge 
service form an interesting story, as related to a 
representative of the AMERICAN LUMBERMAN here 
this week by Mandel Nieder, of the Hansen-Nieder 
Lumber Co., Seattle wholesaler and consignor of 
the cargo that the boat carried on its final voyage. 
Mr. Nieder was returning from New York, where 
he had gone for the express purpose of junking 
the boat. That it met a more generous fate is 
due in large measure to Mr. Nieder’s public spirit 














“Benjamin F. Packard” which brought first cargo 
of western lumber to the Atlantic coast 


and his ingenuity in bringing the historical sig- 
nificance of the boat to the attention of the New 
York public. 

According to Mr. Nieder, the Benjamin F. Pack- 
ard was built in 1883 at Bath, Maine, by the 
famous shipbuilding firm of Goss, Sawyer & Pack- 
ard. Constructed of oak and southern pine, with 
iron and copper fastenings, it has withstood the 
winds and storms of the seven seas for half a 
century and has performed practically every known 
service on the deep. Thrilling stories of battles 
when ‘ther decks ran red with blood” and of hurri- 
canes encountered in rounding Cape Horn are told 
by her captain, who vividly recalls the days when 
she plied between the Atlantic coast and Puget 
Sound carrying cargoes of lumber to eastern buy- 
ers, who at that time were drawing their supplies 
largely from the Lake and southern producing 
regions. The trip on which the vessel carried the 
first cargo of lumber from the Pacific to the At- 
lantic coast was made in 1898, and it is perhaps 
only a coincidence that on her final voyage she 
carried a cargo almost identical with that of her 
maiden trip. 

In July of this year the Benjamin F. Packard 
was doing service as a cannery tender for the 
500th Fisheries Co. of Chicago, on the West Coast. 
A higher mission was in store for her, however, for 
about this time the Hansen-Nieder Lumber Co. took 
an order from an eastern buyer for a large quan- 
tity of long piling, and finding that the 125-foot 
poles could not be introduced into the hatch of an 
ordinary vessel, decided to purchase the old tender 
for the purpose of transporting the cargo to its 
eastern destination. 

Through the quiet waters of the Panama Canal 
—offering marked contrast to the heavy seas of 
Cape Horn—the Benjamin F. Packard was towed 
by the 8. 8S. Santa Inez to the Port of New York. 
With the unloading of her cargo, Mr. Nieder, who 
had arrived on the scene from the Pacific Coast, 
began seeking a buyer for the old boat. Realizing 
that he could not secure all the boat was worth if 
it were sold as a coal barge, and desiring to see 





the good ship preserved as a historical relic, Mr. 
Nieder followed an extremely unique course in 
disposing of his property. 

He first got in touch with the Neptune Associa- 
tion, an organization of captains, mates and 
sailors, and invited the old salts to a dinner on 
board the boat. In as much as the dinner was to 
be marked with some ceremony and pagentry and 
was in the nature of a farewell to the boat on 
completing fifty years of honorable service, re- 
porters from all the large New York dailies were 
invited to be present. 

At the close of the dinner, during the toasts, 
Father Neptune came over the side of the boat, 
ready to claim his own. As the flag fluttered down 
from the mast, the old captain of the boat arose 
and, with a voice choked with emotion, pleaded 
that something be done to save his boat from her 
impending fate. Recognizing in this scene the basis 
of a good human interest story, the reporters 
played up the wishes of the captain, the din- 
ner, and the old boat for all they were worth, and 
for several weeks all the newspapers and maritime 
journals of New York were filled with stories of 
the Benjamin F. Packard and pictures of the boat 
appeared in the rotogravure sections of practically 
all the large Sunday papers of the country. 

The unusual prominence given to the boat at- 
tracted the attention of Theodore Roosevelt Pell 
and Max Williams, with the result that they pur- 
chased the boat for purposes already mentioned. 
While Mr. Nieder realized considerably more from 
its sale than he paid for it, he had become so at- 
tached to the old vessel while disposing of it that 
he regretted to see it pass into the hands of others. 
In the future lumbermen who visit New York, par- 
ticularly those from the West Coast, cannot say 
they have witnessed every point of interest in the 
eastern metropolis until they see the Benjamin F. 
Packard, the boat that carried the first intercoastal 
eargo of lumber, 


From Chicago to Florida 


Like “carrying coals to Newcastle,” indeed, is 
an incident that occurred in one of the big Chicago 
yards Wednesday of this week, when a car was 
loaded with mixed items of building material, all 
southern pine, with one exception of hardwood 
flooring, for shipment to Florida. This car was 
loaded in the yards of the Lord & Bushnell Co., 
and was consigned to West Palm Beach, Fla. This 
is an interesting commentary on conditions that 
prevail which make it necessary to load in Chi- 
cago and ship to Florida lumber that was origin- 
ally produced in the immediate vicinity of its final 
destination, and on which, therefore, the freight 
has had to be added from the point of origin to 
Chicago and again from Chicago to destination. 
Because of the tremendous congestion of railroad 
traffic in Florida, shipments can be made only on 
permits, and the buyer of this lumber sent with 
the order to the Lord & Bushnell Co. the permit 
that will enable the car to go through to its desti- 
nation. Commenting on this interesting shipment, 
N. C. Mather, vice president and general manager 
of the Lord & Bushnell Co., said: ‘You see where 
they come when they want service.” 


Motor Car Production Doubles 


Automobile production double that of September 
and a seasonal recession in orders booked by the 
agricultural machinery industry were the outstand- 
ing developments among the large lumber consum- 
ing industries during October as reported by the 
Chicago Federal Reserve Bank in its current re- 
view of business conditions in the seventh Fed- 
eral Reserve district. 

More automobiles were produced in October than 
in any month this year. Identical American 
manufacturers in their American plants report an 
output of 392,598 passenger cars, an increase of 
49.8 percent over September and 54.3 percent over 
the corresponding month last year. In their 
Canadian plants, these same firms increased their 
production over September by 34.3 percent and 
over the corresponding month last year by 121.1 
percent. Truck output in October amounted to 
43,038 cars as compared with 56,794 the’ preced- 
ing month and 30,215 a year ago. 

Comparison of manufacturers’ and distributers’ 
sales show cars are being delivered to dealers 
faster than they are being sold. The ratio of re- 
tailers’ sales to factory deliveries for the month 
was 80.9 for manufacturers producing 71.6 percent 
of the total output. In September this ratio was 
86.9 and in October last year 96.9. October re- 
tail sales by dealers increased 88.7 percent over 
the preceding .month while receipts from manu- 
facturers gained 102.7 percent. 

Value of tractors, threshers and combined har- 
vesters billed to customers by manufacturers of 
agricultural machinery and equipment during Octo- 
ber aggregated 12.6 percent less than for September 
due to seasonal influences. Excluding barn sup- 
plies and pumps, sales of other farm machinery 





CHICAGO 





A. J. BARKER 


Fir, Spruce, Redwood 


H. T. FALL Cc. F. CARNEY 


Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPR FSS Specialists 


Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. Mscormick Buitaine, CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS— Southern 


Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Il 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.”” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres oc yard at 
Laflin and 22nd Sts., - - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. we LUMBER- 

AN, Publishers, 431 S. Dearborn St.. Chi- 
cago, Ill. 
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i WHO MAKES LIVING A JOY 
me — 
yin 5 s 
l 
m1! COME ON HOME 
By 
DOUGLAS MALLOCH 
a THOR OF Tore Rr mA , { vOOD 
Dougles Malloch 1s known oll over America, 
le gather to hear 
ref ed, but perhaps the commonest note is 
the one struck in the lines, “Hes Heritage,” 
. where @ father says to bis boy: “I know you'll 
hi | get along,” and adds 
ih 1 know, somehow or other 
Because you al ad 
A wl fy 
And a lute of ye dad 
y) 
% L GPORGE 1. DORAN COMPANY >: Publishers : New York 


Special 
Christmas Offer 


The most appropriate, and 
most appreciated, Christmas 
gift a lumberman can give is 
“Come on Home,” the new 
book by Douglas Malloch, “the 
lumberman poet.” 


Every lumberman ought to 
have it, every lumberman’s 
friend would like to have it. 
Help spread the sentiment of 
home-owning and home-loving! 


Three Copies for 
Five Dollars! 


Pin a $5 check or bill to your 
letterhead, mail it to us, and 
we will send you three copies 
of “Come on Home.” (Single 
copies, $2.) 

That will be one for you, and 
two to use for Christmas gifts; 
or, if you already have it, a 
splendid Christmas gift for 
three friends. 

“Come on Home” is a book 
of 222 pages, bound in cheery 
blue cloth, gold stamped, and 
full of humor, hopefulness and 
happiness! 

Three copies for $5! (Of 
course, six copies for $10 etc.) 


Address: 


431 South Dearborn Street 
Chicago, IIl. 


(Or, if you like, sénd us your card and 
the necessary names and addresses, 
and we will mail the books direct 
just before Christmas, with your 
compliments.) 
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and equipment were 17.8 percent less than in 
September. Barn equipment sales increased 35 
percent while pump shipments declined 3.6 percent. 

Furniture trade was well maintained during 
October. October bookings of eighteen manufac- 
turers decreased 4.2 percent from September, but 
were 6.2 percent over October a year ago, and 21.5 
percent over the total for October of 1923. Octo- 
ber shipments, in these three comparisons, made 
gains of 3.8, 19.3 and 6.1 percent, respectively. 
Unfilled orders declined 11.2 percent during Octo- 
ber, owing to September shipments being somewhat 
heavier than volume of new business. Furniture 
factories operated during October at the same high 
rate as in September, a few firms reporting over- 
time. 


Many Attend Housewarming 


As an expression of good will and a courtesy to 
their friends in the trade, J. W. Cisar and J. C. 
Cisar, of Cisar Bros., were hosts to a party of 
seventy-five local lumbermen at a housewarming 
held last Wednesday at the Maisey & Dion yard, 
which the Cisar firm recently purchased from J. H. 
Dion. In a measure, the event marked the formal 
opening of the yard under the new management. 
Soth wholesalers and retailers were included 
among the guests, and all express themselves as 
greatly enjoying the courtesy extended by the 
hosts. In the absence of any formal program the 
visitors spent the afternoon inspecting the yard, 
renewing acquaintances, and in good fellowship. 
It was a pleasant event and one that will be long 
remembered among the local hardwood trade. 


(SERA AAAAE: 


To Assist in New Western Department 


William N. Edwards, who for the last two years 
has been associated with the Acorn Lumber Co., of 
this city, has joined the W. L. Shepherd Lumber 
Co., of Montgomery, Ala., and will be connected 
with the Chicago office, as assistant to Lee H. 
Shepherd in the company’s newly created western 
department. 

Mr. Edwards takes up his new duties with an 
enviable record behind him. His first contact with 


News Letters 


(Continued from page 85) 
BEAUMONT, TEX. 


Nov. 30.—With wet weather continuing to re- 
tard production and somewhat interfering with 
shipments, orders for southern pine again led 
both production and shipments last week. The 
mills are readily selling stocks at recently in- 
creased prices, 

All hardwoods continue strong, with prices still 
rising. Sap gum is the week’s leader, with prices 
showing the highest level in two years. Common 
sap gum is especially strong, with a very active 
demand. Operating conditions are improved some- 
what, due to better weather. 


MACON, GA. 


Dec. 1.—Colder weather is helping production of 
roofers throughout this territory. Mills are work- 
ing to capacity, but they are fairly well supplied 
with orders, notwithstanding extraordinary pre- 
cautions in accepting bookings. ‘The price con- 
tinues at $20@21, though there are reports of 
some offerings at a little better figure. There is 
temporary activity in the East, but the Florida 
situation is none too promising. Some shipments 
are going through to Florida on permits, but the 
movement is negligible. 

Longleaf pine production is in top speed, accord- 
ing to reports, with colder weather aiding the mill 
owners. There is no change in the price this week. 


BOSTON, MASS. 


Lumber is moving in the New England 
market in seasonable volume. With few exceptions 
prices are steady to firm. Hardwoods are dis- 
tinctly stronger than during the early fall, and the 
outlook is regarded as very encouraging. Roofers 
have advanced during the last fortnight and are 
now firm at the higher prices. <A very large 
volume of Douglas fir and other Pacific coast lum- 
ber has been sold here recently, and much more 
reasonable prices are now. being obtained than dur- 
ing the slump precipitated by heavy offerings of 
transit stock. Southern pine flooring prices are 


Dec. 2.- 





THE LESS ONE HAS— 





To hide, the less he fears an inspection. 

To apologize for, the easier it is to work with a light heart. 

To boast about, the better it appears to avoid censuring others. 
Of pride in his work, the more he is in need of a boss. 

Of genius, the more he needs a reputation for reliability. 

Of wit, the more he will conceal the fact by listening well. 

Of experience, the easier it seems to be to find fault. 








the lumber industry was established at Wymans 
School of the Woods, Munising, Mich., where he 
studied timber estimating. Leaving school to 
enter the army, he served with distinction in the 
Mexican crisis and later was assigned to the air 
service. His training in this branch of the service 
was interrupted when he was sent to Vancouver 
Barracks, Wash., to act as fire marshal of the 
government cut up plant which was in charge of 
Lee H. Shepherd. With the close of the war 
he was put in charge of the air service warehouse 
at Chicago, in which was stored 12,000,000 feet 
of veneers, and remained there until this material 
was disposed of. When he retired from the serv- 
ice, Mr. Edwards held the rank of a first lieuten- 
ant. He still maintains bis connection with the 
defensive forces of the country, however, as cap 
tain of Co. I of the 132nd Infantry. 

During the last few years, Mr. Edwards has 
been associated with J. C. Pennoyer Co., Chicago, 
the Commercial Furniture Co. and the Acorn Lum- 
ber Co. A young man of pleasing personality, with 
excellent training and practical experience in the 
industry, he takes up his new duties with every 
assurance of success. Mr. Edwards left this week 
for Montgomery, Ala., to confer with officials of 
the W. L. Shepherd Lumber Co. and visit the com- 
pany mills. About the first of January he will 
make a trip to the Pacific coast for the purpose of 
visiting some of the larger operations and further 
familiarizing himself with that branch of the 
industry. 

SAREE RAERBEBADAABSA 

MorE THAN 10 percent of the total tonnage 
of the railroads is made up of lumber and other 
forest products. These items pay a freight bill 
of over $250,000,000 a year and transportation 
companies derive greater revenue from this 
source than any other single commodity. 


being maintained, but local trade is quiet. Busi- 
ness in eastern spruce frames and random lengths 
is rather dull, and prices are easy. The 14-inch 
eastern spruce lath have been advancing lately in 
sensational fashion, due to scanty supplies in first 
hands, and are now firm at $1 or so above early 
autumn levels. 

There is great interest among New England lum- 
ber dealers and men allied with the building in- 
dustry in the plans for a big mass meeting to be 
held at Copley-Plaza Hotel next Friday night for 
discussion of standardization of lumber and grade 
marking. The affair is being arranged by the 
Lumber Trade Club of Boston in cojperation with 
the Southern Pine Association. 

The Berwindmoor arrived here last Thursday 
from New Westminster, Vancouver and Victoria, 
B. C., with 1,723,605 feet of fir and 15,049 bun- 
dles of red cedar shingles for local distribution by 
Nettleton Lumber Co., Kraus Bros. Lumber Co. 
and Hillman Lumber Co. The only large arrival 
of eastern spruce reported was the schooner Peace- 
land from Parrsboro, N. S., with 246,000 feet of 
scantling for Blanchard Lumber Co. 

Harry H. Wiggin, former member of the promi- 
nent Boston wholesale lumber firm of Lawrence 
& Wiggin, is head of the Wiggin Terminals (Inc.), 
now engaged upon what is promised to be one of 
the most important additions to the city’s port 
facilities ever undertaken, This is a terminal for 
the handling of water shipments of Pacific coast 
lumber, embracing some thirty-two acres of land 
fronting on the Mystie River in Charlestown dis- 
trict and to be equipped with the most modern 
machinery, buildings and other equipment. Ten 
power cranes are being installed with capacity to 
unload a lumber cargo of 5,000,000 feet in one 
day. Present Boston facilities require about six 
days or more for the unloading of a 5,000,000-foot 
cargo. 
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; Latest Reports on Lumber Prices 


SOUTHERN PINE 


The following f.o.b. prices are taken from sales made during week ending Nov. 28 in sections named: 









































Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
Alex- ties- sas Alex- ties- sas Alex- ties- sas Alex- ties- sas 
andria, burg, City, andria, burg, City, andria, burg, City, andria, burg, City, 
La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. La. Miss. Mo. 
Flooring Ceiling ‘i Dimension, S1S1E Dimension, SISIE 
1x3” EG ane) “RE “axeats 1%4x4” B&better .... ..... 32.36 39.17 lt aia . ae 
veoee 98,81 Now Lw...se. nace 88.20 2x 4”,10' ....... 28.00 26.22 29,17 | No. 3, 2x4” ........ 14.00 ..... 14.98 
79.46 ..... Septal 7") 9°59 18.00 ee 26.29 25.45 28.98 2x6” «2. . sees 13.00 ..... 13.35 
COIS: crus 5g x4” B&be ter .... 39.00 38.64 39.24 CP 27.71 26.97 31.45 OXB Eset reece cece ceeee 16.82 
as 61.00 No. 1 ........ .s.e. 34.85 82.45 18 & 20’... 32.63 28.95 34.48 2x10" ceeeeee  ceeee ce eee 18,25 
FG 59.93 59.26 SS Gee citce Ge 6 10’ to 20". Je BT BS iccce 
cocee 49,47 % x4” B&better .... ..... 44.72 ..... Partition 
a, ae 1. ME: Bere teeta WE eoaee BG 5 See aidcaas.. wdain 23.06 25.95 
' 19.60 27.03 NOG DE wis scenes ae. ee 1 Fees 26.00 23.14 26.12 | 1x4 1x6” Bé&better.. .....  ..... 51.00 
1x4” EG B&betier. ras ecanue, O0seo ee 26.28 23.49 26.52 | 1x6” Bé&better...... terse reese 53.50 
esnarnos wiewead as sceece a Jambs REG <c savaun chene. Seen 
& aes. dcace (Oe wens B&better: 10’ to 20’.. 32.00 26.40 ..... idi 
epee ees anaes veces 48.50 1x4 and 67.0.2.) ees tin — Bevel Siding 
Bivcas Katee wekwe. Seen pe ee OY ee 76.00 Ce, TM i ctice. Sees 25.41 27.46 14x6” B&better..... 30.00 ..... 35.00 
FG h&bette or. .. 48.27 50.96 : | BARS 25.45 25.32 | %x6” B&better..... eocce cosce 48.00 
ag ie PS nanan Fencing, 818 4 cn” BE == ae jas pelle 
No. 1....- Bape 41... a0. ' «33:00 33,3: neleaf Ti 
No. 2... cocve SMES S00 | Wo, 2, Sel, WH ois tvees beens 34.95 10’ to 20’.. 33.00 27.78 ..... ere eee 
aici Other MG. venues Sweiets 34.95 No. 1 Sq. E&S S4S, 20’ and under: 
Drop Siding 1x6”, 16’ WUE aise aati SO iien, ceca Se 30.63 Asatte ried Be iad. 30.60 
4 6" ‘“) tter .. 46.50 Other Igts. takem chon 38.90 12’ cigwees <teed 26.24 30.79 i atecasevaduenes dene. aeene 36.90 
_ No. +s ‘ sp tea a ne oF No. 2 (all lengths): i = mayest oteeee 27.05 30.04 Dy estnceawadeued eeaae” ccada 43.14 
No. - ee tes oe 28.67 | oY a W508 ..es 17.06 18 & 20°... 1... sees, 32.08 DE scécnceccceces seuss -coees 50.52 
TSO oc ae 2... 20.98 Po” tn pe ere I? Gbbeccecdcdudas . Weieas uae 59.68 
Casing and Base No. 3 (all lengths): ° 2x12”. 10’ ..... 28 79 
B&better: TOME axsenacs 2 ..... 11.85 mene Oa ote eee a 
: pore A ORT ee bag bag BME wctbtese | cacue re «Calafate g 35 50) 2786 36.59 No. 1 6.35 5.34 
QB IV cecceccs sevts 70. 72. on’ 20 ¢ Z a way ¥ 
Boards, 81S or S28 18 & 20’... 39.38 sur: 41.02 | No. 2, 4.37 3.86 
Finish No. 1 10’ to 20 38.00 32.05 ..... 
B&better rough: 1x 8”, 2 ». Seer 34.18 sesee No. 2— 
a ee CRpeN NAO  cesae adaca 36.70 " , Le 4ena & 13.4 
SER eee ae a le 1x10”, 14 and 16’. 37.00 ..... ..... oe i ee oe 20.00 25.38 ANd Cesc cece eee cece en  ceeee 7 
De tasneceswaces anh. “nn. vesane Other lIgts. ..... ....-. 39.40 1 et 23.00 20.41 22.42 8a PO Cb dk eeidsed wees owsee eee 
DMT Scan wenuke ses accuse, SEND Jcouws 1x12”, 14 and 16’. 52.00 23.62 ..... Wl ae os 3 25.00 23.88 24.75 12’ and longer...... coeee cesses 18.34 
1x5 and BO scenes vores 5043.2... Giller. Tete. ocenc. sso 53.04 18 & 20’... 29.50 ..... 29.45 
Ci weenie wiews 61.07 | cenwe No. 2 (all 10 to 20’): 10’ to 20’.. 29.50 25.35 ..... Car Material 
PN 86 I occas > acon GRO ixisns ° 22.46 23.08 
Bre aebeiee ss sense sees pat ee A aera 20.13 18.97 | (All 1x4 and 6”): 
6/4 & 8/4x8" .. 66. wees eee . ie ene = ae 28.28 es 21.00 19.61 19.05 Ba&better, 9 & 18)... wees. 53.65 
6/4 & 8/4x12"....  ...6. eee 18.42 eens: -..-. 20.82 20.14 Bebe 48.00 
a oe 17.41 17.98 18 & 20’... 24.00 22.79 22.58 ee 30.00 
17.79 17.79 ey fe 45.00 
18. 18.20 17.92 Re pee weedsns 25.00 20.99 ..... a 0’ 
= . ST GS ok hendae “ees 40.00 
No. 4, all widths and nae. ceenexs 23.00 21.64 22.45 8’ 
uqegkedene.. Nawde .teeuae 26.00 
TOU bdccwecece sunes 8.16 6.75 | ee 25.00 21.11 23.15 el ae St Aa 7 Bt ee 43.90 
. De eer | ee 24.95 We as siecs tans 88.00 
Shiplap 10’ to 20’.. 29.00 22.70 ..... na 0 hea 24.15 
a. NO. 4, 39R TOG. ce cscs GRO cccics ” 40° 9 94 1% 
cece. exes 51.11 Other igts. :.... ..... 35.82 suai” ciitehi yee Se ae — 
O64 & S/4eIe un teces ences 72.00 oY “SC SOAS. 2045 oe eins oF SqE&S: 
C surfaced: ” COnet JERS -caces sinus 37.50 10’ to 20"... 1.1. 22% ‘ sy pagaye . 
BOE Gkseanerteee eee 41.75 deone No. 2 (10 to 20’): chs Mi aa ts Up to 9”, = to pod er ye 
MG Gaadnswne sun, 00s oe cA ere 7 Set aaa 23.08 22.53 23.27 2x12”. 10’ 17.58 28.75 Up to 10", Hs to alee 43 
i Cctneasaseke- anon rit rere BMI ovc kccee 23.20 22.30 23.77 ~ = s hee eae wees o sy 93 Up to 12 ’ CO ae  sécae a0cen 59.42 
ix6 and 10”...... ..... 43.97 59.50 | 12? weeeeee ata, 21.07 24.2% 
ER. NS ee ees 51.69 62.50 *~ aS fall lengths) : 16’ .....-. 90.08 21.82 26.66 Stringers 
a4 a as G5.00 | 1K 8h ncccccccccce 17.00 18.82 17.40 oe Cee! ee 29.47 
C/E Ee 8/4592" oss cccne swans 65.00 ime isaaecewunne canta 17.55 17.93 1 to W.. TAQ WS cccee Rea 2 wl, Twa scces "xéeee 61.00 
Jacksonville, Fla., Dec. 1.—Following is the recapitulation of f.o.b. mill prices obtained in this territory for the two weeks ended Nov. 28: 
Week ended— Nov. 28 Nov. 21 Week ended— Nov. 28 Nov. 21 Week ended— Nov. 28 Nov. 21 Week ended— Nov. 28 Nov. 21 
Flooring Siding Boards Longleaf yer No. 2 and 
etter 
Ix4 B&better .........$48.56 $48.00 Bond, 1x6”— ere es ’ 950.00 ; - 
ING, © COME. <c8.6:c 41.00 45.19 ae Me See hen us wae gen Teme ee ep -— agpiaee D4S. 0. eee eee vee =_— , aie lengths— men 
2¢e 23.76 22.5 INOMM Edis da cengea tween wa ename 29.00 No. 2 common— Be 2 dvcwnuacnncedaeeeeléeaes 34. 
Ne. —_....... . : ss SR WOU casts 3 Di serasssestadcatece 34.25 
ae en eS TAAES ' eae. Novelty, 1x6”— SP sodictucicdsin olan 22.25 
1x3 B&better Paweee ese 59.20 yeaee No. 1 ais OS Ga we eine: Beis a =< No. 3 common— - Ceiling 
No. 1 COMB. cc iscccwns 54.00 ees i Say eee eT eee rr 25. 28.5 1x8 shiplap pacha ew anikns raat 16.25 ee 25.00 $24.00 
NO, 2 GOM:.....sac 17.88 a es Square edge, %4x6”— REO Ge Ai tah sk dccece cadus 17.00 — i... Men fe 
No. 3 com......... 11.75 11.00] ., a a pena 35 60 
INGE DE wecicsiecavstscces AU “Seu j j No. 2 and {sx3%4 No. 1 com..... sseee 85.0 
FEGING:, 2 COM e dcecs eka 21.00 DS CR AEN aE RE ng ae: 15.00 15.00 Longleaf ycerniage 7 RA 2 CGieiiccs. savas 17.75 
— Wex3%y B&btr. Saale dl 22.50 #0) 
wie 0- 20- — Straight cars No. Co 21. \ 
Partition Lath, Std., 4-foot Ot aida siete $32.62, $32.20 No. 2 com...... 12.47 13.65 
TR kcxsaaneccnes : 32.2 10. 4 2.4 ¢ 
PEA BEDSHEr «occ ce co seas $50.00 Noi 1 G¥OORieic cocccnes $ 6.31 $ 6.50 BER? gddicmivacneccnavds 34.71 34.82 No. 3 com...... GM. «aces 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Nov. 27: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
: -9 , “ces . a No.1 No.2 No.3 
Edge grain— 1x3 1x4 B&better “C No. 1 No. 2 1x ¢” $3700 $2250 $16.75 
Eee $73.50 | 1x4” «oo seeceeeeeee e+ 968.00 $56.00 | 42, 14, 10, 18, 12,14, 10,18, | x 9” 2220155151°3400 "23.25 18.50 
B & be re ers $81.75 71.00 = ‘ af" a hae wed Ra wa [py pe Gee 16 2) 16 20 Tou Si MRER Salle, Sone 23.50 19.00 
EE Ae dre ec cease Gateei 69.75 x5, 0, Dy ia wesncigw aus 73.50 09.9 e907 $29.00 9x 4” $24.25 $26.00 bi es m 
114, 1%, 2”x4 to 8”.... 75.00 ..... 75-00 OT 00 Ox 6” be 2300 Ceiling and Partition 
Flat grain— i 1%, 1%, 2”x5, 10, 12”.. 76.75 ..... 26.25 28.00 2x 8” 22.00 23.75 a, a, an, “s 
TIMGOOCEOE: o.ccieciedisdicvs 58.50 51.00 2 22.00 29 50 2x10” 23.95 26.50 Clg. Clg. Clg. Part. 
Ho. 1 a eee ere Ge 45.00 43.00 Fencing and Boards 299.00 31.00 2x12” 26.00 27.50 | B&better .$38.00 $43: 50 $45.00 50. 0.50 
OME Uoausiniaes bane 23.50 23.50 No.1 No.2 No.3 IGG Recwae 23.00 87.76 ...é: 
i +f rere sey iy ay Casing and Base | ere er SLED scene cous 
H [ware se eee 00.0 as. D8 
ew Ne cacags 34.00 23.25 18.00 ; 3&better ee ee 
1%” and under..27 percent discount | 1x10” .......... 37.50 23.50 18.25 1X4, 6, 8”... cee e cree eee e eens $7 76.00 iiss “Se. 60 $4.55 
1%” and over...22 percent discount | 1x12” .......... S00: 2775 “TREE | THA on adiccc sctsveceanesnas 80.00 | 3%x1lIe—4’ .. eee ee eeeee . “08 
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NORTH CAROLINA PINE 


Norfolk, Va., Nov. 30.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 





mage, rough— Me s oy om he :. 00 $23 ba a heart No. 2 & better 
Pe Pree: eee 9.50@53.00 29.00@32.00 3.50@24.00 19.00@20.00 ’ 
B/4 eee ell. 222222 58.00 67.00 33.00 35.00 24.50 25.00 ..... es. ee hate, TS eT i See, Cee Oe. eee 
oe ee ee ee op ge oar rope 25.00 25.50 oeeee se eee Factory, or 28. 50 32. 00 10”. 29. 00 pas ae’ 57. 00 62 i} 
ie / i seer elha ws aerk 61.00 65.00 39.00 100 kewee ceves sence o6 05:9 Sizes, 2”.... 21.00 26.50 12”. 30.50 31.50 12”. 63.00 68.00 
ough Sr ; 
shits Bicinate dnieteion SN 55.00@57.00 38.00@40.00 27.50@28.50 — 23.00@23.50 Finished widths— No. 2 & better No. 2 No. 4 
10” pbs cess os bee Ses 57.00 59.00 41.00 43.00 28.50 29.5 24.00 24.50 Flooring, ##x2% and 3” rift....... = 00@85.00 ..... 1.60. see0e 
Ie” asvesinig soe sonke 63.00 66.00 44.00 47.00 30.00 31. 00 24.50 25.00 a, S BNA S56". ccccse nse 49.00 59.00 $38.00@43.00 $24. 00@ 26.00 
Bark strips, Nos. 1 & 2.$31.50@32.50 Bark strip partition, SOGEING GRR, since ore a Seas ss moms eee 28.00 30.00 24.00 25.00 16.00 17.99 
ae 3.50 14.50 POOR LOE Gis sie aeeiwre oe $41.00@43.00 * PES ee ea ere Nr es 29.00 31.00 25.00 27.00 17.00 18.59 
Cull red he Re 10.00 11.00 GRU, BE) faci bis oie soieina Ciena e eats 50.00 60.00 39.00 44.00 25.00 27.09 





Duluth, Minn., Dec. 1—Shipments of mixed cars is the feature of the northern pine market which is firm; prices f.o.b. Duluth being: 


CoMMON BoakpDs, RouGH— 


————__ 


NORTHERN PINE 


FENCING, RougH— 





6’ 8’ 10’ 12’ 14&16’ 18’ 20° ‘a 6’ 8’ 10,12&14’ 16’ 18&20' 
we eS rer $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 OG NOt Aavescaec or seeee $52.00 $55.00 $60.00 $62.00 $61.00 
| 61.00 63.00 69.00 71.00 66.00 71.00 71.00 NO. 2... .cececseeees 7.00 41.00 42.00 44.00 44.00 
OS 65.00 68.00 75.00 75.00 70.00 75.00 75.00 | — NO. 3.....sseceeeeee 26.00 28.00 29.00 30.00 30.00 
Bo. % 8. ..cc0e0. 38.00 40.00 47.00 49.00 47.00 53.00 65.00 | 4% NO. L...sseceeeeeeee 50.00 53.00 55.00 61.00 63.00 
| rs 41.00 43.00 50.00 50.00 47.00 53.00 55.00 CE rae ee 32.00 38.00 39.00 45.00 47.00 
D5 sesbsnee 46.00 48.00 57.00 57.00 62.00 pape 63.00 AO; ssa isn neve wenes 27.00 27.00 29.00 30.00 29.00 
No. 8, Beoccc7 Bo8) Bro) «$800 8300 «33:00 38:00 «38:00 | No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
__catepraeeee 31.00 32.00 34 < 34.00 34.00 34.00 34.00 4 Bynes a a & a 
For all white pine, Nos. 1 and 2, add e © Dems, EON, - 7 & . 
Boards, 6 to 20’, 8, 10 and 12", No. 4, $30; No. 6, $21. S1 or 28, add 76 cents; S1S1E, add $1. 
For S1 or 25S, add 75 cents; S1S1R, ‘add 31; for resawed, add By. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Pizce poem, — _ sins aa se a SIDING, 4 AND 6”, 4 TO 20’— 
NP esis $26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 4” 6” i 6” 
Sx 6”...... 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 eed eccccccvcce - eed 6 setters cesassereee “8 0.00 $22.00 
| ES 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 4 ir Se heal iad et 28. 00 31:00 es ee ae _ 
2x10"...... 1.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 St eeesecees te eeeeee 31.00 
a mae popes oy 4 94 rip 4 reed ry ies} once Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 plece s stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M we run to O. G., $2 a thousand extra; product of the strip as it 
or S48, add ° 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Nov. 30.—The following cross 
tie prices prevail f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap-Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 015 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 
Ties Plank 
SUMMED SORE. Scsncesneuesypuseneyea $43.00 $42.00 
OE. dinsivnns one panase-iexeoees 40.00 38.00 





CALIFORNIA PINES 


San Francisco, Calif., Nov. 28.—The following 
are average prices, Nov. 22 to 28, of California 
pines, f.o.b. mills, those on common being 1-inch 
stock only: 


California White Pine Mixed Pines 
Nos. 1 & 2 clr. .$ 82.50 Common— 

3 >) ee 74.50 PEO "Besse cosineihend $ 45.50 
MP weect§ <...0%. 59.25 DUD cave 4s eis 30.50 
No. 8 clear..... 60.00 cS i sien” ee 
Inch shop ..... 31.75 Ms Bane we Oe 16.25 
No; 1 shop... ... 60.50 Ch ae 10.50 
No. 2 Shop...... 35.50 No. 1 dimen. 22.00 
No. 3 shop...... 24.00 No. 2 dimen. 17.00 
Panel, % a. w.. 79.50 TMDLS 4.66660 24.00 
Nos. 1 & 2 clr., - Beveled siding— 

BUG, ovis sd o:0:0:00 73.50 RAPOUL sii. neue 43.00 
D&btr., std. ... 79.50 0 eee =e 35.75 
Shop, std. ..... 28.25 Tee eames 28.50 

Bi, “aac dnelens-wnoses 13.00 

Sugar Pine Douglas Fir 
Nos. 1 & 2 clr. $102. 00 ee a ge ee $ 45.00 
SS SC ere 85.50 Com., 4/4 a.w.. 20.75 
DPX BGIOCE. oniosses 73.25 Ties ‘& timbers. 23.50 
No. 3 clear..... 83.25 Dimension ..... 19.00 
Inch shop ...... 38.75 
No. 1 shop...... 63.25 : _ Box 
No. 2 shop...... 36.25 Mixed pine— : 
No. 3 shop...... 23.50 4/4 a. W...... $ 22.25 
No. 3 clr., std.. 68.25 5/4 & 6/4 a.w. 18.50 
BAO; BU. svss- 39.50 Lath 

: Mixed pine— 

White Pine RL $ 6.00 
OMe, ....0560s a _ 
No. 3 & btr., ans Cedar 

COM. ..-..+06. 20.50 Miscellaneous ..$ 40.75 
No. 4 com...... 15.50 $ 
No. 1 dimen.... 18.50 Export 
No. 2 dimen.... 18.00 Australian ..... $ 57.25 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Nov. 28.—Following are 
Portland, Ore., Dec. 1.—The following are | f.0.b. mill: 
f.o.b. mill, and f.0.b. Chicago shop, prices on | ponposa Pine, 16-Ft., INCH— 


Pondosa pine: No.1 No.2 No.8 No.4 No.6 
Boards, S2S No.2 No.3 | 4” .......0.. $42.50 $34.00 $20.00 ..... sess 
com. com. Be es ceewslee A250 ‘S500 22:50 cccce cxons 
ee fe ee $33.00 $18.00 | 8” .......2.. 41.50 30.00 21.50 :.... se 
ee, MEE oes aoucéncuvheancd 34.00 19.00 | 10” ........:. 41.60 30.00 21.50 (22.0 2! 
RY OM on ndsuasncenvencea 28.00 19.00 | 12” ........-- 45.00 30.00 22.00 ..... ss. 
tee 29.00 20.00 | 4” & Wr... ccc. cocce coees $16.50 $8.00 
Axis” and wider, 10 tO: 16” «6cics.cs0 s Eg Ponposa Pinn SHOP, S2S— 
com. com. : — No.1 No.2 No.3 Com 
Se” Gnd Wiel i. i Sess éscackswsusteth $15.00 $ 8.00 5/4 & 6/4.. - $66. 50 $51. 3 $33.50 $22.50 ngneens 
Select, S2S RESTS IO 6.50 61.50 43.50 22.50 ..... 
1x 4", 6” and 8", 10 to 2 ia ” a a. De Geen aes eens: \saede euaku $28.25 
x 4” ” an ” O° , , aj 
Oe eee ae 7.00 77.00 57.00 | 124HO WHITE Pine, 16-Foot— 
| ileneeeteceimemnete ns: $3.00 88.00 67.00 Moi Nos Bes Mo.¢ Me.t 
on A a ‘ ee $50.00 $47.00 $22.50 ..... sce 
BUG WAGE? s 660 <.0s0006s 8.00 93.00 72.00 i” ‘ 
5/4, 6/4x4” & war. : 10 to 20’ > 00 91.00 74.00 6” eeeererereree 51.00 48.00 27.50 ereee e888 
8/4 and wider............... 98.00 93.00 76.00 | 48, scrrtsee: 7. Ze ae 
Shop, S2S, f.o.b. Chicago 12” soos ecccee 71.50 45. 00 i Peco 
Bo.t MoS Mac® | 0 Be WER iccs cccce coves coves $19.00 $8.00 
5/4 CL ee $60.00 $45.00 $35.00 


P WHITE Fir, 6 TO 20- Dien, Selties 
PLONE SONY ae Rnleea eae sieee 70.00 55.00 35.00 6” 8&10"% 12” 4”&wdr. 


ne prices are for shipments of No. 3 and 1 & 2....$23. 50 $25.50 $26.50 $27.50 ..... 
better, shop. For straight cars of speécitied | RAERER 19.50 20.50 21.50 22.50. ..... 
grades, add $5. No. RM crcapacin eats, 4 phate ce tale coccse $16.60 





WEST COAST SPRUCE RED CEDAR SHINGLES 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Nov. 28.—Eastern prices f.o.b. 
Portland, Ore., Dec. 1.—The following are 


mill are: 














prices for mixed cars prevailing here today: Per square Per M 
RE a ea hee ho ee $75.00 4 bunches 4 or 5 bunches 
BO ND I aed wis lb ale'are Wal Gg oe eae 65.00 First Grades, Standard Stock 

sidi RPG terete ntatin SS cae aeeai 7 r 
Bevel siding, exe Feo aan ee ed xtra. Stars, 6/2c0seseces $2.26 * ro 
RPS edeegtaencvevetontecscsctceee Se | Maete Bare, 6/2........... 2.36 
Factory stock, Dr tt tte eetee eee eeeees 28,00 ply "5/2 Ss = oo 3°90 
ig” ARO T NS Sonercuekpe fica 31.00 | Kurekas ........ss0scs20. 2.77@2.81 — 3.80@3.85 
Be a | WE isa nciccsseves 3.54@3.58 4.800 4.85 
24" PEE ern 41.00 First Grades, Rite-Grade Inspected Stock 
Hina \e ibe i6ie\9 9S 9:0:959;0/0.0 96a ei9' 25.00 | Wxtra stare, 6/2. 20:00. - $2.28 $2.85 
Box lumber, saninen Ris miGieeinisiee ae SikeW eiee eR ne 18.00 | Extra stars, 5/2........... 2.44 3.06 
OWT. CLOATS 6. 6'6i0:6000 6:0 ewes ei oy 3 
: POTTOCNS. Df fics ese weces 60 3.9 - 
CYPRESS SHINGLES & .. ATH VOR BS. srs. ocaieis scares: <0 >. siz. 863. 90@3 .96 
ae ; POFLCCUIONS. g.6.6:0:004.0iceie gee: 3.6 4.90 
Cincinnati, Ohio, Dec. 1.—The following are Second Grades, cae Stock 
average wholesalers’ carlot prices today f.0.b. | Gommon stars, 6/2........ $ .88 $1.10 
Cincinnati: Common stars, 5/2........ 1.00 1.25 
Shingles Common clears ..........- 1.56 1.95 
a Best Primes Economies British Columbia Stock, Seattle Market 
. tial e deas eR Piee rae eid “= 33.90 Ger MCORAMION) occa ceencebaus sows 3.75 
ea Sesnnntnobennanis ——? = MMMM AL, BF nnccseeexs $3.33 4.15 
Ea. sheen endenrennnse ses Het 4 br peep Rinna vipat ier 3.49 4.80 
eh haelihaliacha ho sedge Oe ‘ . PF OPIPRTIOND 5. <5:3:6.655.5. 60 bio 00% 3.68 5.00 ss 
"Lath, 4-Foot, %x1/2-Inch XX 6/2 16” (Canadian).... ......++. 1.60@1.70 
No. hicscisamean 90 INO. Bu vckccvcvsweseneee | tek O/2°80" COL Bivsscesc 1.45 1.80 
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DOUGLAS FIR 7 CYPRESS 
[Special telegram to AMERICAN LUMBBRMAN] Current f.o.b. Chicago prices are: Cincinnati, Ohio, Dec. 1.—The following are 


Seattle, Wash., Dec. 2.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: , sae 

Vertical Grain Flooring 
Pre- 
High Low vailing 
prices prices prices 


Sr NO. 2 CORP ccce ces cena $45.00 $40.00 $43.00 
WIG saceeectaucevecus 30.00 28.00 ..... 
Slash Grain Flooring 
1x4” No. 2 and better....... 8.00 26.00 ..... 
WKN cnetactenatvex awa 23.00 22.50 
1x6” No. 2 and better....... 37.00 34.00 
INGh De ewe saesecdnewenes 31.00 29.00 
Stepping 
No. 2 clear and better....... 65.00 62.00 . 
Finish No. 2 and Better 
MIE IO" cow isiccévesccces C600 IGG ices 
Casing ANG DASE .ccccccccces 58.00 50.00 
Ceiling 
%x4” No. 2 clr. DAR scecs 28.00 24.50 28.00 
ths sacwuconacs cavkes 22.50 20.50 20.50 
1x4” No. a CM. & Dts ccacce 31.00 26.50 28.00 
ING) One cosecuewoceeus BUG series neae 
Drop Siding 
m6” No. 2 clr. @ DUP. .ccccsis 36.00 31.50 34.00 
ING: © GlOSP vies ccccevews 29.50 27.50 cc. 
No. 1 Common Boards and Shiplap 
Wee ONG U0 hevcesicencnedees 18.50 14.00 6.50 
ME evvercnecnamasheccewes 20.00 18.00 ..... 
Dimension, No. 1 Common S4S 
Del 82 GUO 4" wc ccc cceseses 17.50 13.50 15.50 
Plank and Small Timbers, No. 1 Common 
os’.. 12 to. 16’ SAB... <cpede 20.00 18.00 18.50 
Sete’, 2a CO 16° SAB vc cccece BGG. ctkee . veeee 
Timbers, 32’ and under, No. 1 Common 
Sr Ee Gcncatcccaecneaens 22.00. 18.00 cee 
Shop 
4/4x12 Kiln dried S4S— 
epeet SR re re eT eT ee Te $42.00 
ME ovaiee te Ligei den wi ek ue Seneue Kab Reek ee 32.00 
5/2 Kiln Gere. Bete NOs Ne oce céecacccueeces 32.00 
2/4x5 & w. Kiin dried, °598, select and 
MOUEGE ve cticscsetecinenewuuesceeeeceeussas 40.00 


6/4, 6/4 Kiln dried, rough, NO. 1...ccccsces 29.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 1.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 





We iy E CIGD chic esc coddvachcudsavnciouns $48.00 
Pils 2 OME atgeesconeeanparestocetaens 41.00 
ING OM cn cccne bs Kanes de eheseseweees 28.00 

lx8and 1%,” No. 2 clear and better........ 45.00 

ING: @ GIOAD adcncesatscuss éaead Gone 
Slash Grain Flooring 

me” No. 2 clear and Detter... cscccccccsces 29.00 
OS QUOD Janice ce cudtercancddkeboe inwane 24.00 

int’ No. 2 clear and BetteP...ccscccccceses 36.00 
INO: BS CIGBE cose cawiseecdactcctnvecens - 28.00 

Vertical Grain Stepping 
1% and 14%4” No. 2 clear and better........ 64.00 
Finish 
BO, 2 clear And Detter s.cc cccccsiccccccccsces 55.00 
Ceiling 
%x4” No. 2 clear and better......ccsseccce 28.00 
Ne We CI Cetera decade Oceeacaneweker 

1x4” No. 2 clear and better 

NOt J GUM «Ca wss catne uh casucderacaaede 
Drop Siding and Rustic 

MS” NG, 2 GNA HOtOR i vcccicccinceccdvadcecs 34.00 
INO: S GIOME wc cceraciesncxcincd cuscdsaccde 27.00 

~~ Boards 

Rene <aneemacececaane ducine newen ce dam 16.00 4 
No, 2 $ @ : ee 


SOHO e eee teres eseeseseeEeeeeeeseseees 


Dimension—2x4-Inch, S4S 


Maes OSA) WOE ol cecorelidcvielswusiiiendes 16.50 
pepe olin eh hie adteeieoneics 12.00 
Timbers 
i da ig era ai hte ar a 18.00 
Rr WE PI odie cesstiaskencuvteddeate 19.00 

P Miscellaneous Items 
alifornia, random ..... i 0°«C a pw aeewnee 15.00 
Ny MO irinunic ice oveditwecauresasaas 328 








WEST COAST LOGS 


(Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., Dec. 1.—Present log quota- 
tions are: 

Cedar: $15 to $17. 

Yellow fir: $24, $18 and $12. 

Red fir: $16, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and $12. 


Everett, Wash., Nov. 28.—Log quotations: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $18 base; 25 
‘ents added for each one percent of lumber logs. 
Hemlock: No. 2, $13@13.50, No. 8, $11@11.50. 
Spruce: No. 1, $26; No. 2, $19; No. 3, $13. 





GULF RED CYPRESS, NEW GRADES— 
ree Bacto en 
ae 


Tank AS Box Peck 


4/4”...$118.50 $108. 50 ri wh 50 346 60 = Pe = a 
5/4”... 123.50 50- 

6/4”... 126.50 11 50 34. 30 61, 30 36. 30 34. 30 
8/4”... 135.26 119.25 92.25 69.25 35.25 - - 
10/4”... 141.26 125.25 98.25 75.25 ..... 
12/4”... 141.26 125.25 98.25 75.25 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.50 


Common, $1S or S2S to 13/16-inch, 8- to 20-Foot 


No. 1 No. 2 No. 3 No. 4 

Pee ctatededes $52.50 $41.50 $32.50 $28.50 
BO givendéaes 52.50 43.50 34.50 28.50 
S éetsoseces 52.50 41.50 34.50 30.50 
REG adecswceee 54.50 45.50 35.50 30.50 
BEBE «ckuanutede 61.50 50.50 36.50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


ae a ee to 20-Foot 


A Cc 
1x4 to 10”.. Sioa tt $ 99.00 $ 4. 00 7 00 a4. 00 
BES wicsiens 111.00 107.00 102.00 2.00 1.00 

For 5/4 and 6/4 in D grade, add $3; ym 8/4, oa 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '/-inch, Standard Lengths 








average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 

Rules of March 18, 1922 


Factory— Selects, rough Shop 
GIS ccaacidacacexe dieacudans acueee $69.25 $44.25 
Ole cuckdwec«ns peddedenndaeenuned 79.25 56.25 
OLE cs ecsuases éactenadine éstweuns - 82.25 59.25 
Denke bab cenassdinniceds, acnes a 00 66.00 
Common, Rough— No. 1 com. No, 2 com. 
1”, random widths and lengths. 1353. 25 $42.25 
Finish, $1S or S2S— 

Clear 

Heart A B Cc D 
EMG: Co EF sc eaca $102.50 $97.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, Rough— pd - Rand. wees 


‘AS No.1 No.2 

tea cadira $75@85 $60, S66 sar O42 $33 §= $25 

5&6/4 .... 80@90 70@75 52@58 38 27 

Ee acaeas 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com, 

Re OM Oe duccsdackactanades $40.00 $33.00 

1x10 and 12”..... dkeknceed eoue Stee 30.00 
St. Louis, Mo., Nov. 30.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





A B Cc D 
” Factory 
46x4, 5 or 6”...4.. $45.25 $45.75 $41.75 $28.75 Tank Selects Shop Box 
Bungalow Bevel Siding, 8 Inches Wide a4 see eeeeeeeee erg $ pg —S = 
—F wan ats) K— | 9/8 coececeeceee . . . 
ke wag oo ee ak See 123.75 81.75 63.75 34.78 
7 75 $45. 15 iy 75 %” Pe me ee ee 8/4 eee eeeteeeee 131.75 94.00 71.50 33.50 
4.75 05.75 68.75%” $71.25 $62.25 $60.25 > Meese RR LS eee 
eeeee eecee — ceeee a 1 SE ncccccnncses B- e  e 
Lath, 4-Foot “wet w OGM SHOE SIG 6 cccccdaacauseadacenaeesan $24.75 
- 0. o. Common Rough— No.i No.2 No. 
STAN” sncicdicstwcadeatsesesucdnces $9.00 $8.00 1x4 IM ee. a 952.75 $43.75 $31.75 
RED CYPRESS, OLD GRADES— MEM. «étheedaadsadacncen . . 
Factory, Rough— No.1 No. 1 No.2 | Add $2 for specified lengths on common grades. 
FAS Selects _shop com com. | Finish, $1S or S2S— 
BO ews - 00 90.00 $ 55.00 $50.00 $40.00 — 
5/4 5.00 95.00 70. 50.00 40.00 A B Cc 
CLE 600% * i07. 00 95.00 70.00 50.00 40.00 | 1x4—10” . $104 00 $ 99.00 $ 92. - $ 82.00 $72. 06 
8/4 .... 110.00 100.00 80.00 60.00 40.00 | 1x12” ....... 0.00 108.00 110.0 90.00 79.00 
10/4 135.00 120.00 | ee sated DOM dduadan 120, 00 122.00 112. 4 104.00 oeds 
12/4 . 135.00 120.00 CG00 3s cece EIS BUNS vecceas 137.00 132.00 122.00 115.00 ..... 
16/4 - 145.00 130.00 100.00 oceee cocee Bungalow Bevel Siding— A B Cé&btr. 
none Rough— No. 1 com. No. 2 com. Peck PIE «dad cedudndcducecveeed $74.75 $65.75 $63.26 
Ent, § 5 | ete = = 7”. be cadé, | RRO ddaewashadecedeceenes 79.75 70.25 68.25 
> ee ee . . oo Bevel Siding— A B Cc D 
RY PAUOUU ciacdiccedacsise cedsae asda TORO MSO Cn. cccccccccece $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— oi CYPRESS— 
Factory, Rough— No.1 No. 1 No. 2 Factory— No.1 No.1 No.2 
FAS Selects shop com com FAS Select shop com. com. 
yk, ere $ 85.00 $64.00 $43.00 $39.00 $32.00 LL, CCP OOO $ 75 $60 $38 $31 $26 
/, ae 95.00 69.00 55.00 41.00 33.00 J, ee 80 63 50 35 29 
CLE anda 95.00 69.00 55.00 42.00 33.00 Cf sdacaaewa 80 65 52 35 29 
te Kieu 100.00 76.00 60.00 44.00 34.00 See saddcndue 85 70 55 37 31 
Boards, Rough— No. 1 No. 2 a eee 105 80 70 ana eee 
Selects com com. Pec Boards— No. 1com. No. 2 com. 1” random 
$75.00 $44.00 $37.00 $29.00 Se. ptedewiswdcans $42.50 - | errr 
75.00 44.00 37.00 BS ASE. cacdcecdadaes 42.50 \! ae ere 
77.00 44.00 38.00 29.00 RMIGe esacdadeeauas 43.50 |! ae 
85.00 54.00 41.00 31.00 BEG esaaaeecadans 53.00 cane =—S sos amana 
adet “eee 8 06©0C Ce C(t‘ KD 27.00 PUGH EMES stdeus éeeae eeées $23.00 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel “an Yo-Inch, S1S1E 


“A” “B” 


ee 
3°-7 7" 3 -20° 3’-7' 8'-20’ 3’-20’ 


MP Keduacewaws $24.25 be 25 = 25 $30.25 $23.25 
M ovctcccdees 29.25 9.25 5.25 35.25 27.25 
SO Seccocatace 26.25 36. 25 32. 25 32.25 26.25 


Bungalow Siding, S1S1E, 4 to 20-Foot 


4x8 %x8 5x10 %x8 %x10 %x12 
Clear ..... a 25 $47.25 $54.25 $66.75 $68.75 $70.75 
he diswwac 35.25 42.25 51.25 64.75 66.75 68.75 


Economy Drop Siding 


Clear heart ‘‘A” ati = ie 
i GR siedicicandanws $49.25 $43.50 $37.75 
5”, SOME cetcrcodaveaads 45.50 40.75 34.75 


Prices of 7” based on shipping 5 per cent 4-7’; 
Fd 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
ra 


Random pe. Rough or S2S, 8’ to 20’ 
14x x1” Qo” 21%” yi 4-6” 
Sto 2". $48. 50 $57.50 $53.50 
14” & up.. 53.50 62.50 63.50 
$75.00 $73.00 $77.00 


Wide Clear Finish, “All Heart, ’” Rough or $2S 
Random, 8-20’ 

1” 14-14%” y of 3 ” 4” 5” 
ee. dag 50 $116.50 $115.50 renee $131. r+ $134.50 
16” 110.50 119.50 118.50 131.00 136.00 139.50 

18”... 113.50 122.50 121.50 136.00 141. 00 144.50 
20”... 116.50 125.50 124.50 141.00 146.00 149.50 
22”... 119.50 128.50 127.50 14€00 151.00 154.50 
24”... 122.50 181.50 130.50 151.00 156.00 159.50 
26”... 127.50 136.50 135.50 156.00 161.00 164.50 
28”... 18250 141.50 140.50 161.00 166.00 169.50 
30”... 137.50 146.50 145.50 166.00 171.00 174.50 


14” & 
131.00 136.00 139.50 


war. 112.50 50 120.50 
Add for oS. re add for specific lengths, 1. 





Clear and Tank, Rough or $2S, 8 to 20’ 





Width— 6” 8” 10” 12” 6-12” 
Thickness— 
 wedevdsecdenesadnes ere $107 $108 $109 $107 
A” écanntacdana oeadaus 112 #1138 #4114 112 
Finish, Rough, S2S or S4S 
Clear “All Heart” — ahd —~ 
l-inch— 3-4%’ 5-7’ 8-20’ 3-41’ 5-7’ 8-20’ 
Se ‘sidaaaa $50.50 $60.50 $72.50 $42.50 ey " $62.50 
50.50 60.50 72.50 42.50 -50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 





























Cincinnati, Ohio, Dec. 1.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
QUARTERED WHITE Oak— ee 4/4 $ s5@105 $ 95¢ 105 ~~ $ 65@ 70 $ 70@ 75 $ 75@ 
| Te eee — ele 95 er @ 75 5@ 80 
: */4 5/4&6/4 8/4 No. 1 com..... 70 65 70 No. 1 com..... 42° 45 47 50 47 Bo 
yas pateren i aor eer eae No; 2 com... 3D 40 35 40 No. 2 COD... «+ 27 30 30 338 33 
1g yh ddd 5 MAPLe— 4/4 5/4&6/4 8/4 10&12/4 
* J y 
a> 2 oee+ss + i i ae ilo: ee nerne ner -$ 83@ 88 $88@ 92 $92@97 $100@110 ol 
Sound wormy.. 43 45 52 57 55 60 UNG AUUNIUID:.:e's\sslaieiece sdlia die aioeherne > 52 57 70 70 8% 80 8690 
. one aoe ey ae ee ies MOOI scien vee sRiner 40 45 42 47 45 50 48 52 
QUARTERED ReD OAk— WHITE ASH— 
eee $110@115 MRIS fa obo is Yorn aisca ns ale araieeieveueaene $ 95@100 $107@112 $112@117 $125@130 $155 @160 
No. 1 com..... 60 65 mOs 1: @0mk GO Pel... ccsvces cee 55 60 72 ya 78 82 100 105 95 100 
No. 2 com..... 40 45 INO? OMS 6 da iecsieanwo essen - 82 85 35 40 40 45 45 50 50 355 
PLAIN WHITE AND RED OAKkK— 
SS oieaeapaatian $105@108 $115@125 $130@140 VALLEY HARDWOODS 
. 85 « 
ng ge nes. pa 4 > = <4 a Cincinnati, Dec. 1.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
= 2 Com..... 40 45 45 47 = 49 “s 4/4 5/4&6/4 8/4 CoTTONWooD— 4/4 5/4&6/4 8/4 
No. 3 com..... 21 238 22 25 3 26 rd. red: 7 ” 59@ 553? 0 
Sound wormy.. 43 48 55 60 55 60 ae $100@105 $105@110 $108@110 ge play le Ha a pe 
Bassw a 2 a sit ed No.2 com..... 30 32 32 34 
—eee Qtrd. red, sap no detect: 
Sag Pe ae $ @ = $ 75@ +4 $ 75@ 4 tnagel photos tae 60 65 70 QUARTERED WHITE OAK— 
mo. 2 COM... 5 5% 55 5 55 5 1 45 48 52 . ' 33 
No. 2 com..... 28 31 33 38 38 43 aoae ; 5 a ° Saat Ral tea Tl ag 
CHESTNUT— . oseveee 97@100 alt oe No. 1 com..... 70 75 75 80 80 85 
FAS .........$105@110 $115@120 $125@130 oe 40 45 45 450 50 55 
Ong Sool i ae ae ae. a. Bxbds., 13-17” 62@ 67 QuarterED Rep OAK— 
Sd. wormy and ~ 7 : _ er Plain FAS 6” FAS ......... $105@110 
No. 2 com : 36 38 38 40 40 42 & wider.. e 53 58 58@ 62 58 @ 62 Wo. 1 COM... 65 70 
Sd wormy and No. 1 com... 34 37 37 40 40 45 MO, 2 COM. «0s 35 40 
a 1 & No. 2 com... 23 24 25 27 26 28 
Nagas 40 42 42 44 44 45 | Maris— PLAIN WHITE AND RED OAK— 
<Sidaigees oa ~— " Spot worms N. Or $ 85@ 90 $ 95@100 $105@110 
Birch— D. log run. .$ 42 $ 57 $ 60 Selects ....... 68 68 68 72 72 1% 
FAS .........$115@120 $120@125 $125@130 | Sorr ELMm— 4/4 5/4 6/4 8/4 No. 1 com..... 52 57 5ST 62 62 67 
No. 1 com. and ) 85 $67 $67 $70 No. 2 COM. ....0% 36 39 40 45 45 50 
_ Pee 67 72 22 77 72 77 No. 1 com.... 47 50 50 55 No. S COM. 6.0 20 22 22 25 25 30 
No. 2 com.,... 338 35 35 40 40 = 42 No. 2 com.... 25 24 oy | 28 Sound wormy.. 3 5 39 44 44 48 
NORTHERN HARDWOODS Cincinnati, Ohio, Dec. 1.—The following are 
Present hardwood prices, f.o.b. lower Michigan mills, are as follows: average wholesalers’ carlot prices, Cincinnati 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 base, on “soft texture’ poplar, from Virginia, 
. (O. . ° e oe . Ln % 
FAS Selects pe. com. com. FAS Selects com. com com West Virginia, Kentucky and Tennessee, and on 
Yes ie 7 oo No.2 No. : Sorr ELM— =n Valley a ‘aia ade 
4/4.$ 65@ 40 $ 55@ 60 $ SO 47 ee?) $200 22 ‘ ( 5 95 1 ® 90 50 55 Sort TEXTURE— 
5/4. 70 Sa be @ 81 ie in oe ts inthe ae * gregnenelaiie $ 980105 sidsaatte $105@112 
a” BY 80 63 ay & 2 33 35 22 24 iano: Sadie rage select.. i ia oe os oe = 
i 8f QO TE 0 te | : ol " Os 2 COM. ss 5 5E 5 
10/4. 95 100 85 90 70 75 45 50 ...... 4/4. 80@ 8 65@ 70 55@ 60 33@35 16@18 No. 2 com. A.. 36 38 42 45 45 48 
é 5/4. 85 90 70 75 60 65 5 37 18 20 No. 2 com. B 25 27 27 29 28 30 
ae No 2 Common & Better 30@32 12@14 | 8/4: 90 ,95 75 80 65 70 35 37 18 20) vy ripy ae 
. . 2 =] oUW« @ of - f 9 “ 4 — 
at: GOTO S5O 6 4G 45 26 28 17 19] 35/4116 GGG 8G isp nk ek ee oe |) CRAB a... $ 87@ 92 $ 92@ 98 $ 98@103 
oa cc ae’ Eek tee ee te 2 OF] OE. too 8S 15 to te Ae ee i a i i 
8/4. e 0 65 0 2 19 2 : r ry a, € by m4 F i) eae oO. com, oe 3% ov of 
lla ne i , no a a a Bago 0 3 SC... No. 2 com: B.. 25 27 26 28 27 30 
a6 ARD APLE FLOORING ST0Cc = 
ie. eseu HO 9 GOs mere ira1s | Yi Naren Proonne f sh 58 3033 2002 
6/4. 110 115 90 95 60 4 37 40 19 91 Pat oe 196s Senne 6.6 52 v0 32 35 22 25 POPLAR BEVEL SIDING 
8/4. 115 120 95 100 70 De SOMO! isis Sorr MAPLE— ee ‘ 
10/4. 120 125 100 105 8S 690 60 88 lo2. 4/4. 70@ 75 60@ 65 45@ 50 28@30 18@20 | Cincinnati, Ohio, Dec. 1.—The following are 
12/4. 125 130 105 110 90 95 50 55 ...... 5/4. 80 85 70 75 55 60 83 35 20 22 | average wholesalers’ carlot prices, Cincinnati 
26/4. 140 146 «120 125 110 296 skcies vcviens 6/4. 80 85 70 75 55 60 388 40 20 22 | base, quoted on poplar bevel siding: 
Sorr ELM— 8/4. 8 90 75 80 60 65 40 45 20 22 No.1 No.2 
4/4. 65@ 70 50@ 55 40@ 45 28@30 18@20 | Enp DrigepD WHITE MAPLE— ” Clear Select com. com. 
5/4. 75 80 60 65 45 50 30 32 20 22 | 4/4. 110@115 ........ SE@ 90... 20 ceeees $55.00 $45.00 $32.00 ay 
6/4. 80 85 65 70 50 55 33 35 20 22 Bie. 240 BO Ss eww WS VOOR osiectswe,. Stacie 5” Nethie we etescaiers 55.00 40.00 28.00 19 00 
8/4. 90 95 75 80 ~=660 65 ee ree Cyto AZO ALD cdsais ase Dp EO Swe” “eawsicw i) Ginsiamawaers 48.00 37.00 21.00 £%. 
10/4. 100 105 85 90 75 SO 30. BO: sssua-s B7 2s 120. ABO .okwcws awe SOU: SOO? 4a90s ‘aw asics ————_- 
7 j fen, ; . : : i Louisville, Ky., Nov. 30.—The popular siding 
Following are prices of Wisconsin hardwoods f.o.b. mill points: market is firm, with demand very fair, and gen- 
No.1 No.2 No.3 No.1 No.2 No.3 | eral indications pointing to higher prices in the 
FAS Selects com. com com. FAS Belects com. com com near future. Quotations f.o.b. Louisville are: 
AsH— Rock ErmM— No.1 No.2 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 4/4 AM | ee 45@ 47 25@28 19@21 Clear Select com. com. 
5/4 110 115 95 100 = 67 70 38 40 21 23 5/4 80 ae 50 53 30 32 20 22 CHMOD. sivciccckcs re = $44 $30 $22 
6/4 115 120 100 105 80 85 45 48 23 24 SYA, GRR. O88: .csceuscs 55 60 32 35 20 22 | B-inch..... Sayesyaats 42 30 22 
8/4 120 125 105 110 85 90 50 52 23 24 8/4 ee er 60 65 35 40 21 23 MOTRION, 6:6: <0;0.0:0:-0.0' bse 3 40 24 18 
Bass woop— 10/4 Bo ew States : = seiea ee 
' 27% 200 MEGS: vssecses “FO. “SO 0. GS cas. 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 1 
5/4 72 75 62 65 50 53 30 32 = a vrry “so 65@ 70 55@ 60 30@33 6@18 HARDWOOD DIMENSIONS 
6/4 78 80 68 70 58 60 34 36 23 3) /4 5@ 8 1 s ee y s 
8/4 88 85 73 75 63 Pe Oe Re cases 5/4 80 85 70 75 60 65 35 388 18 20 Chicago, Dec. 2.—Actual sales of clear short 
BircH— 6/4 8 90 75 80 60 65 38 40 19 21 hardwood dimension, maple and birch selling at 
8/4 90 95 80 85 65 70 40 45 20 22 the same price as oak, were made f.o.b. Chicago 
4/4 ll 112 3@ 18@20 
5/4 113 115 93° 98 8” G0 38 40 20722 | 10/4 100 105 90 95 75 80 58 60 ...... this week at the following prices: 
6/4 116 120 96 100 60 65 40 45 20 22 | 12/4 110 115 100 105 90 95 63 65 ...... Furniture stock— Plain oak Gum 
8/4 120 125 100 106 75 80 45 50 20 22 Sorr MAPLE— acc eahs Wiss sors esevnre wiencle cain isons $50.00 +55. 
10/4 925 130 105 110 90 95 55 60 ...... 4/4 68@ 73 tl 62 40@ 44 25@28 20@22 i SI |: lll OR eae ERIE 55.00 60.08 
2 SSS Se err SOP) Gane: /acinees 5/4 75 =680 70 60 55 32 35 21 23 phalanges tea 65.00 pag 
Sorr ELM— 6/4 80 85 70 75 655 60 35 40 21 23 NS Se DRO See TC 75.00 Lig 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 B/4. “Sb 0 Zo SO. 960. G65 40-5: SBE ae GS eeBe as cspesseuce see cdmewe 80.00 75.9 
5/4 75 78 65 68 50 55 30 35 238 25 Oak— Chair stock— be. ae 
6/4 80 85 70 75 55 60 82 35 238 25 4/4 95@100 75@ 80 60@ 65 388@40 20@22 1x” emGd Wider XS 19" o6..5 00s 55.00 55.00 
8/4 8 90 75 80 60 65 35 40 23 25 5/4 100 105 80 85 65 70 40 42 22 24 144%4” and Wider xX. 19” «66.3.6. 60.00 60.00 
10/4 95 100 85 90 70 75 60 55 ...... 6/4 105 110 85 90 70 75 44 46 22 24 2x2” ONG Wider X10" «occ cscs ves 75.00 70.00 
12/4 100 105 90 95 75 80 55 60 ...... 8/4 110 115 90 95 7 80 47 50 23 25 cyt tll ere a arr irae 79.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, 9 HEMLOCK, No. 1, S1S1E— 

8’ 6 4 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24’ 
1x 4” $27.00@28.00 $28. 00028. 50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
rE ed 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36. Ht 
1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36. = 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37. + 
1x12” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.0 

For merchantable S18, deduct $3 from price of No. 1; _ No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards, wider, $18@20. 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Nov. 30.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Nov. 24, as reported to the Hardwood Manufacturers’ 


































































































Institute: 
RED GUM BLACK GUM-CONTD RED _OAK-CONTD, BEECH-CONTD WILLOW 
Quartered Quartered Plain 
Figured Wood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
ts & Seconds No. 1 Com & Sels Firsts & Seconds No. 1 Com & Sels Firsts & Seconds 
_ 38.75 eee 4nd 46.25 eee 5-8 71.00 eee tad 44.75 . . 4-4 67. 00 eee 
6-4 171.75 een 3-4 83.50 see , No. 1 Com & Sels 
fo. 1 Com & Sels Plain 4-4 88.50 113.00 Firste Poems 4-4 46.00 tee 
tnt 98.TS sy [880 2 Com 6 Sels “ 334.08 18.78 5~4 ne Common 
4-4 . eve ° e 7 noe 
Quartered No.1 Com & Sels No. 1 Com & Sels 
Firsts & Seconds TUPELO 1-2 37.75 wena . toe MAGNOLIA 
ba4 114.00 eee Quartered 5-8 45.00 ane 6-4 49.00 coo 
fo. 1 Com & Sels Firsts & Seconds 3-4 50.75 wee [}20- 2 Common = & Seconds 
4-4 72.450 soe |] aes) 56.50 ace |] 4-4 62.00 64.50 || 4-4 29-50 see 73.00 eee 
SA =80-00 wee 5-4 62.75 «2. || 54 28-00 see $o4 82.75 vee 
6-4 77.50 a Plain 6-4 69.50 eee |. On4 24.75 eeell 6-4 79.25 ase 
8-4 80.50 eee |{13-17" Box Boards No. 2 Common 12-4 27.00 eeel] No. 1 Com & Sels 
Plain 4-4 61.75 eee 3-4 34.50 ... |f¥o- 3 Common 5-8 36.25 eas 
firsts & Seconds 9-12" Box Boards 44 45.25 ... || 4-4 21.00 ceell 424 56.25 eae 
3-4 96.50 ee 4-4 57.50 eee 8=4 48.50 jue COTTONWOOD No. 2 Common 
4-4 114.50. ... || Firsts & Seconds Sound Worny ——— 4-4 32.00 aaa 
5-4 116-50... |] 3-4 42-00 «+. |] 4-4 39-00 __. a See OF 8 en. 
626 s 4 46. wt ° “ae 
oa * Ho. 1 Com & Seis aN ci ome CYPRESS 
4 65.50 ave |] . see 7 -— opera 
as $9.50 rec26 || 8-4 38.00 .., |jPirete & Seomnde  i23° & War. F.A.8. Firsts & Seconis 
fos 60.00 se. || 80+ 2 Common No. 1 Com'& Sele |lecaa" F.acs “Eo ee. ee 
No. 2 Common 4-4 29-78 vee Gg 68.25 a Vee 5-4 83.00 os. 
— we - EO Plain Firsts & Seconds ee Se HE 7 
SAP GUM G=#'_ 23.60 _..._||Paneh & Wide Ho. 2 No. Conk sere || 1224. 218-00 ee 
Quartered ‘ tee . 
Hrate & Seoonts WRITE OMe 4-4 see 140.00 41-00 «+-|f °§4°"€8.50 
68 $2.50 m Quartere Box Boards ee 2 Common 5-4 71.75 res 
304 «62.75 ** | Firsts & Seconds 4-4 eos 119.25 || 4-4 34.25 eoll Ges 75.25 ote 
int 67.75 tise 4-4 131.00 147.25 |i Firsts & Seconds 5=4 31.25 eee Bu4 83.25 ae 
5-4 71.00 ic 5-4 145.75 se 5-8 62.25 93.00 ||No- 3 Common No. 1 Sho gai 
t4 bal0o 122 I 8-4 173.75... HI saps 4=4- 2.85 _.00l gee 46-48 
G4 73.25 «2. ||80e,2 Com & Séls 4-4 see 89.25 CHESTNUT 5<4 54.00... 
No; 1 Com & Sels 5-8 eee 80.50 54 eee 94-25 ~ 6-4 54.00 
ae |] 34 76075 eee I] Bae coe 00S Be 8-4 68.25... 
304 50. “00 nh 44 86.50 see No. 1 Com & Sels ound Wormy 10-4 73.50 
huh 54 50 5-4 eee 108.25 5-8 ous 41.00 4—4 eee 45.00 No 1 Co da 
ei ree fae Me eo ees 66.75 Plain i - « on 
6-4 56.00 wee oe Oe loee GE Firete & Seconds 5-4 37.00... 
8-4 59.50 He. 2 Common 6-4 soe 66675 109.25]] 6-4 32.00 
Wet 64.95 ree Herre, goret® = #* |] Ba4 Sil rains || 3x4 22. 125:25]| 8-4 32.00 ... 
No. 2 Common ae OTT g.t0 nets OO 6-4 122-123-75|| No. 2 Common 
8-4 36.25 Per ins ee - > “i 54-75 |] 8-4 eee 132.50]] 4-4 29.25 wee 
. tee . 5-4 30.25 ase 
13-17" _— rs Firsts & | 6-4 §9.00 66.25 ete aati -_, 50|| Pecky 
447102 ’ 4=4 97.90 120.00 150-2 & Common Ho. 2 Common ; 4-4 24.75 eee 
13° & War, F.a.8. - || S74 224-25 123.25 4-4 39-50 43.25 Il" 424 see 31200 
$08. 56.50" 6-4 122.75 125.25 ||¥o- 2 Common 6-4 tt o7loo 
Mivete & Seconds {18-4 243-25 120.25 eee “42050 lee 3 Common 
12-4 199.25 136.00 ||¥o- 3 Common 
1-2 44.25 ae aa see 22675 
[. wa 16-4 214.25 145.00 ||_4-4 see 31-75 Poke S.Wormy 
3-4 «85.75 1., |{No- 1 Com & Sele No. 4 Common eee 54.00 
bah 62.00 Nigutss 1-2 ‘ 46.50 eee 6-4 SS 23.00 sound Worny ¥ a: 
om BM «eo Bis oe ASH vee 40275 
Yo. 1 Com & Sels 64. o'4.||Firsts & Seconds {| ba4 soe 41625 
ie : . get 67.25 79.75 4-4 91.75 6-4 eee 42.00 
8-8 33.00 ... i} Sct 82-00 85-0011 5.4 108.25 ve 84 w++ 44,50 
3-4 34.00 ase a ° 6=4 109.00 
tt 49.50. -— a oct 125-50 120. 78 |[ptrete A’ Seoonts 
- ‘ “es ; see |] 404 ce oe 
6-4 46.25 se |] B74 Get 7e 52-25 lino. 1 Com & Sels 8-4 —. 
Bs 53.50 «+ ll erg gii75 77° |] 4-4 «© 56-75 67.25 110-4 ove Se 
No. 2 Common : coe Hl 5=4 §662225 iw es | [124 coe 92628 
es Bee ws Gan 6-4 61.75 ... ||16=4 wee 99675 
4-4 27.25 29.00 ‘ seo || Bas 73625 «+. |[No-. 1 Com & Sele 
G6 2767S ce oes satay Olt §=—93.00 oe | 08 vee 55075 
6-4 27.75 eee Hh png 1) nero |[L2-4, 98-00 «|| Ba4 oxo Oe 
8-4 27.75 eee haga ~ No. 2 Common No. 2 Common 
No. 3 Common oo 4-4 34.50 4-4 35.25 
5-4 20.00. — = Tee elke —_—— 
nlf Sao one 60000] 6.4 87.00 SYCAMORE 
BLACK GUM RED OAK 10-4 40.00 ... ee 
Ne ebay sO py 12-4 40.00 ° Quartered 
Quartered Quartered = a 
— + eeate No. 1 Com & Sels BEECH No. 1 Com & Sele 
e eee 4-4 72.50 coe Firsts & Seconds % 
5-4 = 54.50 tee 6-4 ——_—°" on 
St. Louis, Mo., Nov. 30.—Current quotations on southern hardwoods f.o.b. St. Louis: 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red: QUARTERED RED OAkK— 
FAS vo. --+ SO@ US $110@115 $115 @120 FAS “poores + $105@110 $120@125 $130@135 
No. 1 com. T2 82 No. 1 com..... 70 72 
No. 2 com. 38 40 40 42 45 48 No. 2 com..... 44 46 50 53 ee 4 
Qtd. red, S.N.D.: PLAIN WHITE OAK— 
‘ 3@ 65 65@ 5@ 78 siiees 
i OE atinsis, 90@ 92 108@110 118@120 
Spey 50 51 52 53 63 65 ae. sw wet le ee 
No. 2 com 30 31 33 35 38 40 Pg ia 40 42 438 45 #45 «48 
Plain red: No.3 com..... 20 ... 24 26 24 26 
Fas eens g 110@ 115 110@115 115@120 Sound wormy.. 36. 38 48 49 55 57 
No. com... 70 78 80 82 85 
No.2ecom.,, 38 40 40 42 45 48 om wa ee siamese 
j , LS eT 7 @ 98@ 
Plain sap: . No. 1 com. and 
a Bee eo 2a woth com 58 60 65 67 67 70 
» 1com.,. 43. 3) j ‘ b 2 a eee 38 40 42 3 ‘ 5 
No.2com... 23 24 26 28 26 28 
Corron woop— = 
of) reer 56@ 58 60@ 62 : ) | | ee 88@ 90 100@105 105@110 
No. 1 com.... 38 “ 39 40 42 : Saps and sel.. 65 68 72 75 78 80 
No. 2 com..... 338 34 35 36 No.1 com..... 49 51 49 50 51 52 
QuARTERED WHITE OAK— 2 pong .- 3 38 30 3 31 32 
7. Bie nord oid ‘ 125@130 135@140 150@155 ae Chain Ai 
0 com. an , 
WO vi ccnnus 78 80 82 84 90 95 Te TW 0 oe 40@... 55@ 60 65@ 70 











HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech ‘and birch a D&M, as re- 
ported to the Maple Flooring Manu acturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring mill 
basis during the week ended Nov. 28: 





MAPLE— Clear No. 1 Factory 
WEEE? se ccuewcawaa $75.71 $59.60 $33.73 
Mee kas Gacaeaids 90.75 70.36 38.61 
MO cuca een Bulws 77.72 68.00 46.63 
en so a: ale'age aetna Gaal 79.00 acca 
Bn Skccmanewnes er anes 39.50 
SESE” ee asiewoan tas 61.44 45.30 an eaid 
SB waa eedbeee 61.00 sauna 
BiRcH—- 
SONR” | s ccde tamaas 78.70 64.40 
WEN” dcx dharma 60.20 saree 
: OAK FLOORING mo a 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Nov. 21, as reported by the Oak Flooring Manu- 
facturers’ Association : 


2¥x114"” }$x2%,” 3x14” 36 x2” 


Cree Cts Wihaess: canes GERGRE” baens Yecees 
Cine Gly (WO de ds, a wees SGLOG -«daeu GCaaues 
Sel. qtd. w.&r...$ 66.60 SRGS ccwus $63.29 
Clr. pln. wht.... 79.34 89.61 $60.48 64.75 
Clr. pln. red.... 71.94 84.36 58.59 60.27 
Sel. pln. wht.... 63.02 76.68 51.16 49.14 
Sel. pln. red.... 59.11 73.69 49.67 50.60 
No. 1 common... 51.71 64.00 24.48 22.83 
No. 2 common... 18.23 Sane aewenw. Samaed 

Wx1Ky” Wx2” Yexl'e” Yex2” 
Clr. qtd. wht.. ee “8 os! a ee 
Clr. pin. wht.. 2.53 (3 Seer $87.48 
Os Re BO iiecdta. inane (Seer mere ne 
Sel. pln. wht.... 62.96 ct ere 65.00 
Sel. PIM, Wisse ccvee GUGe- 20%; 55.00 
No. 3 COMMMOMs cs cece po | rT 





OAK FLOORING STRIPS 


Chicago, Dec. 2.—The following are carload 
prices, f.o.b. Chicago, on #;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 





—White——- —-——— 
Qtrd. Plain Qtr. Plain 
CMER ie cus andanne $129.00 $82.00 $116.00 $79.00 
Sap ClOGh ...ccex EI! «-2cdee ween naman 
2 eee 89.00 71.00 89.00 71.00 
No. 
COMIN 6h. cd watniduadeeeidaater seeaaeeasad $42.00 





BLACK WALNUT 


Cincinnati, Ohio, Dec. 1.—The following are 
today’s prices of American black walnut f.0.b. 
Cincinnati: 


FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 

Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
No. 1, 4/4, $97.50@100; 5/4, $107.50@100; 6/4, 
$112.50@115; 8/4, $125@130. 

No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 


HARDWOOD LOGS 


Memphis, Tenn., Nov. 30.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-ich and up in diameter, and 
12- to 16-foot in length: 





F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

Red & white oak.$39.00 to $44.00 $26.00 to $29.00 
CG ccadideanads 43.00 to 45.00 33.00to 35.00 
PUP” ccdewceases 32.00 to 33.00 23.00to 25.00 
WG ce iccexiecudadues 22.00 to 24.00 14.00 to 16.00 
Ash (12” and up). 35.00 to 50.00 28.00 to 33.00 
Hickory (12” & up) 27.00to 37.00 19.00 to 29.00 
Maple (16” & up). 38.00 to 38.00 25.00to 30.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.o.b. 
price ranges are based on the distance the logs 
are hauled, and the weight of the timber. Oak, 
ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 
ably drawn into Memphis only from nearby 
points. 
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EWC PORTABLE 
POWER UNITS 








Well adapted for sawmill work. Easily moved, 
instant starting and stopping, cheap kerosene as 
fuel and low investment. 


Four Sizes —20 to 70 H. P- 
Write for Bulletin No. 17. 


E.ectric WHEE. Company 
QUINCY, BOX 408 A ILLINOIS 























CHICAGO LUMBER RECEIPTS AND 


SHIPMENTS 
Reported by J. J. Fones, Secretary of Board of 
Trade. 
RECEIPTS FROM Nov. 2 TO Nov. 28, INC. 
Lumber Shingles 
| eee 313,574,000 31,028,000 
| SS eee ee 301,505,000 53,141,000 
Increase ......... 42,069,000... . wee 
Oe i Tm ee en ee 22,113,000 
RECEIPTS FROM JAN. 1 TO Nov. 28 
Lumber Shingles 
WOQ5 on cove ccc coe 0 6d, 620,004,000 475,558,000 
EL: 2 peoba eso ae wre 3,496,411,000 654,418,000 
Is ceenenss 224,093,000... ss ss eee 
oe cuicaieane eke ciabiaieammeistotete. 178,860,000 
SHIPMENTS FROM Nov. 2 TO Nov. 28, INC. 
Lumber Shingles 
BS? dg ark eciewia ems 175,887,000 23,698,000 
rer 169,698,000 38,541,000 
TRCTORBGE ...205.0% 6,189,000 5 ills joes ee 
ONES coc iosss, “oe e6o 9" 14,843,000 
SHIPMENTS FROM JAN. 1 TO Nov. 28 
Lumber Shingles 
IS 5 Dae esis eet 2,099,419,000 461,905,000 
Ne 56 wan coe 2,047,277,000 526,529,000 
OD Rte 52,142,000 —s...... - eee 
mca ee eee ee ee 64,624,000 


CHICAGO BUILDING PERMITS 


The following are comparative building permit 
totals for November: 





Nov., Oct., Nov., 
Permits for— 1924 1925 1925 
OT CT 153 179 165 
Offices and hotels.......... 8 12 12 
NS 721 T57 580 
Halls and churches........ 7 8 g 
EE ick aw: d arabe Sade mS soe : 1 . 
DIEUNE 6.6 b6 8:2 Sones os 487 431 524 
Stores and offices.......... 1 3 6 
Stores and residences...... 24 12 8 
Stores end fhalis...... sé... bce als ee 
Stores and apartments..... 23 24 22 
BEISCOTIAMEGOUG 4.0 sce vce 6 10 11 
WORE abla cds dice cene 1,430 1,487 1,335 
Nov., Oct Nov., 
1924 1925 1925 
a. ae 1,236 1,344 1,248 
WOAMMe «666s. 194 93 87 
Frontage feet. 44,023 44,733 41,650 
Cost . $29,264,990 $30,822,500 $33,145,400 


Total Jan. 1 to Nov. 30, 1924— 


Buildings a etia eee <br’ s ore Petty 
ey ae ee ee 5, 
Cost 7 PEER re $274,778,360 
Total Jan. 1 to Nov. 30, 1925— 
Re Ee eT ee eee 16,497 
PORURISORE sk kaon eb csc baeeuwne 501,183 
2 ree rrr en tr 5341,500,450 


For Editorial Review of Current Market Con- 
ditions See Page 37 


‘MPA ERaaaaaam: 


NORTHERN PINE 


MINNEAPOLIS, MINN., Dec. 1.—Wooden box 
manufacturers continue the most consistent 
buyers of northern pine. In the last week the 
railroads purchased little lumber and, while 
there was a fairly large aggregate of shipments 
to retail yards, none of the orders was re- 
garded as large. Prices showed no changes. 

BUFFALO, N. Y., Dec. 1.—The demand for 
northern pine has not been active lately and 
purchases are made in most cases in small lots 
to cover immediate needs. Prices are about 
as they have been, with much firmness in low 
grades. 


BOSTON, MASS., Dec. 1.—Industrial demand 
for northern pine is seasonably fair. There is 
little yard inquiry and that is mostly for moder- 
ate assortments to be shipped promptly. Prices 
for lower grades are steady. The better grades 
are affected by strong competition from western 
woods. 


NEW YORK, Nov. 30.—Prices have rallied 
somewhat in the last two weeks, but the market 
has few interesting features, mainly because of 
light supplies. Shipments are expected to ease 
off still further during December. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 1.—Demand for spruce 
frames has picked up a little during the last 
week. Weather remains favorable for outside 
work and a great deal of construction is in prog- 
ress. Concessions of $1 from the regular base 
price are being given on ordinary frames and 
of $2@3 on easy orders and yard schedules. 
Provincial random quotations are irregular and 
some sellers are pushing hard for immediate 
business. Boards are dull but prices are held 
about even. Quotations: Dimension, rail ship- 
ments, f.o.b. Boston, 8- to 20-foot, 8-inch and 
under, $41@42; 9-inch, $42@43; 10-inch, $43@44; 
12-inch, $45@46. Provincial random, 2x3 to 2x7, 
$32.50@35; 2x8, $37@38; 2x10, $38.50@39.50. Cov- 
ering boards, 5-inch and up, 8-foot and up, DIS, 
$33@34; matched, clipped, 8- to 16-foot, 1x5, 
$35; 1x6, $36@37; 1x7, $36.50@37.50. Furring, 
1x2, $33@34; 1x3, $32@33. 


NEW YORK, Nov. 30.—Weakness that de- 
veloped early in November has entirely vanished 
and prices hold firm at levels not quite as high 
as when the month opened. Shipments from 
Canadian mills are light, but demand is slow 


WHITE CEDAR 


MINNEAPOLIS, MINN., Dec. 1.—Producers 
and distributers of northern white cedar posts 
and poles continued in the last week to sell a 
fair amount of their products, although the 
sales were scattered and in small individual lots. 
Prices hold steady. Cedarmen say production 
will be limited largely this winter to small 
posts and poles, the carry-over stocks of which 


are small. 
HARDWOODS 


CHICAGO, Dec. 2.—Industrial consumers are 
taking fair quantities of northern hardwoods 
but are inclined to postpone buying until after 
the new year, as is usually the case in Decem- 
ber. The automotive industries are well sup- 
plied with thick maple stock and have tempo- 
rarily withdrawn from the market on this item. 
Prices remain steady, and show no tendency to 
advance although dry mill stocks are becoming 
broken. Heavy rains in the South continue to 
lend strength to the price of southern hard- 
woods, which have shown further gains in the 
last week. Demand has been kept active by in- 
dustrial consumers who are eager to cover 
against further advances. 

INDIANAPOLIS, IND., Dec. 1.—Industrial 
takings show continued expansion. The auto- 
mobile trade is resuming its buying as produc- 
tion climbs to new peaks. Other industrials 
also are ready buyers. A large volume of in- 
quiries is being received from farm implement 
factories in this section, which report a bright 
prospect for the spring trade. Demand for 
flooring grades is falling off. 


NEW ORLEANS, LA., Nov. 30.—Continued 
good demand is reported, with prices firm and 
tending upward. Sap gum is the best seller, 
with further price advances on some of the 
common items. Production still ranges a good 
way under sales, with available stocks of sea- 
soned stuff shrinking in consequence. Both the 





furniture and automobile imterests are buying 
freely, with southern millwork and flooring 
plants also maintaining their buying gait. 


KANSAS CITY, MO., Dec. 1.—With hard. 
wood production curtailed by wet weather and 
prices stiffening, buyers are beginning to get 
under cover and want protection against further 
advances. This has been particularly the cage 
with furniture manufacturers the last week. 
Demand from the motor trade continues good, 
Other consumers, notably implement manufac- 
turers, have been getting orders in ahead of 
higher prices. There is a good call for cabinet 
and showcase stock. 

ST. LOUIS, MO., Nov. 30.—All hardwood items 
maintain a strong tone. A considerable volume 
of inquiries and a large number of sales are re- 
ported by local distributers. Those handling 
only business with immediate shipment specj- 
fications are forced to turn down many requests, 
Sap gum is especially strong and is bringing 
much higher prices. Furniture factories, auto- 
mobile concerns and -planing mills furnish most 
of the demand. More cars are being loaded out 
at present than during the early part of Novem. 
ber. 


CINCINNATI, OHIO, Dec. 1.—Demand for 
hardwood is increasing in volume with red gum 
in strongest need. Ash and basswood, high 
grade oak and hard and soft maple are moving 
well. Walnut demand is improving due to 
furniture factories placing orders for future re- 
quirements. Woods of the Appalachian region 
continue firm with a slight improvement in the 
tone of the export market as well. Soft elm 
and 2-inch gum are being sought as substitutes 
for soft maple, which is scarce. 

HOUSTON, TEX., Dec. 1.—While hardwood 
demand continues unusually strong, stocks are 
badly broken and quick load stuff is about all 
gone. The items most in demand are quar- 
tered red and sap gum and plain red and sap 
gum. Cypress shows slight to substantial in- 
creases, Black gum, which has been a drug on 
the market for some time, is now moving. Inch 
FAS red gum is quoted as high as $110. There 
is a good demand for hardwood casing and base, 
molding and flooring. 

COLUMBUS, OHIO, Nov. 30.—Har@wood de- 
mand from all sources continues good. More 
strength is developing as industrials are buying 
with a view of accumulating winter stocks. Re- 
tailers, who have only fair stocks, are replenish- 
ing. Among manufacturing plants the best cus- 
tomers are box, furniture, agricultural imple- 
ment and musical instrument concerns, In- 





quiries from railroads are increasing. Oak 
prices at Ohio River: 

FAS No. 1 No.2 No.3 
Quartered .6.-0206 $155 $90 $50 re 
PABIR: Ge cinketevans 109 72 45 $20 





BALTIMORE, MD., Nov. 30.—Furniture fac- 
tories and other consumers have been buying 
with increased freedom, and though production 
has been expanded, the gains at the producing 
end have not been in excess of absorption, so 
that mill assortments are smaller. Red gum, 
sound wormy chestnut and other items are 
strong with inquiry more active. The export 
situation shows improvement, with foreign buy- 
ers disposed to place orders on a broader scale 
and with stocks on the other side of the Atlan- 
tic reduced. 

MINNEAPOLIS, MINN., Dec. 1.—Northern 
hardwood distributers this week saw signs of 
an expanding trade. Despite the apparent de- 
cision to hold off buying in large quantities 
until after inventory, there was a substantial 
improvement in the aggregate sales. 

BUFFALO, N. Y., Dec. 1.—Hardwood demand 
is steady, with more interest shown by large 
consumers, who are beginning to place orders 
for delivery soon after the first of the year. 
The market is strong, with a scarcity in some 
items, the most strength being displayed by red 
and sap gum and oak. Some yards report hav- 
ing made exceptionally heavy sales in the last 
few weeks. 

NEW YORK, Nov. 30.—All hardwood items 
hold firm, especially oak and poplar, in which 
some advances are expected with the advent 
of winter. Flooring, in maple and oak, is in good 
demand, with supply none too heavy. Gum 1s 
rather scarce. 


BOSTON, MASS., Dec. 1.—Automobile inter- 
ests are calling for oak, ash and other lumber 
in substantial volume. The feeling about prices 
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jg growing distinctly more confident. Retailers 
are buying flooring conservatively for early re- 
quirements. Sales of 13/16x2%4, clear are being 
made within the following range: Birch, $85@ 
90; maple, $98.50@100.50; oak, white, plain, 
$100.50@101.50; selects, $86.50@87.50; No. 1 com- 
mon, $68.50@72. Current business in inch is 
peing booked at the following basis: 


FAS No. 1 
ME ed beieaein es ccs eiiace wanes $105@115 $80@85 
MEEWOOE  ocidnass tab wes Genes 838@ 90 63@68 
OS) err ce errs ger rer 75@ 80 45@50 
MNO FOU ec ic ciae ceayernsaecins 130@140 75 @85 
EE MMR er encchecctoue wees 115@125 62@70 
BOEING nce rincnereereee rane 115@120 80@85 
REMI. i dilesitadavmcsccvine aes. 100@105 60@65 
Oak, WHC, PIB. ... 00506 105@125 oaQhee 
Oak, white, quartered........ 145@165 a 
MID 3/6 Sree exces tscetexane 103@123 Pr ee 


—_—- 


*Lower price for hard texture. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 2.—The Douglas fir market 
continues to show signs of strength. Commons 
have advanced, long dimension now selling 
readily at $3.50 off list, while the mills are 
holding firm to their quotations on uppers. Tran- 
sit shipments are easy. The retail yards are 
puying only to care for immediate needs, since 
they desire to enter the new year with low 
stocks. 


NEW YORK, Nov. 30.—Some off-grade lum- 
ber now on the market is selling well below 
list. Otherwise prices are even firmer than they 
were a week ago. With increased freight rates 
established for December and January, prices 
are due for an upward move. Shipments will 
be unusually light from now until Jan. 1, local 
distributers assert. 


BOSTON, MASS., Dec. 1.—The New England 
market for Pacific Coast lumber has made very 
encouraging progress on the road to recovery 
from the recent slump precipitated by recent 
heavy offerings of transit cargoes. A very large 
volume of business has been done during the 
last two months. Ordinary schedules of No. 1 
common dressed fir are offered at $32.50@33.50, 
ship’s tackle, Boston. No. 1 common boards are 
$30@31. 


KANSAS CITY, MO., Dec. 1.—Demand is not 
up to the volume that sales managers think it 
ought to be at the prices that fir can be had 
in this market. The buying seems to be wholly 
for immediate requirements and there is a bet- 
ter demand for upper grades than commons, 
with flooring the strongest item. 

INDIANAPOLIS, IND., Dec. 1.—Little demand 
is noticeable now for Douglas fir. Jobbers say 
the slump is entirely seasonal and that the 
market is in a satisfactory condition for this 
time of year. It is predicted that next month 
will see a lively return to buying, since stocks 
are low. 


SAN FRANCISCO, CALIF., Nov. 28.—There 
was a better tone to the fir market during the 
last week, due to large shipments to the eastern 
and southeastern seaboards. There has been 
little change in domestic business, either whole- 
sale or retail, and prices are reported to have re- 
mained at previous levels. 


CYPRESS 


NEW ORLEANS, LA., Nov. 30.—Mill group 
report shows another big gain in orders, which 
ranged nearly 83 percent above production and 
more than 85 percent above shipments. A brisk 
and well scattered general demand over a wide- 
spread territory, is reported, with the South 
leading. Prices are unchanged but firm. Pro- 
duction ruled practically normal. 

CHICAGO, Dec. 2.—Very few inquiries are 
being received by local distributers of red cy- 
press and some doubt is expressed over the out- 
look for spring business. Yard demand is light 
and industrial business is under last year’s 
totals. Prices are steady. 


KANSAS CITY, MO., Dec. 1.—Demand for 
cypress last week was lighter, wtih little busi- 


» hess placed by city yards. Most of the demand 


is from country yards which are mostly inter- 
ested in common grades. 


BUFFALO, N. Y., Dec. 1.—The cypress market 
shows increased firmness, with demand fairly 
800d for this time of year, though it is confined 
Mostly to present needs. 


NEW YORK, Nov. 30.—Good cargoes of 
Cypress continue to arrive by rail and cargo, 


Branch 
Sales Offices 


NEW ENGLAND 
J. J. Bertholet 

7 Columbia Terrace 
Brookline, Mass. 


CHICAGO 
J. N. Woodbury 
V. B. Churm 


1553 West Madison 
Street 


DETROIT 
V. B. Churm 


1553 West Madison 
Street 


Chicago, Ill. 


PA., DEL. & MD. 
S. F. Mackelduff 


1234 Commercial 
Trust Bld. 


Philadelphia, Pa. 


NEW JERSEY 
W. A. Fundinger 


1234 Commercial 
Trust Bldg. 


Philadelphia, Pa. 


ST. LOUIS 
Wm. Dings 
2131 Ry. Exchange 
Bldg. 





You Can 


Always Rely on 
Case-Fowler’s Service 
of Supply | 
In Hardwood Trim 


and Mouldings 


Alert to the rapid increase in the 
cut-to-len$th trim business, we have 
developed production in this partic- 
ular feature of manufacture to the 
point of dependable precision. 


As the largest manufacturers of Yel- 
low Poplar, and with capacity in 
the production of Red and Sap Gum, 
Cypress, Kiln-dried Mouldin3s, 
Short Leaf Pine, Yard stock and fin- 
ish, as well as Southern Hardwood 
lumber we can fill widely assorted 
schedules in dealer requirements. 


Maintaining, a large shipping, dry 
stockinallthese woods, weare ready 
to execute complete trim and mould- 
ing, bills, cut to length and sanded, 
with which we can load straight 
lumber requirements in any of the 
woods named. 


Supplementing, these efficient man- 
ufacturin® facilities, you have the 
further advantage of dealing, direct 
with our exclusive sales represen- 
tatives, conveniently accessible 
through any of the branch offices 
shown on this page. May we quote 
on your next schedule? Communi- 
cate with the nearest branch or 
direct with 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 
J. H. MACKELDUFF, Manager 


CASE-FOWLER LUMBER CO. 


Manufacturers 


Macon, Georgia 
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How High Are Your 
Hauling Costs? 


The Trackson-Fordson with its extra weight, 
power, and footing, can bring in logs at 50c. 
and less per 1000 feet per mile. Low initial 
price, inexpensive repairs, and little time lost 
through breakdowns account for the econ- 
omy of the Trackson equipped Fordson. 


Faster than horses or larger expensive trac- 
tors, easier to handle, shorter to turn, the 
Trackson-Full Crawler is unequalled for the 
average logging work where a 4-horse pull 
is required. 

Let us show you by actual demon- 

stration, what this Trackson Ford- 


son will do. When and where may 
we demonstrate? 


The Full- Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
510 Clinton St., MILWAUKEE, WIS. 
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“QUALITY ” ““Kilmoth”’ 
Oak Flooring 


trade on merit. It’s 
a steady “‘repeater” 3y% inch widths. 
for dealers. Flooring. 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. 








Is Genuine Tenn. Red Cedar 


This is absolutely the most vermin-proof lumber obtainable. 
attracts and holds That’s why it is preferred for lining clothes closets. 


“Kilmoth” Closet Lining is manufactured in %x2, 2% and 
Buy it in mixed cars with “Quality” Oak 


DeSoto Hardwood Flooring Company 


MEMPHIS, TENN. 








but prices have remained on an even keel for 
the last six weeks. Cypress continues to benefit 
by conditions in Florida. 


BOSTON, MASS., Dec. 1.—The volume of cur. 
rent business in cypress is quite moderate, 
Shop lumber is moving somewhat better than 
yard items. Most orders are for mixed cars to 
be shipped immediately. Dealers are Setting 
ready for inventory and are postponing pur. 
chases until after the first of the year wher. 
ever it is practicable to do so. 


BALTIMORE, MD., Nov. 30.—Cypress demand 
is still large enough to take up the production, 
so that there is an absence of accumulations at 
mill points. Quotations are well maintained, 
and orders are being received in sufficient num. 
ber and volume to stimulate output. 


INDIANAPOLIS, IND., Dec. 1.—In spite of 
the influence of the winter season, Cypress 
volume does not appear to be slumping jin 
proportion to demand for some other woods, 
Added to this, orders are beginning to be diffi- 
cult to place because of mill conditions. Job- 
bers say a brisk demand from other sections of 
the country have depleted mill stocks to such 
an extent that local orders, which invariably 
specify immediate shipment, are hard to place, 
Industrial demand is more active. Prices are 
steady. 


CINCINNATI, OHIO, Dec. 1.—Call for cypress 
is not as active as usual, this being the dull 
season. Prices remain steady with little change 
in any of the items. Country districts are a 
trifle more brisk in the orders from the retail 
yards where farmers are rebuilding silos and 
making other improvements. 


HEMLOCK 


CHICAGO, Dec. 2.—Northern hemlock is in 
fair demand due to the firm position of the 
southern pine market. Country yard business 
is holding up well considering the lateness of 
the season and there is a fair movement to the 
city yards in Michigan and Wisconsin territory. 
Prices remain firm. 

NEW YORK, Nov. 30.—Hemlock prices have 
strengthened. There is little surplus stock of 
western hemlock on the market and the de- 
mand is better than a month ago. Eastern 
lumber is less plentiful and prices are firm. 


BOSTON, MASS., Dec. 1.—Trade in eastern 
and northern hemlock is dull and prices are dis- 
tinctly easy. Eastern lengths of clipped boards 
have lately been sold at $31, but some sellers 
continue to quote $32@33 for extra nice lots. Ran- 
dom boards are offered at $30. Western hem- 
lock has recovered much of the ground lost in 
the recent slump of prices. Demand is now sea- 
sonably fair at quotations about $1 under Doug- 


las fir. 
WESTERN PINES 


CHICAGO, Dec. 2.—Western pine shop con- 
tinues in good demand but yard items are mov- 
ing slowly, as retailers show no desire to in- 
crease their holdings with inventory time 
less than thirty days away. ‘There has been an 
advance in some items of Idaho common, and 
other prices remain firm. 

SAN FRANCISCO, CALIF., Nov. 30.—There 
has been no slackening of demand for pines, 
orders remaining in excess of available stocks. 
Production has virtually ceased for the winter 
and general indications are that stocks on hand 
will not be sufficient to last until production 
is resumed in the spring. There has been slight 
price advances announced with indications of 
greater raises due within the next week or ten 
days. Export business, while light during the 
week, has indications of being exceptionally 
good during the winter. East coast trade is 
also looking up. Retail business locally is above 
normal for this period of the year. 

NEW YORK, Nov. 30.—Most mills have an- 
nounced an increase of $1 a thousand on Idaho 
and western pine effective Dec. 1, and these 
gains will be reflected immediately in price ad- 
vances here. No. 2 common Idaho also is going 
up $1 and Idaho white fir is due for an in- 
crease of 50 cents a thousand. The entire Idaho 
and western pine situation took on a firmer tone 
with the opening of the week. 


BUFFALO, N. Y., Dec. 1.—Business is very 
fair in the California pines so far as volume is 
concerned, but prices are unsatisfactory. Whole- 
salers report that they are booking orders for 
mill shipment after inventory. Shop lumber is 
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l f strong and some California mills have lately an - 
bs. Ceeanced quotations $1 or ae SRR SE: 
BOSTON, MASS., Dec. 1.—Pondosa pine is ° 
cur. quiet with No. 2 common receiving the most at- 9 
rate tention at the following range: 1x4, $49.25@ oOoore Ss es Os rotecte y 
than 51.25; 1x6, $49.50@52.25; 1x8, $47.25@48.25; 1x10, * 
"Ss to $46.75 @ 48.25; 1x12, $47.75@49.25. Idaho white e 
tin pine is moving well at: M : t ] D K ] D 
eg No. 1 com. No. 2 com. No. 3 com. e a 1 n OOFrS 
her. SS Sears $63.50@65.50 $61.50 $37.50 ¥ 
ee 3.50@ 66.50 62.50 41.00 , x 
is Boon 62.90 65.50 59.00 42.50 are replacing old wooden doors at 
x ee eT D2. OU 63.9 ou. 0 ° 
ee ae 4 nindlaie ti 61.50 43.50 many large mills. The St. Paul & 
| teen 
od KANSAS CITY, MO., Dec. 1.—Demand for Tacoma Lumber Co., Tacoma, % 
4 western pines remains’ light. Industrial con- Wash., recently proved to their 
sumers are buying only for immediate require- ° f : 
ments and retailers are on the same basis. Own satis action that these doors 
ce Prices are a little stronger than a month ago. were more economical than doors 
7 
reas REDWOOD of other construction, a | f 
res nd that 
y in ’ 
ods, SAN FRANCISCO, CALIF., Nov. 28.—There they reduce fire hazard to a 
liffi- has been a general upward trend in the redwood a8 
Job- market for the last few weeks. During the last minimum. x 
IS of week sales and shipments from the mills were y ‘ F 
such above production. Orders and inquiries denote You will likely find these doors 
ably that there will be an abundance of business ill d : 
lace, throughout the winter. Y wi reauce your fire insurance X 
are ee : 
NEW YORK, Nov. 30.—There are still ample x rate. And you WILL find them f 
wail stocks in storage to fill all needs, but industrial as dependable and practical in 
dun demand has improved. Shipments will be light d : ] 
u for the next few weeks. There is not much de- esign as al other Moore Dry ? 
so mand for building items. Y Kiln equipment uae ak ae igh sn x 
ao x . tes Protected Metal Deore, 
= KANSAS CITY, MO., Dec. 1.—The redwood at Plant of St. Poul a Tom 
market continues quiet, with little inquiry com- There is a Moore Kiln for dry- ma Lumber Co., Tacoma, 
ng in. Retailers are placing d ] h : “tes Was 
ing in. é s are placing orders only when ing every Forest product. Ask sh. 
they want lath or siding, and industrial con- x toh ° ll 
sumers appear to have ony small requirements. 4 o have representative call. 
3 j ‘ hwo a . 
tins BOSTON, MASS., Dec. 1.—The redwood trade - 
ness is seasonably quiet. 3uyers are beginning to M D K ] C 
Sa think about annual inventories and are post- ¥ oore I n ompany 
the poning action until after the first of the year. 9% “KILN BUILDERS SINCE 1879” 
ory. Prices are steady and unchanged. eo on, 
inhibit eae tae shinies Jacksonville, Fla. 2 Fully Equipped Plants. North Portland, Ore. 
ave redwood have fallen to new low levels during X 
x of the last week, according to local jobbers. Little e¢R# te 3x —— =x xx ~t« > emo ee) 
de- actual business is expected before the annual 
tern inventory period, though jobbers say there is se 
m. some inquiry. 
sai NORTH CAROLINA PINE 
‘ ™ 
dis- BOSTON, MASS., Dee. 1.—North Carolina 
ards pine is moving in pretty good volume for the 
llers season and prices look firm throughout. Band 
tan- sawed rough edge is now $61@63 for 4/4 under 
ng 12-inch. Offerings of circular sawed rough edge 
t in are now much more moderate. Roofers are firm 
sea- at recent advances, the low range for 8-inch air 
ug- dried being $32, with some sellers quoting $32.50 
@33. Lowest range for shortleaf flooring, 1x4: 
B&better rift, $80; C rift, $65; B&better flat, 
on $59.50. B&better partition, 11/16-inch, is $56.25. 
LOV- NEW YORK, Nov. 30.—North Carolina prices 
Pa have not changed materially during the last 
e- month. Mills have been sending along optimis- 
: =r tic reports that have encouraged local distribu- 
= ters and the market enters the first winter 
month in very good shape, all items holding 
- * firm. 
1ere a . a 
nes, BUFFALO, N. Y., Dec. 1.—North Carolina 
cks. pine prices are somewhat stronger. Six-inch 
nter roofers are $31, an advance of 50 cents. A 
and noticeable falling off in the number of transit 
tion cars of roofers has recently occurred. Retail e e 
ight buying is on a rather small scale. pee e 1verlies 
: 0 ets 
ten BALTIMORE, MD., Nov. 30.—North Carolina 
the pine roofers and framing have advanced, due to CUT COSTS 
ally increased demand from Florida, where building 
» is requirements have reache s ions ; ‘ ; } ; 
el edscag promotion. leans te Ge ee at THERE is no idle time in this lumber yard. Ten 
the most urgent wants. Other items are un- 234-ton Fruehauf Semi-Trailers — with five Ford trucks 
changed, but prices are steady. k d li : “ h ” 
ane —Kkeep aeliveries on the go. 
aho SOUTHERN PINE 
_ _ CHICAGO, Dec. 2.—Demand for southern pine How many actual “haulage hours” do you get each day out of your 
sexsi is fair. The retail yards are not adding to their ese : ? i i ? 
ing holdings on account of the nearness of the in- » nt delivery system? Do you want more productive hauling : 
= ventory period, although stocks do not exceed 
aho a thirty days’ supply. Transits are accumulat- Write for Complete Information. 
one ing and easy. Prices are firm. 
¥ NEW ORLEANS, LA., Nov. 30—MIN reports FRUEHAUF TRAILER COMPANY 
? show reduced volume of orders for the week, 
Pos with shipments increased and production prac- 10940 Harper Avenue, DETROIT, MICH. 
ad tically stationary despite improved weather. By BRANCHES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 
) the consensus of local reports, prices ruled firm 
r 18 and inquiry brisk. Mill stocks, due to long- 
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An Interesting Endorsement for 


ROSS CARRIERS 


This letter from 
the South Fork 
Lumber Co., Inc. 
Robe, Wash., 
tells a better : 
story of 
Economy 
than we 
could in 
twice this 
space. 


ha 








to forty thousa 
to our car loa 


ve at the mill. 


the premises, 











“We b 


andle the entire o 
nd feet Per 
ding platform 


utput of our m 


day, all of ren from thirty-five 


Ich is transported 


“The Ross Carrier ; 
a 
Irier js the only means of trans i 
Cre Is not a truck, h a 





Write for list of other lumbermen who are using Ross Carriers; 
also for complete data on their costs. There’s no obligation. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, : : 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - = = = Seattle 
249 Monadnock Building, - - San Francisco 


Michigan 546 Maison Blanche Annex, New Orleans, La. 











BLACK DIAMOND 
SAW FILES 












Since [8G35 the Standard 
of Quality 
——in planing and saw mills 
woodworking factories and 
machine shops-- wherever 
keenness and enduiance in tools 
are major considerations. 


"Since 1863 the Standard 
of Quality 


G.2H. BARNETT CO. 


1078 FRANKFORD AVENUE 
PHILADELPHIA PA. U.S.A. 


Owned and Operated by 


NICHOLSON FILE CO. 
PROVIDENCE.R.I. 








continued buying in excess of production, are 
rather low and considerably broken in assort- 
ment. Foreign trade is rated fair only, with 
Central and South American demand rather 
stronger than the European call. 





ST. LOUIS, MO., Nov. 30.—Prices on south. 
ern pine remain firm, while reports from mills 
indicate that orders have again exceeded pro- 
duction. Orders to distributers were not quite 
as plentiful as of last week. Salesmen’s reports 
reveal that while yard stocks are below normal, 
dealers are pursuing a waiting policy in the hope 
that prices will decline. Some line-yard con- 
cerns, however, feel that present scales will be 
maintained and are sending inquiries on a num- 
ber of cars. No. 1 common and No. 2 common 
and better dimension are in demand, while 
straight No. 2 common dimension did not sell 
quite as well as of last week. Prices on this 
item are weaker. Transit lists remain below 
normal. 


KANSAS CITY, MO., Dec. 1.—With an im- 
proved demand for common grades of southern 
pine, prices show more strength on that side of 
the sheet, especially in 6- and 8-inch No. 3, 
Demand for cheap boards is getting heavier, 
Continued heavy rains in the South have caused 
some delay in making shipments as well as cur- 
tailing the output of the mills. 

INDIANAPOLIS, IND., Dec. 1.—In spite of the 
fact that orders for southern pine are much less 
frequent than a month ago, such orders as are 
being received are being found hard to fill be- 
cause of mill conditions. Local mill representa- 
tives say that better weather in the South has 
done but little to improve production and that 
dry stocks are badly broken, with mills none 
too eager to book orders for either immediate 
or future delivery. Dealers are carrying light 
stocks over inventory period. 





HOUSTON, TEX., Dec. 1.—Improvement has 
been shown the last week in No. 1 dimension, 
No. 2 of 6-inch and wider and 1-inch No. 3. No. 
2 is up $1.50. All upper grades continue strong. 
Business from over Texas and Oklahoma is un- 
usually good. The timber market is good. Or- 
der files are in better shape than in many 


months. The quiet export market proves an ex- 
ception. 
BOSTON, MASS., Dec. 1.—Southern pine 


prices are being well maintained. Buyers are 
purchasing conservatively for immediate re- 
quirements. Longleaf flooring is distinctly firm. 
Sales of 1x4 flooring are reported up to $90 for 
B&better yift, $72 for C rift, and $62.50 for 
B&better flat. B&better partition, 11/16-inch, 
sells up to $61.25. 


CINCINNATI, OHIO, Dec. 1.—Orders for 
southern pine continue small and largely of a 
hand-to-mouth character. Business is fair and 
just about what lumbermen expect for the 
commencement of the winter season. Frequent 
snows have interfered with building. Prices 
here are firm and stronger than those in the 
regions further south. 


NEW YORK, Nov. 30.—Southern pine prices 
are going up, especially in heavy timbers and 
flooring. On timbers the advance in recent 
weeks ranges from $5 to $10 and edge grain 
flooring has advanced from $87.75 to $91.25. It 
is getting more difficult to supply demand for 
timbers. 


BUFFALO, N. Y., Dec. 1.—The southern pine 
market is strong, with an advancing tendency 
noted in the principal items, including dimension 
and better grades of flooring. The mills are 
unwilling to make concessions formerly granted, 
as they find a good demand in their own terri- 
tory, Local demand is not brisk. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Dec. 1.—Red cedar 
shingles are being sold in this market only in 
meager quantities, since retailers are satisfied 
to depend upon railroad service. The consump- 
tive demand has tapered off to the low level of 
the year. Prices still are unaffected by the light 
demand. 


ST. LOUIS, MO., Nov. 30.—Shingle quotations 
strengthened this week owing to the fact that 
mill production is seriously curtailed. There 
was no improvement noticed in the local de- 
mand. Quotations: Extra clears, $3.15, mill 
base, and $4.66, St. Louis; extra stars, $2.75, mill 
base, and $4.09, St. Louis. 


KANSAS CITY, MO., Dec. 1.—Some shingle 
mills show a firmer attitude toward the market 
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ort- and are refusing to sell below their new lists. 
vith Some stars were sold here last week, it is said, 
ther for $2.40, but now mills ask $2.70 for that grade. ° 
There still are some clears to be had for $3, but 
most mills want $3.15. Demand for siding is MOULDINGS 
ith- slow and there is only a small call for lath in FINISH 
nills straight cars. 3 a CRAIG BEVEL SIDING 
a COLUMBUS, OHIO, Nov. 30.—Shingle trade is BASE, ETC. 
rather good for the time of year. Buying by 
a dealers is for immediate wants. Rural yards MOUNTAIN 
0 : are the most active buyers because good U Al ITY SHOP AND 
oa weather has permitted outside construction Q ? FACTORY 
is work. Occasional orders are received from city a , LUMBER 
on dealers. Receipts from the Pacific coast are ae 
an sufficient for present needs. Red cedar extra ' e 
hile clears are $4.85; extra stars, $4.20 to $4.25, de- oo 
aa livered. Other varieties do not find a ready sale. ee 
this Lath demand is rather quiet but prices con- 
low tinue firm. LL ENG 
NEW YORK, Nov. 30.—Prices of West Coast 
im- shingles are up 50 cents after holding on an 
ern even basis during November. Yards are well 
» of stocked and there are fairly good stocks in 
3, hands of distributers. Eastern spruce lath hold 
ier, firm, with arrivals light. Fir lath sell better 
sed than ever before at this time of year. 
ur- —= = y 
BUFFALO, N. Y., Dec. 1.—Shingle prices have LIGHT-SOFT-WHITE / 
advanced 15 to 25 cents. Washingtons show the hgg 
the most advance, owing to curtailment of produc- 
ess tion. Extra clears are $4.96; stars, $4.36; Wash- é é 
are ington XXXXX, $5.66; British Columbias, $5.71. a 
be- Lath are quiet, but firm. bet 
ta- we : pe 
1as BOSTON, MASS., Dec. 1.—Shingle demand is 
nat quiet. White cedar extras are $4.50@4.75; 
ne clears, $4@4.25. Red cedars also are quiet but E 
ate prices remain very firm, the best British Colum- RAIG MOUNTAIN Quality Pondosa 
ht bia XXXXX being $5.96@6.01, rail delivery. q\\ ‘ ; 
There is an active inquiry for narrow lath and LNs Pine has earned the reputation of 
prices still tend upward while wide lath are t\\ i ; i 
1as quiet and prices steady. Both 14%-inch and 1%- being the lumber with many selling 
on, inch eastern spruce lath are $8; western hem- ce - fi , 
Xo. lock, 1%-inch, are $7, ship's tackle, Boston. qualities. Hence, it rates unusually high with 
ng. pe eITEL IN ie 
“<i INDIANAPOLIS, IND., Dec. 1.—Seasonal in- dealers. They know that it possesses the 
‘3 fluences have had their effect on shingle de- ° °1° ©. b s 
~ mand, which has slumped considerably during easy working and nailing qualities their cus 
i the last two weeks. Local jobbers say many ° 4 
rural dealers are carrying heavier stocks through tomers want. It 1S aS soft, smooth, light and 
the winter than they expected to, due to six ‘ : 
“4 weeks of bad weather this fall which virtually clear as mountain air. And we oe 
oe halted farm construction. Prices are rather oes ‘ 
a 0 il: ill rg ggg A these wonderful natural qualities with the 
or since finest manufacture. 
or = 
h, HOUSTON, TEX., Dec. 1.—The shingle mar- 
ket is dull, but lath are still in strong demand Give our lumber a trial. 
at prices prevailing for some weeks. 
or nea 
a NEW ORLEANS, LA., Nov. 30.—Cypress 
ne shingles are moving in good volume, at un- e e 
changed prices. Cypress lath find a ready C M t b ty 
nt c “} “4 =) »j ia ‘Ag > 
. market, sales volume being regulated by the ralg ountain Lum er oO. 
1e ee which “ie se a ge se poe 
cars orly. “ices are unchanged but ex ng 
— — ig pics WINCHESTER, IDAHO 
8 MAHOGANY E. H. VAN OSTRAND, President W. C, GEDDES, Vice-Pres. & Gen. Mgr. 
. BOSTON, MASS., Dec. 1.—Strong demand for SALES REPRESENTATIVES: 
: mahogany is reported by local distributers. . 
Tt Prices are firmly held on levels which appear to J. C. Lackey, 5832 McGee St., Kansas City, Mo. Colorado Continental Lumber Co., 
It hc sonmeeniie etiveatiesn to Weeee and Sn G. S. Patterson, Oconomowoc, Wis. Chamber of Commerce Bldg., Denver, Col. 
yr satisfactory a avedinaere Siecle cae niall posted R. D. Hunting Lumber Co., American Trust Bldg., Alex W. Stewart, 709 Lumber Exch. Bldg., 
: 5 Sida : - Cedar Rapids, lowa. Minneapolis, Minn. 
manufacturers are again buying with compara- 
tive freedom. The piano and talking machine 











e 

y trade has picked up in recent weeks. Radio set 
n manufacturers are taking a substantial volume 
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of the better grades. 


: BOXBOARDS 


BOSTON, MASS., Dec. 1.—There is a season- 
able demand for packing lumber and prices are 


If You Buy 
Where YouGet 











generally steady. Boxboard producers complain V 
that present price levels are too low to give a the Most alue 
r fair return, a condition they ascribe to a reduc- 
a tion in recent months of the consumption of the P Z ‘ 
: manufactured product into which their lumber you will be interested in 
g0es at a time when some of the New Hamp- e e e 
t _ and Maine mills have been over-producing our offerings in timbers, 
OX lumber. The principal producers are now i ; 
cutting 80 percent or less of their normal pro- “ ae dimension, boards, shed 
. duction. stock, crating, boxes. 
t CLAPBOARDS Capacity 100,000, Daily 
@ F 
: BOSTON, MASS., Dec. 1.—Clapboard trade is i . ‘ Write us before you 
1 Seasonably quiet. Moderate orders are being Timbers, Dimension, Boards, Shed Stocks place orders elsewhere. 
] Placed by retail yards for replacements wanted C ati Boxe 
—: Prices are well held throughout. r ing, s 
Stern spruce clapboards are in scanty supply 
' and very firm. Offerings of West Coast stock Quick Shipments in Straight or Mixed Cars H. D. Foote Lumber Co., Inc. 
1 are moderate and sellers are not disposed to Alexandria, La. 


érant concessions. \ 
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Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four corsecutive weeks. 
—— words of ordinary length make one 

ne. Count in signature. 
Heading counts as two lines. 
No Giepeay except the heading can be ad- 
m > 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received ater will be placed. 
under heading Too Late to Classify. 








DO NOT OVERLOOK THE SPLENDID PLANT 


at Narkeeta, Mississippi, offered for sale under ‘‘Busi- 


ness Opportunities,’’ on page 102. 





WANT TO SELL IT? 
You can reach buyers if you would advertise in the 
Wanted and For Sale department of the AMERIOAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, III. 





WANTED: SALES MANAGER 


Wholesale yellow pine. Prefer man capable of han- 
dling special items any kind of wood. 
Address “H. 134,’’ care American Lumberman. 


ESTIMATOR, 
Experienced price-man on special and stock doors. 
Prefer man who can price items from list after quan- 
tities are taken from plans by quantity surveyor. 
Attractive salary. Position to be filled early in January. 
Give full particulars. 

Address “H 124,’’ care American Lumberman. 


WANTED—A YARD FOREMAN 
For a retail lumber and building material yard near 
Chicago, must be able to take entire charge of all stock 
coming in and going out, keep yard in good order ete. 
State age, references and salary wanted, and state how 
soon you can come; answer in own hand writing. 
Address “AH. 121,’’ care American Lumberman. 


STENOGRAPHER IN SALES DEPARTMENT: 
Manufacturing corporation in exceptionally good South 
Carolina town desires man of some experience to take 
over the handling of orders and shipments, and also 
to do a limited amount of stenographic work. No retail 
business. The position has great possibilities for the 
right party, with the added advantage of a very de- 
sirable location, State age, salary expected and when 
available. 

Address 

















“H. 120,’’ care American Lumberman. 


WANTED— 
Competent estimator, biller and detailer. Must be able 
to prepare estimates, take measurements, detail and 
bill special work for large or small buildings. Good 
salary and steady position. 
Address ““H. 104,’’ care American Lumberman. 


WANTED—EXPERIENCED AND CAPABLE 
Layout man for planing mill located just outside of De- 
troit; permanent position with good salary and oppor- 
tunity for competent man. Communicate with A. B. 
WILLIAMS, Stephens Lumber Company, Halfway, Mich. 


WANTED 
Capable man to handle West Coast business, both buy- 
ing and selling. Address W. T. FERGUSON LUMBER 
COMPANY, St. Louis, Mo., stating compensation and 
experience. 














YARD MANAGER 
For one of the best country yards in the Northwest. 
Good town of 2,500 population in South Dakota. Must 
have man with exceptional ability on sales, credits and 
collections, Liberal salary and opportunity for advance- 
ment. In first letter give full particulars, references, 
salary asked and state how soon you could come. 
Address “G. 116,’’ care American Lumberman. 


WANTED: SASH AND DOOR FOREMAN 
For special millwork factory in Southern Louisiana do- 
ing over $100,000 annual business without soliciting. 
Must be thorough estimator, detailer and manager, con- 
nections not later than January Ist. State salary, give 
full references and experience first letter. Opportunity 
for advancement to right party with or without invest- 


ent. 
Address “G. 108,’’ care American Lumberman. 








WANTED—STENOGRAPHER 


Lumber manufacturer’s office in Chicago. 
rience, reference and salary expected. 


State expe- 


Address “G, 118,’ care American Lumberman. 





WANTED: A RELIABLE MAN 
For small country yard in Wisconsin. 
Address “G,. 110,”’ care American Lumberman. 


WANTED 
Man at Watseka to act as bookkeeper and collector, 
with some lumber experience. 
Address “RF. 109,’’ care American Lumberman. 


WANTED—MAN 
Capable of taking off and estimating special millwork. 
State age and salary required. 
Address “D,. 120,” care American Lumberman. 


























CABINET WORKERS. 

Open shop, excellent working conditions, 
steady jobs. Give references and state pay desired. 
WARREN-HUCKINS COMPANY, E. 4th St. and Rail- 
road Ave., Jacksonville, Fla. 


Skilled men. 





DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and 
reaches every state in the Union. If you did not want 
it known you were advertising, we could key the ad- 
vertisement. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Il. 











SPECIALTY SALESMEN 
To sell high-grade specialty to retail yard trade. Real 
advantage in price over all competition. Free news- 
paper advertising for each dealer with opening order. 


Liberal commission. Permanent. Start side line if pre- 
ferred. Address MANUFACTURER, Room 836 Trans- 
portation Building, Chicago. 


EXPERIENCED COMMISSION 
Lumber salesmen in all important lumber consuming 
centers, to sell genuine Alaska spruce, chiefly factory 
stock and clears. Want only high-class men. Liberal 
commissions, 
Address 





“H. 181,’’ care American, Lumberman. 


SPECIALTY SALESMEN 

To sell high grade specialty for retail yard trade. 
Tonnage possibilities excellent. Real advantage in 
price over all competition. Prefer men who have fol- 
lowing with dealers. Liberal comm. contract. Start 
side line if prefer. Specify terr. desired. Address 
MANUFACTURER, Room 836 ‘Transportation Bldg., 
Chicago. 


WANTED—COMMISSION SALESMAN 
To sell our Cedar Cream and Premium grade shingles. 
We are in position to give quick daily service. 
JAMISON LUMBER & SHINGLE CO., 
Everett, Washington. 


SALESMAN 
Live wire for wholesale sash and door jobbing house 
in New York Oity and vicinity. Good opportunity for 
right party. tive full particulars. Answers strictly 
confidential. 
Address “q. 103,"" care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
Manufacturer of California White and Sugar Pine want 
salesman well acquainted with Eastern Industrial and 
Pattern trade. 

Address 














“FR, 136,’’ care American Lumberman. 


WANTED 

By Pittsburgh leading wholesale and manufacturing 
company handling a general line—Idaho white and west- 
ern pine, Oregon and California pine, hemlock, yellow 
pine, spruce, fir and cedar, also K. D. frames, mould- 
ings, ete., high class salesmen, familiar with yard trade 
and industrial concerns in Pennsylvania, Ohio, New 
York, New Jersey, Michigan and West Virginia. Write 
us, giving age, references and territory most familiar 
with, experience and salary desired. Write P. 0. BOX 
NO. 438, Pittsburgh, Pa. 


WANTED—HARDWOOD SALESMAN 

Parts of Ohio, Indiana, Southern Michigan. 
quarters Cincinnati. Attractive proposition. 

Address ‘“‘G. 130,’’ care American Lumberman. 








Head- 





WANTED: ASSISTANT MANAGER 
One that is able to do the office work. Must be a fair 
writer and good in figures. Reference required. 
Address “G. 109,’’ care American Lumberman. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. O. 


A. 1. BAND SAW FILER WANTS A POSITION 


Can come at once. State wages in first letter. Write 
or wire, W. S. PAULEY, St. Albans, W. Va. 


EXPERIENCED LUMBER AND 
SASH AND DOOR MAN 
Open for position as manager, salesman, or position 
with a line company. ‘Ten years’ experience. Prefer 
a western opening. 
Address “H, 137,’’ care American Lumberman, 


WOODS SUPERINTENDENT 
Thirteen years full charge from stump to mill, including 
logging railroad. Open for position Dec. 15. 
Address “KE. 125,’’ care American Lumberman, 











SAW FILER 
Fifteen years’ experience on band and circular saws. 
Soft or frozen timber. Come at once. 
Address “H. 127,”’ care American Lumberman. 


WANTED—POSITION AS YARD FOREMAN 
Have had years of experience in retail lumber business 
in and out of the office, employed at present in yard 
doing three-quarter million annually; would like change 
about first of the year. Am 26 years of age and married, 

Address “H. 128,’’ care American Lumberman. 


Y. P. SALES MGR. THOROLY ACQUAINTED 
With buyers in consuming territories. Can market 
output at highest market prices. 

Address “H. 125,’ care American Lumberman. 


YOUNG LADY STENOGRAPHER 
Wants situation in Chicago. Thoroughly experienced in 
the lumber business. 
Address “WH. 116,’’ care American Lumberman. 


MAN, 33, COLLEGE EDUCATION 
Ten years in the lumber retail and millwork business; 
well versed in estimating, billing out; have handled 
large jobs; wants connection where there is a chance 
to build up the job and a future for myself; not afraid 
of hard work, long hours and to shoulder responsibility. 
Address “H. 115,’’ care American Lumberman. 


LUMBERMAN 
Young man desires position as yard manager assistant 
or other responsible work. Available in two weeks. 
Address “HA. 110,’’ care American Lumberman. 


EXECUTIVE—WANTS CONNECTION 
With high class company in Plate and Window Glass 
or Lumber business located in Chicago—Wholesale or 
Retail, twenty years’ experience, equally qualified in 
either business—in addition has thorough training as 
executive and financial man. At present head of large 
manufacturing plant employing 150 men. Am 42 years 
of age, healthy and active; exchange of references, and 
most thorough investigation required. Negetiations con- 
fidential. Address ‘‘H. 106,’’ care American Lumberman, 


EXPERIENCED SALESMAN 
N. E. salesman would like to represent manufacturer 
of Cal. Whitewood Sugar Pine and other West Coast 
Products on a commission basis. 
Address “HAH. 107,’’ care American Lumberman. 


WANTED—POSITION AS 
Traveling salesman or lumber yard manager. 
rience in both. A Producer. 
Address “HA. 108,’’ care American Lumberman. 


EXPERIENCED STENOGRAPHER 
Desirous of locating with large mill where chance for 
promotion. Preferably northwest. 
Address “H. 132,’’ care American Lumberman. 


WANTED BY JAN. 1ST 
Sawmill or logging camp boarding house to run by con- 
tract; 15 years’ experience, married, best of references, 
J. ANDERSON, Wallace, Ala. 


REAL SALESMAN 
I have an established trade in Hardwoods, White Pine, 
Phila., Pa., district, and 20 years’ selling experience. 
Want to represent firm who really have lumber, not 
curbstone wholesalers, who buy lumber after I get the 
orders. 
Address “G. 135,’ care American Lumberman. 


YOUNG MAN, THIRTY-THREE 
Wants position sales manager with Southern Pine manu- 
facturer or wholesaler. Have been connected with the 
lumber business since eighteen. 3egan at mills in 
Southwest, last seven years have wholesaled lumber 
in one of the large Eastern cities. Am also familiar 
with hardwoods and west coast products. At present 
employed by one of the largest and best known firms 
in the lumber industry; am giving satisfaction and 
have an exceptionally good position. Reasons for desir- 
ing a change will be given. Must give present em- 
ployer thirty days’ notice. Will consider only a real 
good proposition from a first-class firm. 
Address “G. 182,’’ came American Lumberman. 


YOUNG MAN 
Several years’ experience as salesman with large South- 
ern Pine and Hardwood Manufacturer, desires Sales 
position in Southern or Central States with reliable firm. 
Now employed. Best references. Reason for making 
change will be satisfactorily explained. 
Address “Gq, 181,’’ care American Lumberman. 


TIMBER CRUISER 

and Land Man will be open for engagement February 
First—20 years’ experience. All kinds of Southern 
timber under all conditions. Good Estimator and Buyer. 
Have handled successfully some of the largest proposi- 
tions in the South. Knowledge of logging and manu- 
facturing. 

Address “G. 129,’’ care American Lumberman. — 


SAW MILL MAN WANTS JOB—ANY PLACE 
Mill foreman or sawing. First class references. Ad- 
dress W. S. C., 801 James St., Hattiesburg, Miss. 
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HARDWOOD LUMBER BUYER 
Young man to buy, grade and ship Kentucky and Ten- 
nessee small mill stocks. Also to handle concentration 
yard where volume will warrant. Must be native and 
know conditions in every detail. 
Address “G. 104,’ care American Lumberman. 





COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 


High-class references required and given. Exclusive 
territory. 
Address “R, 23,’? care American Lumberman. 





EXPERIENCED LUMBERMAN 
Wants position as salesman buyer, or manager. Thor- 
oughly familiar with all white and yellow pine grades 
and west Coast Products; ten years’ selling and five 
years’ buying experience, best reference. Address 


FRANK KEENAN, care American Lumberman. 

















